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Believe This:
Grizzlies Are
Top Franchise

County Building
Permits ‘Stable’
during august

Memphis Grizzlies
CEO Jason Levien
discusses the team
being voted best sports
franchise in North
America by ESPN The
Magazine. P. 16

Homebuilding was
flat in August, with
builders pulling more
permits but selling fewer
new homes compared
to August 2012. P. 8
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Cleanup Crew

Program puts ex-offenders to work while fighting Frayser blight

P. 18

LaSalle Pratt is part of the Lifeline to Success “Blight Patrol” program, which puts ex-offenders to work by cleaning up blighted properties in Frayser.

Bicycle buffer
Makes debut

Green growth
for local biz

City will debut the first
15 miles of protected
bike lanes. P. 25

Tioga Environmental
Consultants is adding
new staff. P. 12
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This week in Memphis history:

>> 1993: Elvis Presley Enterprises joined the ownership group for the proposed
Memphis NFL franchise that city leaders were seeking. William B. Dunavant
Jr., the leader of the effort, announced Graceland’s role in the ownership group
during a reception at Graceland. Others in the ownership group included Fred
Smith, Mike Starnes, J.R. “Pitt” Hyde and Paul Tudor Jones.
Shareholders of Leader Federal Bank for Savings voted overwhelmingly to
convert the savings and loan to a federal stock charter bank.

>> 1973: First Memphis Plaza, the newest office building in Whitehaven, at
4466 Elvis Presley Boulevard was leasing up with Samuels & Shainberg as
Realtors.
Construction began on Germanwood Townhouses, a $5 million townhouse
condominium development on Germanwood and Farmington Boulevards with
212 units in wood exteriors and interior courtyards.

>> 1972: David Bowie played the North Music Hall at the Auditorium in the
second American stop on his Ziggy Stardust tour. Carnegie Hall was the next
date, four days later. The tour began in England the previous February.

>> 1963: At the Mid-South Fair, appearing at two shows with the World
Championship Rodeo were The 3 Stooges – Larry, Moe and Curly Joe. Rodeo
admission was $3 for reserved seats in the arena. The Fairgrounds, where the
fair was held, did not yet include the Mid-South Coliseum. Advance tickets to
the fair itself were 65 cents and included an “atomic display,” diving mules and
“great acts from the four corners of the world.”

National Bankers Receives
Tax Break for Relocation
National Bankers Trust Corp. received
approval Wednesday for a four-year tax
break to create 43 new jobs and invest $6
million in a new corporate headquarters in
East Memphis.
National Bankers Trust will move from
its 13,750-square-foot location at 8245
Tournament Drive in Southwind to 813
Ridge Lake Blvd., after receiving a payment-in-lieu-of-taxes incentive from the
Economic Development Growth Engine of
Memphis and Shelby County.
The company plans on buying the
vacant 51,000-square-foot building on
Ridge Lake and using 34,000 square feet
right away, with the remainder available
for future expansions.
The PILOT would save the company
$588,649 in city and county property
taxes, according to EDGE, while generating $824,887 in new tax revenue over the
PILOT period. The average salary of the 43
new employees will be $42,906.
The firm said it had received multiple
offers from several states to relocate its
headquarters, including Fayette County,
DeSoto County and Las Vegas.

FedEx Ground Plans
Rock Island Distribution Site
FedEx will open a new distribution
facility in Rock Island, Ill., in 2015.
The 189,000-square-foot operation is

replacing a smaller facility in Moline.
Allison Houser is a spokeswoman for
FedEx Ground. She tells The Rock Island
Argus that the new building will be part of
the company’s effort to expand its network
across the country.
Preliminary construction work on the
property has already begun.
The company says workers will be
transferred from the Moline operation
to the new facility in Rock Island. FedEx
also plans to hire additional workers, but
authorities haven’t said how many.
FedEx Ground is a subsidiary of
Memphis-based FedEx Corp. The Quad
City Times says the company chose the site
in part because of its proximity to major
highways.

Moser Achieves Certified
Financial Planner Status
Philip Moser, a financial adviser in the
Memphis office of Dixon Hughes Goodman Wealth Advisors, has achieved the
certified financial planner professional
designation.
Moser joined Dixon Hughes Goodman
Wealth Advisors in March and leads the
firm’s wealth advisory practice in Memphis. He has been a registered investment
adviser representative since 2009 and has
been working in the financial services
industry since 2004.
Dixon Hughes Goodman Wealth
Advisors LLC is an independent fee-only

WORLD-CLASS CANCER CARE IN MEMPHIS.
For over three decades, The West Clinic has been a leader in the fight against cancer in
the Mid-South. Recently, we joined forces with Methodist Healthcare and The University
of Tennessee Health Science Center to create the West Cancer Center — an innovative
partnership that provides even more resources, expertise, technology and research here
in Memphis. Now you can fight cancer at home, stay near the doctors you know and be
with the people you love. It’s a winning combination. With the West Cancer Center in
your corner, you have all the advantages of home fighting on your side.
World-class cancer care is here at home. Memphis Fight On lets you see the remarkable
stories of those who are fighting cancer. Watch their stories, or share one of your own,
at MemphisFightOn.com.
SM

MemphisFightOn.com
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registered investment advisory firm owned
by Dixon Hughes Goodman LLP.

Unemployment Applications
Increase to 309,000
The number of people seeking U.S. unemployment benefits rose 15,000 last week
to a seasonally adjusted 309,000. But the
data was distorted for the second straight
week by reporting delays.
The Labor Department says the less
volatile four-week average fell 7,000 to
314,750, the lowest in nearly six years.
Applications plummeted two weeks
ago when California and Nevada were
unable to report all their data because of
computer upgrades in both states.
A government spokesman says those
states reported all the applications that
came in last week. But backlogged data
from two weeks ago may elevate the figures in the coming weeks, he said.
The broader trend in applications has
been favorable, signaling fewer layoffs. The
four-week average fell 6 percent in the two
months before the computer upgrades
distorted the figures.
While layoffs are down, companies
have yet to rapidly step up hiring. Employers have added an average of just 155,000
jobs a month since April. That’s down from
an average of 205,000 for the first four
months of the year.
That’s a big reason the Federal Reserve
on Wednesday held off slowing its $85-billion-a-month in bond buying. Those
purchases are intended to keep mortgage
and other longer-term interest rates low
and encourage more borrowing, spending
and growth.
The economy grew at a modest 2.5 percent annual rate in the April-June quarter.
That’s too slow to generate hiring strong
enough to rapidly lower the unemployment rate, which is a still-high 7.3 percent
four years after the Great Recession ended.
And economists forecast that growth
has slowed to an annual rate of 2 percent
or less in the current July-September
quarter. Consumers have grown more cautious about spending, while higher interest
rates have threatened to slow the housing
recovery.

Measure of Economy’s
Health Increases 0.7 Percent
A gauge of the U.S. economy’s future
health posted a solid gain in August, signaling stronger growth in coming months.
The Conference Board said Thursday
that its index of leading indicators increased 0.7 percent in August from July.
That followed a 0.5 percent gain in July
from June.
The index is designed to signal economic conditions over the next three to six
months.
Conference Board economists said that
the solid gains in July and August were a
good sign following an earlier slowdown.
“The latest reading points to more pep
in the pace of economic activity in the near
term,” said Conference Board economist
Ken Goldstein. “One unknown is how resilient confidence will remain, both consumer and business, given the mixed signals
from the housing and labor markets.”
Goldstein said another unknown is

how confidence will be affected by the
upcoming debates over passing a federal
budget to avoid a government shutdown
and raising the borrowing ceiling to avoid
a market-rattling default on the government’s debt.
The gain in the index in August was
driven by strength in the labor market and
financial sectors as well as by rising manufacturing orders. There was weakness in
residential construction and consumer
expectations.

School Board Votes Down
Charter Schools Moratorium
Countywide school board members
voted down a resolution Tuesday, Sept. 17,
by board member David Pickler to call for
a moratorium on the approval of any new
charter schools statewide until the 20162017 school year. Pickler cited the financial
impact of charter schools on the school
system, as well as legislative proposals
pending in the Tennessee Legislature that
would allow even more charter schools,
some requiring only state approval with no
local school board approval.
The resolution also would have questioned the constitutionality of the state’s
current law, which has no limits on the
number of charter schools that the state
can have with local school board approval.
Pickler argued it was a necessary
statement, but other board members were
opposed to a moratorium or joining in any
kind of lawsuit over the existing charter
schools law.
In other action, the board welcomed
its newest member, Shante Avant, who the
Shelby County Commission appointed
earlier this month to fill the vacancy in
District 6. Avant took the oath of office
before the school board meeting, its first in
the auditorium at the Board of Education
building, where the Memphis City Schools
board used to meet.
Board members also elected Kevin
Woods as the board’s new chairman and
Chris Caldwell as vice chairman. Both
assume their duties with the next school
board meeting in October.

Council Reappoints
Bright to Head EDGE
The Memphis City Council has approved the reappointment of Al Bright Jr.
as chairman of the Economic Development Growth Engine. The Shelby County
Commission had previously approved
Bright’s reappointment by Wharton and
Shelby County Mayor Mark Luttrell.
In committee sessions Tuesday, Sept.
17, council member Harold Collins said his
proposal to decrease the percentage of city
property tax abatements awarded by the
EDGE board via payment-in-lieu-of-taxes
agreements – or PILOTs – from 90 percent
to 75 percent would be back before the
council in December.
Collins said he is working on details
of a final draft as he hears from business
leaders and others on the impact. The 75
percent figure is the percentage used in
the abatement of Shelby County property
taxes.
There was no discussion Tuesday of
the still-pending proposal to set the city’s
monthly solid waste fee at $25.05 and kick

Read to your baby.
It’s amazing how much
you’ll both learn.

Go to TUCI.org for a copy of the Parents Guide to Kindergarten Readiness.

WASHINGTON CTY., MO LAND AUCTION
(SUBJECT
TO FINAL
SURVEY)

SALE HELD AT ST. LOUIS ELKS LODGE,
12481 LADUE ROAD, CREVE COEUR, MO

LAND PREVIEW: SUN., SEPT. 22ND & SUN., OCT. 6TH FROM 12:00 - 2:00 P.M. OR
BY APPOINTMENT CALL 217-847-2160.

Land is located in Sections 5, 7, 8, 12, 13, 16, 17, 18, 19 & 20, T39N•R2E and T39N•R3E, Kingston Township,
Washington County, MO. Land is generally located approximately 45 miles south of St. Louis, MO.
This beautiful, breathtaking ranch, situated along Hwy. 47 (approx. 12 mi. north of Potosi, MO), offers premier
development potential, some of the best whitetail deer & wild turkey hunting in the entire state, several miles of the
pristine Mineral Fork River frontage, 80 acre± stocked lake, (2) homes, stocked ponds, numerous springs and the
list goes on and on!

Kingston Ranch LLC
FOR ADDITIONAL INFORMATION CONTACT:

BILL FRETWELL AT 660-341-7735

ATTORNEY: Matthew J. Wilson
Summers Compton Wells,
Attorneys at Law
8909 Ladue Road • St. Louis, MO
Ph: 314-991-4999

Sullivan Auctioneers, LLC • 217-847-2160 • Lic. #444000107

JOURNEYMAN

INSTRUMENTATION TECHNICIAN
New Madrid Power Plant
Associated Electric Cooperative, Inc. is seeking applicants for a
Journeyman Instrumentation Technician position at the New Madrid
Power Plant.
The Journeyman Instrumentation Technician maintains all instrument
controls and controls drives. Duties include adjusting control loops,
trouble-shooting, calibration; and repairing, installing, modifying, and
cleaning instrumentation and control drives. Applicants must be able
to read and interpret control diagrams, schematics, blueprints, and
operating instructions for all types of instrument control systems and
control drives. Applicants must know the operation of all systems to
understand the controls and to perform tests.
To learn more about our company and apply for a position, please visit
www.aeci.org and complete your profile. You will be able to upload
additional applicant documents (i.e. resume, cover letter) and apply for
a position.
AECI is fully committed to the concept and practice of equal
opportunity and affirmative action in all aspects of employment.
Please reference the contact information below if you require
assistance in filling out an application. Individuals with disabilities
should request reasonable accommodations in accordance with the
Americans with Disabilities Act prior to an appointment.

(573) 643-6285, E-Verify
Participant, Equal Opportunity
Employer M/F/D/V, www.aeci.org.
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off a phased-in plan over several years
to fundamentally change city sanitation
services and provide a monthly retirement
supplement up to $1,000 for sanitation
workers.
The ordinance to raise the solid waste
fee was approved on the second of three
readings Tuesday with no discussion, and
third and final reading set for the council’s
Oct. 1 session.
In other action, the council approved
three radio transmission towers at Omar
Robinson Road and Holmes Street for
Flinn Broadcasting Inc. Council member
Shea Flinn, who works for the broadcasting company, recused himself from the
vote.
The council also approved a $60,000
appropriation for repair work at the Gaston Community Center in South Memphis.

Federal Reserve Downgrades
Outlook for US Economy
The Federal Reserve has a more downbeat outlook on the U.S. economy for 2013
and 2014 than it did three months ago.
The Fed predicts that the economy will
grow just 2 percent to 2.3 percent this year,
down from its previous forecast in June of
2.3 percent to 2.6 percent growth.
Next year’s economic growth will be a
barely healthy 3 percent, the Fed predicts.
But the Fed’s policymakers expect the
unemployment rate to fall to 7.1 percent
to 7.3 percent by the end of 2013, slightly

below its June forecast of 7.2 percent to 7.3
percent. It predicts that unemployment
will fall as low as 6.4 percent next year,
down from 6.5 percent in its June forecast.
The unemployment rate is now 7.3
percent.

CEOs Less Optimistic
About US Economy
U.S. chief executives are less optimistic about the economy, according to a
survey released Wednesday. The survey
also indicates that disagreements over the
2014 budget and raising the debt ceiling
in Washington are making them cautious
about hiring.
The Business Roundtable said that
its quarterly index, which measures the
economic outlook of CEOs from the largest U.S. companies, fell to 79.1 in the third
quarter from 84.3 in the previous quarter.
Any reading above 50 suggests expansion.
The group said that 50 percent of the
CEOs surveyed said the stalemate in Washington is having a negative impact on their
plans for hiring additional employees over
the next six months.
Of the CEOs surveyed, 32 percent
said that they expect to increase hiring
in the next six months. That’s unchanged
from the survey in the previous quarter.
Forty-four percent said that there will be
no change in their hiring plans, up from
42 percent in the second quarter. And 24
percent said that they expect to decrease

hiring, down from 26 percent in the previous quarter.

State Tourism Leaders
Release Strategic Plan
Tourism leaders from around Tennessee are hoping a new strategic plan will
attract more visitors to the state and turn
it into one of the nation’s top 10 travel
destinations.
The Tennessean reports the plan,
which was to be released Wednesday, was
put together by the Tennessee Tourism
Committee, which was formed by Gov. Bill
Haslam shortly after he took office in 2011.
Some recommendations in the plan
include establishing a Tennessee-specific
brand for tourism attractions, developing
a market plan that focuses on key markets and encourages longer stays, putting
together a network of festivals and events
that focus on music and targeting the
youth sports market.

Obama Asks CEOs to Help
Ease Budget Fight With GOP
President Barack Obama, facing a
budget showdown with Congress, called
on some of the nation’s top corporate
executives Wednesday to use their influence with Congress to avoid a potentially
damaging confrontation over the nation’s
debt ceiling.
Obama reiterated his vow not to ne-

gotiate with Republicans over raising the
borrowing limit, which the government is
about to hit as early as next month. And he
blamed “a faction” of the GOP that he said
is trying to eliminate his health care law by
threatening a government shutdown or a
default on the debt.
“We’re not going to set up a situation where the full faith and credit of the
United States is put on the table every year
or every year and a half and we go through
some sort of terrifying financial brinksmanship because of some ideological
arguments that people are having about
some particular issue of the day,” Obama
told members of the Business Roundtable.
He argued that the modest economic
recovery would be hurt if Republican lawmakers can’t work with Democrats to pass
a stopgap spending measure to keep the
government operating after the fiscal year
ends Sept. 30.

Highwoods Files Permit
For IP Office Tower
Highwoods Properties has filed a $27.5
million building permit to start construction of International Paper’s new office
tower.
Highwoods filed the permit to build a
“nine-story core & shell building” for the
Memphis-based company.
The new tower will be International
Paper’s fourth building at its East Memphis
office campus and is part of the company’s

The 3rd AnnuAl

MeMphis Rese aRch and innovation expo

Meet the area’s top scientists and learn about their cutting-edge research. Join the conversation about local
entrepreneurship, hear about managing global risk, and listen as the head of Procter & Gamble — one of the
world’s most innovative and successful corporations — discusses his experiences growing a $100 billion company.

THE 3rd ANNUAL MEMPHIS rESEArCH ANd INNOVATION EXPO
Thursday, October 3 | 9 a.m.–3 p.m.
FedEx Institute of Technology on the University of Memphis Campus
Admission is FREE | memphis.edu/fedex | 901.678.5105

Parking is available, for a fee, in the
Innovation Drive Garage, across from the FedEx Institute.
Seating is limited for the speakers portion of the event.
A Tennessee Board of Regents Institution • An Equal Opportunity/Affirmative Action University.
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headquarters expansion.
Earlier this year, the Memphis and
Shelby County Economic Development
Growth Engine granted International
Paper a $56.9 million payment-in-lieu-oftaxes incentive to persuade the company
to stay in Memphis and expand. IP will
retain 2,274 high-paying jobs in Memphis,
add 101 new employees and build the
fourth office tower.
The new tower is expected to be complete in the second quarter of 2015.

Bikram Yoga Lease
Heats Up Overton Square
Bikram Yoga Memphis owners Christine Boyer and Isaac Christopher have
signed a lease to open a new studio at
Overton Square, pushing occupancy at the
revived district close to 80 percent.
Boyer and Christopher signed a
3,500-square-foot lease on the second
floor of the building that formerly housed
the ice-skating rink and Palm Court Restaurant, joining Cardio Barre.
“Bikram is exactly the type of established destination tenant we wanted for
the second floor of the old Palm Court
building,” said Aaron Petree, vice president
of brokerage for Loeb Properties. “They
will be a great complement to the existing tenants and will offer Overton Square
patrons another option for healthy living.”
Bikram Yoga Memphis opened in 2005
on Sanderlin Center in East Memphis.
Opening a new location at Overton Square,
which will be called Bikram Hot Yoga
Memphis, will help the company reach a
much wider audience, Christopher said.
The new location is expected to open this
winter.
Bikram Yoga uses heat and 26 different
poses to work every part of the body.
The hot yoga room will use an advanced heating system with fresh air circulation, and the flooring will be built with
closed-cell, anti-microbial technology.
In addition to yoga, Bikram Hot Yoga
Memphis will offer deep tissue and sports
massage therapy, Ayurvedic therapies,
education and private consultations.
The Bikram Hot Yoga Memphis lease
brings Overton Square to 78 percent.

Wells Fargo Donates To
10 Memphis Nonprofits
Ten nonprofit groups in Memphis
have been chosen to receive $1,000 grants
as part of Wells Fargo’s Days of Giving
program.
The program has exceeded $500,000 in
donations to Memphis-area groups since it
began four years ago.
The nonprofits awarded grants this
week include the Bodine School, Center
for Southern Folklore, Grace House of
Memphis, March of Dimes Foundation
– Memphis, Memphis Child Advocacy
Center, Memphis Oral School for the Deaf,
Memphis Union Mission, Retrieving Freedom Inc., Wings Cancer Foundation and
Women Identity Purpose Organization.

US Builder Confidence
Steady, Rates a Concern
U.S. homebuilders’ confidence in
the housing market held this month at
its highest level in nearly eight years. But

builders are starting to worry that sales
may slow if mortgage rates continue to
rise.
The National Association of Home
Builders/Wells Fargo builder sentiment
index released Tuesday registered at 58 this
month. That’s unchanged from August,
which was revised down from an initial
reading of 59. Readings above 50 indicate
more builders view sales conditions as
good, rather than poor.
In the latest survey, which included 264
respondents, a measure of current sales
conditions was unchanged, while a gauge
of traffic by prospective buyers rose one
point. But builders’ outlook for singlefamily home sales over the next six months
fell three points.
“While builder confidence is holding
at the highest level in nearly eight years,
many are reporting some hesitancy on the
part of buyers due to the sharp increase
in interest rates,” said Rick Judson, the
NAHB’s chairman.
Mortgage rates have risen more than a
full percentage point since May, when Federal Reserve Chairman Ben Bernanke first
indicated the Fed could slow its $85 billion
a month in bond buying this year.

stores in Arkansas and Tennessee as well as
more than 30 mortgage production offices
across the country.

Landmark Bank Expands
In Middle Tennessee
Landmark Community Bank has
reached a deal with Cadence Bank to
buy certain branch loans and assume all
deposits in Cadence’s Middle Tennessee
operations. As part of the deal, Landmark
will also enter into a sublease with Ca-

weekly digest

dence to operate its branch facilities at 198
Main St. in Franklin and 93 Seaboard Lane
in Brentwood. The transaction, subject to
regulatory approval, is scheduled to close
on March 31.
Sandler O’Neill and Partners LP acted
as the financial adviser to Cadence for the
transaction, which will increase Landmark’s presence in Middle Tennessee to
three locations.
Landmark is headquartered in Collierville, with two branches in Germantown
and one branch in East Memphis.

597+/- Acres

Prime Hunting LAnd
For Lease in Tate County, MS
Call (334) 687-6000 Ext. 10 or 18
For Maps & Information

Women’s Biz Group Gets
Sponsor for Local Chapter
Plans to re-establish a local chapter
of Business and Professional Women of
Tennessee are moving ahead, after the
organization’s Jackson-area chapter voted
unanimously to sponsor the local group.
The motion was made by state president Jacque Hillman at the Jackson group’s
monthly meeting, which was attended by
two of the Memphians seeking to restart
the local chapter.
“Obtaining Jackson as a sponsor is a
great benefit for us,” said Martha Ervin,
one of the Memphis-area organizers, in an
email. She added that the Jackson chapter
had been in a similar situation in which
membership had dropped off significantly,
but that instead of folding, as the East
Memphis/Greater Memphis chapter did
last year, the Jackson group developed
a plan and has grown to more than 30
members.
Ervin is finance chair for Business and
Professional Women of Tennessee, the
state affiliate of the BPW Foundation. The
national group is an advocate for women
on work-life balance and workplace equity
issues.

Evolve Bank & Trust
Honored for Values
The Kindness Revolution, a nonprofit
organization that raises awareness of values like kindness in leadership, customer
service, schools and communities, has
honored Evolve Bank & Trust as the “Kind
Company of the Month.”
Jo Garner, an Evolve loan officer, was
given the “Spirit of Kindness” award.
Ed Horrell, Kindness Revolution president and founder, said the organization
is always looking to recognize corporate
citizens like Evolve and their employees
who give back to their communities via
outstanding service and commitment to
values.
Evolve is headquartered in Memphis
and currently operates five full service

Your Choice for
Same Day Deliveries!
Dedicated, On-Demand, Scheduled

Phone: 901 432-8104

www.dynamex.com

6 FIGURE INCOME
POTENTIAL
Have you ever had one?
Do you want one?

Call today to set up an interview.
Overnight travel required (Mon. - Thurs.)

CONTACT (866) 326-4309 or
joinusnow@pltnm.com
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White Ready To
Take on Duties
At Frayser High

PHOTOGRAPHER

Andrew J. Breig
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editorial@thememphisnews.com or call: 901-523-1561

The Daily News is supportive, including in some case
being on the boards of, the following organizations:
Literacy Mid-South, Grace St. Luke's Episcopal
School, Wolf River Conservancy, Ronald McDonald
House, Great Outdoors University, Tennessee Wildlife
Federation, Temple Israel, St. Jude's, St George's
Independent Schools, Shelby Residential & Vocational
Svcs, Shelby Farms Park, Calvary & The Arts, Bridges,
Boys & Girls Club of Greater Memphis, Binghampton
Development Corporation, U of M Journalism Dept.,
Chickasaw Council Boy Scouts, Memphis Leadership
Foundation, Junior Achievement, Overton Park
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obby White is so close that he
sometimes has to remember that
the decision about who will run
Frayser High School won’t be made until
December.
The outspoken former principal of
nearby Westside Middle School who
went to work for the Achievement School
District and then started his own charter
school company already has a plan for
Frayser High. All he needs is permission in
December.
The state-run Achievement School
District will make the ultimate decision.
Frayser was one of three high schools
in Memphis the Achievement School District identified last week as low-performing
schools it will probably take into the district in the 2014-2015 school year.
Frayser is definitely going into the
district. And the ASD will pick between the
other two high schools – Fairley and Carver
– and match charter school companies
with those and the elementary and middle
schools on its list.
“Politically, I had to make sure that
I said I would love to serve any of those
students in any of those neighborhoods,”
White said Thursday, Sept. 12, at the
weekly meeting of the Frayser Exchange
Club. “But y’all know the real deal. We’re
not called Frayser Community Schools for
nothing.”
The weekly meeting is a regular stop
for all of the players in the effort to rebuild
Frayser. And last week it drew not only
White, who hosted meetings of the group
at Westside when he was principal. It also
drew two representatives of Harambee
Schools, a charter school company that
hopes to work in elementary schools on
the Achievement School District list next
school year.
White formed his Frayser Community
Schools group that would run what he
proposes to rename Martin Luther King Jr.
Preparatory High School through the Tennessee Charter School incubator.
White doesn’t take the name change
lightly, saying while the school is renamed
it would also be referred to as “on the Frayser High campus.” Another ASD charter
operator, Cornerstone, encountered vocal
community opposition last school year, in
part, when it renamed Lester Elementary
School. White is a 1990 graduate of Frayser
High School.
“I’m going to be a Ram for life. But
there is a need to rebrand this school,”
White said of the Frayser High mascot.
“There is a negativity that people feel when

they hear the name. We can somewhat
disconnect that.”
Students now in the Frayser High
School attendance zone would still attend
Frayser as an Achievement school. Their
parents would have to specifically opt out
of Frayser to do otherwise.
White also plans to be a strict disciplinarian.
“I’m also a firm believer that any young
male in my school has to have something
to be afraid of. I just think that person
needs to be me or one of the males in that
building,” he said. “The school will be male
heavy with men that look like the young
men that we serve so they understand
where the guidelines and boundaries are.”
White plans an aggressive door-todoor summer campaign to win over
parents who were skittish this year about
moving out of the Achievement District
elementary and middle schools the ASD
runs directly into Frayser High, which for
the rest of this school year is a conventional high school.
The hesitancy prompted the start
up of a ninth grade academy at Westside
Achievement Middle School this school
year.
ASD superintendent Chris Barbic has
said 20 percent of the school age population in Frayser attends school outside
Frayser, either in private or charter or
optional schools.
White and his staff are working out
details of a plan for a school that includes a
graduation requirement to do community
service in Frayser “so that we can build
community,” White said.
“I think we are changing the face in
Memphis of how people respect predominantly black communities,” he added. “At
the end of the day, if we are not careful
the charter movement could take place
and these organizations could come into
communities. And these folks could have
agendas that don’t match ours.”
White sees what he wants to do at Frayser as part and parcel of broader efforts
to revitalize the area. Before leaving as
principal of Westside Middle School, White
asked his honors eighth grade students to
tell him what bothered them most about
living in Frayser.
“They said folks around the city just
don’t believe that we are as good as they
are. They believe that all we do is this, this
and this. Fill in the blank,” White said to
the meeting room of 60 people. “That tore
a hole through me. … We are at the beginning of this race to start the process to
where we change the perception of everybody in this city about how they perceive
and view the children, the schools and the
neighborhood of Frayser.”
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Available Listings
Jackson, TN Area
COMMERCIAL LAND

E c o n o m i c De v el o p m e n t

$50,000 Hwy 45 ByPass - 1.15ac, 260’
frontage
$75,000 Law Rd - 17.5ac, 2100’
frontage on I-40
$85,000 710 E. Main, Brownsville.39ac commercial lot
$100,000 Volunteer Dr - .75ac, B-5
zone
$150,000 1966 S. Highland - .47ac, B-5
zone, corner location
$254,000 N. Parkway - 6.7ac, B-4 zone
$295,000 Casey Jones - 1.3ac, Hotel
Site
$350,000 Whitehall St - 16ac, Comm/
Ind, 1300’ frontage
$513,000 F.E. Wright Dr - 34.20ac,
I-2 zone
$950,000 Paul Coffman Dr - 19.4ac,
3075’ frontage
**HUNTING PRESERVE**

Tennessee Gov. Bill Haslam kicked off a set of announcements with checks totaling $2.7 million
at the Tennessee College of Applied Technology Avionics School. (Memphis News/Andrew J. Breig)

344ac parcel, 100ac high fence, boar,
elk, lodge, cabin, equipment, 3 fishing
lakes, income opportunity, 5 miles from
TN River in Decaturville.
$1,950,000

Haslam Cites Manufacturing
Boom in Grants Distributions

A

Homesite
$179,000 120 Sells Rd - 51ac, Mini
Farm
$215,250 Fowler Rd - 123.34ac, good
timber, hunting tract
Farm/timber

bdries@memphisdailynews.com

rmed with a $16.5 million fund
approved by the General Assembly,
Tennessee Gov. Bill Haslam has lots
of West Tennessee stops this week as he
awards grants that will provide workforce
training equipment to state schools certifying workers or training them for associate degrees.
And Haslam kicked off the set of announcements Monday, Sept. 16, with
checks totaling $2.7 million in the hangar of the Tennessee College of Applied
Technology Avionics School near Memphis
International Airport.
The school was awarded two grants
totaling $1.2 million for equipment that
includes a Aeroism Boeing Virtual Procedures Trainer as well as upgrading its
advanced manufacturing equipment and
building a new lab.
Haslam specifically cited the growth in
the city’s manufacturing sector in making
the grants.
“What we do is technical,” said Roland
Rayner, director of the college that offers
certification in 25 different programs. “So
you have to put your hands on things in
order to train. So when we get additional
equipment we can add additional students
to our program.”

$75,000 104 Sells Rd - 30ac Farm/

$410,000 - Hwy 138 - 167.39 acre,

Bill Dries

Governor makes lots of
West Tennessee stops as he
awards grants for workforce
training equipment to state
schools certifying workers.

FARM

Haslam also awarded $1.5 million to
Southwest Tennessee Community College
to expand its capacity in its mechatronics
programs in Memphis and into its workforce training in Covington and western
Fayette County.
Mechatronics is product design that
crosses several fields of engineering using
mechanical and electrical systems as well
as computer science. It can be applied to
automation and robotics used in manufacturing.
Southwest Tennessee has been a
pioneer in workforce training in the
Memphis area for the recent resurgence in
manufacturing jobs. The college worked
with Electrolux and Blues City Brewing in
particular to jump-start a job application
process that stalled when it couldn’t locate
the right workers.
Southwest Tennessee worked to
include executives of both companies in
training for the existing jobs that is now
being replicated with other manufacturing
businesses in the city.
“We have a number of companies who
have already determined they want their
employees to earn associate degrees,” said
Southwest Tennessee Community College
President Nate Essex, who added that the
college is currently working with a dozen
companies on specific training for their
needs.
“This is going to give us increased
capacity to serve more companies,” he
said of the grant. “One of the things we’ve
tried to do is move very slowly because we
did not want to commit ourselves to serve
companies that we didn’t have the equip-

ment to serve.”
Rayner boasts a 70 percent completion
rate for the training across the more than
two dozen fields offered at the state center
in Memphis, which opened in 1963. And
the Memphis center has an 80 percent job
placement rate overall with a 100 percent
rate in avionics.
“We’ve had three name changes –
Memphis Area Vocational Technical
School. I’ve been around when it changed
to Tennessee Technology Centers. Now it’s
Tennessee College of Applied Technology,”
Rayner said. “This is what we do.”
The attention on training equipment
comes a year after Rayner and Essex told
Haslam in roundtable discussions in
Memphis that it was what their centers
needed. Haslam’s case for the funding was
that it isn’t speculative.
“This is jobs that we know are out
there. We can train more folks,” Haslam
said after Monday’s announcement. “What
we’re trying to do is listen to what the employers are telling us they need.”
Meanwhile, Haslam continues to
hear that tuition increases at state higher
education institutions are hurting his goal
of upping the percentage of students who
complete their college education to get a
degree of some kind to 55 percent by 2025.
The percentage is now in the low 30s.
“We’re looking at a variety of proposals
… around what do we do to make college
more affordable for people,” he said when
asked about a proposal by state Sen. Jim
Kyle of Memphis to use some money from
the state lottery’s $400 million reserve fund
to help students facing a “tuition gap.”

COMMERCIAL BUILDINGS
$1750 2255 E Hwy 70 - Shop for
lease, mechanic shop, 36x110, 5400sf
$64,000 98D Northstar - Office condo,
1000sf, garage storage
$75,000 909 Hollywood - former
service station, 1608sf
$115,000 3310 Paul Coffman Dr Former Bank teller branch
$199,000 Hwy 45, Milan, TN Convenience Store, gas
$325,000 115 Directors Row - Flexible
office Bldg, Built 2012, 4032sf
$773,000 2088 Hollywood - 13,260sf
retail, former auto parts location,
leasable @ $7/sf NNN
58,991sf warehouse, 16,920sf office +
mezzanine, leasable @ $1.80/sf NNN

Videos and Detailed info at:
landofficerealtors.com

Land Office Realtors
91 Stonebridge Blvd, Suite 102
Jackson, TN 38305

731-668-1225
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Building Permits ‘Stable’ in August
Amos Maki
amaki@memphisdailynews.com

S

helby County home building activity was relatively
flat in August, with builders
pulling slightly more permits
while selling fewer new homes
compared to August 2012.
Homebuilders pulled 72 permits in August, up 9 percent from
66 permits filed in August 2012,
according to real estate information company Chandler Reports,
www.chandlerreports.com.
The average permit in August
measured 3,090 square feet and
$217,548, compared to 3,255
square feet and $251,064 in August 2012.
The 72 permits pulled in August was down 6.5 percent from
77 permits in July. The average
permit in July measured 2,958
square feet and $225,199.
The home building market
has vastly improved since the
dark days of 2009 and is now
more organic and sustainable
when compared to the inflated
numbers of 2004 to 2006, said
Don Glays, executive director of
the West Tennessee Home Builders Association.
“We’re climbing out of the
doldrums,” said Glays. “Nobody
is jumping up and down saying
we’re back, and we never want
to get back to where we were in
2005 and 2006 with the predatory
lending and subprime loans.”

$110,561. The Wolf River
Glays is predicting
Ranch subdivision in Colthat Shelby County could
lierville also saw four persee 1,000 permits pulled
mits; those averaged 3,966
this year, the first time the
square feet and $398,750.
county has reached that
Three ZIP codes led
mark since 2007.
the way in permits with
Year to date, builders
11 each. The 38002 ZIP
have filed 629 permits, a
code (Arlington/Lakeland)
slight increase from 618
had 11 permits averagfor the same eight-month
ing 2,594 square feet and
period in 2012.
$169,933. The 38016 ZIP
Homebuilders didn’t
code (Cordova North) had
sell as many homes in
11 permits averaging 2,539
August as they did the
square feet and $183,160.
same month a year ago.
And the 38125 ZIP code
Builders sold 59 new
(Southeast Shelby County)
homes in August, down
had 11 permits averag23.4 percent from 77 new
ing 2,841 square feet
homes sold in August
Homebuilders pulled 72 permits in August, up 9 percent from 66 permits filed
and $197,009. They were
2012. The average sales
in August 2012, according to Chandler Reports. (Memphis News File/Lance Murphey)
followed by the 38017
price of a new house in
ZIP code (Collierville),
July was $262,778, down
which had nine permits
the way in sales, with 15 averaggood as far as pricing is con0.7 percent from $264,593
averaging 4,059 square feet and
ing $264,810. Charles Morgan of
cerned,” said Grant. “The rates
in August 2012.
$370,125.
Vintage Homes sold seven
have impacted it some, but not
The 59 new homes sold by
The Memphis market
homes averaging $148,189, Grant
enough to where it brought our
builders in August was down 8
remains on the National AssoHomes sold four homes averagmarket down in any significant
percent from 67 sold in July.
ciation of Home Builders/First
ing $204,216 and Karen Garner
way.”
“It’s pretty flat, and flat is
American Improving Markets
of Magnolia Homes sold four
Regency Homebuilders
good at this point,” said Keith
Index. The index measures three
homes averaging $419,515.
Grant of Grant Homes. “We’re not LLC was the top builder as
sets of independent monthly
The Gerland Creek subdivitracked by permits in August,
going down anymore. It’s stable.”
data – employment growth,
sion in Southeast Shelby County
with 20 averaging 2,767 square
Rising interest rates have
house price growth and singlesaw the most activity in August,
feet and $197,474. Regency was
had an impact on the market,
family housing growth – to idenwith five permits averaging 2,833
followed by Grant Homes (six;
but limited supply and demand
tify improving markets.
square feet and $196,733. The
2,823; $120,000) and Charles
are keeping pricing healthy, said
Uptown development Downtown
Morgan of Vintage Homes (five;
Grant.
Chandler Reports is a division of
was second, with four permits
2,833; $196,733).
“You have a limited supply
The Daily News Publishing Co.
averaging 1,590 square feet and
Regency Homebuilders led
for a limited demand, which is

Time for a Market Rally Gut Check
A couple of weeks ago, we discussed
the lack of unanimity in the emerging
markets sell-off. While the emerging
markets index suggested distress within
the class, a closer look revealed that only
a few countries were truly under fire. A
higher conviction sell-off would have been
less discriminatory. This analysis led us to
believe that the selling would more than
likely reverse. We posted our emerging
markets opinion on Aug. 30. Since then,
the emerging market index has advanced
nearly 7 percent. We illustrate this not
to pat ourselves on the back for making
the right call, but to demonstrate that
although the direction of the market
matters, it’s often the conviction of the
market that matters more.
Market breadth measures participation in up or down trends. Applying
breadth analysis reveals whether a movement has broad support or narrow support. For example, in 1999 the S&P 500

advanced 21 percent. Great year! Unfortunately, while tech stocks nearly doubled
that year, few other stocks participated.
In fact, the differential between the top
performing sector (tech) and the worst
performing sector (utilities) eclipsed 100
percent that year. If you owned financial,
health care, utility or consumer staples
stocks in 1999, you most likely lost
money. 1999 reads as a great year in the
history books, but, in reality, it was not.
Its low conviction, narrow personality unveiled itself to investors in 2000, as tech
fell 40 percent and dragged the entire
market down with it.
Perhaps the most widely followed
measure of market breadth is the
advance/decline line. This technical
measure tracks the difference between
the numbers of stocks advancing versus
the number of stocks declining. A rising
market with a rising advance/decline
line conveys broad rally support. A rising

hitting new lows. The high-low analysis
market with a falling advance/decline line
also depicts broad based support.
(a la 2007) conveys narrow rally support
and underlying fragility. Applying this
Unfortunately, broad based
measure to the current market adsponsorship does not itself prevance uncovers encouraging levels
clude painful sell-offs. However,
of support as volume momentum
a market with a strong core,
validates current levels and supas this one has, needs a pretty
ports further gains. According to our
strong gut punch to topple
advance/decline analysis,
over. That gut punch could
this bull has broad based
David S. Waddell come from the Fed, Syria
the worldly or the impending debt
support.
Another widely
tracked indicator to measure the internal
fortitude of an advance is the number of
stocks hitting 52-week highs versus the
number of stocks hitting 52-week lows.
During the August sell-off, at no point did
the number of 52-week lows over a trailing five-day period exceed the number of
52-week highs. This indicates that the August sell-off lacked deep conviction. Currently, the number of stocks hitting new
highs well exceeds the number of stocks

investor

debate. Yet these threats
alone do not have enough power to stem
the upward bias. Forward expectations at
the moment favor the bulls; for the bears
to gain control of this market, they will
need more than fear-mongering.
David Waddell, who is regularly featured in the Wall Street Journal, USA Today
and Forbes, as well as on Fox Business
News and CNBC, is president and CEO of
Memphis-based Waddell & Associates.
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Money&Markets Extra
Reasons for
optimism

Insider
Q&A

Title: Senior
Equity
Strategist at
Loomis
Sayles

Some investors think the stock market’s
success has relied on the Federal
Reserve pumping money into the financial system. Not Richard Skaggs, senior
equity strategist at Loomis Sayles. He
says the market’s gains are built on a
solid foundation of profits and dividends
and another 10 percent rise over the
next year is a good bet.
Certain pundits say the Fed has
propped up the market with its
bond-buying program. What do you
think?
The fact that interest rates are at very
low levels has been very beneficial. It’s
helped job growth, housing, car sales
and corporate earnings. But I don’t think
the Fed’s quantitative-easing program
has been a major factor at all in U.S.

His outlook:
Things are
looking up.

Richard Skaggs

stock prices.
What the stock market has gone
through is a normal recovery after
hitting a deep trough in 2009. We’ve
had decent earnings growth, and more
importantly, we’ve had 15 percent
dividend growth in 2011, another 15
percent in 2012, and this year it’s going
to be up around 10 percent. Companies
are buying back stock, and the market
is reasonably priced today at roughly 16
times earnings.
A lot of people on Wall Street are
convinced that the Fed will begin
easing off its stimulus at the end of
its meeting Wednesday [Sept. 18].
What’s your take?
We’re in the camp that expects the Fed
to cut maybe $10 billion to $20 billion

from its $85 billion a month, starting in
September or October. Call it “taper lite.”
So, let’s say the Fed trims to $65
billion a month — that’s still very
stimulative. My guess is that the stock
market takes this in stride and moves
on to the next big issue.
There are a lot of other events coming
up that have the power to derail the
stock market’s run. Have you considered running for cover and waiting for
things to blow over?
The stock market tends to go down
based on surprises, unknown factors
that suddenly pop up and alter the
projection of the market. We’ve known
about tapering since Fed Chairman Ben
Bernanke brought it up back in May.
And we know that every year it seems

like we have a budget fight in Congress.
In our view, trying to time an equity
portfolio around these events is a losing
proposition.
Is there one thing you think most
people don’t understand about the
markets, a big misconception?
The stock market’s performance has
been supported by fundamentals.
People who think it’s a bubble or a result
of the Fed, they’re mistaken. It’s being
driven by earnings and dividend growth.
Many aspects of the U.S. economy
are looking good. It looks to me like we
have another two years or so of solid
growth.
Interviewed by Matthew Craft.
Answers edited for content and clarity.
AP

Home loans get pricier

Mortgage rates have hovered near historic lows in
recent years, helping make homes more affordable.
Rates have remained low thanks to the Federal
Reserve, which has kept short-term interest rates near
zero since December 2008 and has been buying
billions in mortgage and U.S. Treasury bonds to
encourage more borrowing and spending in a
slow-growth economy.
By buying Treasurys, the central bank drives up the
government bond prices, and makes their yields fall.
But starting in May, the market saw a sell-off in
bonds, after Fed Chairman Ben Bernanke said the
central bank was prepared to cut back its bond-buying
program if the economy looked strong enough.
In the ensuing months, the yield on the 10-year
Treasury note bond has risen as prices have
declined.
Higher Treasury yields tend to drive up
the cost of borrowing on home loans.
Here’s a look at how Treasury yields
have affected mortgage
rates in recent years:

BEHIND THE BRAND UNDER ARMOUR (UA)

Sweat equity

The yield on the 10-year Treasury note
stood at 2.75 percent on Thursday Sept.
19, while the average weekly rate on a
fixed, 30-year mortgage was 4.50 percent.
( Also as of Sept. 19. )

Under Armour made its name in sportswear circles by making exercise
clothing for athletes.
The company, which was founded in 1996 and is based in Baltimore,
has expanded its product line over the years beyond its moisture-wicking
leggings and tops to T-shirts, shoes, accessories and more. It also now
sells clothing to women and kids. Demand for its wares has helped
increase revenue 23 percent and earnings 19 percent this year, despite
competition from brands like Nike and Adidas. This summer, Under
Armour raised its outlook for the year, citing momentum in its clothing
business and market share gains for its shoes.
COMICS-INSPIRED: Under Armour inked a deal with Marvel Entertainment and DC Comics to make clothing based on Superman, Batman and
other superheroes.
DEFENDING MARGINS: Faced with rivals selling the “compression”
sport leggings and shirts for which Under Armour is known for less than
the company’s $25 price, Under Armour has raised prices on some
rodu
ro
oduc
ducts.
tss. Its
Its “Alter
Alter
Alt
e Ego
er
g lline
go
ine
e now sells for $45 and $60, up from $25.
products.
Ego”

10-Year Treasury note yield
DATE

YIELD

CHANGE AS OF
Sept.12

May 1, 2013

1.63%

78.5%

Jan. 1, 2013

1.76%

65.3%

Jan. 1, 2010

3.79%

-23.2%

Jan. 1, 2008

4.08%

-28.7%

30-year, fixed mortgage
DATE

YIELD

CHANGE AS OF
Sept.12

May 1, 2013

3.35%

36.4%

Jan. 1, 2013

3.34%

36.8%

Jan. 1, 2010

5.09%

-10.2%

Jan. 1, 2008

6.07%

-24.7%

Sources: FactSet, Freddie Mac

Thursday’s close: $77.64
Price-earnings ratio : 63

(Based on past 12 months’ results)

• Revenue through the six months
ended June 30 grew 23 percent to
$926.1 million.
•Under Armour expects to spend
$300 million next year on marketing
to women, up from about $250
million this year.

YTD price change
UA: 60%
S&P 500: 23%
Market value:
$8.2 billion

Alex Veiga, Jenni Sohn • AP

Source: FactSet

Alex Veiga, Jenni Sohn • AP

Data through Sept. 19
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s +14.6 +16.7 19

0.20

+0.6

s +23.6 +16.8 22 0.24a

25.30 8

36.29

33.14

-1.03

-3.0

t

t

STI

t

s

Suntrust Bks

s +16.9 +20.1

8

0.40

+17.4

s

s

t

-56.2 dd

...

Synovus Fincl

SNV

2.07 9

3.52

3.24

-.06

-1.8

t

t

s +32.2 +40.9 dd

0.04

+0.9

s

s

s +36.6 +39.6 12

...

Sysco Corp

SYY

29.75 5

36.05

32.83

-.56

-1.7

t

s

t

+4.6 +12.3 20

1.12

-0.6

t

s

s +20.0 +44.7 20 1.40f

-2.5

s

t

s +35.0

-11.3

-46.9

1.80
-13.7 94 0.44f Smith & Nephew PLC

-0.5

+8.8 dd

TRMK 20.76 7

27.98

25.30

-.25

-1.0

t

t

s +12.6

+4.6 15

0.92

TSN

15.87 9

32.40

30.42

-.01

...

s

t

s +56.8 +87.1 15

0.20

UPS class B

UPS

69.56 0

91.78

91.70

+.73

+0.8

s

s

s +24.4 +27.1 64

2.48

Utd Technologies

UTX

74.44 0 111.47

112.00

+.99

+0.9

s

s

s +36.6 +38.9 16

2.14

Valero Energy

VLO

27.89 4

48.97

34.73

-.37

-1.1

t

t

t

+1.8 +24.4

Verso Paper Corp

VRS

0.61 2

1.78

.83

-.05

-5.7

s

t

t

-22.4

-47.3 dd

...

Wright Medical Grp

WMGI 18.89 8

28.41

25.68

-.06

-0.2

t

s

t +22.3 +18.7 dd

...

Trustmark

... Tyson Foods

-0.2

s

t

t

+0.4

s

s

s +75.0 +85.3 21

+9.4 +25.2 23 1.84f

+1.1

s

s

s +57.5 +74.2 14 0.66f

-0.6

s

s

t +24.0

+8.7 19

...

-0.3

s

s

t +16.5 +20.7 13

1.00

-0.1

s

s

s +31.6 +28.4 14

1.12

...

8 0.90f

Dividend Footnotes: a - Extra dividends were paid, but are not included. b - Annual rate plus stock. c - Liquidating dividend. e - Amount declared or paid in last 12 months. f - Current annual rate, which was increased by most recent dividend announcement. i - Sum of dividends paid after stock split, no regular rate. j - Sum of
dividends paid this year. Most recent dividend was omitted or deferred. k - Declared or paid this year, a cumulative issue with dividends in arrears. m - Current annual rate, which was decreased by most recent dividend announcement. p - Initial dividend, annual rate not known, yield not shown. r - Declared or paid in preceding 12
months plus stock dividend. t - Paid in stock, approximate cash value on ex-distribution date. PE Footnotes: q - Stock is a closed-end fund - no P/E ratio shown. cc - P/E exceeds 99. dd - Loss in last 12 months.
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Be Aware Of
Your Company’s
Finances
Ray’s Take
In the “good old days,” many individuals felt
comfortable with a lifetime employment approach
to their careers. Perhaps they might not become
wealthy, but they felt their jobs and pensions were
secure. They would then blithely go about their tasks
without paying attention to what else was going on in
their company. The world is very different now, and it
is now essential to regularly scan the health of your
career, the company you work for
and its competitors.

He a l t h C a r e & B i o t e c h

Independent Growth
Jones Clinic evolves as patients increase
Michael Waddell
mwaddell@memphisdailynews.com

Do you know how
financially stable
your company is? If
you work for a publicly
traded company,
ray & dana Brandon
the stock market
rays of wisdom
may give you
some idea, though that is only one factor. There’s a
host of public information out there, starting with
things as basic as an annual report. A company’s
financial outlook is just as important for the 52 percent of Americans who work for small companies.
Either way, you need to be alert for warning signs to
protect your future. Small changes could add up to
big consequences, and you are more likely to spot
them before the research analysts on Wall Street.
Sudden changes or cutbacks can be the beginning.
Other signs are reductions in health benefits or
401(k) contributions.
Personnel changes could be warning signs, too.
If top-level employees are leaving, they may know
something you don’t. Changes in the regular workflow, an inordinate number of closed door meetings
and employee vacancies going unfilled are other
causes for concern.
Anytime a company is sold, sells off key assets
or engages in a merger, it could indicate a potential problem. In the case of mergers, the resulting
company may be stronger, but you might find your
job is redundant. If you start to see the warnings of
cash-flow problems or major change coming to your
employer, keep in mind your personal productivity
has a lot to do with your company’s financial future.
Try to be part of the solution your company needs,
but keep your resume and networking skills fresh.
Just in case.
Dana’s Take
Just like an earthquake drill, a good career drill
is writing down people you would contact in case
your job, employer or industry started to feel shaky.
Neighbors, church and school friends, and even former co-workers can be good sources of job possibilities. If you’re out of touch with some of the people on
your list, get busy. Reach out and catch up over coffee or lunch. Sign up on social media like Facebook
and LinkedIn and get your name circulating.
If your list of contacts looks skimpy, get involved.
Consider joining professional associations, business,
or civic groups. Volunteering can be a great source
of contacts, too. So turn off that video game and get
out there. Building a network of support can lead to
great things in your work life and social life.
Ray Brandon is a certified financial planner and
CEO of Brandon Financial Planning (www.brandonplanning.com). His wife, Dana, has a bachelor’s
degree in finance and is a licensed clinical social
worker. Contact Ray Brandon at raybrandon@brandonplanning.com.

Chief Operating Officer David B. Crislip, from left, Dr. Michael Jones and Physician Relations
Manager Kristen Lane are part of the team at The Jones Clinic. (Memphis News/Andrew J. Breig)

T

he Jones Clinic is taking steps
this summer to accommodate growing patient referrals, with recent hires at key positions and an operational overhaul
involving conversion to electronic
medical record systems.
With its competition all recently
aligning with major hospital systems, The Jones Clinic is in a unique
position as the area’s only remaining
independent oncology and hematology clinic.
“We would like to remain where
we can be focused on the patients’
problems and individualized care,
and not be quite so concerned about
institutional goals,” said founder
Dr. C. Michael Jones, who opened
his clinic in 1997 and now operates
offices in Germantown and New
Albany, Miss. “We want to maintain
good relationships with all of the
area hospital systems, so we will
be able to serve patients across the
region.”
The clinic is in the middle of
moving forward with its Meaningful
Use initiative, as mandated in the Affordable Care Act, involving conversion to electronic medical records
and position order entry systems.
“Implementing a new EMR
system is challenging in a time of declining reimbursement,” Jones said.
He believes the conversion
should be completed by Oct. 1.
“There are many benefits,
including having aggregated data
to help find best patient outcomes
and efficiencies,” said David Crislip,
new chief operating officer for The
Jones Clinic following the retirement

of David Rea. “It’s a time-consuming
project, but there are many benefits
in the end.”
Crislip has been involved in
health care since he became a Navy
Corpsman at 17. He finished his
bachelor’s degree in nursing in 1992,
and has spent the past 14 years
working for Methodist Le Bonheur
Healthcare’s Fayette Hospital in
Somerville, Tenn., as the administrator and chief nurse officer. He went
back to school to get a master’s degree in business in 2007 and became
a fellow in the American College of
Healthcare Executives in 2010.
Crislip feels one of the main
goals in his current position is to
bring new technologies and new
processes to patients to better their
physical, mental and spiritual wellbeing.
“Working with patients is the
core of what we do. We are focused
on outpatient and extended-care
treatment of hematology and oncology that addresses the mind, body,
and the perception of self both during treatment and post-treatment,”
said Crislip, who joined the clinic in
July.
He points out that the clinic
also stays active outside its four
walls with year-round community
education and involvement activity, including classes at Cordova
Community Center centered around
music and relaxation, and tai chi.
Kristen Lane joined the clinic in
August to take over the newly created position of physician relations
manager.
“We hired Kristen to find out

what referring doctors need from
us. We are facing a lot of competition from hospital-owned clinics,
and we’re going to have to be a little
more aggressive in our posturing
than we have been,” Jones said.
Lane brings nearly ten years
of experience to the job, including
previous work with hospice pharmacies, home health and hospice care,
and health care recruiting.
“After seeing the dedication and
compassion of Dr. Jones and the
staff toward their patients, I knew
I wanted the job here,” said Lane,
who travels throughout the region
introducing The Jones Clinic to physicians and surgeons and maintaining relationships with established
partners.
“It’s important for me to know
patients at The Jones Clinic will
continue to get the customized
treatment and individualized cancer
plans that they need and deserve,”
she said. “When the patients walk
through the doors here, they are
treated like family.”
The clinic continues to grow,
now with 55 total employees, and
is currently in the process of trying
to recruit some new extendedcare providers to help meet more
demand.
Jones hopes to hire two more
physicians by next year to handle
some of the increasing number of
patients visiting the clinic’s two locations.
The Jones Clinic also stays extremely active with clinical trials and
maintains about 20 open trials at all
times.
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International Paper Keeps
Eye on Rainy Summer

Myers Attacks
Life’s Curveballs
In New Book
Andy Meek

Bill Dries

ameek@memphisdailynews.com

bdries@memphisdailynews.com

T

he president and CEO of Memphis-based International Paper Co. has been watching the weather a lot
lately.
John Faraci, in a session with analysts and investors at a
UBS gathering last week, said the wettest summer since 1895
is causing the global paper company some headwinds for
the third quarter.
“We’re on track in the Southeast … of having the wettest
year since 1895. … That really started to happen at the end
of May,” Faraci said at the Thursday, Sept. 12, event. “What
that’s meant is our wood costs, particularly hardwood – they
are going to rise a lot more significantly than we thought.”
It means IP will probably end up spending about $20
million to $30 million more than it anticipated. But Faraci
emphasized the problem shouldn’t have lasting effects on
the company.
“It’s seasonal,” he said. “Eventually it will dry out and we
won’t have to go as far to get hardwood. But our inventories
are coming down.”
Faraci talked with analysts the day after the company
announced it would close its Courtland, Ala., paper mill in
phases, leaving 1,100 workers in the town east of Muscle
Shoals out of work by the spring of 2014.
“We knew we were going to have to shrink our footprint
to match our supply with our demand,” Faraci said of the
decision to close one of five U.S. mills to account for a drop
in demand for its uncoated freesheet paper products, which
are called “printing papers.”
The printing papers are used in copiers and computers
as well as business forms and envelopes and textbooks.
Printing papers once accounted for 20 percent of International Paper’s EBIDA – earnings before interest, depreciation and amortization, according to Faraci. Today, it’s 7 to 8
percent and will become a smaller percentage as International Paper makes growing those earnings a priority.

(Memphis News File/Lance Murphey)

“We’ve built an International Paper that’s prepared to be
successful and grow out EBIDA,” Faraci told the analysts and
investors who questioned whether the decision in Courtland
reflected any further transformation plans for the company’s
overall footprint.
Faraci said it didn’t, adding the company’s multi-year
transformation is considered complete.
The recent acquisition of Temple-Inland, IP’s one-time
Austin, Texas, rival, has moved from integration to optimizing an industrial packaging business that has grown to
become a $12 billion a year business. Faraci referred to the
business as the company’s equivalent of an “aircraft carrier”
in its portfolio of paper businesses. Still in progress are talks
about International Paper’s printing distribution business,
xpedx, merging with Unisource of Atlanta. Both sides in the
talks went public with the discussions in April.
“Think of this as two private companies merging and going public,” Faraci said last week. “Bain (Capital) approached
us with a transaction. We thought it could make sense to us.
It’s not something we have to do.”
Bain now has audited financial statements on xpedx,
according to Faraci. And the talks, which already have antitrust clearance, are now focused on how the organization
would be built. When the two companies signed a letter of
intent on the talks in April, executives from each talked of
a new spin-off company on the IP side, which would then
merge with Unisource.

In the opening pages of his new book, “Hitting the Curveballs: How Crisis Can Strengthen
and Grow Your Business,” Memphis entrepreneur Jay Myers is standing outside Yankee
Stadium. Myers, the founder and CEO of Interactive Solutions Inc., grew up in a house where
his father was a diehard Mickey Mantle fan.
Myers himself is a longtime Yankees fan. And
his sense of wonder is palpable as he describes
the moment in 2008 when he showed up at The
House that Ruth Built for fantasy camp with 30
other baseball fans.
Journeys are often as interesting as their
destinations, and that episode for Myers – arriving at baseball’s veritable cathedral – also is
where he closed his first book, “Keep Swinging.” The scene was a feel-good valediction,
because that earlier book told the story of how
Myers nearly lost his Memphis-based videoconferencing technology business when he
discovered an employee’s fraud that bilked
more than a quarter of a million dollars from
his company.
Myers and his company made it through to
the other side. Employees rallied around each
other, and the episode was such a shared trauma for ISI employees that someone prepared
T-shirts that read: “I survived 4/29/03.”
“Hitting the Curveballs,” meanwhile, picks
up Myers’ professional story from that celebratory personal moment at Yankee Stadium, and
onward – to how he led his company through
the Great Recession. The book is available now
for pre-order at bookstores and as an e-book
for most e-readers, and it will be on bookstore
shelves by January.

African-American Philanthropy and Museums
Part one of a three part series
“Self-empowerment is one among
many strategies people of African descent
have employed to ensure our survival in
the New World. This includes the creation
of museums and cultural centers that
document, recognize and celebrate the
art, culture, history and contributions of
African Americans. These institutions,
many of which were established as a result
of public/private partnerships, bear testimony to the hard battles fought to bring
dreams to fruition.”
Arts professional and nonprofit CEO
Grace C. Stanislaus is encouraged by the
very existence of museums and cultural
centers such as the National Museum of
African American History and Culture, The
Studio Museum in Harlem, the California
African American Museum, the DuSable
Museum of Art, the Charles H. Wright
Museum of African American History, The
Reginald F. Lewis Museum of Maryland

and the Museum of the African Diaspora
(MoAD). With 20-plus years experience
directing and building arts institutions
Stanislaus shares her perspective on
African-American arts and culture institutions and philanthropy.
“I consider the existence of these
institutions remarkable especially in light
of the history of enslavement, oppression, discrimination and economic, social,
cultural and political disenfranchisement,”
Stanislaus said. “But not so remarkable
in the context of a parallel history, dating back to the 18th century, of civic and
charitable giving that supported and in
turn generated support from mutual aid
societies, the Black Church, and fraternities and sororities.”
She reminds us of the important role
historically black colleges and universities
have played. “HBCUs such as Clark Atlanta, Hampton, Howard, Fisk, North Carolina
Central and Tuskegee played significant
roles in establishing galleries and muse-

ums to house, preserve, interpret, display
programs? Are we investing in the profesand celebrate African-American art, artists sional development of our staff? Have
we found the right balance between our
and cultural achievements.”
scholarly mission and our
When asked about the fucommercial interests? Do
ture of these arts institutions
we have a strategic plan,
Stanislaus recommend an
program plan and business
internal examination and
plan that guide our decia close look at external
sions and the allocation
funding realities.
“We need dynamic
MEL & Pearl shaw of our resources? Are our
FUNdraising
Good Times mission, values and vision
visions and robust proclear and being effectively
grams that engage diverse
communicated
to
our community/stakeconstituencies. Staff and board leaders
holders?
Do
we
have
a succession plan
need to ask questions that can reveal best
for the executive and the board leaderpractices. These include: Are our orgaship? This particular item has derailed the
nizations and programs relevant and of
progress forward of many of our cultural
interest to our local communities? Do we
organizations.”
advocate effectively within our commuContact Grace C. Stanislaus at gcnities for the value that we add? Are we
sart@aol.com
building loyalty? Are our program offerings
broad in ways that engages diverse, crosscultural audiences? Are we allocating sufficient resources to market and promote
and to raise funds for our museums and

Mel and Pearl Shaw are the authors of
“The Fundraisers Guide to Soliciting Gifts”
now available at Amazon.com.
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Green Growth
Lead-based paint regulation boon for Tioga Environmental Consultants

Tioga Environmental Consultants founder Maggie Strom,
center, with Larkin Myers and Richie Fletcher. (Memphis News/Andrew J. Breig)

Michael Waddell
mwaddell@memphisdailynews.com

T

ioga Environmental
Consultants is adding new
staff and ramping up for
an increased workload, due at
least in part to new commercial
regulations expected next year on
lead-based paint in commercial
facilities.
The Memphis-based environmental services firm provides investigative services like
lead-based paint testing, mold
sampling, asbestos testing, and
soil and groundwater testing.
It also performs environmental compliance and permitting
services like regulatory compli-

ance for manufacturing facilities
and industries, property transaction services such as Phase I and
Phase II’s, and site assessments.
Tioga president Maggie
Strom has been involved in
environmental consulting in
the Mid-South since 1998. She
and Tioga vice president Larkin
Myers had worked together at a
larger architecture and engineering company, the Pickering Firm,
that decided to close its environmental business office near the
end of 2009.
So Strom and Pickering’s
environmental business office
director, Mike Donohoe, decided
to form their own venture to continue serving those clients.

“We had a great client base
and a lot of experience doing
this work here in Memphis, so
it seemed like a natural thing to
continue with it,” said Strom,
who named the company after a
piece of land of Tioga County, Pa.,
that her family owned and where
she has spent many summer
vacations. “It’s where my love of
being outdoors, the nature and
the environment comes from.”
In January of this year, Myers
bought out Donohoe’s portion of
the business to become co-owner and vice president. She had
worked with Strom at Pickering
for six years as a civil engineer,
project manager and associate
principal owner until taking a
year sabbatical to leave town and
care for her grandmother. She
returned to Memphis and joined
Tioga in 2011.
“It’s been a great transition
for me from doing engineering
design work like designing storm
water structures (while at Pickering) to now doing more pollution prevention for storm water
structures,” said Myers, who also
previously worked in Little Rock
for a civil engineering firm that
did land development work.
Tioga handles between 50
and 100 lead-based paint inspections per month, primarily on
homes built before 1978 in Tennessee, Mississippi and Kentucky.
Lead-based paint inspections are

required on all mortgage transactions for homes built before 1978
involving federal funds.
The company could see a
heavier workload next year, when
new commercial regulations are
expected for lead-based paints.
“Right now all of the leadbased paint issues are associated with residences, but new
commercial regulations on
lead-based paint are expected in
the next year,” Strom said. “The
main issue with lead-based paint
is lead poisoning with children,
and we do a lot of work already
with child-occupied facilities like
day cares and churches.”
Homes should always be
tested after renovation projects
to make sure no lead dust is left
behind.
“About half of our services go
to lead-based paint and asbestos
inspections,” said Myers, who
points out that a general contractor is called in for removal of
the contaminated areas. Tioga
then completes a clearance test
to make sure that no lead dust
remains on the property.
Tioga just hired a new leadbased paint inspector, bringing
the total to four, and the company now has one part-time and
seven full-time employees.
The other half of Tioga’s
business comes from property
site investigations for commercial transactions, groundwater

studies, and regulatory compliance and permitting for mostly
industrial clients.
“We commonly see petroleum contamination from
underground storage tanks, as
well as VOCs (volatile organic
compounds) and metal contamination at industrial sites,” said
Strom, who handles most of the
work with hazardous materials,
facilities and compliance, while
Myers manages storm water, oil,
and waste water issues and planning duties.
“We’ve taken a lot of business growth measures over the
past year,” said Strom, who was
selected this year to participate
in the Small Business Chamber’s
E200 Emerging Leaders program.
“It’s been a very exciting program, and we’ve gotten so much
out of it. The support system that
the city and the county provide
for small businesses is really
ideal.”
Tioga was also just selected
for the Economic Gardening
program by EDGE.
“We feel fortunate to be selected, and we hope to target our
growth in certain directions and
maximize our reach,” said Strom,
who expects to next hire a geologist, a couple of environmental
scientists and another technician
in the near future. “We’re looking
to expand our staff while also
expanding our services.”

Don’t Let People Halt Progress
Many times it is the people on the
team that limit their own company’s
growth. In-fighting, politics and a lack of
conviction at the top are the most common inhibitors to growth that we see in our
work as consultants. Sure, breakthrough
ideas backed by a strong business case
are needed to fuel continued growth, but
many times those are easier to come by
than team collaboration and consensus.
People stand in the way of progress.
It seems that while generating growth
strategies is an intellectual exercise, team
alignment for execution and implementation requires emotional intelligence. The
concept of emotional intelligence was popularized in business lexicon in the late ’90s
by Daniel Goleman, who focuses on EI to
drive leadership performance. Goleman's
model outlines five main EI constructs:
1. Self-awareness – the ability to know
one’s emotions, strengths, weak-

nesses, drives, values and goals and
recognize their impact on others
while using gut feelings to guide
decisions.
2. Self-regulation – involves controlling or redirecting one’s disruptive
emotions and impulses and adapting to changing circumstances.
3. Social skill – managing relationships to move people in the desired
direction
4. Empathy – considering other
people’s feelings especially when
making decisions
5. Motivation – being driven to achieve
for the sake of achievement.
Emotional competencies are not
innate talents but, rather, learned capabilities that must be worked on and can be
developed to achieve outstanding performance. Goleman posits that individuals
are born with a general emotional intel-

amount of time and energy expended on
navigating internal politics. Further, it zaps
employees’ creativity, enthusiasm and
motivation. Think how much more effecligence that determines their potential for
tive your company would be if everyone
learning emotional competencies. These
was rowing in the same direction?
qualities may sound out of place in the
Communication and
business arena, but Golemandate alone are not
man found direct correlaenough to win over
tion between emotional
hearts and minds.
intelligence and measurCompany leaders must
able business results.
strengthen their own
For a growth initiative
emotional intellito take root, emotional
intelligence must be
JOCELYN ATKINSON gence and then in& michael graber tentionally create
present throughout the
let’s grow a culture based in
company. The middle
emotional intelmanagement team needs to successfully
ligence.
In
this
case
the
popular
phrase
achieve executive buy-off and then the
“it
starts
at
the
top”
is
not
totally
true.
executives must successfully enroll the
It needs to be systemic- one or two bad
team needed for implementation. The
actors can be toxic for the whole organizamore emotionally intelligent the company,
tion. Want to get smart? Hire emotionally
the faster the process will progress and ulintelligent people.
timately the more innovative the company
will become.
It is troubling to think about the

Jocelyn Atkinson and Michael Graber
run the Southern Growth Studio.
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Henry Named Sales Manager
At Collierville Mercedes-Benz
Kate Simone
ksimone@memphisdailynews.com

Edgar L. Henry II has been named sales manager
for Mercedes-Benz of Collierville, scheduled to open
next spring. In his new role, Henry will manage
the sales of all new and pre-owned cars sold at the
dealership.
Hometown: Born in Jackson, Miss.,
I moved to Long Beach, Calif., right
after birth. I was a military baby.
Experience: I attended Summit University in New Orleans and graduated with a Bachelor of Science degree
in marketing. Also, I am certified as
an American finance and insurance
professional in business and finance
law from the General Motors Acceptance Corp. School of Finance and
Insurance Laws.
After college, I served for nine
years with the Air National Guard
as a flight loadmaster. In 1993, I entered the automobile industry, working at the former Blackwell Imports
as finance and sales manager until
2001, when it was sold to the Higginbothams and became the present
Mercedes-Benz of Jackson. At this
time, I was hired by Mercedes-Benz
of Jackson as a sales consultant. In
September 2005, I became the sales
manager at the Higginbothams’
Porsche of Jackson dealership,
which is connected to the family’s
Mercedes-Benz of Jackson location.
Family: I have an 18-year-old daughter, Kynnedi, and a 15-year-old son,
Chandler. My mother is Janice L.
Henry, and I have a sister, Courtney
D. Henry.

Favorite quote: “Your attitude
determines your altitude!”
Favorite movie: “American
Gangster” and all of the “American Pie” movies
The sports team(s) you root
for: San Francisco 49ers, Seattle
Seahawks and Denver Broncos
What’s playing on your stereo
right now? “Blurred Lines” by
Robin Thicke and Pharrell
Activities you enjoy outside of
work: I like to ride my Kawasaki ZX14R sports bike.
What talent do you wish you had?
I wish I had the talent to heal the sick.
Who has had the greatest influence on you and why? My mother,
because she always has been able to
calm the seas – she has the patience
of Job and the love of many.
What are your goals in your new
position? My No. 1 goal is to make
the dealership owner and the town of
Collierville proud! Also, I am thrilled
to be working with Steve Rollins
again at the Mercedes-Benz of Collierville dealership. He was the one

ognition Award, presented by
the American Optometric Association. This is the second
consecutive year that Steele
has received the award, and
the fourth time in his career.

Rollins
Steve Rollins has been
named general manager of
Mercedes-Benz of Collierville. Rollins is currently general manager at MercedesBenz of Myrtle Beach, S.C.
Rollins has worked with the
Higginbotham family, owners of the new dealership, in
several capacities for the past
36 years.
Dr. Glen Steele, a professor
at Southern College of Optometry, has earned the 2013
Continuing Optometric Rec-

Gary K. Morrell has joined
Morton & Germany PLLC
to head its malpractice section. Morrell is a fellow of
the American College of Trial
Lawyers and was named to
the Best Lawyers in America
2013’s “Best Attorneys in Tennessee” list.
Campbell Clinic has recently
added three doctors: Dr.
Gregory D. Dabov, a knee,
shoulder and total joint specialist who worked at Campbell from 2000 to 2012; Dr.
Douglas T. Cannon, a physical medicine and rehabilita-

Henry
who hired me many years ago and
gave me the opportunity to work
with the Higginbotham family. Our
goal together is to make this dealership the best Mercedes-Benz dealership in the Mid-South by exceeding
customer expectations.
What do you most enjoy about
your work? I enjoy working with
the different types of clients, especially being able to make them smile.
There is nothing more rewarding
then knowing that you have made
someone’s day by helping them find
the perfect car.
If you could give one piece of advice to young people, what would
it be? I would tell them to always love
everyone and dream big! If you work
hard, you can accomplish anything.

tion physician; and Dr. Benjamin J. Grear, a foot and
ankle specialist.

der was previously a financial adviser for American Express Financial Advisors.
John Halford, a University
of Tennessee graduate, has
joined Fleming Associates
Architects PC as an intern
architect.

Raiford
Merkel & Cocke P.A. attorney William B. Raiford has
been recognized in The Best
Lawyers in America 2014 as
Memphis Medical Malpractice Law – Plaintiffs “Lawyer
of the Year.”
Justin Alexander has
joined the Memphis office
of Churchill Mortgage as a
home loan specialist. Alexan-

The Memphis Estate Planning Council has announced
its 2013-2014 executive committee. They are: J. Randolph
Flatt, president elect – vice
president; W. Price Morrison Jr., secretary; Amy
O’Bannon, treasurer; and
Sandra H. Zehntner, past
president. In addition, these
council members were
elected as at-large committee members: Doug Sweet,
Frank Horrell, John S. Seabold and Mark E. Grochau.

6 Internet
Marketing
Myths Dispelled
We live in a digitally
dominated world, and consumers quite often make
decisions about brands
based solely on their digital presence before ever
making direct contact
with an actual brand
Lori turnerwilson
representative. While
business owners and guerrilla sales
and marketing
marketing professionals alike are beginning to recognize just
how important it is to get their digital houses
in order, there are still many internet marketing myths to be dispelled.
Myth 1: My target market is older,
therefore social media won’t work. The average social media user is over the age of 40.
Half of Baby Boomers are active social media
users with 75 percent of those maintaining
a Facebook page. In fact, the current fastest
growing segment on Facebook is 55-64 yearold females.
Myth 2: My website should be designed for Google. While you certainly can’t
ignore the fact that billions of searches a day
are conducted via Google, it doesn’t make
sense to design your entire website around
what you speculate Google is looking for in
its rankings. Google changes its confidential
search algorithm far too often for you to rely
on this strategy. If you do, while you may rank
on the first page one day, you could easily
be relegated to page 10 the next. Instead of
spinning your wheels, focus on developing a
content-rich site that clearly communicates
your differentiators and offers real value to
site visitors.
Myth 3: All traffic is good traffic. Internet marketing comes at a cost; both dollars
and time must be allocated. Instead of trying
to appeal to the masses, you’d be much better off targeting your online marketing to a
concentrated niche of ideal prospects rather
than the entire world. You will spend less and
generate a more favorable response.
Myth 4: Email marketing is dead. According to Nielsen, email activity on mobile
devices increased to 41 percent of total internet time in 2011, and smart phones make up
more than a quarter of total mobile phones
in the U.S. Email marketing isn’t dead; it’s
just become portable, so ensure your email
campaigns are mobile friendly.
Myth 5: If you build it, they will come.
Why would you build a new restaurant and
then not allocate funds to invite the market
to dine with you? Likewise, investing in a
website (or digital storefront) but forgoing
the expense of a launch plan to promote your
site is a costly misstep.
Myth 6: A mobile-friendly site isn’t
necessary for a small business. By 2014,
mobile Internet usage will actually surpass
desktop usage. If your site isn’t designed to
display properly on a smart phone or tablet,
you are likely losing more customers than
you care to imagine. Reduce content, limit the
need to scroll, and ensure graphics display
properly on mobile devices.
Lori Turner-Wilson is an award-winning
columnist and CEO/founder of RedRover Sales
& Marketing, www.redrovercompany.com.
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Mortgage Market Jumps 23 Percent
Andy Meek
ameek@memphisdailynews.com

Mortgage volume for the month climbed to
a little more than $157 million from $127.5
million in August 2012.

B

ank of Bartlett’s mortgage
company saw an uptick
in mortgage volume in
August compared to the same
month in 2012, and the bank’s
vice president said he expects
demand from borrowers to persist
and home prices to keep trending
higher.
He’s not the only banker with
reason to think that. The outcome
at Bank of Bartlett is in line with
what the county saw as a whole
during August, when mortgage
volume for the month was up 23
percent.
During the month, volume
climbed to a little more than $157
million from $127.5 million in August 2012, according to real estate
information company Chandler
Reports, www.chandlerreports.
com. The number of actual mortgages made during the month
was 868, up a little from 845 in
August 2012. The average mortgage amount rose to $180,901 last
month from $150,915 in August
2012.
Year to date, mortgage volume
in Shelby County was about $959
million, up from about $830.5
million during the same period in
2012.
“Despite the increases in market rates, qualified borrowers can
still lock in a great 30-year fixedrate home loan,” said Justin Byrd,
Bank of Bartlett vice president and
controller. “The percentage of our
loans made to refinance a home
has dropped from approximately
40 percent to 10 percent, but
volume has remained relatively
strong. The number of homes sold
and the average price of homes
sold have both increased 11 percent over last year, and we believe
the home prices will continue to
rise.
“With the reported inventory
of homes available for sale down
to 3.8 months’ supply, according
to recent home data, demand
for those properties is driving up
home values, and new development will likely begin to take place
soon.”
August was a hot month in
more ways than one, but July was
hotter – at least in terms of local
real estate – when mortgage totals
across the board were even higher
than they were in August. The 868
mortgages made in August was a
drop from 948 in July. The average
mortgage amount was down a
little ($182,214 in July to $180,901

in August) and the total volume
also fell, slumping from $172.7
million in July to a little more
than $157 million in August.
The increase in mortgage
activity from August 2012 to
the same month this year,
though, also mirrors the growth
evidenced by other real estate
indicators, including home sales.
August was another month of a
double-digit increase for local
sales, when the county saw 1,709
home sales, up 15 percent from
1,483 sales in August 2012, according to Chandler Reports.

(Memphis News File/Lance Murphey)

That trend may continue for
a variety of reasons, including the
persistence of low rates. Triumph Bank President and CEO
Will Chase was at a Tennessee
Bankers Association meeting a
few days ago, and he said half the
group said they don’t expect rates
to change in a big way for a few

more years. That would mean
an extended period of favorable
conditions for borrowers.
Many local banks saw their
mortgage totals mirror the
broader increase in the county.
Byrd’s bank, for example, saw
its mortgage subsidiary grow its
volume in August year over year,

to $3.2 million from $2.9 million. Magna Bank’s volume also
rose, from $11.6 million to $15.2
million.
First Tennessee Bank was
an exception, with its August
mortgage volume coming in at
$2.1 million, down from $3.1 million in August 2012. Community
Mortgage Corp. is generally at the
top of the list from one month to
the next when it comes to mortgage volume, and its volume was
down, too, during August. Community Mortgage Corp.’s August
volume was almost $9.6 million,
down from about $12 million one
year earlier.
Chandler Reports is a division
of The Daily News Publishing Co.
Inc.

Earnings

FedEx Posts 7 Pct. Earnings
Increase for Quarter
Bill Dries
bdries@memphisdailynews.com

M

emphis-based FedEx Corp.
posted a quarterly profit 7 percent higher than a year ago for its
fiscal first quarter, ended Aug. 31.
The 7 percent profit on earnings of $489
million, or $1.53 per share, was announced
in a conference call with analysts Wednesday, Sept. 18, when the company also
announced it would increase FedEx Express
rates in the U.S. starting in January.
While FedEx Corp. saw its profits for the
quarter rise by 7 percent, FedEx Express, the
company’s oldest and largest division, saw
its revenues dip for the quarter.
The company attributed the revenues
of $6.61 billion to lower fuel surcharge revenue. Jet fuel prices spiked toward the end of
the first quarter, but there is a six-week lag
time in when FedEx can levy the surcharge.
The company doesn’t release exact
numbers, “but I can tell you it was significant,” said FedEx Chief Financial Officer
Alan B. Graf Jr.
“It’s pretty evident that we were paying
a lot higher for jet fuel and were not able to
pass along the surcharge,” he added. “Over
time it evens out, but it sure does cause
volatility.”
Express is where FedEx is making the
bulk of its changes as it follows through on
its commitment to investors earlier this year
to increase operating profits by $1.6 billion
by the end of fiscal year 2016.

(Memphis News File/Kyle Kurlick)

Graf said Wednesday the company remains committed to the goal “despite tepid
global economic growth.”
Of 3,600 FedEx employees who took a
voluntary buyout earlier this year as part of
the goal, 45 percent had left the company
as of Aug. 31. The rest will leave through the
end of next June.
The 3.9 percent average increase in
FedEx Express shipping rates effective Jan.
6 is the latest in a series of pricing changes.
FedEx Freight’s general rates went up
4.5 percent on July 1. Later this year, the
company will announce pricing changes for
FedEx Ground and FedEx Smart Post.
For a second earnings call, the company
also touted how it is adjusting its networks
as customers change how they choose to
ship packages.
That means lower yield traffic continues to move off of the aircraft that make up
the Express division into other parts of the

FedEx portfolio.
“In the past, we used to cap that traffic,”
said Dave Bronczek, president and chief
executive officer of the Express unit. “It’s
been a terrific shift for us to match what is
happening in the global economy.”
Fred Smith, the founder, chairman,
president and CEO of FedEx, said the shift
includes high-tech products moving more
to FedEx Trade Networks.
“The market has changed. We’ve
embraced that,” Smith said. “It’s a perfect
complement to this heavier traffic that FTN
carries, an awful lot of which goes on the
ocean.”
That becomes important because the
second half of FedEx’s fiscal year will see a
lot of tech launches, including several this
week.
“There is a lot more staging of inventory going on, on the international front,
as opposed to using expedited from door
to door,” said Mike Glenn, executive vice
president of market development. “We
will certainly benefit from that with those
launches.”
The benefit is more of a “short burst,” he
added.
“You don’t see the long tail of that, that
you may have seen in the past,” Glenn
said, although there is some follow-up as
accessories for the new devices follow the
product launch.
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Whitfield Takes Over
I Love Memphis Blog

FedEx Cares
Week Builds
Community
Support

Andy Meek

Michael Waddell

ameek@memphisdailynews.com

K

erry Crawford made a well-known
living out of loving Memphis.
Now Holly Whitfield, a new
arrival at the Memphis Convention and
Visitors Bureau and Crawford’s successor
as the I Love Memphis blogger, plans to
continue that professional evangelizing
for the city as Crawford winds down her
time with the tourism agency.
Even though she doesn’t take over
until the end of the month for Crawford –
who was hired as the CVB’s social media
specialist in 2009 – Whitfield has started
putting the word out. Fear not, promises the blogger from the same school of
thought – call it Memphis Exceptionalism
– as her predecessor.
Like Crawford, who helped build up
the blog to the point of it eventually scoring some 100,000 average monthly page
views and who became a fixture in the
city’s civic and cultural circles, Whitfield
promises to maintain and elevate the I
Love Memphis brand in service of making Memphians proud to be such.
Don’t panic, she promised I Love
Memphis readers in her first post after
Crawford’s farewell note Sept. 4. The I
Love Memphis blog, Whitfield wrote, isn’t
going anywhere except full speed ahead.
“I want to keep doing readers’ favorite
things – like ideas for fun stuff to do and
food reviews, but I have lots of new ideas
as well,” said Whitfield, who grew up in
Hattiesburg, Miss., and who has been at

Whitfield
the CVB for a little more than a week.
“It’s an honor to be able to continue
and grow the work that Kerry has done
with the blog. (And) the team members
here seem to love what they do. They accomplish so many things mostly behindthe-scenes that help Memphis and our
visitors, and I was looking to be a part of
a team like that.”
She’s making her mark in the wake
of Crawford, who surprised readers with
a post that explained “it’s time for me
to make room for other good things to
happen” in her life and who’s leaving the
CVB to pursue freelance digital content
strategy, social media strategy, information architecture and user research.
“We built this crazy thing from
scratch, together,” reads Crawford’s farewell. “You’re awesome, and I’m going to
miss you a whole bunch.”

Whitfield studied writing and graphic
design at the University of Memphis, and
her career path since then has carried
her past stints as a graphic designer,
writer and editorial director for several
local magazines. Whitfield calls herself
first and foremost a writer, and subjects
she has tackled have included weddings,
health, music, sports and home design.
Among her plans for the I Love Memphis site is a refresh of the design and the
addition of some graphics and maps.
“I’m very open to suggestions, because this is all for the readers,” she said.
Given 24 hours to herself, Whitfield’s
Memphis-themed to-do list would
include rounding up some friends and
hitting the Wolf River to go canoeing in
the morning, because it’s something she
says she has wanted to do but never had
time.
If the weather is agreeable, she’d pick
up Chinese Sub Shop sandwiches for
a picnic at Shelby Farms Park. Several
hours would be spent browsing at the
Booksellers at Laurelwood, then dinner
at the Beauty Shop and then some revelry
at Paula & Raiford’s Disco after a drink
Downtown.
This is how she finishes the sentence
that begins “I Love Memphis.”
Because, she goes on, “I grew up in a
smaller city, so I’ll always be thankful for
things like the diverse crowds that show
up at Overton Park on a pretty day, the
option to eat at independently owned
restaurants, or the fact that all the neighborhoods and buildings don’t look the
same here.”

UPS to Grow Presence at Memphis Airport
Michael Waddell
mwaddell@memphisdailynews.com

The world’s second-busiest cargo airport is about to see another increase in freight capacity, helping bolster a facility that
has suffered in recent years from fewer passenger flights.
Atlanta-based United Parcel Service will double in size at
Memphis International Airport, according to Memphis-Shelby
County Airport Authority president and CEO Larry Cox, who
announced the news Thursday, Sept. 19, at the monthly board of
commissioners meeting.
“I’m very happy to be able to present this to the board of
commissioners today and to the city of Memphis and Shelby
County,” Cox said. “We have one of the few airports in the country, and in the world, that is seeing increases in cargo landed
weight. Memphis is the perfect place in the world to distribute
products.”
The UPS deal adds 1.1 million square feet of land and
$180,000 to its base lease at the airport, and the company will
protect another million square feet under another option that
can be added during the next five years. UPS uses ground leases
so it can control and finance construction of its own facilities.
In August, the airport outperformed its budget by $1.2 million. Actual revenues at Memphis International exceeded actual
expenses by $1.4 million, with $10 million in actual revenues

versus $8.6 in actual expenses. The increases were driven by
driven by reduced electrical costs in the terminal due to the mild
summer, the ground transportation center performing better
than anticipated and the higher landing weight and landing
weight revenues from the airfield.
“Our costs to operate the ground transportation center are
less than we had budgeted,” said Forrest Artz, Airport Authority chief financial officer. “So we get the double benefit with
increased revenues.”
Total cargo handled for August increased 4.2 percent yearover-year, with 795 million pounds handled compared to 762
million pounds handled in August 2012. For the 2013 fiscal yearto-date, cargo handled is up 3.1 percent with 6 billion pounds
handled so far this year compared with 5.8 billion pounds
handled at the same point in 2012.
The surging cargo numbers have been offset by sagging passenger numbers brought on by reduced number of flights.
For the fiscal year to date, total enplanements year-to-date
dropped 31.4 percent to 3.3 million for the January to August
period from 4.9 million for the same period in 2012. In August,
total enplanements dropped 26.8 percent compared to August
2012, falling from 595,875 enplanements to 435,942.
The number of nonstop flights dropped in August to 57
flights to 48 destinations, and that dropped to 40 destinations
this month after Delta announced more cuts.

mwaddell@memphisdailynews.com

F

edEx Corp. wraps up its ninth annual FedEx cares Week on Friday,
as more than 900 local FedEx
employees have volunteered in the community for a variety of organizations.
Around the world, more than 6,000
FedEx volunteers donated their time to
worthy causes during the week.
“There are three key reasons why
FedEx invests in community engagement: to support social sector causes,
support business interests and meet
expectations of employees and other
stakeholders,” said Rose Flenorl, FedEx
manager of global citizenship.
Activities locally included cooking breakfast for the residents of the
FedExFamilyHouse, clearing trails at
Shelby Farms, collecting food from a
drive by Memphis Food Bank donors,
building homes for Habitat for Humanity of Greater Memphis, and other work
for groups like Youth Villages, Memphis
Athletic Ministries and Project Homeless
Connect.
“FedEx is one of our greatest partners
here in the Memphis area, and they always love to come out to the build sites,”
said Jessica Hord of Habitat for Humanity of Greater Memphis. “They came in
this week after the first couple of build
days and helped get the homes ready
for the next step, and in the next few
weeks they will come out to work on two
homes that will be built solely by FedEx
employees.”
On Tuesday, as many as 200 FedEx
employees descended on four homes at
a Habitat for Humanity build site in the
Uptown neighborhood, near Downtown
Memphis, to work on siding, exterior
painting, caulking, windows, doors, interior cleaning and prep work to get the
homes ready for electrical work.
Over the years FedEx’s homebuilding
volunteer work in the Mid-South, as well
as outside the area working with Operation Home Delivery in the aftermath of
Hurricane Katrina, has touched at least
35 families locally (with 22 homes completely built by FedEx employees).
“Habitat’s mission is to create home
ownership and first-time home-buying
opportunities for families who couldn’t
otherwise qualify for a conventional
mortgage,” said Hord, who points out
that the organization does not require
that volunteers have any prior construction experience. “Homes are sold at
cost to the families that qualify, and we
provide a zero interest mortgage to help
break down the affordability barrier for
them,” Hord said.
Habitat plans to build 50 new homes
and complete 100 critical repairs of existing homes in Uptown in the next two
years. FedEx employees also volunteered
at the Habitat ReStore on Winchester.
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Levien Discusses Grizzlies’
Accolades, Offseason Focus
Don Wade

marks in several fan categories
and ranked second out of 122
pro teams in three categories:
affordability, “bang for the
buck” and players (essentially, their ability and likability).
What’s most important to you
in terms of the feedback fans
provided that led to the No. 1
ranking?

Special to The Memphis News

A

day after the news
broke that ESPN
The Magazine had
crowned the Memphis Grizzlies the best franchise
in North American pro sports,
team CEO Jason Levien sat down
for a one-on-one interview with
The Daily News.
Among other things, he
talked about why he believes
Dave Joerger is a good fit as head
coach, confessed to watching the
first three games of the Western
Conference Finals multiple times
and said that he considers being
declared the No. 1 pro sports
franchise just a start.
Here are some highlights from
that conversation; next week,
in my column, we’ll have more
of the interview with a focus on

Levien
off-the-court efforts, including
the Grizzlies’ push to become a
regional brand.
Q: In earning the No. 1 designation from ESPN The Magazine,
the Grizzlies received very high

A: What’s most important to me
is we show our fans they are true
partners with us in this endeavor.
Part of this award is confirming
our investment thesis coming
into this, which is this is a great
basketball town. This can be a
great NBA city. Certainly, we don’t
want this to be a high-water mark
for us. We’re just at the beginning with the things we want to
implement to improve the fan
experience and make us a better
organization.

Q: When the new ownership
group, headed by Robert Pera
and yourself, appeared at the
first press conference last year,
you spoke about wanting to
change the paradigm for owning an NBA franchise. I guess I
think of that old saying, “If it’s
not broke, don’t fix it.” It struck
me then, and has since, that
your view is very different. It’s
almost like what they say about
a computer’s hard drive: There
are two kinds – those that have
crashed and those that will.
And you’re not waiting for that
moment. You’re trying to be
proactive in all that you do. Is
that a fair assessment?
A: I actually like that analogy. I
would say that in technology, if
you look at a company like Apple,
when they came out with their
first iPhone they didn’t rest on

their laurels. They kept making it
better. That’s what we’re trying to
do. We see the changes we made,
particularly the coaching change,
as one that we think will improve
our product.
Q: Joerger so far?
A: We just got back from a retreat
where the coaches and front office went down to Miami Beach
and spent a few days together.
And it was a bonding experience
for a new staff. It was an opportunity to talk through what our
collective vision is for the organization. And how we can strive
for and achieve greatness. I think
it was a very positive few days we
spent together.
And I will say this about
coach Joerger: He has a lot of
positive energy and enthusiasm.
That really resonates. It’s sort of

‘Wading in’ on Manziel, Carpenter, Tiger Football
Wading in and wondering why all the
attention on Bo Pelini’s hissy fit? Lee
Elia could have done better on his worst
day … or worse on his best day. Point
is, you’re way more entitled to a tirade
when managing the Cubs than when
coaching Nebraska football ... .
So quarterback Johnny Manziel
is definitely NFL material now. That
seemed to be the consensus from NFL
scouts, quoted anonymously, in a recent
article in the Fort Worth Star-Telegram.
One scout told reporter Charean Williams that he doesn’t understand the
skepticism around last year’s Heisman
Trophy winner, even if he is only 6 feet
tall and slight of build.
“I keep hearing about why this kid
can’t succeed (in the NFL),” the scout is
quoted as saying. “I want to ask: `What
are you judging these guys on?’ Are you
telling me he’s not better than (recent
first-round picks) Christian Ponder, than
Blaine Gabbert, than Jake Locker? Just
look at his stats.”
Or just consider that after Texas
A&M’s 49-42 loss to No. 1 Alabama –

THE PRESS BOX

DON WADE

and Manziel was beyond spectacular
at times in that game – Crimson Tide
coach Nick Saban had nothing but
praise for Manziel’s abilities.
Think he knows a football player
when he sees one?
The St. Louis Cardinals’ Matt
Carpenter should be National League
MVP but probably won’t be. Carpenter
has only been more clutch since Allen
Craig left the lineup because of a foot
injury. And the Cardinals’ off-and-on offense might never flip the switch without
Carpenter hitting leadoff.
His stats are very good, although
that’s just a part of the equation.
Through Tuesday, Sept. 17, he was hitting
.323, fourth in the league, and led the NL
in runs scored (119), doubles (51) and

hits (188). He has played two positions
this season – second base and third
base – and is hitting an insane .415 with
runners in scoring position. Plus, he has
75 runs batted in from the leadoff spot
– or only four fewer RBI than Pittsburgh
center fielder Andrew McCutchen,
who may be the odds-on favorite if the
Pirates win the NL Central.
Carpenter also has the ability to get
hits off borderline pitches, an underrated
attribute that was present with Albert
Pujols during his best years with the Cardinals. Catcher Yadier Molina is a worthy
MVP candidate, too, and Arizona’s Paul
Goldschmidt, who has the better HR and
RBI numbers, will get votes.
But with third baseman David Freese
having an off year and second baseman
Kolten Wong not hitting since his promotion to St. Louis, and very little offense
coming from the shortstop position, it’s
difficult to imagine the Cards are even in
playoff contention without Carpenter’s
sensational season.
Memphis football coach Justin
Fuente knows as well as anyone that his

team easily could be 1-1, or maybe even
2-0, instead of 0-2. But don’t bring up
the F-word (no, not that one).
“I’m careful with the word frustrated,” Fuente said. “I’m not frustrated
with anything. I’m not frustrated with our
kids. I’m proud of them.”
Why say that?
I’m not inside his mind, obviously,
but I think it breaks down like this: Give
into the notion of frustration publicly,
even if it’s warranted, and risk losing
support of fans, confidence of players,
and maybe even risk losing your own will
to keep pushing that huge blue and gray
rock up the mountain.
Fuente simply can’t go there, no matter how obvious the concept of frustration seems to all of us. Although a third
straight loss – Arkansas State comes
to Liberty Bowl Memorial Stadium this
Saturday – might tempt even him.
Don Wade’s column appears weekly
in The Daily News and The Memphis
News. Listen to Wade on “Middays with
Greg & Eli” every Tuesday at noon on
Sports 56 AM and 87.7 FM.
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but his leadership
on both ends of the
floor is unmatched. I
think Mike Conley is
coming into his own
and can play with any
point guard in the
league.

Q: Given what this
team has accomplished recently –
record 55 wins last
season, first-ever
conference finals,
and now the No. 1
pro sports franchise
honor, how will you
define success in
The Memphis Grizzlies have received recognition from ESPN The Magazine, which this week crowned the team the No. 1 franchise in all of North
this coming season?
American professional sports. The Grizzlies received very high marks in several fan categories.
Obviously injuries
could change things.
But
injuries
aside,
would
it be possible
goal
being
to
win
an
NBA
title.
Do
you
watched
games
1,
2
and
3
about
10
times
contagious in our offices and that’s a big
to fall back to, say, 47 wins and losing in
really believe this team can win an NBA
each. Now remember, games 2 and 3 went
part of our culture that we want to grow.
the first round and, depending how you
championship without a superstar?
Already, in the few months he has assumed to overtime, and a couple of balls bounce
got there, to define it as a successful
differently and we could be up 2-1. We’re
the role of head coach, he has made an
closer than a 4-0 sweep, certainly, but they
A: First thing, I would challenge the defini- season?
impact on people.
beat us. They were the better team.
tion of superstar. Because I think we’re
A: It does depend how you get there, but
building some superstars here. First and
Q: Several months after the playoff run,
we want to win. It’s hard for me to sit here
foremost, I think Tony Allen is a superQ: Training camp is about to start. Still
how do you view it? Did you go back and
and honestly say we’ll be satisfied if we go
star on the defensive end of the floor like
open to making player moves?
watch the games again?
out in the first round this year. Because we
the league hasn’t seen in a long time. His
think we’re better than that.
impact is very quantifiable. I think Marc
A: We are like Dunkin’ Donuts. We’re
A: I’ve gone back and looked a lot at the
Gasol is the best center in the NBA. It
always open.
Spurs series so maybe I’m a glutton for
Next week: Part 2 of the Jason Levien
may not show up in his points-per-game
punishment. But I’m trying to study what
interview in Wade’s column, The Press Box.
because he’s such an unselfish player,
Q: You’ve spoken pretty boldly about the
we did well, what we didn’t do well. I’ve
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Lifeline to Success director DeAndre Brown demonstrates proper technique to worker Calvin Mills.

(Memphis News/Andrew J. Breig)

Cleanup Crew

Program puts ex-offenders to work while fighting Frayser blight

Bill Dries
bdries@memphisdailynews.com

D

eAndre Brown runs what
might be the best known
landscape business in
areas of Memphis where
the yards have brush
and trees taller than
the vacant houses they
completely obscure.
“We operate a little differently
than other contractors. Most have
subcontractors that work separately,” he said. “We are one large
crew of 60 men or women. We
get the heavy equipment in first.
Then a team of weed eaters will
go in behind that, then a team of
people go in behind them and
clean up.”
The Blight Patrol, composed
of men and women wearing lime
green T-shirts, has become synonymous with the larger effort to
bring Frayser back after decades
of indifference, neglect and lots of
assumptions about the blue-collar suburb that lost its factories
starting in the early 1980s.
Blight Patrol members, in-

Brown
cluding Brown, are all ex-offenders, people who in Brown’s words
“have had some contact with the
criminal justice system.” And the
patrol is part a larger program
called Lifeline to Success, which
is focused on more than re-entry
after completion of a prison term.
In the July heat, the Blight
Patrol can look like a chain gang
without the chains if you know
the men and women at work
used to be in prison. The yard
work, however, was the only av-

enue Brown could find for a goal
that is about more than the rehabilitation of ex-felons. It turned
out to be a near perfect union.
When he and six other exfelons showed at a Memphis City
Council session three years ago
they were interested in not only
changing the attitude of those
released from prison – they were
vocal, even angry, about changing
the way those who hadn’t been
in prison viewed those emerging from prison. They spoke at
the end of the council session at
City Hall, the spot on the agenda
reserved for citizens who aren’t
speaking about anything on the
council’s agenda. And they left
as frustrated as, if not more than,
they were when they got there.
Sometime after that, Brown
found his way to the Frayser Exchange Club’s weekly luncheons
near the intersection of U.S. 51
and North Watkins Road.
“The issue at the Exchange
Club meeting that day was some
houses that were vacant that no
one would cover,” Brown said.
“We said, ‘You know what? Let us
do that.’”

Lifeline began its work in the
Schoolfield area of Frayser two
days a week.
“They embraced our men and
women without worrying about
their history,” Brown said of the
club. “That was something that
was important to me. And Frayser
had the most overgrown lots. So it
worked out.”
Brown also started bringing
those working in the crews to the
luncheon as well, as part of their
adjustment to life on the outside. The encounters are almost
always tentative with those in the
green shirts always more tentative than others at the luncheon.
“We wanted to have a way
to get them into the public,” he
said. “Our mission is to change
perceptions. The only way we can
do that is to be in public doing
things that the community sees
value in.”
Most in the crowded backroom of Sarah Lee’s restaurant
know the men and women in
green are ex-felons. But that
rarely comes up. Instead they are
recognized for clearing lots and
yards that many of those in the

Exchange Club drive by every day.
What can seem like anger
on the part of those in Lifeline
isn’t just anger, Brown said. And
starting to change that is what
happens for two weeks in a classroom setting, then the classroom
and volunteer efforts and then
noon to dusk clearing lots.
“One of the most frustrating
things is to deal with someone
who’s been in that situation
because they don’t feel there is
any hope,” Brown said. “Prison
hardens you. I don’t think folks
really understand what that
means. It isn’t somebody who
doesn’t care. It’s someone who
has had to learn how to deal with
situation that they have no control over. They suppress emotions
and suppress different feelings
that normal people actually go
through in a daily cycle. So they
come out like they don’t feel, like
they are strong.”
The adjustment is difficult
and first tries frequently fail.
Since Brown started the program, he’s counseled 1,100 men
and women coming out of the
criminal justice system. Referrals
are by word of mouth. He is the
first to admit that most do not
complete the program. Many
leave of their own accord.
“Many of them don’t complete the program because our
program is very vigorous. It
takes a special person that really
wants to change. We’ve made it
tough on purpose,” Brown said.
“Generally with programs like
this, people come in and they feel
entitled. They are looking for a
handout. … We make them work
and earn it. Generally when you
put the work in front of people
that only want a handout. They
don’t stand up to it.”
Brown’s philosophy is that the
door is always open for them to
return and complete the program.
“It’s very difficult to get put
out of our program. People use
that as an excuse and a crutch – I
don’t have to try anymore,” he
said. “We won’t put you out. If
you come back we will give you
some restrictions but you can still
stay in the program.”
Law enforcement leaders
and others in the local criminal
justice system are starting to
question whether the difficult
transition back from incarceration to a life on the right side of
the law is a journey so many here
and elsewhere undergo.
“The explosion in the American criminal justice system over
the last 40 years in unprecedented anywhere in the world,” said
Shelby County Public Defender
Stephen Bush. “We incarcerate 25
percent of the people who are incarcerated throughout the world
even though we only have five
percent of the world’s population.
No one’s even close to what we
have done.”
James Coleman, director of
Shelby County Corrections Division, agrees.
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“When you think about the
purpose of a prison. We are looking to get a person in, hopefully
to offer him or her services that
will help them be better when
they leave,” he said. “If bringing
a person in and once they leave
they are really in worse shape,
there’s a problem there.”
Coleman’s programs at the
corrections center including
training in how to operate a forklift and this year he estimates 120
inmates will earn their equivalent
of a high school diploma. But
getting a job right out of prison
for many of those inmates will be
a hard process because they will
likely be disqualified as soon an
employer sees they have checked
the box on the application indication that they have been convicted of a felony – any felony.
He is an advocate of “ban
the box,” the initiative that takes
such a box off job applications
and puts the issue later in the job
interviewing process.
“You get to meet me as a
person and then we talk about
the incarceration,” Coleman said.
“We are trying to do some things
to not get on an even keel – to
at least get them on the playing
field.”
Brown has a working philosophy that is closer to the day-today life of men and women after
they leave prison. It is about
something as simple as yard
work.
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“When we began to actually
get in the neighborhood and cut
grass, all of a sudden doors began
to open,” Brown said. “We could
find a need and we didn’t have to
talk about it. We could actually
address it. And when people saw
that we could address something
that was of concern, things began
to change for us.”
And interaction with those
who haven’t been to prison is
essential to the success of what
Lifeline is trying to do for those
on both sides of the encounter.
“We’ve become an asset.
People actually seek us out,” he
said. “So, where a man was once
a pariah and no one wanted him
in the neighborhood, now they
see him on the team and they
are excited – especially when the
grass starts to grow.”
Frayser is more to the group
than where the most overgrown
lots are. Brown is an integral part
of the area’s comeback.
“We’re ready to take back our
neighborhoods and make Frayser
the next Germantown,” he told
the Memphis City Council when
he returned to City Hall in July
2012, this time to accept a proclamation from the council.
Lifeline is also involved in the
schools in the area, working with
the Achievement School District.
When Tennessee Education
Commissioner Kevin Huffman
visited Whitney Achievement
Elementary School this month,

Workers with Blight Patrol – a program of Lifeline to Success – remove a fallen tree limb. The
program puts ex-offenders to work cleaning up blighted properties in Frayser. (Memphis News/Andrew J. Breig)
Brown was along for the tour.
In the grade school’s lunchroom, his attention was immediately drawn to the one child in
the lunchroom sitting in a lone
seat by the door – a decidedly
dour expression on his face, his
arms crossed tightly across his
chest.
As the lunchroom emptied in
orderly lines, Brown approached
the child obviously serving the
last part of his lunch period in

time out and talked with him
quietly. The boy’s expression
remained resolutely hard, or as
hard as the stare of an elementary school student in a uniform
can be. Brown recognized the
look and kept talking, letting the
words sink in even if it didn’t look
like they were getting very far.
“We’re setting out to change
the culture of Frayser. It won’t
happen overnight. But if we can
get that first or second grader

and teach them how to respect
authority, then he won’t be walking in the street or have his pants
sagging,” Brown said the next day.
“If an adult speaks to him, he’ll
look him in the eye and give them
respect they deserve. That’s how
we begin to build it. It’s always
the troubled ones that need the
most attention.”
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Coffield Finds Way to Contribute to City

Coffield

Richard J. Alley
Special to The Memphis News

W

hen Ashley Coffield accepted
the position as president and
CEO of Planned Parenthood
Greater Memphis Region last spring, it was
a sort of homecoming for the Rhodes College graduate.
Only, she didn’t have to move at all.

Coffield had been working for Partnership for Prevention in Washington, via
telecommuting, since 2001, but she says,
“I wanted a job in Memphis, that was a
big part of the decision. I wanted to work
in my hometown. … I really wanted to
contribute to Memphis.”
Originally from Hot Springs, Ark., Coffield came to Rhodes and was one of the
first urban studies majors at the school.
But it wasn’t her first experience with the
city
“I had grown up coming to Memphis
for special occasions and it seemed like
a magical place to me,” she said. “I fell in
love with Memphis while I was there.”
As a student with no insurance and
very little income, she had been a patient of Planned Parenthood and was so
impressed with the organization’s “compassionate and confidential” care that she
became a volunteer health educator. It
sparked an interest and set her on the path
of a 20-year career in public health.
After graduating from Rhodes in 1992,
she received a Master in Public Administration from Texas A&M University, and
went to work in Washington. “I worked
for organizations that were really looking
broadly at disease prevention and health
promotion policy and practices, so I was
definitely the wonky policy person looking
at legislative governmental policy as well

as private policies that employers use to
keep their populations healthy.”
Her expertise grew to include worksite wellness, clinical preventive services
including their impact and cost effectiveness, and developing policies and practices for state health departments.
In 2001, she and husband Mac, an
attorney with International Paper, were
ready to start a family and chose to do so
in Memphis. She left her job as CEO with
Partnership for Prevention, but was soon
contacted by the board asking her to continue to work for the organization, though
not as a chief executive, and telecommute.
At the time, she felt she was a pioneer
in telecommuting and loved working from
her Midtown home, so it was a conflicting
choice when the board of Planned Parenthood, of which she was a past member,
asked her to work with the search committee to replace retiring CEO Barry Chase.
“I said I would, but let me think about
it because I might want to apply,” she said.
“So I spent a few weeks thinking about it
and then decided to throw my hat in.”
Her hat was caught and she was chosen from the national search. Though the
thought of giving up the convenience and
luxury of working from home might have
made the internal debate a perplexing one,
the ultimate reason for her decision is not
at all difficult to understand.

“I’ve loved Planned Parenthood since
I was a patient,” she said. “I feel strongly
about the mission, that people of all ages
come to us because they know they’ll be
cared for compassionately and confidentially, and that we provide affordable
health care and our doors are open to
everyone.”
Helping patients to enroll in health
insurance is a major part of Planned
Parenthood’s mission and one that will
expand access to reproductive health care.
A priority under Coffield’s leadership is for
the organization to educate their patients
and the community on the Affordable Care
Act and its promise to “help make quality
health insurance more affordable by providing subsidies in the form of tax breaks
to people based on their income and their
family size.”
For the future, she hopes to expand
services offered in the health center and
into more primary and preventive care.
Federal money tied to their Title X funding in the form of a grant from the Office
of Population Affairs in the Department of
Health and Human Services has recently
been acquired. It will be used to expand
HIV prevention services such as testing,
linking patients to care, counseling, and
the condom distribution program, Free
coffield continued on P28
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Thoughts On
Budget Season
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Sporting Goods Store Stays
True to Roots in New Spot
Richard J. Alley
Special to The Memphis News

F

or Tommy Bronson Sporting
Goods, cooler temperatures in
the air mean one thing – hunting
season.
With its new location at 964 June
Road in East Memphis, owner Cliff
Hunter and his team are ready to accommodate discerning outdoorsmen.
Founded in 1926, Tommy Bronson
has been the go-to store for hunting,
fishing and outdoor needs for 87 years.
It opened at 47 N. Waldran primarily as
a supplier of tennis equipment before
moving to 1672 Union Ave. in 1971.
Hunter began working at the sporting goods store in 1989 and bought
into the business in 1993, becoming
the partner of Tommy’s son, Stewart
Bronson. When the store moved east to
Poplar Plaza in 1998, it was due in part
by a push from Bronson.
“Our business was growing exponentially on Union,” Bronson said. “We
defied retail law with three parking
spaces and 1,500 square feet.”
In 2006, Hunter bought Bronson
out, yet the two are still close friends
with Hunter seeking business advice
over the years.
“I’m not blood Bronson, but I might
as well be,” Hunter said. “I still spend
Christmas Eve with them and we’re
very close.”
With Poplar Plaza came the
promise of more parking and a true
retail space, and served them well for
14 years. Hunter said the shopping
center’s management company, Finard
Properties, “were phenomenal landlords; it was tough to leave but it was
time.”

Tommy Bronson Sporting Goods salesman Howard Schuster at the longtime
store’s new East Memphis location, 964 June Road. (Memphis News/Andrew J. Breig)

When the business began, it was
a neighborhood concern drawing
on customers from nearby Central
Gardens and the professional offices of
Downtown.
But business and demographics
in Memphis changed over the years
and Tommy Bronson has morphed
into more of a regional business with
customers coming from Jackson, Dyersburg and Nashville, Tenn. A third of
the store’s gun sales come from DeSoto
County customers, so Hunter wanted
to be closer to the interstate but still
within the loop.
The new property was the longtime
home of Arthur’s Wine & Liquor, which
made the move to a nearby Poplarfacing storefront in 2004. Matt Prince,
senior vice president of brokerage &
development with Loeb Properties Inc.
and a longtime customer and friend,

felt the space was perfect for Hunter’s
shop.
“I always thought that building
would be excellent for a retail user,”
Prince said. “Just the way it’s situated
on that site, there’s a lot of natural light
in that building. It doesn’t have Poplar
frontage but it has great Poplar visibility and view.”
In a bit of poetic full circle, thenMemphis Mayor Henry Loeb helped
Tommy Bronson physically move the
store from Waldran to Union in 1971,
and the new location is now owned
and managed by Loeb Properties.
Hunter sees the new space – which
Prince likens to “beach view versus
beach front” – as a billboard. The retro
sign can’t be missed by passing motorists on busy Poplar Avenue near Yates
tommy bronson continued on P28

For many of you, it’s that time of year
again. It’s the season to complete your
budgets. So, what’s the deal with budgets? Is
all this budgeting activity worthwhile or not?
I honestly don't know. Perhaps the most accurate answer is, maybe.
I can understand the
need for budgeting more
than the need for a budget.
In a nutshell, a budget is
often just a plan that focuses
on money coming
chris cRouch
in and going out of
SMART STUFF
a business. If so,
4 WORK
that’s not enough. I
agree with Eisenhower who said, “In preparing for battle I have always found plans are
useless, but planning is indispensable.” Like
Ike, I think the thinking related to putting
together a budget is more valuable than the
actual budget. A budget can also be thought
of as a strategy. With regard to that, we can
draw on the wisdom of Mike Tyson who when
asked about his boxing opponents’ strategies
said, “They all have a strategy, until they get
hit.” Considering the volatility of the economy,
you might want to pay attention to Mike.
Let’s talk about the budgeting process
from a leadership point of view. When you see
the end result of all this budgeting activity,
what kind of questions should you think of, or
what kind of budgeting pitfalls should you try
to avoid? For example, is the budget focused
on the right things? Often budgets present
only hopeful totals in terms of revenues and
expenses. For example, your sales group may
budget $1 million, $10 million or $100 million
in sales for the next year. Those may be great
revenue goals for your business. However,
keep in mind that you cannot do a goal. I’ll bet
Eisenhower would like to know more about
the various thought processes that supported the sales goal. For example, what is
your budget for total number of sales calls to
produce the sales revenue total? What is your
budget for successful calls and what is your
budget for “dry holes?” In other words, only
budgeting the total dollars is not enough.
Other questions: If financial incentives are
tied closely to the budgets, what is the potential for manipulation in favor of individual
incentive payouts, but detrimental to overall
company profits? Will budget pressures pit
one department against another, or encourage them to work together for the benefit of
the company and clients? Do budgets allow
for present spending that has the potential to
penalize current results, but improve future
results (such as investing in equipment that
will pay off handsomely in the future)? Will
the budgets allow you to hire a superior
performer if they unexpectedly become available?
That brings up an important overall point
with regard to budgets. Does your budgeting process encourage managers to use the
phrase, “It’s not in the budget” as an excuse
for not seriously considering the ideas of
people who have a legitimate reason for
requesting budget exceptions?
I’m not really for or against budgets. I just
encourage you to think about them carefully.
Chris Crouch is CEO of DME Training
and Consulting. Contact him through www.
dmetraining.com.
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Endless Opportunities

Grants help women enter booming medical lab science field
Don Wade
Special to The Memphis News

A new grant is aimed at putting a career in medical laboratory science within reach for minority
women at the University of Tennessee Health Science Center. (Memphis News/Andrew J. Breig)

A

lthough she didn’t think
of it this way at the time,
Desiree Evans proved as a
little girl that she understood science had value on several levels,
including monetary.
“I was 9 or 10,” Evans recalled,
“and I asked my mom for a microscope for Christmas.”
Today Evans, 27, is a secondyear medical laboratory science
student at the University of Tennessee Health Science Center.

Evans, who is juggling school,
work and family, lives in Cordova
with her husband and 6-monthold son. It’s a big load to carry, but
she’s getting some help through
a grant from the UT Alliance of
Women Philanthropists.
Linda Williford Pifer, a professor in the Department of Clinical
Laboratory Sciences at UTHSC,
and department chair Kathy
Kenwright wrote the grant, which
is aimed at putting a career in

medical laboratory science within reach for promising minority
female students such as Evans.
The grant was for $15,500,
and 14 students are receiving
money toward books and supplies, including medical scrubs.
The Department of Clinical
Laboratory Sciences at UTHSC
is the oldest medical laboratory
sciences program in continuous
operation in the United States.
“(The grant) helps because

it means I don’t have to work as
much and take time away from
family,” said Evans, who works on
campus as a student assistant.
But the grant’s mission is
hardly limited to making it easier
to get through school.
“Job opportunities for medical lab scientists are endless,”
Kenwright said.
Pifer said some young women
aren’t able to pursue education without such assistance.
For those women there are
“long-terms effects to not being
trained,” Pifer said.
As of May 2010, the median
annual wage of medical laboratory technologists was $56,130,
according to the U.S. Bureau of
Labor Statistics. The demand for
medical laboratory scientists –
the term is used interchangeably
with technologists – is expected
to grow by at least 13 percent
through 2020, according to the
American Society for Clinical
Laboratory Sciences.
The unemployment rate for
medical laboratory scientists
is under 2 percent, which is
matched only by that of pharmacy technicians. Some states
require passing an exam and
being licensed; Tennessee is one
of them.
As with nursing, the job demand is nationwide. So it’s pos-

sible to go just about anywhere
and continue a career. Evans said
her family may move closer to
extended family in Ohio, noting,
“It gives you great job security.”
Many of the jobs (52 percent)
will be in hospitals, but whether
in a hospital, medical or diagnostic laboratory or physician’s
office, the field offers many opportunities to specialize.
“Infectious disease testing is
exploding,” Kenwright said.
In general, medical laboratory
scientists can expect to do the
following:
• Analyze body fluids and tissue
samples to determine normal
and abnormal findings.
• Collect and study blood
samples for use in transfusions.
• Operate sophisticated lab
equipment such as microscopes and cell counters.
• Use computerized instruments capable of performing
multiple tests at one time.
• Log data from medical tests.
• Discuss results and findings
with doctors.
Both Pifer and Kenwright
have been in the field for decades. Today, Pifer only gets
into the laboratory when she’s
uthsc continued on P28

Density: Destiny for Office Sector
Nationally, as of July, the primary office
using sectors recovered 93 percent of jobs
lost during the recession as compared to
an overall recovery rate of 77 percent in
total employment. That’s great news for
the office real estate sector then, right?
A recent Colliers International update on
the state of the office sector nationwide
points out that despite the fact growth in
office-using employment has outpaced
overall employment growth during the
last few years, absorption of office space
has been tracking at a much slower pace.
Why is that? Call it the “new economy” –
a move toward efficiency that has even
growing offices looking at smaller spaces.
Today, corporate users are seeking to
reduce the average space per employee
to less than 200 square feet, and as low as
100 square feet in some cases. In fact, our
own Colliers International brokerage office
in Memphis has recently relocated to a
smaller space that is actually designed
to accommodate a moderate amount of

growth in our staff.
But it isn’t just cost efficiency that is driving the move to smaller spaces. Increased
use of mobile devices such as tablets and
smartphones, and shared workstations reduce the requirement for office space. Additionally, a continued move toward more
collaborative workspaces and flexible work
arrangements is reducing the overall office
footprint. This is particularly prevalent in
companies that attract younger employees, such as technology.
While it may be a bit soon to say how this
adjustment to workspace size will impact
productivity, one thing is for sure. Increasing employee density will increase the
demand for parking. When the typical suburban parking ratio is 4 spaces per 1000
square feet, parking is likely to become an
issue.
Although the trend of tenant downsizing
will continue to result in a slower recovery
in national office market conditions
relative to previous cycles, further

expansion in office-using employment
bodes well for moderate increases in office
absorption and rents in 2013.
Office-using employment is
poised to exceed the prerecession peak by year-end,
as a broader economic
recovery bolsters demand
from tenants outside
of the robust
Will Barden &
ICEE (intellectual
capital, energy
and education) industries.
While office vacancy rates in the Memphis metro have fluctuated a bit over
the last two years, they don’t look much
different today than they did two years
ago. The trend toward smaller, more
efficient spaces is certainly impacting
the local market. However, it is difficult
when you look at local numbers to tell
how much one-time events, such as the
loss of Pinnacle Airlines and the downsizing of Raymond James, are dampening

vacancy rates and how much the general
trend toward a smaller office footprint is
contributing. Assuming
our market will experience office-employment
growth similar to what is
projected nationally, we
would expect to see
moderate improvement in vacancy
Frazier Baker rates headed our
guest column
way, particularly in
the most popular areas like the 385 Corridor and East submarkets. But the fundamental shifts in the way companies are
configuring office space will have a lasting
impact on the office real estate sector for
the foreseeable future.
Frazier Baker, vice president of Office
Services and Will Barden, vice president
of Office Services, provide office tenant
representation services for Colliers International | Memphis.
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Rock’n Dough Pizza Opening in Jackson, Tenn.
A venerable Memphis cake decorating
and supply store is moving to a new location on Summer Avenue.
Mary Carter Decorating Center signed
a 4,800-square-foot lease in Cloverleaf
Shopping Center at 733 N. White Station
Road.
The little Memphis pizzeria that could
will soon be opening a new location in
Jackson, Tenn.
The Rock’n Dough Pizza Co., owned
by Jeremy and Amanda Denno, is slated
to open a new restaurant and microbrewery at the Jackson Walk development in
Jackson in October. The Dennos will team
up with veteran local brewer Ben Pugh to
create signature suds at the 4,100-squarefoot restaurant.
“Pizza and beer, what else do you need
in life, really?” said Jeremy Denno. “I’m
leaving the beer up to him and he’s leaving
the pizza up to me so it’s a perfect match.”
Jeremy Denno served as the kitchen
manager at the Trolley Stop Market’s pizza
stand and has been selling Rock’n Dough’s
pies from a food truck at the Memphis
Farmers Market Downtown for two years.
The company’s first brick-and-mortar
store opened earlier this year at Loeb
Properties Inc.’s Park Place Centre, at 1243
Ridgeway Road in East Memphis.

Rock’n Dough offers hand-tossed pizzas, which are cooked in a wood-fired oven
and sold whole and by the slice, along with
a variety of salads sandwiches.
Rock’n Dough’s new Jackson location
is inside the Shops of Jackson Walk, which
is part of the larger Jackson Walk development in Downtown Jackson.
Memphis developer Henry Turley
teamed up with Jackson’s Hal Crocker to
develop the ambitious mixed-use project.
The development is located in the
heart of Downtown Jackson and features
a state-of-the-art fitness and wellness
center, apartments, homes and retail. The
project is near the University of Memphis
Lambuth Campus and adjacent to the
city’s bustling farmers market. Additions
to the farmers market include a dog park,
amphitheater and walking trails.
The proximity to the farmers market
will provide Rock’n Dough with the freshest, most local ingredients possible.
“I can literally throw a watermelon at
it,” Jeremy Denno said.
Turley and Chris Alexander of Healthy
Community LLC first met Jeremy Denno
while he was working at the Trolley Stop
Market. Jeremy Denno visited the development a few months ago and jumped at the
idea of joining a community that will even-

R E A L E S TAT E R E CA P

Bass Pro Shops Files
$40 Million Permit
Eric Smith
esmith@memphisdailynews.com

1 A.W. Willis Avenue

1 A.W. Willis Ave.
Memphis, TN 38103
Permit Cost: $40 million
Project Cost: $150 million
Permit Date: Applied September 2013
Completion: 2014
Owner: City of Memphis
Tenant: Bass Pro Shops
Architect: O.T. Marshall Architects
Contractor: Graycor Construction Co. Inc.
Details: Springfield, Mo.-based Bass Pro Shops has filed a $40 million building

tually be a part of Jackson’s DNA
“What drew me to the area is
everything it’s about and I always
wanted to be a part of something
from the beginning and grow with
it,” Jeremy Denno said. “I love
everything it’s about.”

Memphis represented the landlord.

Trinity Commons is going to
the dogs. Woof Gang Bakery, a national franchise offering gourmet
dog treats, health-conscious
pet foods, pet supplies, accessories and pet grooming,
is opening its first Memphis
In other leasing news,
the law firm of Hagler Bruce
Amos Maki location at Trinity Commons
Inked in Cordova.
& Turner recently signed a
Florida-based Woof Gang
lease for 4,500 square feet at
Bakery recently signed a 2,400-square-foot
Thousand Oaks Business Center in East
lease at Trinity Commons, 714 N. GerMemphis.
mantown Parkway, for its first Tennessee
The newly merged law firm features
location. Since the first Woof Gang Bakery
veteran local attorneys Monice Moore
opened in Jupiter, Fla., in 2007, the comHagler, Kevin Bruce and Van Turner Jr.
pany has expanded across Florida, North
as the firm’s principals. Turner, who has
Carolina, Georgia, Texas, New Jersey, Neserved as associate general counsel for the
vada and now Tennessee with 37 locations,
board of Memphis City Schools, and Bruce
tapping into the lucrative, $52 billion-awere previously partners in the law firm of
year market for pet food and accessories.
Bruce-Turner PLLC, while Hagler, MemWoof Gang Bakery has become a leadphis’ first female and African-American
ing retailer in raw frozen diets, kibble and
city attorney, operated the Law Office of
canned and dehydrated dog and cat food.
Monice Hagler. Bruce was a partner with
Aaron Petree represented landlord
Farris Bobango PLC while Turner was preLoeb Properties in the transaction.
viously with Butler, Snow, O’Mara, Stevens
and Cannada PLLC.
Send commercial lease announcements
Darrell Cobbins of Universal Commercial Real Estate represented Hagler Bruce & to Amos Maki, who can be reached at 5212464 or amos@memphisdailynews.com.
Tate while Patrick Reilly of CB Richard Ellis

permit with the city-county Office
of Construction Code Enforcement
for work at The Pyramid.
The permit signals the beginning of
work by Bass Pro Shops on its store
and the other attractions it will have
in the Downtown arena, whose address is listed as 1 A.W. Willis Ave.
Up to this point, the construction
work on The Pyramid has been the
city of Memphis setting the stage for
the retail space and other attractions that are the second part of the
project and the responsibility of
Bass Pro Shops in its lease agreement with the city.
The city’s responsibility included
taking out the seating bowl in
what was once a 20,000-seat arena
and performing seismic measures
within and outside the structure.
Earlier this month, the Memphis
City Council approved the final $12
million appropriation of the city’s
share of the constructions costs.
In August the Downtown Memphis
Commission’s Design Review Board
approved the signage for The Pyramid that will be part of the Bass Pro
Shops part of the project.
Memphis-based O.T. Marshall Architects is architect for the project,
and Chicago-based Graycor Construction Co. Inc. is contractor.
1655 Harbor Ave.
Memphis, TN 38103
Sale Amount: $3.3 Million
Sale Date: Sept. 10, 2013
Buyer: Ergon Asphalt & Emulsions
Inc.
Seller: AGS Harbor LLC
Details: The industrial warehouse

at 1655 Harbor Ave. on Presidents
Island has sold for $3.3 million.
Jackson, Miss.-based Ergon Asphalt
& Emulsions Inc. bought the Class
C, 66,408-square-foot facility in a
Sept. 10 warranty deed from AGS
Harbor LLC. That company had
acquired the property in a 1996
quitclaim. Built in 1964, the warehouse sits on 4.7 acres on the south
side of Harbor Avenue at the north
end of Presidents Island. The Shelby
County Assessor of Property’s 2013
appraisal is $866,400.
1570 Bonnie Lane
Cordova, TN 38016
Sale Amount: $2.1 million
Sale Date: Aug. 30, 2013
Buyer: Houghton Acquisition Co.
LLC
Seller: U.S. Bank NA c/o C-III Asset
Management LLC
Details: The Cordova Stor-N-Lock at
1570 Bonnie Lane has sold for $2.1
million for the second time in four
months after facing foreclosure.
Dallas-based Houghton Acquisition
Co. LLC bought the 54,199-squarefoot property in an Aug. 30 special
warranty deed from U.S. Bank NA,
in care of special servicer C-III Asset
Management LLC of Irving, Texas.
The special servicer acquired the
property in April, also for $2.1 million, via substitute trustee’s deed
from R. Spencer Clift of Baker,
Donelson, Bearman, Caldwell &
Berkowitz PC, acting on behalf of
the lender. The previous owner,
Cordova Storage Investments LLC
of San Diego, defaulted on a $2.8
million loan.
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Beale Street
Future Returns To
Bankruptcy Court

New York Transplant Campbell
Takes Over Health Law Center

Bill Dries

Richard J. Alley
Special to The Memphis News

bdries@memphisdailynews.com

T

he future path of Beale Street development
is back in federal bankruptcy court after a
plan that would both lease Handy Park and
pay off a $600,000 loan for park improvements
was scrapped Tuesday, Sept. 17, by Memphis
Mayor A C Wharton Jr.
Wharton would instead use revenue the city
is getting from the Beale Street entertainment
district to pay off the loan Beale Street developer
John Elkington took out to make improvements to
Handy Park, including its existing amphitheater.
And if U.S. Bankruptcy Court Judge Jennie Latta approves that as the final piece of the
settlement of Elkington’s Performa Entertainment
bankruptcy, the city would move ahead with a
three-part change in who runs the district.
City Attorney Herman Morris outlined the
tentative steps Tuesday as Wharton scrapped the
previous lease his administration negotiated with
a group of Beale Street tenants.
The lease proposal drew criticism from several
council members, who complained that the city
didn’t open the process to bidders or take various
proposals before settling on one.
And Tuesday, several council members said
they plan to closely watch how the new process
works. The city administration will seek an interim contract and then a permanent contract with
firms to manage the street, including the park, for
the city of Memphis separate from the settlement
of the loan for park improvements.
“It could happen as soon as tomorrow. It probably won’t,” Morris said of the first part, which is a
settlement in bankruptcy court. “But we hope that
it will take place over the next several months at
the outset.”
The loan Elkington got for park improvements
from what is now Wells Fargo Bank is the last
piece of the bankruptcy court settlement between
the city and Performa. That allows Elkington
to exit from his role as developer of the district
since it reopened in late 1983. Performa filed for
bankruptcy after the company and the city settled
a Shelby County Chancery Court lawsuit. The
bankruptcy filing was part of the settlement of
that case.
“It really makes sense for the city for expediency sake to step in and address it simply straight
on and get that part of it out of the way so that we
can then take charge and work through the rest of
the process of getting Beale Street under a more
permanent and long-term management,” Morris
said.
He conceded Performa could be among those
who make a proposal. But he said the whole point
of the multisided court case and the years of
settlement talks that began when Wharton took
office in late 2009 is over the terms of Elkington’s
departure. Until the settlement is a done deal,
Performa runs the district day to day.
If the timeframe of months is the case for
the settlement, a group of city division directors
would run the entertainment district on a dayto-day basis for a “limited period of time,” Morris
said, while the administration hires an interim
management and development firm.
While that firm is working, the city would
undertake a more extensive process of seeking
applications and proposals from firms to run and
develop the district permanently.

I

n her new office at The University of Memphis Cecil C.
Humphreys School of Law on
the bluffs of the Mississippi River,
a thousand miles from where she
grew up in Ithaca, N.Y., Amy Campbell is getting used to all things
Southern.
Most of them, anyway, making
exceptions for “the humidity and
the bugs,” she said. “Other than
that, I’m fine.”
Campbell is a new associate
professor for the law school and the
director of the Health Law Institute, a facet of the college still in its
nascent stages of development but
with a distinct vision for the future.
The institute looks to become a
regionally, if not nationally, recognized center for health law and
policy. It will “focus on education and
a strong health law curriculum that
has traditional doctrinal courses, but
also emphasizes practical skills and
learning experiences with our rich
health law community in the region,”
Campbell said.
The health care community is rich
within Memphis, as is the legal community, and Campbell hopes to tap
into both, creating an interdisciplinary program that calls upon resources
within The University of Memphis
and other regional institutions such
as The University of Tennessee Health
Science Center.
Health law is a growing field, and
the implications cross all industries
when one considers corporate human
resources concerns such as employee
benefits and policies that seem to
be in daily flux. There is plenty to
challenge any law student with the
“traditional, transactional health care
work – where you’re working with
health systems or hospitals – and that,
I think, is going to be an important
area, and physician practices and the
like,” she said, adding that “… because

Campbell
of the proliferation of health laws, if
you will, there are certainly a lot of
areas for litigation, too, or sort of the
fraud and abuse side.”
An area of focus within health law
that particularly interests Campbell –
and that she sees as a burgeoning field
within health law in general – is in
looking at the health of not only individuals, but also of society as a whole.
“There’s a sort of a growth in law’s
interaction around public health, or
the population’s health,” she said, “so
it’s different a little bit than your transactional. But if we look at population
health and the role for law within that,
we want to be involved in that area as
well.”
Campbell grew up in New York to
an engineer father and accountant
mother, and attended Notre Dame
University, where she studied history
and peace studies with its curriculum
that looked at conflict resolution.
Interested in politics and policy
and “how laws came to be in legislation” yet uncertain of her next move
after graduating in 1993, she took a
year off from school. In talking with

faculty members in the college town
of her childhood, she was advised
to work toward a law degree and its
adaptive uses. She attended Yale Law
School, focusing on bioethics, and
graduated in 1997.
She practiced with a health law
firm in Philadelphia for two years in
the late 1990s, at a time when the specialization was beginning to explode
as talk of universal health care became
a hot political topic.
“My career has sort of followed a
very interdisciplinary take on lawyering,” she said.
After her stint at the firm, she
looked more toward academia as a
way of life. She has held several positions, including associate professor
in the departments of psychiatry,
and bioethics and humanities at
SUNY Upstate Medical University
in Syracuse, N.Y., as well as adjunct
senior instructor, Division of Medical
Humanities University of Rochester
School of Medicine & Dentistry in
Rochester, N.Y.
“I was more of a policy person, so
I kind of switched to that,” she said.
“I love being around new ideas, new
students with a great energy; I find
it energizing. This kind of position is
great for me because it involves a lot
of teaching and scholarship, but then
it also involves a lot of program development and community engagement,
which is really a pleasure.”
Campbell moved to Memphis in
August and, when she’s been able to
escape her paper-strewn office and todo lists, has spent as much time as she
can exploring the city, meeting people
and taking her dog, Lucy, to Overton
Bark dog park in Midtown.
“You know, I’m not from here,” she
said. “I’m from New York of all things,
so I wasn’t sure, but everyone’s been
very welcoming. So I’m very pleased
with the decision – other than the
bugs and the weather.”

First Contract for Main to Main Vetted
Bill Dries
bdries@memphisdailynews.com

The first contract in the $35 million Main to Main Connector project was approved Sept. 18 by a project coordinating committee. The $1.9 million contract with Ferrell
Paving Inc. of Memphis is the connection of South Main
Street to the Harahan Bridge and a pedestrian and bicycle
walkway on the bridge that is another phase of the project.
The work will better light and improve and install sidewalks as well as add street markings to Carolina Avenue.
The bid by Ferrell Paving came in 15 percent below the
amount budgeted for that part of a project with a lot of

different segments and ironclad dollar amounts as well as
timelines because of the $15 million in federal government
funding involved. Under that timeline, construction on
the project must begin in late October and will continue
for several years. Several segments, including the Carolina
improvements, are expected to begin simultaneously.
The eight-member coordinating committee, which
includes three Memphis City Council members, makes
recommendations to Memphis Mayor A C Wharton Jr. who
then acts on the contracts.
The Main to Main Connector Project is a set of improvements to North and South Main Street as well as
improvements to Broadway Street in West Memphis, Ark.
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Cyclist Protection
City to debut 15 miles of protected bike lanes

City Pension
Crisis Goes
Silent But
Still Moving
Bill Dries
bdries@memphisdailynews.com

C

The city’s third kind of bicycle lane is taking shape in Midtown on Overton Park Avenue. The green
protected bike lanes flip the position of parked cars and the bike lane. (Memphis News/Andrew J. Breig)

Bill Dries
bdries@memphisdailynews.com

T

he city’s third kind of bicycle
lane has been taking shape for
about a month on Overton Park
Avenue between Bellevue Boulevard
and Cleveland Street.
It’s the first of 15 miles of “protected” bike lanes that flip the position of
parked cars and the bike lane to put the
parked cars between the bicyclists and
auto traffic. And it is green.
That’s not just a statement about
the intent. It’s the color of the street
markings meant to avoid “right hook”
encounters when cars and bicycles
come to an intersection where the cars
turn right on red.
“One of the ways that you sort of
mitigate that action is by encouraging
the cyclists and cars rather than coming to an intersection side by side – you
actually encourage them to come to
the intersection queued in the same
line,” said Kyle Wagenschutz, the city’s
bicycle pedestrian coordinator.
The green color and street markings
are “clear indications” to bicyclists and
auto drivers.
The effect of the markings is that
the stretch of Overton Park Avenue by
where the street dead ends into the
walls of the interstate below immediately gets the attention of drivers on
bikes and in cars.
And it does take some getting used
to. On a recent afternoon, while most of
the cars parked in the area were in the
right place, two were parked against the
curb where the bikes would travel.
But the stretch of road is not as busy
as other roads and there is a margin of
error in the relatively light traffic.
“It puts all of the users on the higher
sense of alert,” Wagenschutz added.

“

We’re working hard
to make sure ...
that we’re building
quality bike lanes.”
–A C Wharton Jr.
Mayor, Memphis

“We think it’s a much safer approach to
getting people to ride bicycles through
the city. It’s a much more intuitive system for all the different road users.”
In the last two years, the city has
repaved streets to include bicycle lanes
going in one direction on each side of
some streets with parking lanes next
to the curb. And the Broad Avenue arts
district has bike lanes on one side of
Broad that go east and west.
The different approaches are likely
to remain for the most part, Wagenschutz said.
“We look at every single roadway on
a case-by-case basis – even on a blockby-block basis – trying to understand
what will best serve both the needs of
existing traffic users while also trying to
maintain a minimal level of safety and
security for cyclists on the roadway,”
he said. “There isn’t going to be a onetreatment-fixes-all kind of scenario.
There are still places where traditional
bicycle lanes are applicable.”
And the protected lanes take up
more space that isn’t there on some
streets. In the case of Overton Park
Avenue, the new lanes come with a
preservation of most of the on-street
parking, although some was eliminated

at intersections.
When Memphis Mayor A C Wharton Jr. committed in May to 15 miles
of the new protected lanes by 2015, it
was a move to get more Memphians
interested in using all forms of the
bicycle lanes.
“We’re working hard to make sure
we’re not just building quantity, but
that we’re building quality bike lanes,”
Wharton said in May.
The protected bicycle lanes are not
just new to Memphis, they are new to
many U.S. communities with only several dozen in other cities. Wagenschutz
said they encourage more bicycling,
which has increased in the city’s twoyear experience with bike lanes in
general.
“They’ve been shown to increase
the number of people riding bicycles.
People are more likely to try bicycling
for the first time in an environment like
a protected bike lane versus one of the
traditional bike lanes,” he said.
The most accurate and standardized data about bicycling in Memphis
measures those who commute to work
by bike. And Wagenschutz said the
number has increased 400 percent in
two years. Meanwhile, the number of
bicycle accidents has remained stable.
Wagenschutz added the use of all
three types of lanes and their configurations are under review as new traffic
patterns for cars and bicycles emerge.
“What I can foresee in the future
is taking a hard look at the intersections, particularly signalized intersections where some of our traditional
bike lanes approach and making some
adjustment to how the bicycles and
cars interact with one another at the
intersections,” he said. “I do feel we
can do a little bit better job than we
originally did.”

ity Council member Lee Harris said it
was the subject at hand Tuesday, Sept.
17, during the day of committee hearings and council session at City Hall.
The subject was the PricewaterhouseCoopers study confirming that the city’s pension plan liability is unsustainable if the city
does not act. But the pension plan was never
discussed directly in any of the committee sessions nor in the council session itself.
“We happen to believe the numbers, but
before we come up with a specific recommendation, we are giving everybody a chance to test the
numbers,” Memphis Mayor
A C Wharton Jr. said. “At this
point, I’m not going to get
into an argument with anybody on the numbers. We
stand by our numbers, but
Wharton
we have an open mind.”
Leaders of the city’s municipal unions have
been critical of the estimates and conclusions
in the report since its release over the weekend.
Council member Kemp Conrad said Tuesday the city needs to push past the dispute over
numbers and begin talking about changes in
pension and retirement benefits for current city
employees, not just those for future hires.
“What we get from the union groups is
distractions. … If we just didn’t do any more
capital projects, it would still be a problem. If
we eliminated the PILOT program, this would
still be a problem. We just need to deal with it,”
Conrad said. “We tinkered with it two years ago.
Had we done the changes we did for new employees for all employees of 10 years or less, it
would have helped a lot. We didn’t do that. The
union came out against it. … We don’t need any
more half-measures.”
Conrad is talking about changes in benefits
for city employees who are not yet vested in the
city plan.
“We’re going to have to,” he said. “I don’t
think you can fix it just dealing with new employees.”
Union leaders have also argued the city’s assets are drawing a better return on investments
than they were at the height of the recession,
which the report pegs as the key culprit in the
pension fund’s unsustainability.
“The idea that you just keep playing the
market right would require a 13 percent annual
return over a sustained period of time,” Wharton countered. “The last person who guaranteed that out of New York is doing federal
(prison) time.”
Wharton said the city will have to do better
than the 6 percent it has been paying on the
annual required contribution since he took
office in late 2009. But he’s not talking about a
percentage until the city has a stable amount
to use.
“Until we cap the liability that keeps growing, that annual required contribution keeps
growing,” Wharton said. “We do know one
thing: that the amount we have been paying
and are paying simply is insufficient.”
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Memphis Landmarks Garner National Media Praise
Andy Meek
ameek@memphisdailynews.com

T

he Memphis brand is having a moment.
In just the past week alone, national
media attention has showcased a handful
of local businesses and landmarks, with
outlets talking up everything from Beale
Street and the National Civil Rights Museum to Graceland, the Memphis Grizzlies
and Muddy’s Bake Shop.
Word came this week from ESPN The
Magazine via a tweet, for example, that the
Grizzlies will be on the cover of the edition
that comes out Friday, Sept. 20. That issue’s
cover will proclaim the Grizzlies “the best
franchise in sports.”
“The @MemGrizz are the best, Sacramento Kings are the worst & Cam Newton is on a mission. #Franchiseissue out
Friday,” the magazine tweeted.
That will come, coincidentally, about
a week after John Pugliese, the Grizzlies’

vice president of marketing, broadcast
and communications, previewed the
team’s 2013-2014 marketing campaign at
the Memphis chapter of the Public Relations Society of America meeting. That
campaign is featuring the tagline “Greater
Memphis.”
Meanwhile, Beale Street is in the
running to be chosen as the winner of
a contest to find the “Iconic American
Street,” for which the choice is being made
by 10Best and USA Today readers.
Beale is one of the finalists and is up
against landmarks like Broadway and
Madison Avenue.
10Best describes itself as providing
travel content about attractions, things to
do and restaurants for destinations in the
U.S. and abroad.
Speaking of USA Today and 10Best,
their readers’ choice poll just named
Graceland and the National Civil Rights
Museum as among the “Best Iconic
American Attractions.” Graceland grabbed
the top spot, and the Civil Rights Museum

came in at third place.
Squeezed in between the two of them
was Mount Rushmore, and both Memphis
spots also beat out iconic U.S. landmarks
like the Grand Canyon, the Statue of
Liberty and Ellis Island, the Golden Gate
Bridge and the Alamo.
Separate from that attention, Memphis
businesses have not been immune from
the limelight. Travel and Leisure magazine
has named Muddy’s Bake Shop “one of
America’s Best Bakeries.”
Writing about the East Memphis treat
shop, the magazine gave a nod to owner
Kat Gordon’s “healthy sense of humor,”
noting the pastry case that’s filled with
whimsically named items.
“Yet the banana pudding, molasses
gingerbread cookies and blueberry pie
confirm that this bakery means business,”
the magazine notes about Muddy’s.
Continuing the spotlight on Memphis
as a whole, journalist Kerri Allen recently
visited the city and wrote about the experience for The Huffington Post.

“The Memphis I returned to was not
the one I’d last seen in 2003,” she wrote. “It
got hipper. … My recollection of Memphis
was one of a town heavy with Southern air
and the relics of racial strife. Of course the
blues was born here. This ain’t the place for
peppy pop songs.”
She concludes her piece with: “Memphis is one of America’s most historic and
fascinating cities: rife with history, rich
with flavor, and unafraid of passion in all
of its many forms.”
Collectively, all that attention being
paid to the city speaks to something Holly
Whitfield noted recently on the I Love
Memphis blog – Whitfield being the imminent successor to I Love Memphis blogger
Kerry Crawford, who’s stepping aside at the
end of this month. Whitfield also alluded
to it in an interview with The Daily News,
pointing toward what she loves about her
new job and her city.
The way she put it on the I Love Memphis blog – “it’s no longer revolutionary to
declare ‘I love Memphis’ in public.”

Nonprofit Sector

Nonprofit Alliance Retools Logo, Website, Message
Erinn Figg
Special to The Memphis News

A

bout this time last year,
CEO Nancy McGee of the
Alliance for Nonprofit
Excellence decided to evaluate
the organization’s internal and
external messaging.
Were the organization’s
leaders communicating their
mission clearly? Did their various audiences have a thorough
understanding of the Alliance’s
full range of services for regional
nonprofits? Did everyone involved share the same impression
of the Memphis-based organization? After 15 telephone interviews with Alliance members,
non-members, board members
and staff, the answer turned out
to be “no.”
“We had to stop and ask,
‘What is it we’re really trying to
say?’” McGee said. “With a small
staff, unfortunately, you just don’t
have the luxury of time to devote
to an extensive communications
plan and getting your message
out there. But we learned that if
you don’t invest the time in your
messaging, people will develop
their own perceptions that might
be different from yours.”
So in August 2012, McGee and
her staff of three enlisted the help
of St. Paul, Minn.-based consultant Carlo Cuesta in a rebranding
effort that took about a year to
complete. On July 1, the Alliance

unveiled a new logo and website
– npexcellence.org – designed to
better communicate its mission.
“Our new tagline under our
logo is ‘Effective Leadership =
Stronger Communities,’ because
it sums up our mission perfectly,”
McGee said. “We’re working with
nonprofits at every level of their
organizations to help them be the
best they can be at doing their
jobs and serving their clients.”
The rebranding is one of several new developments that McGee hopes will increase awareness of her organization, which
provides services to nonprofits in
West Tennessee, eastern Arkansas
and North Mississippi.
Since 1992, the Alliance
has been helping hundreds of
regional organizations navigate
the sometimes-complex realm
of the nonprofit industry and
strengthen their impact on their
communities. It serves its current
225 members through education
and training, consulting, networking opportunities, research
and advocacy.
Literacy Mid-South is one of
those members. When its executive director, Kevin Dean, took his
leadership position there in May
2011, the literacy organization
was on the verge of financial ruin.
Throughout Dean’s (ultimately
successful) efforts to revitalize

Literacy Mid-South, the Alliance provided assistance
with crafting a turnaround
plan and setting a new course
for the organization.
“They really helped us
align our values and thinking so we could come up with a
collective solution to the obstacles we were facing,” Dean
said. “Without their guidance, we
would not be what we are today.”
Today, through its Training
and Technical Assistance Fund,
Literacy Mid-South offers financial aid to enable other Shelby
County literacy organizations to
tap into the Alliance’s training
and consulting services.
The Alliance’s consultants
assist nonprofits with organizational assessment, executive
transition, branding and communication, financial management, leadership development
and more. But those fact-finding
interviews during the Alliance’s
early rebranding stages revealed
that many people are unaware
these services even exist, McGee
said. She hopes another significant development on the Alliance’s horizon will soon remedy
that situation.
“I’m very excited about filling
our new director of consulting
position,” she said. “We’ve never
had this position before, and

we’ve been seeking a master consultant who can come in and take
our consulting to the next level.
This person will also oversee
our PNE (Program for Nonprofit
Excellence) program.”
The addition of a director
of consulting will increase the
Alliance’s number of current
consultants to 12 and its permanent staff to five. McGee is in
the process of conducting final
interviews and hopes to have the
positioned filled by October. By
that time, the Alliance also will
have moved from 5100 Poplar
Ave. to a new location at 1919
Lynnfield Road – a physical shift
in a new direction that could be
considered symbolic of what McGee describes as an evolutionary
phase for the Alliance.
“We have more changes going
on right now at one time than
ever before,” she said.
Research is another area that’s
evolving. This fall, the Alliance
will partner with The University
of Memphis Public Administration to release a State of the
Mid-South Sector report. The first

study of its kind, the report
will include data such as the
number of Mid-South nonprofits outside of churches,
their assets and number of
employees, along with statistics on how these nonprofits
have fared in the recent economic climate.
The purpose of the report is to
educate public officials about the
economic impact of nonprofits,
McGee said. For example, outside
of churches, there are 1,000
nonprofits in Shelby County that
collectively employ more than
40,000 people and have a collective payroll of $1.7 billion.
To that point, McGee would
like the Alliance to take on a
stronger role of advocacy for
the entire sector. She and her
staff will be going to Capitol
Hill in early 2014 to emphasize
the extent to which nonprofits
are an economic force. Locally,
they’ll also be working to educate
officials on the importance of
nonprofits and their influence on
the community.
“It’s vital that nonprofits keep
a lookout for issues that affect
every nonprofit,” she said. “And
we want to communicate what
the issues are and encourage our
members to be vocal about how
those issues impact their organizations.”
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Achievement School District Fields Questions
Bill Dries
bdries@memphisdailynews.com

T

he Achievement School
District and the charter
school operator that
could run Carver or Fairley high
schools for the state-run school
district got lots of questions and
some skepticism Monday, Sept.
16, at Carver.
The forum at the South
Memphis high school was one of
three the district held Monday
across the city, as leaders talk
with parents about plans for the
low-performing schools it wants
to include in the district in the
2014-2015 school year.
The third school year for the
ASD would see the district move
into high schools, following two
years of operating elementary
and middle schools.
Three more meetings were
scheduled for Tuesday evening at
other schools on the ASD list for
2014-2015.
“To me, this is plan C,” said
the Rev. Ralph White, Bloomfield Baptist Church pastor and
Carver alumnus. White and other

school supporters have presented the countywide school system
with two plans for keeping the
school open.
“One would expand the
school to grades six to 12; the
other would zone students from
the old South Side High School
out of Hamilton High School and
into Carver.
Shelby County Schools
superintendent Dorsey Hopson
has included Carver on a list of
12 schools he is recommending
the school board close with the
2014-2015 school year.
White accused him and the
school system of “kicking us
under the bus.”
“All I’m asking for is some
open-mindedness,” White
added.
Achievement School District
superintendent Chris Barbic emphasized several times that the
decision to close the school is
one he won’t be involved in, but
added that Achievement School
status is one option for keeping
Carver open.
“What we believe is the
system the school operates in is
broken,” Barbic told the group of

Barbic
60 in the school’s library.
“Tonight is the beginning of
the process. We understand this
is a big decision. It’s an important decision. … I can’t promise
you at the end of the day that
we are going to make everybody
happy.”
Barbic and Megan Quaile,
vice president of Green Dot Public Schools of Los Angeles, the
charter organization that could
be paired with Carver, fielded
questions that dealt mainly with
how Green Dot would work with
the Achievement School District,

whether Carver students will still
attend the school and what happens to the faculty.
Carver students now zoned
to the school remain at the
school unless their parents specifically opt out of the ASD. The
faculty members reapply for jobs
with Green Dot.
The Achievement School
District schools as well as Shelby
County Schools’ set of Innovation Zone schools are drawn
from the state’s bottom 5 percent
in terms of student achievement.
Carver is one of 17 high
schools across the state in the
bottom 5 percent.
According to Tennessee
achievement test scores for the
2012-2013 school year, only nine
in 100 Carver students taking
English II were proficient or advanced. That fell to one in 100 in
English III, one in four in Algebra
I and three in 100 in Algebra II.
The Achievement School District will announce in December
which schools will be paired with
each charter operator.
“If Carver is in the lower 5
percent with the teachers it has,
why would you consider hiring

them?” one citizen asked.
But Barbic and Quaile said
they weren’t “pointing fingers” at
the faculty.
“We’re not naive enough to
come in here and say, ‘We are
Green Dot. We are here to save
your children,’” Quaile said.
“What about athletics?” a
parent asked.
Quaile said the school would
have athletics and its own student performance standards for
students being eligible to play
sports.
Another former Carver
student wanted to know about
vocational courses.
Quaile said Green Dot operates college preparatory schools
and that vocational or technical courses could be offered,
but they probably wouldn’t be
offered in the first years of the
charter school.
After an hour of questions,
White was courteous but not
sold.
“It looks like, ‘Either you do
this or you’re through,’” he said.
“We’re not through. We may
work with you later, somewhere
down the line.”

www.thememphisnews.com

28 September 20-26, 2013

Logistics

Conference to Tackle Freight Issues
Michael Waddell
mwaddell@memphisdailynews.com

T

he Intermodal Freight
Transportation Institute
at the University of Memphis will host its seventh annual
Intermodal Freight Conference
at the FedEx Institute of Technology on the University of Memphis campus Tuesday, Sept. 24.
This year’s slate of distinguished guest speakers will include U.S. Department of Transportation chief economist Jack
Wells, Cushman & Wakefield’s
Industrial Services lead John
Morris, Tennessee Department
of Transportation commissioner
John Schroer, U.S. Rep. Steve
Cohen, state Sen. Mark Norris
and the Memphis Metropolitan
Planning Organization administrator Pragati Srivastava.
“This is very much a freight
conference, and attendees
should get an update on the
current administration’s focus on
freight and how that plays into
the Memphis area, the state of
Tennessee, and across the country,” said IFTI interim director
Dan Pallme.
The free-to-the-public
conference will run from 8 a.m.
to 12:30 p.m., with an afternoon
bonus meeting featuring a MidSouth Women in Transportation
panel and networking session
beginning at 1 p.m.
The women’s panel will

include TDOT director of
long-range planning Tanisha
Hall; FedEx manager of global
engineering support Gigi Wolfe;
Dunavant Logistics director of
global operations and compliance Karen Hjerpe; Mallory
Group vice president of sales
and marketing Donna Lemm; V.
Alexander supervisor Adrienne
Johnson; CN railroad solutions
manager Roquita Coleman; Vaco
Logistics partner Cheryl Citrone;
and Butler Snow’s government,
environmental and energy attorney Julie Ellis.
The day’s schedule will also
offer a glimpse of several IFTI
research projects.
“The Intermodal Freight
Conference is a great venue for
IFTI researchers to present their
findings to our target community,” said Dr. Martin Lipinski, IFTI
director emeritus, in a prepared
statement.
Last year’s IFTI conference
drew approximately 160 attendees, and Pallme expects up to
195 people this year.
“Through MAP-21 (the latest
transportation legislation), the
government is trying to get more
input from businesses, and this
is another way that we are trying to be a conduit between the
business world and the public
sector,” said Pallme, who took

coffield continued from P20

Condoms Memphis, which offers condoms at 60 locations throughout Shelby
County. The model program has given out
60,000 since February.
Coffield is happy to be able to continue
calling Memphis home, and excited to
finally be working within her community.
She feels as though she’s come full
circle, from a patient and volunteer while
in college, to the president and CEO of
Planned Parenthood Greater Memphis
Region helping to affect a change for the
better.
“I’ve always felt very passionately
about this organization,” she said. “And
I felt like I could work here with great
conviction and bring a lot of energy and
passion to it.”

The Intermodal Freight Transportation Institute at the University
of Memphis will host its seventh annual Intermodal Freight Conference at the FedEx Institute of Technology. (Memphis News File/Lance Murphey)

over as interim director in June
2012.
The Moving Ahead for
Progress in the 21st Century Act
(MAP-21), the first long-term

kering to rattle some test tubes,” Pifer said.
Don’t, however, take that statement to
mean she has a light approach to the work
medical laboratory scientists do. Far from
it.
“If they mess up in the lab, it could kill
you or make you very sick,” she said.
Thus, would-be medical laboratory
technologists must be concentrated, able
to fight both mental and physical fatigue –
they could be on their feet their entire shift
– and not easily distracted.
Television is now full of people running
around in white lab coats and finding automatic answers like they’re doing magic
tricks, but Kenwright said that’s not reality.
“It doesn’t work like on the TV shows,”
she said. “Like on ‘House,’ the doctor goes
into the lab and has results in 30 minutes.
That’s a misconception. We’re kind of a
hidden profession.”

uthsc continued from P22

teaching her students, but her past work
included HIV-related research and she
admits she sometimes misses the lab.
“There are days you kind of get a han-

tommy bronson continued from P21

Road.
“That’s our true old vintage sign,”
Hunter said. “I couldn’t have that sign at

highway initiative since 2005,
was approved in July of last year.
The bill will fund $105 billion in
surface transportation programs
for fiscal years 2013 and 2014.

The conference will include
free continental breakfast and
lunch. Attendees must register
online at www.memphis.edu/ifti.
IFTI formed in 2007 and addresses critical issues affecting
the planning, design and operation of the nation’s intermodal
freight transportation systems.
“IFTI is a university transportation center (UTC) that is
funded by the government, and
part of our charge is to do three
things: education, research and
outreach,” Pallme said. “This
free conference for the public
is part of the education and the
outreach efforts.”
He believes the Memphis
region makes for an ideal setting
for the perfect working laboratory for IFTI to solve problems
facing the freight industry and
generate educational opportunities to develop tomorrow’s
leaders.
IFTI heads up the Southern
Hub of the National Center
for Freight and Infrastructure
Research and Education University Transportation Center
(CFIRE), a Tier 1 UTC that spans
a geographical area that serves
the majority of freight traffic in
the U.S. CFIRE is composed of 10
universities, with the University
of Wisconsin-Madison leading
the Northern Hub.

Advertise in The Memphis News
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the Plaza because we were a shopping
center. The heritage of this business is
very important to me so it was neat to get
our true old original logo from 1926 on
the building.”
Hunter owes his success over the years
to the longevity of the business and the
loyalty of his customers.
“Our service is what drives that … our
service and the quality of our product,” he
said. “I don’t sell on price, I sell on product; that’s what we’re known for.”
It’s this service and attention to the
quality of goods, and serving the serious
sportsman, that Hunter said sets the store
apart from big-box retailers. His formula,
along with the new location, is paying off
as seen last June when Hunter saw his
best sales month ever.
At 8,500 square feet, almost twice the
size of the Poplar Plaza locale, Hunter can
now spread out to showcase inventory

and better market larger items such as
gun safes. A portion of the second floor
has been fashioned into a sitting area with
couches and coffee for shoppers to sit and
swap fish stories.
Another advantage to the size was
the opportunity to offer space to two
complementary entities: John Burrell’s
High Adventure Co., a world-wide hunting outfitter, and Mossy Oak Properties, a
premier land company, both of which are
now housed within.
The only thing that may be lacking on
June Road is office space, Hunter’s being
tucked away in what might have once
been a broom closet. But, ultimately, it’s
not a problem for this owner-operator.
“The floor is my office,” Hunter said.
“I’m in tune with my customers, I’m in
tune with my employees and I think that’s
one reason why this dinosaur of a business is still existing.”
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Week of 9/9/13 - 9/15/13
crosswords

The Weekly
Crossword
The Weekly Crossword

ACROSS
1 Christen
8 Future fern
13 In Europe,
perhaps
15 Blissful place
16 Imminent danger
warning
17 First in line,
perhaps
18 Art film, often
19 Part of USNA
21 Caviar source
22 ____ and void
23 Greg Louganis,
e.g.
24 Steer clear of
25 Word from the
Beaver
26 Church doctrine
27 Patient's record
28 Salad bar utensil
29 Hypnotic spell
30 Quagmire
32 Lowly laborer
33 Come up with,
as a plan
34 Like some eyes
35 Quite proficient
36 Poke fun at
37 Played the first
card
40 Paddock papa
41 Mann's "_____
in Venice"
42 Command to
Rover
43 Little bit
44 Flower
purchase
45 Be silent, in
music
46 Not written in
key
48 Unyielding
50 Prayer beads
51 Basket case
52 Barrel scrapings
53 Fend off
DOWN
1 Yawn-inducing

1

2

3

4
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2 Park or
31 Cause of death 38 Ipecac, e.g.
Pennsylvania
for some young 39 Do a sleuth's job
3 Sell door-tocelebs
41 ____ noted
door
32 Site for some
42 December ditty
confessions
4 Hiker's venue
44 Poolroom sites
5 Dot on a map
33 Comtemptible
45 Gang's domain
6 Waltz finale?
fellow
47 Over-the-hill
horse
7 Annual report
34 Guiding light
data
36 Till bill
49 Still to be paid
8 List on Ebay,
37 Track down
maybe
9 Hippie's digs
Answer to Last Week's Crossword
10 Roof projection
S C U B A
A C R E
P A C E
11 It may be
C A N A L
C L A P
O D O R
renewable
A M B L E
C O N S
S O Y A
12 Summit
R E A L M
I N D I C T
achievement
F O R E B O D E
L O C U S T
14 Fends (off)
T I R E
R O M A N C E
15 Preside over
P A S
C E N T E N A R I A N
20 Doc for Fido
I D O L
T A G
D O L E
23 Not too bright
S O L A R P A N E L S
N E T
24 Less than legit
T R I V I A L
N E A L
Week of
9/9/13
26 Breakfast
staple
E N- 9/15/13
D A L L
D E A D E N D S
27 Type of oil
L E A D E R
S N O O T
28 Worthless stuff
D A T A
V I V A
A N O D E
29 Desktop icon
A T O M
E D I T
C O N G A
30 Dispute referee
B E E P
R O L E
K N E E L
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HOW
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Each row must contain the
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»

happenings
public notices
The University of Tennessee Health Science
Center will host Line Dancing for BLUES, in
recognition of Infant Mortality Awareness Month,
on Tuesday, Sept. 24, from 11 a.m. to 2 p.m. in the
student alumni center, 800 Madison Ave. The event
will include a line dance-a-thon, and information on
infant mortality and the BLUES Project. Suggested
donation is $5. Visit uthsc.edu/blues for details.

» Community
Memphis Crisis Center will kick off Memphis
Crisis Center Awareness Week with community
leaders on Friday, Sept. 20, at 10 a.m. in the
Health Sciences Park pavilion, 799 Madison
Ave. The week aims to raise awareness, funds
and volunteers for the center’s 24-hour hotline.
Visit memphiscrisiscenter.org.
City Auto and Lifeblood will host the Madison
Hargrove Memorial Blood Drive Friday, Sept.
20, from 11 a.m. to 3 p.m. at City Auto, 4932
Elmore Road. The drive is being held in conjunction with National Sickle Cell Awareness
Month. Call 529-6320 or 888-LIFEBLOOD to
schedule an appointment.
The Levitt Shell will present John Paul Keith
as part of its 2013 free concert series on Friday,
Sept. 20, at 7:30 p.m. at the shell, 1930 Poplar
Ave. in Overton Park. Visit levittshell.org.
Germantown Performing Arts Center will
host gospel singers The Blind Boys of Alabama
featuring Amy LaVere on Friday, Sept. 20, at 8
p.m. at GPAC, 1801 Exeter Road. Buy tickets at
gpacweb.com or 751-7500.
Memphis Botanic Garden will present
Foreigner as part of the Live at the Garden
Summer Concert Series Friday, Sept. 20, at
8:30 p.m. at the Garden, 750 Cherry Road.
Gates open at 6:30 p.m. Tickets are $45. Visit
liveatthegarden.com.
Memphis Police Ambassadors will host Community Appreciation Day, in partnership with
businesses, schools, government agencies and
vendors, on Saturday, Sept. 21, from 11 a.m. to
2 p.m. at 999 Shady Grove Road. Call 2830032 or 598-8657.

The 20th annual Blues Ball will be held
Saturday, Sept. 21, at 7 p.m. at Gibson Guitar
Factory, 145 Lt. George W. Lee Ave. The “Hallelujah Homecoming” themed event will honor
the Rev. Al Green and Sam Moore. Tickets are
$200. Visit memphischaritable.org.
The Levitt Shell will present Lisa Marie
Presley as part of its 2013 free concert series
on Saturday, Sept. 21, at 7:30 p.m. at the
shell, 1930 Poplar Ave. in Overton Park. Visit
levittshell.org.
The National Association of Parliamentarians Tennessee Beta Unit will meet Monday,
Sept. 23, at 5:45 p.m. at the Poplar-White
Station branch library, 5094 Poplar Ave. Call
324-5184.
Duncan-Williams Inc. will host a continuing
education lunch series event Tuesday, Sept. 24,
at 11:30 a.m. at 6750 Poplar Ave., suite 400.
Guest speaker Kelly Finnell will discuss how
employee stock option plans can be effective
tools for business succession, and estate and
retirement planning. Cost is free. RSVP to greg.
davis@duncanwilliams.com.
Memphis Rotary Club will meet Tuesday,
Sept. 24, at noon at the University Club of
Memphis, 1346 Central Ave. John Gnuschke
will present “How Mergers and Acquisitions
Have Affected the Memphis Economy.” Cost for
nonmembers is $18. RSVP to Taylor Hughes at
taylor@memphisrotary.org.
Germantown Community Library will host
its Selling Online seminar Tuesday, Sept. 24,
at 12:30 p.m. or 6:30 p.m. at the library, 1925
Exeter Road. The class will cover selling on

Craigslist, eBay, Amazon and other e-commerce platforms. Cost is free; registration is
required. Call 757-7323.
The Tennessee Department of Transportation will host a public hearing on the proposed
Kirby-Whitten Parkway (Shelby Farms Parkway) project Tuesday, Sept. 24, from 5 p.m. to
7 p.m. at Agricenter International, 7777 Walnut
Grove Road. Topics include access to the park,
proposed access to new trails, a landfill study
and aquifer impacts. Visit tdot.state.tn.us for
details.
Duncan-Williams Inc. will host its next “Navigating Social Security” event Tuesday, Sept.
24, from 5:30 p.m. to 7 p.m. at 6750 Poplar
Ave., suite 400. Attendees will learn how Social
Security plays a role in retirement planning.
Cost is free. RSVP to greg.davis@duncanwilliams.com.
Rhodes College Memphis Center for Lifelong Learning will host a class called “Elvis
Presley and America” on Tuesdays, Sept. 24
through Oct. 22, from 5:30 p.m. to 7:30 p.m. at
Rhodes, 2000 North Parkway. The course will
explore what Presley’s life and career tell about
U.S. history in the 20th and 21st centuries.
Tuition is $150. Call 843-3965.
Memphis Botanic Garden will host Siptember, a Tuesdays on the Terrace wine tasting,
Tuesday, Sept. 24, from 6 p.m. to 8 p.m. at the
garden, 750 Cherry Road. Tickets are $25 for
members and $35 for nonmembers; reservations are required. Visit memphisbotanicgarden.com.
Talk Shoppe will meet Wednesday, Sept. 25,
from 9 a.m. to 10 a.m. at DeVry University, 6401
Poplar Ave., sixth floor. The topic is “Mastermind Principle: Based on the book ‘Think and
Grow Rich’ by Napoleon Hill.” Cost is free. Visit
talkshoppe.biz or call Jo Garner at 482-0354.
Agape Child & Family Services will hold
Heart Shares bus tours Wednesday, Sept. 25,
from 9 a.m. to 11 a.m. and from 3 p.m. to 5 p.m.,
leaving from 111 Racine St. Tour participants
will visit the communities Agape serves. Register at agapemeanslove.org.
Kiwanis Club of Memphis will meet Wednesday, Sept. 25, from noon to 1 p.m. at The
University Club of Memphis, 1346 Central Ave.
Shelby County Commissioner Mike Ritz will
speak. Cost is $18 for nonmembers.
The Greater Memphis Chamber will host
an In the Mix networking event Wednesday,
Sept. 25, from 5:30 p.m. to 7 p.m. at the Levitt
Shell, 1928 Poplar Ave. Member companies
can receive four complimentary tickets; cost
for nonmembers is $10. Email tlee@memphischamber.com or call 543-3571.

Balmoral Presbyterian Church will hold a
human-trafficking workshop Thursday, Sept.
26, from 9 a.m. to 3 p.m. at the church, 6413
Quince Road. Rev. Noelle Damico will discuss
human trafficking, how it happens and how to
prevent it.
The city of Germantown will host the Farm
Park Farmers Market on Thursday, Sept. 26,
from 3 p.m. to 6 p.m. in Farm Park, 2740 Cross
Country Drive, near Germantown Elementary
School. Email mmcdonnell@germantown-tn.
gov or call 757-7382.
The Booksellers at Laurelwood will hold Hot
Off the Presses: Fall Edition on Wednesday,
Sept. 25, from 6 p.m. to 8 p.m. at the bookstore, 387 Perkins Road Extended. Book publishers will share the titles set to be released
this fall, and attendees can win advance copies
of featured titles. Cost is free. Visit thebooksellersatlaurelwood.com.
The Peabody will hold a rooftop party on
Thursday, Sept. 26, from 6 p.m. to 11 p.m. at
The Peabody, 149 Union Ave. Aquanet will perform. Tickets are $10, which includes one drink.
Visit peabodymemphis.com.
The Levitt Shell will present Mountain Heart
as part of its 2013 free concert series on Thursday, Sept. 26, at 7:30 p.m. at the shell, 1930
Poplar Ave. in Overton Park. Visit levittshell.org.

» THE ARTS
Buckman Arts Center at St. Mary’s School
will host an opening reception for “Home Sweet
Home: Encaustic Works by Lisa Williamson”
Friday, Sept. 20, from 5:30 p.m. to 7:30 p.m. in
the Levy Gallery, 60 Perkins Road Extended.
The exhibit will be on display through Oct. 25.
Visit buckmanartscenter.com.
Dixon Gallery and Gardens will host the
return of its permanent collection, following the
“Monet to Matisse” national tour, on Sunday,
Sept. 22, at the gallery, 4339 Park Ave. Visit
dixon.org.
Playhouse on the Square will host a Four Seasons Cocktail Series happy hour Sunday, Sept.
22, from 5:30 p.m. to 6:30 p.m. at Playhouse,
66 S. Cooper St. The event will include guided
tours of the theater, including areas off limits to
the public. Cost is free; donations benefit Indie
Memphis. Visit playhouseonthesquare.org.
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public notices
been declared due and payable as provided in said Deed of Trust by the Note
Holder, and that the undersigned, Priority
Trustee Services wof TN, LLC, Substitute
Trustee, or its duly appointed attorneys
or agents, by virtue of the power and
authority vested in it, will on Thursday,
October 10, 2013, commencing at
11:00 a.m. at the South Door of the
Fayette County Courthouse, Somerville,
Tennessee, proceed to sell at public
outcry to the highest and best bidder for
cash, the following described property
situated in Fayette County, Tennessee,
to wit:
Situated in Civil District No. 1, Fayette
County, Tennessee, same being more
particularly described as follows, to
wit:
BEGINNING at an iron stake in the east
line of the Somerville Veterinary Clinic
5.0 acre tract, said point of beginning
being North 198.28 feet from the
southeast corner of the said Somerville
Veterinary Clinic 5.0 acre tract and being
an internal corner of the remainder of the
John W. Morris tract; from said point of
beginning North 85 degrees 43 minutes
East 471.9 feet to a stake, an internal
corner of said Morris tract; thence South
4 degrees 17 minutes East 388.00 feet
to an iron stake, an internal corner of
said Morris tract; then South 85 degrees
43 minutes West 501.0 feet to an iron
stake, an internal corner of said Morris
tract; thence North, passing the southeast corner of the said Veterinary Clinic
tract at 190.82 feet and on for a total
of 389.1 feet to the point of beginning
and containing 4.33 acres, together with
right of ingress and egress and along
a private road leading from property on
Highway 64.
Reserved by prior owner is the right of
use to private road along part of west
side of Fayette Academy property and
west to the East Side of said 4.33 acre
premises said roadway for joint use of
abutting owners.
BEING the same property conveyed to
Jackie Simpson and Machelle Simpson
by Warranty Deed from Charles Bryant
recorded in Book D743, Page 766,
Register’s Office for Fayette County,
Tennessee.
PROPERTY ADDRESS: 360 Doll Way,
Somerville, TN 38068
CURRENT OWNER(S): Jackie Simpson
and Machelle Simpson
The sale of the above-described property shall be subject to all matters shown
on any recorded plan; any unpaid taxes;
any restrictive covenants, easements or
set-back lines that may be applicable;
any prior liens or encumbrances as
well as any priority created by a fixture
filing; and any matter that an accurate
survey of the premises might disclose.
Substitute Trustee will only convey any
interest he/she may have in the property
at the time of sale. Property is sold “as
is, where is.”
SUBORDINATE LIENHOLDERS: Main
Street Acquisition Corp, Campbell
Clinic
For every lien or claim of lien of the
state identified above, please be advised
notice required by § 67-1-1433 (b)(1)
was timely given and that any sale of the
property herein referenced will be subject
to the right of the state to redeem the
land as provided for in § 67-1-1433(c)
(1).
All right and equity of redemption,
statutory or otherwise, homestead, and
dower are expressly waived in said Deed
of Trust, and the title is believed to be
good, but the undersigned will sell and
convey only as Substitute Trustee.
The right is reserved to adjourn the
day of the sale to another day, time, and
place certain without further publication,
upon announcement at the time and
place for the sale set forth above.
PRIORITY TRUSTEE SERVICES OF TN,
LLC
1587 Northeast Expressway
Atlanta, Georgia 30329
(770) 234-9181
File No.: 1665213
Web Site: www.JFLegal.com
Sept. 13, 20, 27, 2013
Fin11612
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated July 23, 2007, and the Deed of

Trust of even date securing the same,
recorded July 24, 2007, as Instrument
No. 07006815 in Office of the Register
of Deeds for Fayette County, Tennessee,
executed by Inell Jameson and Zelma
Jameson, conveying certain property
therein described to Heritage Closing
Services as Trustee for Mortgage Electronic Registration Systems, Inc. as
nominee for M&T Bank, its successors
and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 21, 2013 on
or about 10:00 A.M., at the Fayette
County Courthouse, Somerville, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Fayette County, Tennessee,
and being more particularly described
as follows:
Lot 15, Phase I, Oakland Clay Hills
Subdivision, as shown on plat of record in Plat Book 8, Page 150, in the
Register’s Office of Fayette County,
Tennessee, to which plat reference
is hereby made for a more particular
description of said property.
ALSO KNOWN AS: 305 Clay Street,
Oakland, Tennessee 38060-4231
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Inell
Jameson; Zelma Jameson
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
884-139930
DATED September 9, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 13, 20, 27, 2013
Fin11613
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated March 31, 2004, and the Deed of
Trust of even date securing the same,
recorded April 12, 2004, at Book D721,
Page 487 in Office of the Register of
Deeds for Fayette County, Tennessee,
executed by David W. Allen and Alisa F.
Allen, conveying certain property therein
described to Arnold Weiss as Trustee
for Mortgage Electronic Registration
Systems, Inc., as nominee for Pulaski
Mortgage Company, its successors and
assigns; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 21, 2013 on
or about 10:00 A.M., at the Fayette
County Courthouse, Somerville, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity pre-

approved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Fayette County, Tennessee,
and being more particularly described
as follows:
Property lying and being in the Town
of LaGrange, County of Fayette, State
of Tennessee, and being more particularly described as follows: Beginning
at a point at the intersecting point of
the South margin of Third Street (now
State Highway Number 57) and the
East line of Pine Street, said point
begin the Northwest corner of Lot
71 as shown on Plat of the Town of
LaGrange, Fayette County, Tennessee; thence East with said South line
of State Highway 57, 300.0 feet to a
point in the West line of Poplar Street,
the Northeast corner of Lot 72 of the
above mentioned Plat; thence South
with said West line of Poplar Street,
315.0 feet to a point in the North
line of Second Street; thence West
with said North line of Second Street,
300.0 feet to a point in the said East
line of Pine Street; thence North with
said East line of Pine Street, 315.0
feet to the point of beginning.
ALSO KNOWN AS: 10 Poplar Street,
La Grange, Tennessee 38046
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: David W.
Allen; Alisa F. Allen; The Metropolitan
Bank; Harry Ingle Martin, III; Anne
Fraser Martin
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700-238734
DATED September 12, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11618

Foreclosure Notices
Madison County
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of Trust
Note dated August 24, 2007, and the
Deed of Trust of even date securing the
same, recorded September 4, 2007,
at Book T1810, Page 1097 in Office
of the Register of Deeds for Madison
County, Tennessee, executed by Raleigh
Bates, conveying certain property therein
described to Teri St. John as Trustee
for James B. Nutter & Company; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 31, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
The lots or parcel of real estate

located lying and being in Madison
County, Tennessee to wit:
Being Lot Number 30, Section III,
Rushmeade Estate, a plat of which
appears of record in Plat Book 3,
Page 357, in the Register’s Office of
Madison County, Tennessee.
ALSO KNOWN AS: 82 Boyd Drive,
Jackson, Tennessee 38305
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Raleigh
Bates; Estate of Raleigh Bates; Heir of
Raleigh Bates; Secretary of Housing &
Urban Development; Estate of Raleigh
Bates; Unknown Heirs of the Estate of
Raleigh Bates
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1412-238220
DATED August 29, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 6, 13, 20, 2013
Fin11607
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of
Trust Note dated March 17, 2006, and
the Deed of Trust of even date securing
the same, recorded March 22, 2006, at
Book T1745, Page 891 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Michael R.
Browning Jennifer Browning Michael R.
Browning and Jennifer Browning, conveying certain property therein described to
Charles Patterson as Trustee for Mortgage Electronic Registration Systems,
Inc., as nominee for Franklin American
Mortgage Company, its successors and
assigns; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 24, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a stake at the South
margin of Sequoia Drive, being at
the Northeast corner of Lot No. 14
in Section II of the L.E. Dismuke
Subdivision, a plat of which appear of
record in Plat Book 2, Page 48, in the
Register’s Office of Madison County,
Tennessee; runs thence South 38
degrees East with the South margin
of said Sequoia Drive 61 feet to a
stake; thence in the Southeasterly
direction with the South margin of
the said Sequoia Drive, following
the curve having a radius of 348.45
feet, a distance of 39 feet to a stake;
thence in a Southeasterly direction
with the intersection of Amber Lane
and Sequoia Drive, following a curve
having a radius of 11 feet, a distance
of 17.28 feet to a stake in the West
margin of said Amber Lane; thence
South 52 degrees West 120 feet to
a stake; thence in a Southwesterly
direction 50 feet to a stake; thence
North 38 degrees West 120 feet to
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a stake, being the Southeast corner
of Lot No. 14; thence North 52 degrees East 180 feet to the point of
beginning. Being designated as Lot
No. 8 in Section II of the L.E.Dismuke
Subdivision, a plat of which appears
of record in Plat Book 2, Page 48
in the Register’s Office of Madison
County, Tennessee.
ALSO KNOWN AS: 34 Sequoia Drive,
Jackson, Tennessee 38305-4130
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens or
encumbrances as well as any priority created by a fixture filing; and to any matter
that an accurate survey of the premises
might disclose. In addition, the following
parties may claim an interest in the
above-referenced property: Michael R.
Browning; Jennifer Browning; Michael
R. Browning; Jennifer Browning
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-225505
DATED August 28, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 6, 13, 20, 2013
Fin11610
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of
Trust Note dated April 11, 2007, and
the Deed of Trust of even date securing
the same, recorded April 16, 2007, at
Book T1795, Page 1302 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Robbie Weems
and Nancy Weems, conveying certain
property therein described to Hardee,
Martin, Dauster as Trustee for Mortgage
Electronic Registration Systems, Inc. as
nominee for M&T Bank, its successors
and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 3, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a stake in the East
margin of the Perry Switch Cut-Off
Road and in the North margin of Lester
Chapel Road; runs thence North 32
degrees East 360 feet to a stake in
the East margin of the Perry Switch
Cut-Off Road; rims thence South 69
degrees East 190 feet, more or less,
to a stake; runs thence South 32
degrees West 360 feet to a stake
in the North margin of the Lester
Chapel Road; thence with the North
Continued on page 32
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margin of the Lester Chapel Road
190 feet, more or less, to the point
of beginning.
ALSO KNOWN AS: 40 Roberts Lane,
Jackson, Tennessee 38301
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Robbie
Weems; Nancy Weems
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
846-238378
DATED September 3, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 6, 13, 20, 2013
Fin11611
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated October 31, 2006, and the Deed
of Trust of even date securing the same,
recorded November 3, 2006, at Book
T1778, Page 1759 and modified on April
11, 2012, at Book T1924, Page 456
in Office of the Register of Deeds for
Madison County, Tennessee, executed
by Anthony M. Bell, conveying certain
property therein described to Dennie
R. Marshall as Trustee for Mortgage
Electronic Registration Systems, Inc., as
nominee for GMAC Mortgage, LLC f/k/a
GMAC Mortgage Corporation, its successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 7, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a stake in the North
margin of Sun Valley Drive where the
same adjoins the property belonging
to Mason, runs thence North 48
degrees 16 minutes West with the
North margin of Sun Valley Drive a
distance of 104.6 feet to a point;
thence following a curve having a
radius of 15 feet to a point in the
East margin of Shadow Cove; thence
North 35 degrees 15 minutes East
with the East margin of Shadow
Cove a distance of 122.9 feet to a
stake at the Southwest corner of Lot
Number 19; thence South 48 degrees
30 minutes East with the South line
of said Lot Number 19 a distance of
135.5 feet to a stake in Mason’s
West line; thence South 40 degrees
58 minutes West with Mason’s West
line a distance of 142 feet to the point
of beginning. Being Lot Number 17 in
Section I of Skyview Estates, a plat of
which appears of record in Plat Book
2, Page 206, in the Register’s Office
of Madison County, Tennessee.
ALSO KNOWN AS: 8 Shadow Cove,
Jackson, Tennessee 38305-2725
This sale is subject to all matters
shown on any applicable recorded plat;

any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Anthony
M. Bell
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
902-196165
DATED September 4, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 13, 20, 27, 2013
Fin11614
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of Trust
Note dated October 1, 2002, and the
Deed of Trust of even date securing
the same, recorded October 10, 2002,
at Book T1414, Page 597 in Office
of the Register of Deeds for Madison
County, Tennessee, executed by Keith
F. Wooley and Traci S. Wooley, conveying certain property therein described
to Thomas F. Baker, IV as Trustee for
First Horizon Home Loan Corporation
D/B/A First Tennessee Home Loans;
and the undersigned, Wilson & Associates, P.L.L.C., having been appointed
Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 10, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, paid at the conclusion of the
sale, or credit bid from a bank or other
lending entity pre-approved by the successor trustee. The sale is free from all
exemptions, which are expressly waived
in the Deed of Trust, said property being
real estate situated in Madison County,
Tennessee, and being more particularly
described as follows:
Land lying and being in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a steel post in the East
line of Chelsea Lane (private road) at
the Northwest corner of Lot Number 1
in the Valley View Acres Subdivision
as recorded in Plat Book 5 at Page
50 in the Register’s Office of Madison
County, Tennessee, proceed North
04 degrees 00 minutes 00 seconds
East along the East line of Chelsea
Lane for a distance of 478.42 feet to
a steel post at the Southwest corner
of Lot Number 3 in the aforementioned
subdivision, thence North 88 degrees
29 minutes 37 seconds East along a
South line of said Lot 3 for a distance
of 469.95 feet to a steel post in the
West line of the Dewitt Dalton et ux,
property, as recorded in Deed Book
421, at Page 287 in the Register’s
Office of Madison County, Tennessee,
thence South 04 degrees 00 minutes
00 seconds West along the West line
of said Dalton property for a distance
of 478.42 feet to a steel post at the
Northeast corner of the aforementioned Lot Number 1, thence South
88 degrees 29 minutes 37 seconds
West along the North line of said Lot
Number 1 for a distance of 469.95
feet to the point of beginning, containing 5.1 acres, more or less, and
being Lot 2 in the Valley View Acres
Subdivision, a plat of which appears
of record in Plat Book 5, at Page 50,
in said Register’s Office.
ALSO KNOWN AS: 120 Chelsea Lane,
Jackson, Tennessee 38301

This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Keith
F. Wooley; Traci S. Wooley
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
931-238236
DATED September 6, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 13, 20, 27, 2013
Fin11616
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated April 30, 2003, and the Deed of
Trust of even date securing the same,
recorded May 2, 2003, at Book T1474,
Page 888 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Cindy Cheri Terry, conveying
certain property therein described to
Arnold M. Weiss, Esq. as Trustee for
Wells Fargo Home Mortgage, Inc.; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 17, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Madison County, Tennessee,
and being more particularly described
as follows:
Being Lot Number 304, Section III,
Shepards Field Subdivision, a plat of
which appears of record in Plat Book
9, Page 284, in the Register’s Office
of Madison County, Tennessee reference to which plat is made for a more
particular description of said lot.
ALSO KNOWN AS: 81 Abraham Drive,
Jackson, Tennessee 38305
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Cindy
Cheri Terry; Internal Revenue Service
On or about April 14, 2008, the United
States of America, Internal Revenue
Service, filed a federal tax lien against
the Defendant, Cindy Terry, recorded in
the Register’s Office of Madison County,
Tennessee, at Book L50, Page 1230. Any
interest in the property held by the United
States of America, Internal Revenue
Service, by virtue of the aforementioned
federal tax lien is both junior and inferior
to the interests held by The Bank of New
York Mellon, fka The Bank of New York
as Successor in interest to JP Morgan
Chase Bank NA as Trustee for Bear
Stearns Asset-Backed Securities Trust
2004-SD3, Asset-Backed Certificates,

Series 2004-SD3. Provided, however,
that the United States of America, Internal Revenue Service, pursuant to 26
U.S.C. §7425 and 28 U.S.C. §2410(c),
shall have one hundred and twenty (120)
days from the date of the sale within
which to redeem the property by virtue
of its tax lien(s) herein by payment of the
actual amount paid by the purchaser at
the foreclosure sale, plus any amount
in excess of the expenses necessarily
incurred in connection with such property,
less the income from such property, plus
a reasonable rental value of such property. As required by 26 U.S.C. §7425(b),
the United States of America, Internal
Revenue Service has been given timely
notice of this action.
On or about January 14, 2013, the United
States of America, Internal Revenue
Service, filed a federal tax lien against
the Defendant, Cindy Terry, recorded in
the Register’s Office of Madison County,
Tennessee, at Book 58, Page 436. Any
interest in the property held by the United
States of America, Internal Revenue
Service, by virtue of the aforementioned
federal tax lien is both junior and inferior
to the interests held by The Bank of New
York Mellon, fka The Bank of New York
as Successor in interest to JP Morgan
Chase Bank NA as Trustee for Bear
Stearns Asset-Backed Securities Trust
2004-SD3, Asset-Backed Certificates,
Series 2004-SD3. Provided, however,
that the United States of America, Internal Revenue Service, pursuant to 26
U.S.C. §7425 and 28 U.S.C. §2410(c),
shall have one hundred and twenty (120)
days from the date of the sale within
which to redeem the property by virtue
of its tax lien(s) herein by payment of the
actual amount paid by the purchaser at
the foreclosure sale, plus any amount
in excess of the expenses necessarily
incurred in connection with such property,
less the income from such property, plus
a reasonable rental value of such property. As required by 26 U.S.C. §7425(b),
the United States of America, Internal
Revenue Service has been given timely
notice of this action.
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-70790
DATED September 16, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11620
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated July 8, 2005, and the Deed of
Trust of even date securing the same,
recorded July 18, 2005, at Book T1687,
Page 486 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Nicolle Kinnon, conveying
certain property therein described to
Nations Title Agency of Tennessee Inc.
and/or Nations Lending as Trustee
for Mortgage Electronic Registration
Systems, Inc., as nominee for Decision
One Mortgage Company, LLC, its successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 17, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Madison County, Tennessee,

and being more particularly described
as follows:
Lying and being in the Fourth Ward
of the City of Jackson of Madison
County, Tennessee, and more particularly bounded and described as
follows, to-wit:
Beginning on a stake in the North
margin of Westwood (formerly Stevens Street) at a point 108 feet
East of the Northeast intersection
of Prospect and Westwood, and runs
thence North and parallel with and
within three feet of the East line of
Lot No. 2, 150 feet to a ten foot alley;
thence East with said alley 50 feet
to the Northwest corner of Lot No. 4;
thence South with the West line of Lot
No. 4, 150 feet to the North margin
of Westwood; thence West with the
North margin of Westwood 50 feet to
the point of beginning. Same being a
portion of Lot No. 3 in Block No. 2 of
the Walnut Grove Subdivision of the
Highland Park Addition to the City of
Jackson, Tennessee.
ALSO KNOWN AS: 215 Westwood Avenue, Jackson, Tennessee 38301
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition,
the following parties may claim an interest in the above-referenced property:
Nicolle Kinnon; Mortgage Electronic
Registration Systems, Inc as nominee
for Decision One Mortgage Company,
LLC; Decision One Mortgage Company,
LLC
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-132513
DATED September 16, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11621
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated December 21, 2010, and the
Deed of Trust of even date securing the
same, recorded December 30, 2010, at
Book T1896, Page 1653 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Josephine Williams Anthony Williams and Anthony Williams, conveying certain property therein
described to Kerry Webb as Trustee
for Mortgage Electronic Registration
Systems, Inc., as nominee for Acopia,
LLC, a Corporation, its successors and
assigns; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 31, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Madison County, Tennessee,
and being more particularly described
as follows:
Beginning at an iron pin in the Western
margin right-of-way of Joyce Drive,
said point being the Northeast corner
of Lot Number 211, Section Number
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II, Grandview Estates, a plat of which
appears of record in Plat Book Number
4, Page Number 373, in the Register’s
Office of Madison County, Tennessee; runs thence North 73 degrees
56 minutes West with the North line
of Lot Number 211 a distance of
58.7 feet to an iron pin; runs thence
North 01 degrees 06 minutes West a
distance of 200 feet to an iron pin in
the South margin of Parchman Drive;
runs thence North 88 degrees 545
minutes East with the South margin
of Parchman Drive a distance of 161.7
feet to an iron pin; runs thence in a
Southwesterly direction and following
a curve to the right having a radius of
25 feet a distance of 53.8 feet to a
point in the Western margin of Joyce
Drive; runs thence South 35 degrees
47 minutes West with the Western
margin of Joyce Drive a distance of
174 feet to a point; runs thence in
a Southerly direction and following
a curve to the Left with the Western
margin of Joyce Drive a distance of 43
feet to the point of beginning. Being
Lot Number 210, Section Number II,
Grandview Estates.
ALSO KNOWN AS: 73 Joyce Drive,
Jackson, Tennessee 38305-6420
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens or
encumbrances as well as any priority created by a fixture filing; and to any matter
that an accurate survey of the premises
might disclose. In addition, the following
parties may claim an interest in the
above-referenced property: Josephine
Williams; Anthony Williams; Anthony
Williams
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-226701
DATED September 12, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11622
SUBSTITUTE TRUSTEE’S SALE
WHEREAS, default having been
made in the payment of the debts and
obligations secured by a Deed of Trust
executed on September 28, 2012, by
Karen D. Mullins to Charles Patterson,
Atty, Trustee, for the benefit of Mortgage
Electronic Registration Systems, Inc.
as sole nominee for Franklin American
Mortgage Company and appearing of
record in Register’s Office of Madison
County, Tennessee, in Book T1936,
Page 1218; and
WHEREAS, the beneficial interest of
said Deed of Trust was last transferred
and assigned to Franklin American
Mortgage Company and
WHEREAS, Franklin American Mortgage Company, as the holder of the
Note for which debt is owed, (“Note
Holder”), appointed the undersigned,
Priority Trustee Services of TN, LLC, as
Substitute Trustee by instrument filed
or to be filed for record in the Register’s
Office of Madison County, Tennessee,
with all the rights, powers and privileges
of the original Trustee named in said
Deed of Trust; and
WHEREAS, pursuant to Tenn. Code
Ann. § 35-5-117, not less than sixty
(60) days prior to the first publication
required by § 35-5-101, the notice of the
right to foreclose was properly sent, if
so required; and
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable as provided in said Deed of Trust by the Note
Holder, and that the undersigned, Priority
Trustee Services of TN, LLC, Substitute
Trustee, or its duly appointed attorneys
or agents, by virtue of the power and
authority vested in it, will on Thursday,
October 17, 2013, commencing at 1:00
pm at the Main entrance (North Door) of

the Madison County Courthouse location
in Tennessee, proceed to sell at public
outcry to the highest and best bidder for
cash, the following described property
situated in Madison County, Tennessee,
to wit:
Map 33O- Group C - Parcel 45.00
BEING Lot No Five Hundred Forty-five
(545), Section 5-B of Copper Ridge
Subdivision, a plat of which appears of
record in Plat Book 10 at Page 629 in
the Register’s Office of Madison County,
Tennessee, reference to which plat is
made for a more particular description
said lot.
Being the same real estate conveyed to
the grantor of record in Deed Book 715
at page 1634 in the Register’s Office of
Madison County, Tennessee.
PROPERTY ADDRESS: 21 Copper Ridge
Cove, Jackson, TN 38305
CURRENT OWNER(S): Karen D. Mullins
The sale of the above-described property shall be subject to all matters shown
on any recorded plan; any unpaid taxes;
any restrictive covenants, easements or
set-back lines that may be applicable;
any prior liens or encumbrances as
well as any priority created by a fixture
filing; and any matter that an accurate
survey of the premises might disclose.
Substitute Trustee will only convey any
interest he/she may have in the property
at the time of sale. Property is sold “as
is, where is.”
For every lien or claim of lien of the
state identified above, please be advised
notice required by § 67-1-1433 (b)(1)
was timely given and that any sale of the
property herein referenced will be subject
to the right of the state to redeem the
land as provided for in § 67-1-1433(c)
(1).
All right and equity of redemption,
statutory or otherwise, homestead, and
dower are expressly waived in said Deed
of Trust, and the title is believed to be
good, but the undersigned will sell and
convey only as Substitute Trustee.
The right is reserved to adjourn the
day of the sale to another day, time, and
place certain without further publication,
upon announcement at the time and
place for the sale set forth above.
PRIORITY TRUSTEE SERVICES OF TN,
LLC
1587 Northeast Expressway
Atlanta, Georgia 30329
770-234-9181
File No.: 1371813
Web Site: www.JFLegal.com
Sept. 20, 27, Oct. 4, 2013 Fin11623

Foreclosure Notices
Tipton County
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated June 12, 2001, and the Deed of
Trust of even date securing the same,
recorded June 22, 2001, at Book 948,
Page 530 in Office of the Register of
Deeds for Tipton County, Tennessee,
executed by Linda Macklin and Douglas
Macklin, conveying certain property
therein described to First American Title
Insurance Company as Trustee for Mortgage Electronic Registration Systems,
Inc., as nominee for Fleet National
Bank, its successors and assigns; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 9, 2013 on or
about 10:00 A.M., at the Tipton County
Courthouse, Covington, Tennessee, offer for sale certain property hereinafter
described to the highest bidder FOR
CASH, free from the statutory right of
redemption, homestead, dower, and all
other exemptions which are expressly
waived in the Deed of Trust, said property being real estate situated in Tipton
County, Tennessee, and being more
particularly described as follows:

The following described real estate,
situated and being in the County
of Tipton, State of Tennessee: Lot
497 Blaydes Estates, Section S, as
recorded in Plat Cabinet F, Slide 4 of
the Tipton County Register’s Office
to which reference is hereby made
for a more particular description of
said lot.
ALSO KNOWN AS: 67 O’Kelley Cove,
Atoka, Tennessee 38004
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Linda
Macklin; Douglas Macklin; Beneficial
Tennessee, Inc.; Midland Funding LLC
Assignee of Midland Funding LLC;
Midland Funding LLC, Assignee of
FCNB-Spiegel; Capital One Bank (USA)
NA; American General Finance; Gault
Financial, LLC; Beneficial Tennessee,
Inc.
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-137156
DATED August 30, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 6, 13, 20, 2013
Fin11609
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated March 23, 2012, and the Deed of
Trust of even date securing the same,
recorded March 29, 2012, at Book
1545, Page 601 in Office of the Register
of Deeds for Tipton County, Tennessee,
executed by Neal Mancefield Marbry
and Sherie L. Marbry, conveying certain
property therein described to Jeanine B.
Saylor as Trustee for Mortgage Electronic
Registration Systems, Inc., as nominee
for Magna Bank, its successors and
assigns; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 9, 2013 on or
about 10:00 A.M., at the Tipton County
Courthouse, Covington, Tennessee, offer for sale certain property hereinafter
described to the highest bidder FOR
CASH, free from the statutory right of
redemption, homestead, dower, and all
other exemptions which are expressly
waived in the Deed of Trust, said property being real estate situated in Tipton
County, Tennessee, and being more
particularly described as follows:
Lot 13, Section A, Rolling Meadows
Subdivision, as shown on plat of
record in Plat Cabinet C, Slide 53, in
the Register’s Office of Tipton County,
Tennessee, to which plat reference
is hereby made for a more particular
description of said property.
ALSO KNOWN AS: 1504 Mathis Road,
Drummonds, Tennessee 38023
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Neal

Mancefield Marbry; Sherie L. Marbry
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-236638
DATED September 4, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 13, 20, 27, 2013
Fin11615
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated August 23, 2010, and the Deed
of Trust of even date securing the same,
recorded September 22, 2010, at Book
1489, Page 558 in Office of the Register
of Deeds for Tipton County, Tennessee,
executed by Kenna D. Thompson and
Joshua M. Thompson, conveying certain
property therein described to Fidelity
National Title as Trustee for James B.
Nutter & Company; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 20, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Tennessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Lot 93, Templeton Farms Subdivision,
Section C as recorded at Plat Cabinet
H, Slide 358 of the Tipton County Registery’s Office to which plat reference
is hereby made for a more particular
description of said Lot. Subject to all
restrictions, reservations and easements now of record, if any.
ALSO KNOWN AS: 52 Webster Cove,
Atoka, Tennessee 38004-7622
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental agency, state or federal; any prior
liens or encumbrances as well as any
priority created by a fixture filing; and
to any matter that an accurate survey
of the premises might disclose. In addition, the following parties may claim
an interest in the above-referenced
property: Joshua M. Thompson; Kenna
D. Thompson; Joshua M. Thompson;
Southern Security Federal Credit Union;
InSouth Bank
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1412-236981
DATED September 17, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

Related Info
Also read our daily edition, The Daily
News, in print or online every business
day for public notices for Memphis &
Shelby County.
Go to www.memphisdailynews.com or
call 683.NEWS for more information.

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11619
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated July 2, 2004, and the Deed of
Trust of even date securing the same,
recorded July 6, 2004, at Book 1149,
Page 753 in Office of the Register of
Deeds for Tipton County, Tennessee,
executed by Donna A. Sheppard, conveying certain property therein described to
John C. Clark as Trustee for Mortgage
Electronic Registration Systems, Inc., as
nominee for First State Bank, its successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on October 16, 2013 on or
about 10:00 A.M., at the Tipton County
Courthouse, Covington, Tennessee, offer for sale certain property hereinafter
described to the highest bidder FOR
certified funds paid at the conclusion
of the sale, or credit bid from a bank
or other lending entity pre-approved by
the successor trustee. The sale is free
from all exemptions, which are expressly
waived in the Deed of Trust, said property being real estate situated in Tipton
County, Tennessee, and being more
particularly described as follows:
Lot 60, Green Pastures, Section C,
as recorded in Plat Cabinet F, Slide
122B to which plat reference is hereby
made for a more particular description
of said lot.
ALSO KNOWN AS: 243 Daisey Lane,
Atoka, Tennessee 38004
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Donna
A. Sheppard
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700-97640
DATED September 10, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Sept. 20, 27, Oct. 4, 2013 Fin11617
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Blight Patrol Example Literally, Figuratively
Of Cleaning Up Crime

M

ost people who go
to prison will get out
at some point. The
question is, will they
change their lives?
There is help through programs like
Lifeline and its Blight Patrol, but much
of this is up to the person coming out
of prison and – make no mistake – it is
difficult.
One of many reasons it is difficult
is because it is hard for someone with
a criminal record to get an honest job.
Employers are rightfully hesitant to
take a chance, especially in such volatile economic times. Often, any kind of
criminal record stops the job application process then and there.
Because the recovery process for
offenders is so difficult and requires so
much effort and support, it begs the
question of whether we send people
to prison who don’t really need to be
there.
We aren’t the first to ask such a
question. Prosecutors, judges and
defense attorneys have been asking the
same questions on a case-by-case basis
for years and making adjustments as
necessary.
We think these are temporary
patches on a problem that amounts to
calling on our criminal justice system
to remedy too many things that aren't
crimes or that can be solved with treatment instead of punishment.
The system, whose capital locally
is 201 Poplar Ave., has been running
on automatic pilot for far too long.
Increasingly, this machine pulls more

and more people into its cogs and
wheels.
These aren’t always criminals. It
begins with people who have violated
traffic ordinances. Don't want points
on your insurance? Go to city court to
pay. But you don't see a judge, at least
not directly. You just have to pay in a
courtroom because if you mail it in, it
goes on your insurance. Meanwhile,
you parked illegally because all of the
folks who work at 201 get the legal
spots and you get another ticket that
you may not be able to pay, which stays
in the system, and you may get towed.
If your license was suspended you
probably drove to the 201 Poplar anyway because you also have to continue
to drive illegally to get to work on time.
It is either that or depend on a bus
system that is more dysfunctional than
the criminal justice system.
So it begins and quickly snowballs.
Shelby County Public Defender Stephen Bush estimates about 20 percent
of the caseload at 201 Poplar is the kind
of stuff that could be handled some
other way.
This isn’t a rant on parking tickets.
That is just the most obvious symptom
of a dysfunctional system it is within
our power to fix.
We have courts to deal with and
help drug offenders and help veterans.
We will soon probably have a court
whose docket helps defendants with
mental health issues.
Part of the answer is offering this
kind of help before someone’s name
appears on a court docket.

McPherson said it better: “It seems to have
Circa 1991, one of my golf buddies utliterally slipped under the radar.”
tered a sentence using irregardless. KnowFor fun, let’s fast forward to the same
ing what that meant, I didn’t challenge him.
paper’s sports section, where the writeI figured someone else would. I was right,
ups of the previous night’s high school
and he was able (at the other pergames offer entertaining and educason’s expense) to point out that
tional prose. Literally:
irregardless had been admitted
“(The team) converted a 14-play,
to a certain dictionary the previ73-yard drive on its first possession
ous week. And thus was now
of the fourth quarter.” Doesn’t say
part of his vocabulary.
what the drive was converted
I smiled this morning at an
into.
editorial, in which the writer
“(They) then scored
railed against the Oxford EngVIC FLEMING
lish Dictionary. The OED has
I SWEAR three consecutive touchdowns on drives totaling eight
inserted figuratively as a definiplays.” Doesn’t say which three of those
tion of literally. The actual new definition
eight plays were the consecutive touchreads “informal used for emphasis while
downs.
not being literally true.” The editorialist’s
“(T)he (visiting team) … did not try and
commentary reads in part:
line up and run over the smaller (home
“(G)ood old Merriam-Webster has
team).” A team should always line up and
joined the barbarians, too. It seems to believe the word literally also means ‘virtually,’ run over. Or at least try and.
“The loss … spoiled the debut of (the)
which it does not. Not even if Mark Twain
first-year coach…. For much of the first half,
once used it that way. …
though, it looked like (he) would leave the
“Merriam-Webster tried to cover for
stadium the most pleased.” Don’t you hate
itself by noting that such usage has been
being in a stadium that’s the least pleased?
criticized … and that the word can also be
No offense to the writers. The paper
taken as hyperbole. If so, why not just use
uses stringers to write these recaps. (As a
another word? One that fits. Maybe even,
ninth grader, I strung for a Memphis paper
dare we suggest, a correct one?”
Dare we suggest? Now there’s language that reported on Greenville High’s games.)
Operating under tight deadlines, stringers
the common folk ought to take up with!
do what’s asked of them. But isn’t an editor
Even the lawyers who appear in front of me
supposed to polish these pieces before
don’t talk that trash! Let alone the litigants.
printing them?
“(Sigh.)” (Sic.)
I hesitate to call these to the attention
Yes, “(Sigh.)” was an entire paragraph in
of the editorial writer. That might keep him
the editorial. And neither tongue nor cheek
awake at night. Literally.
of the writer were to be found, though
surely he is literally possessed of both. He
Vic Fleming is a district court judge in
pondered how OED inserted this definition
Little Rock, Ark., where he also teaches at the
two years ago without more fallout.
William H. Bowen School of Law. Contact
I’d just say it’s been new, literally, for
him at vicfleming@att.net.
two years. But OED senior editor Fiona

Take a Hike
LEARN TO WALK ALL OVER AGAIN.
The couple at the next table was of
a certain age – say mine, younger than
radio but older than television – and
each had the other completely tuned
out. He fiddled with a bowl of something
between glances at SportsCenter; she
pushed some lettuce around between
glances out the window. More was said
at my table than theirs and I was by
myself. They weren’t mad, not making
some point with silence. You can tell.
They just had absolutely nothing to say
to each other.
There’s an exercise for that, something you can do when you’re not talking.
Take a hike. Together.
If you’re out there alone – seeking
inner peace as you pound the pavement
running, communing with your MP3 as
your dog walks you – it’s good centering
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exercise for one but does nothing to get
two in better shape.
Take the earbuds out, and listen.
Take off the running shoes, and slow
the pace. Take the phone away, and say
hello. Take the dogs if you’d like, and everybody look for chipmunks. Take a little
time, and get to know each other. Again.
You have to talk. I’m not talking
about the dreaded “we have to talk” that
generally precedes somebody packing a
bag and somebody calling a lawyer, I’m
talking about what you did before the

kids got there and what you’ve forgotten
how to do since they left. No, not that…
talking.
For us, it’s in the morning. No, not
that…walking.
We do three miles a day, five days
a week, with a different route for each
day and it takes us a little under an hour.
While we started for fitness reasons, we
haven’t been doing it for more than 16
years to maintain our chiseled profiles
– we lost the chisel back in the 80s –
although it does help. We keep doing it,
rain or shine, because it’s a life check, a
restart.
In that hour, on those mornings, in
those years, we’ve put kids through college, gone through their breakups and
heartbreaks, and walked them down
aisles and across stages. We’ve planned
tonight’s menu and the next trip and the
next ten years, and changed all of them.
We’ve started new generations and
closed companies, and lost everything
and found the strength to start all over
again. We’ve done life and death, de-

cided who’s picking up the laundry and
the milk, and laughed and cried about
many things and many of you.
And even though we haven’t forgotten how to fight loud enough to start
neighborhood dogs howling, we’ve also
remembered each other and the miles
traveled.
It’s nice out there. You see seasons
come and go. You know all the houses,
when school’s in and out, what’s changing and what’s getting painted, what’s
different and what’s colorful. You do
all of it under the cover of one of the
country’s great city canopies, a natural
sculpture garden all year, a natural setting for your conversation.
You stay in touch.
I’m a Memphian, and I’m talking
walking.
Dan Conaway is a lifelong Memphian, longtime adman and aspiring
local character in a city known for them.
Reach him at dan@wakesomebodyup.
com.
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Customized Lists
at Your Fingertips!

Create your own personalized set of Marketing Leads
with The Daily News Online Custom List Builder tool!

ONLINE SERVICES

Would you like to market your services to New Homeowners in specific areas? Or see a list of
recently Foreclosed Properties in Shelby County?
With the Custom List Builder Tool you can build custom lists of new homeowners, mortgages,
building permits, new utility connections, business licenses, marriage licenses and more!
Purchase marketing leads for as low as 15¢ per record! We can also customize your lists for you
based on your target audience!

Start building your lists today! Simply select your list type and narrow down the
results using your own unique criteria. Choose from:

• New Home Owners (Property Sales)
• Marriage Licenses
• Mortgages
• Mortgage Releases
• Bankruptcy Filings
• Divorce Filings

• New Utility Connections
• Foreclosure Notices
• Foreclosed Properties
• Building Permits
• And More!

Contact Wendy Greenlaw at 901.528.5273 or
wendy@memphisdailynews.com for a quote or to learn more!
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