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With its own tax incentives,
development boards, a variety of
neighborhood demographics and
development clusters, Downtown
Memphis is a petri dish of
economic development.
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•
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•
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Madison

Shannon Dixon
(shown with her
sister Sherianne
Bangham, left)
started Memphis
Cash Mob as a
unique way to support locally owned
small businesses.

Lighting the Spark
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Small-business stakeholders lead city’s entrepreneur spirit to new level

12 Sports
The Grizzlies have appeared lost at times on the court since the recent trade that sent
Rudy Gay to Toronto. Now might be a good time to hit the season's reset button.
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Fred’s Says Sales
Increase in January
Fred's Inc. reported Thursday that an
extra week helped its revenue for January,
but results were more modest by comparison to the prior year on an adjusted basis.
The general merchandise retailer said
that its total revenue for January increased
31 percent to $173.6 million compared
with $132.4 million in the four-week
period of the prior year. But after eliminating the week that ended Feb. 2 of 2013 to
make the period comparable to the prior
year, its total revenue increased 2 percent
for January.
Fred's said that its revenue from stores
open at least a year increased 28.6 percent
for January but were flat on an adjusted
basis. This is considered a key indicator
of a retailer's financial performance as it
strips away the impact of recently opened
or closed stores.
CEO Bruce A. Efird said the company
was pleased by improving sales momentum in January, driven by pharmacy and
tobacco revenue, as well as programs to
help increase the average amount customers decided to spend each visit. He said
delays in early tax refunds slowed some
sales but overall, management is pleased
with the direction of the business.
The company is adding some new
pharmacy services, expanding its auto and
hardware product offerings and rolling out
new concepts, including a smaller drug

and dollar store. Efird said that there are
significant opportunities to drive higher
sales and profits in 2013.
Memphis-based Fred's operates 712
discount general merchandise stores.

Memphis Attorney Ryder
Named RNC Counsel
Memphis attorney and veteran Republican National Committeeman John Ryder
is the new general counsel to the Republican National Committee.
Ryder’s appointment was announced
Thursday, Feb. 7, by RNC chairman Reince
Priebus.
Ryder, of the Memphis law firm Harris,
Shelton, Hanover & Walsh PLLC was first
elected to the Republican National Committee in 1996. He has served as chairman of the national party’s redistricting
committee and presidential nominating
schedule committee.

MAA’s Net Income Rises
In Fourth Quarter
MAA reported a fourth quarter net
income of $22.3 million, as compared to
$18.8 million during the fourth quarter of
2011.
Net income results for the quarter

ended Dec. 31 for the Memphis-based,
apartment-only Real Estate Investment
Trust included $3.2 million related to gains
on the sale of one apartment community,
while net income results for the quarter
ended Dec. 31, 2011, included $7.9 million
related to gains on the sale of one apartment community.
Net income for the year was $105.2
million, as compared to $48.8 million, in
2011. Net income results for the year ended Dec. 31, included $41.6 million related
to gains on the sale of nine apartment
communities, while net income results
for the year ended Dec. 31, 2011, included
$12.8 million related to gains on the sale of
two apartment communities.
Funds from Operations (FFO) for
the fourth quarter was $53.4 million, as
compared to $43.1 million, for the fourth
quarter of 2011. For the year, FFO was
$196.3 million, compared to $155.5 million
in 2011. FFO’s fourth quarter and year-end
performance per share both tallied record
performances for the company.
MAA’s physical occupancy for samestore portfolio in Q4 averaged 95.6 percent
and average effective rents grew 4.8 percent over the same period in the prior year.
Resident turnover remained historically
low at 56.1 percent on a trailing 12-month
basis.
The company funded an additional
$20.5 million of costs related to the development pipeline during the fourth quarter,
completing construction at the second of

five communities under development.
Following quarter end, MAA received
a first-time issuer investment grade rating
from Standard & Poor's Rating Services of
BBB – with a positive outlook.

City Council Begins Move
To Ballot on Sales Tax Hike
The Memphis City Council approved
on the first of three readings Tuesday, Feb.
5, the ordinance setting up a referendum
on a citywide half cent sales tax hike to be
held “by Sept. 30, 2013.”
The council delayed action on a resolution that would establish revenue from the
tax hike, estimated at $47 million, would
be used to fund pre-kindergarten programs and to roll back the city’s property
tax rate by 20 cents in the fiscal year that
begins July 1. The delay was to vote on
the resolution at the same March council
meeting when the referendum ordinance
is up for third and final reading.
Council member Myron Lowery withdrew his pending “wage theft” ordinance
before a vote on third and final reading. Lowery said he pulled the proposal
because a version of it failed before the
Shelby County Commission previously.
Lowery added that he might also bring the
proposal back to the council. If he does it
would start again at the first of three readings.

JOIN US WEDNESDAY, FEBRUARY 13TH
from 3PM to 4:30PM as we review all of our report features and tools for Shelby County including:
DETAILED PROPERTY PROFILE REPORT
MAPPED SALES COMPARABLES TOOL
NEW NEIGHBORHOOD PROFILE REPORT
FORECLOSURE EFFECT REPORT,
LOCAL MARKET TRENDS REPORTS
AND MUCH MORE!
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The council also approved a $2 million
allocation for the Memphis Light, Gas and
Water Division trust fund to Memphis
Biomed Ventures III LP.
But the council delayed for two weeks a
vote on a $10,000 expansion of the utility’s
Smart Meter demonstration project with
Itron Inc.
The expansion would bring the contract to a value of $390,300.
Council member Janis Fullilove
moved for the delay to the Feb. 19 council
meeting, saying she wanted to review the
demonstration project in council committee sessions that same day.

Memphis Investment Firm
Expands Into Nashville
Memphis-based investment firm
Duncan-Williams Inc. has continued its
national expansion with the opening of a
Nashville office.
As part of the expansion, H. Denny
Taylor Jr. has joined Duncan-Williams in
Nashville as a managing director and will
serve as co-head of mergers, acquisitions
and capital raising.
Taylor is joined in the Nashville office
by Dave Meagher, managing director of
health care investment banking.
Taylor brings to Duncan-Williams a
15-year track record of advising companies in business and health care services

in various types of M&A transactions, and
public and private equity offerings. He has
extensive experience in middle-market
investment banking with SunTrust Banks
Inc., Robinson Humphrey and Morgan
Keegan & Co. Inc. He holds undergraduate and graduate degrees from Vanderbilt
University and Rice University.

Tennessee Supreme Court
Hears Arguments on Voter ID
The Tennessee Supreme Court has
heard arguments from the city of Memphis
and its residents challenging the state’s
voter ID law.
Memphis and two of its residents sued
the state of Tennessee to force election officials to accept Memphis library cards as
identification at the polls.
The state attorney general’s office
argued during Feb. 6 oral arguments the
law requires either a state-issued photo ID,
federal identification or an ID issued from
another state.
Janet M. Kleinfelter, from the Attorney
General’s office, also argued that the law
was not so onerous that it would deprive
people of the right to vote.
But attorneys representing Memphis
contend the law makes it too difficult for
some people to vote, including 650 people
who have not had their votes counted in
the last two elections.

Arnot Joins Hillwood
As Market Director
Dallas-based Hillwood Investment
Properties has hired Bates Arnot as market
director.
Arnot will be responsible for marketing and leasing industrial properties in the
Dallas and Memphis markets.
Prior to joining Hillwood, Arnot served
as senior associate with Stream Realty
Partners in Dallas where he focused on
institutional leasing, acquisitions and dispositions in the Great Southwest industrial
market. While at Stream Realty, he represented several institutional owners including Clarion Partners, KTR Partners, Cabot
Properties, Stockbridge Capital Group,
DRA Advisors, Interventure Advisors, Prologis and the Dallas Cowboys.
Arnot is a graduate of the University of
Texas at Austin, where he received a bachelor’s degree in economics.

Riverfront Development
Corp. Promotes Spence
Dorchelle T. Spence has been promoted to vice president of the Riverfront
Development Corp., the nonprofit with
jurisdiction over the Memphis riverfront
public spaces and amenities.
Spence was promoted from her position as communications director. Her new
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duties have been broadened to include
strategic direction as well as marketing,
public relations, programming and community relations.
Spence joined the corporation in 2001
after working with the Memphis Redbirds
Baseball Foundation and in similar positions at Baptist Memorial Health Care,
First Tennessee Bank and Girls Inc. of
Memphis.

Forsythe Appraisals Opens
Memphis Office
St. Paul, Minn.-based Forsythe Appraisals LLC, the largest independent provider of residential real estate appraisals
in the U.S., has opened a Memphis branch
office, managed by Chuck Seagle.
The office will provide residential
appraisal solutions in Fayette, Haywood,
Shelby and Tipton counties. This is Forsythe Appraisals’ second branch office in
the state of Tennessee, behind its Nashville
branch, which opened in 2006.
Forsythe Appraisals’ president and
CEO John Forsythe said in a press release
that Memphis is a market that has been
on the company’s expansion short-list
for “quite some time.” Forsythe Appraisals targets Metropolitan Statistical Areas
with populations in excess of 1 million, in
markets where housing and employment
are “diverse and stable.”

Available Property
Marshall County, Mississippi

H&M Company, Inc.

 Up to 5,000,000
Square Feet

 Zoned IndustrialAll Utilities

Roxul USA Inc.
Under
Construction

 I-269 Under

Construction Less than 1 mile
from Sites

 Norfolk Southern

Intermodal Yard 2 miles from Sites

For more information, please contact:
Roger Cook • 731.935.9993 • rcook@hmcompany.com
Gene Williams • 731.664.6300 • gwilliams@hmcompany.com
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A Memphis native, Seagle is a certified
appraiser with more than two decades of
industry experience in western and middle
Tennessee. He is a graduate of the University of Memphis, a published author on
appraisal topics, and was a member of the
City of Bartlett planning commission from
2003 to 2007.

Party and ran former Arkansas Gov. Mike
Huckabee’s presidential bid in 2008.
Kump said Saltsman won’t be directly
lobbying lawmakers, but will be responsible for a larger public relations effort. She
declined to say how much the group will
spend on the promotion campaign.

Advocacy Group Pushes For
Higher Teacher Standards

Caraway Certified As
Million Dollar Advocate
Kirk Caraway, an attorney with Allen,
Summers, Simpson, Lillie & Gresham
PLLC, has been certified as a member of
the Million Dollar Advocates Forum.
The forum is a prestigious group of
U.S. trial lawyers. Membership is limited
to attorneys who have won million-dollar
and multimillion-dollar verdicts, awards
and settlements. It was founded in 1993,
and there are about 4,000 members
throughout the country.
Caraway’s experience includes presenting numerous seminars on employment
law topics, litigation of workers’ compensation claims, and trial advocacy skills.
Outside of the office, he’s been involved
in charitable causes benefiting underprivileged children, served as a volunteer
for Special Olympics and engaged in
fundraising for nonprofit legal services for
the poor. He also speaks annually to high
school students about the legal profession
and law-related topics.

Saltsman Hired to Promote
School Vouchers in State
The Washington-based American
Federation for Children has hired Republican operative Chip Saltsman to promote
school vouchers in Tennessee.
Spokeswoman Kimberly Kump said
the group’s minimum objective is to help
pass Republican Gov. Bill Haslam’s limited
school voucher proposal. It would prefer to
see the program expanded to be available
to a much larger number of children.
Saltsman was most recently chief of
staff to U.S. Rep. Chuck Fleischmann of
Chattanooga. He previously served as
chairman of the Tennessee Republican

An education advocacy group is pushing for teacher candidates to face higher
academic standards before they even begin
taking college classes.
The move by the State Collaborative
on Reforming Education comes after Tennessee education officials linked teacher
effectiveness to better ACT scores. It said
some colleges and universities admit teacher
education students who score as low as 15
on the college admissions test. A score of
21 on the ACT is considered the standard of
readiness for college.

Former Interim Mayor
Joe Ford Arrested
Former interim Shelby County Mayor
Joe Ford was arrested Tuesday, Feb. 5, by
Shelby County Sheriff’s deputies after a
liquor store owner swore out a warrant
saying Ford had not paid a $1,301 bill from
July.
Ford was arrested at his home Tuesday morning on a charge of passing a bad
check and theft of property.
The manager of Lauderdale Liquors
claims Ford wrote a check on his funeral
home business account for $1,301 and the
check bounced a month later with Ford
ignoring several attempts by the business
to collect.
Sheriff’s office detectives contacted
Ford last month about the complaint and
according to the Sheriff’s office, Ford said
he would resolve the matter but did not.
Ford, a former Memphis City Council
member and Shelby County Commissioner, was arrested on a similar warrant in
September 2011 for theft over a bounced
check for two Rolex watches he bought at
Las Savell Jewelers. Ford and the business

owner later resolved the dispute and the
charge was withdrawn.

New Pinnacle COO
Has Delta Connections
The new chief operating officer of Pinnacle Airlines Corp. and the last COO for
the regional air carrier while it is located
in Memphis is a former chief operations
officer of Delta Private Jets and former
president of Comair.
Ryan Gumm was named to the Pinnacle position Monday, Feb. 4, effective the
following day.
The company also announced Gumm
will become president and chief executive
officer of Pinnacle once Pinnacle emerges
from bankruptcy. Current CEO John Spanjers will retire at that time.
Gumm’s Delta connections are another
indication of Delta’s intentions to acquire
Pinnacle once it emerges from bankruptcy.
Comair was the wholly owned regional air carrier that Delta executives
announced they would shut down this
past July.
Pinnacle executives announced in January they would move their headquarters
from One Commerce Square in Memphis
to the Minneapolis-St. Paul International
Airport by May in vacant space that is
leased by Delta Air Lines.

Call for an appointment today!

901.685.5008

A Patient’s View:
“I’ve had a lot of dentists before (I’ve lived in a lot
of places), and I’ve had dentists whose work is
definitely shoddy. Finding a good service provider is
hard. It’s a lot like finding a good hair stylist/barber;
once you find someone, you stick with them.”
I highly recommend Dr. Castle. His work is top notch
and he is extremely nice; he’s definitely not one of
those uppity, crusty doctor types!” - Paul C.

William N. Castle, D.D.S.
general dentistry

79 n. cooper (in midtown) • memphis, tn 38104

Friday at 7:00pm WKNO
Friday at 7:30pm WKNO2
Sunday at 8:30am WKNO

FTN Financial Adds Public
Finance Department
FTN Financial Capital Markets, a division of First Tennessee Bank, is expanding
in the general market municipal bond
sector with the addition of a public finance
department.
FTN began expanding its role with
the addition of a dedicated municipal
sales group in 2012. The company says
the establishment of the public finance
department complements FTN’s municipal trading and competitive underwriting
capabilities.
To date, offices have been opened in
San Antonio and Austin as part of the expansion. Rogelio Rodriguez and Don Henderson have joined FTN’s public finance
team, and they will focus on negotiated
municipal bond transactions.
FTN also has added Josh Mulholland to
its dedicated municipal bond sales team.
Mulholland brings more than 20 years of
institutional municipal sales experience to
the company.

Work Under Way At
Cordova Safety Products
FTN Financial Capital Markets, a divisioRenovation plans are moving forward for
Memphis-based Cordova Safety Products’
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new digs at 4025 Viscount Ave.
A $600,000 building permit has been
filed with the city-county Office of Construction Code Enforcement for Cordova
Safety Products, a division of International
Sourcing Co. Inc., owned by Himanshu
Varma of Varma Family LP. Brooks & Mazzola Construction Company Inc. is listed
as the contractor.
Founded in 1994, International Sourcing imports and distributes safety products
to distributors and retailers nationwide.
Varma Family LP last March bought
4025 Viscount and 2063 Viscount – more
than 1 million square feet of warehouse
space formerly occupied by Cleo Inc. giftwrapping company in Airport Industrial
Park Section A – from Corporate Property
Associates 4 for $2.6 million.
Varma Family LP in September
2011 bought a 14.4-acre site with an
141,134-square-foot existing building at
2085 W.E. Freeman Drive in Memphis
Defense Depot from The Depot Redevelopment Corp. of Memphis and Shelby
County, Tennessee, for $1.1 million.

award-winning music for such films as
“Hustle and Flow.”
To date, Ardent has amassed more
than 70 Gold and Platinum albums and
singles.

FTN Financial
Expands Sales Team
FTN Financial, a subsidiary of First
Tennessee Bank, has expanded its sales
team.
Sylvia Holt Williams has joined FTN
from Stifel Nicolaus, where she served as
managing director of MBS trading. Williams will work out of the Kansas City, Mo.,
FTN office.
Grady Mosay, also of Stifel Nicolaus,
has joined FTN in the Philadelphia office.
At Stifel Nicolaus, Mosay was a vice presidential and institutional CMO trader.
Both additions will assume the title of
senior vice president of sales at FTN.
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FROM THE BLOG
Rudy Gay Trade Makes Sense, if You're
the One Signing the Checks
Editor’s Note: “From the Blog” is a weekly feature that highlights
some of the enterprising work our staff and contributors post on The
Daily News blog, blog.memphisdailynews.com.
DON WADE | Special to The Memphis News

W

ow.
That was Mike Conley’s one-word tweet not long after

the Grizzlies traded Rudy Gay to the Toronto Raptors in a
three-team deal that, more than anything, signifies change is
going to be the one constant for a while under new majority
owner Robert Pera and right-hand man Jason Levien.
For Grizzlies fans who were tempted to think the earlier

Ardent Film Department
Wins Mid-South Emmy
Jonathan Pekar, director of Ardent Studios film department, won the 27th MidSouth Emmy award for Best Commercial
Spot for creating the animated Memphis
Music Foundation commercial.
The project also showcases the talents
of painter Lamar Sorrento and singer/
songwriter Keia Johnson.
Pekar is presently developing a new
television series called Kids of Memphis,
set to air in November.
Ardent Studios, founded by John Fry,
has been operating for 46 years. The studio
began with early classics by Sam & Dave,
Led Zeppelin, Isaac Hayes, Leon Russell and The Staples Singers, then scored
hits in the 1970s, 1980s and 1990s with
such artists as James Taylor, ZZ Top, REM,
George Thorogood, The Allman Brothers,
Bob Dylan, and Jimmie and Stevie Ray
Vaughan.
In the new millennium, Ardent has
recorded hits by The White Stripes, Huey
Lewis and the News, Cat Power, North
Mississippi Allstars, The Raconteurs, and

Tom James Moves Office
To Lynnfield Building
Franklin, Tenn.-based Tom James Co.
recently relocated to a 2,858-square-foot
office in Lynnfield Office Park Building A,
1255 Lynnfield Road, suite 150 – a result of
an expansion in sales force in the custom
clothier’s Memphis office.
Tom James Memphis was previously
located in 1,000 square feet at 618 Oakley Office Lane near the Poplar-Perkins
intersection.
Frazier Baker of Colliers International
Memphis represented the tenant in lease
negotiations.
Bentley Pembroke and Anna Tranum
with Cushman & Wakefield/Commercial
Advisors Asset Services LLC represented
the landlord, Lake Worth, Fla.-based In-Rel
Properties Inc.
Tom James Memphis serves about
2,000 clients in the area with custom-made
suits, sportcoats, shirts, trousers, sportswear, outerwear and formal wear.
Jay Lawler, branch manager for Tom
James Memphis, said the company’s new
space is laid out with more front-of-thehouse and back-of-the-house separation.

Your Choice for
Same Day Deliveries!
Dedicated, On-Demand, Scheduled

Phone: 901 432-8104

www.dynamex.com

deal that sent Mo Speights, Wayne Ellington, Josh Selby and
a protected first-round pick to Cleveland and saved the team
more than $6 million in salary and a $4 million luxury tax bill
meant the team had achieved its short-term goals, the trade
of Gay had to be a shock (center Hamed Haddadi also went in
the deal).
Certainly, Conley’s tweet communicates shock. But truthfully, we shouldn’t be that surprised. The Memphis NBA franchise is now in the hands of people who really have little or
nothing in common with the old-guard NBA and they have to
operate the team in a new-world economy where the luxury
tax is ever more punitive. That’s not palpable for a new owner
in a small market.
We all deal with financial realities we don’t necessarily like
in our daily lives. Only our decisions are typically on a much
smaller scale. If we have to cut back, we drive the car an extra
year or two and maybe downsize the next vacation. But if
you’re Robert Pera, tough decisions are bigger.

The more we invest in
children from birth to 3
the better crop of
teenagers we’ll get.

Go to TUCI.org for a copy of the Parents Guide to Kindergarten Readiness.
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CBU Partners With
Congregational
Health Network

The Daily News is supportive, including in
some case being on the boards of, the following
organizations: Literacy Mid-South, Grace St.
Luke's Episcopal School, Wolf River Conservancy,
Ronald McDonald House, Great Outdoors
University, Tennessee Wildlife Federation,
Temple Israel, St. Jude's, St George's
Independent Schools, Shelby Residential &
Vocational Svcs, Shelby Farms Park, Calvary
& The Arts, Bridges, Boys & Girls Club of
Greater Memphis, Binghampton Development
Corporation, U of M Journalism Dept., Chickasaw
Council Boy Scouts, Memphis Leadership
Foundation, Junior Achievement, Overton Park
Conservancy, The Cotton Museum and WKNO.

Christian Brothers University's RN to BSN
Nursing Program adds online training course

C

hristian Brothers University’s
RN to BSN Nursing Program is
strengthening its relationship with
the Congregational Health Network with a
new online training course.
The online course is being developed
with the help of a $12,100 grant that CBU
recently received from The Promise of
Nursing for Tennessee Nursing School
Grant Program, which is administered by
the Foundation of the National Student
Nurses’ Association.
The Congregational Health Network
is a partnership between Methodist Le
Bonheur Healthcare, more than 500 local
church congregations and community
health organizations. To participate with
the health network, CBU nursing students
must complete a 14-hour training session.
The online version of the course will
be accessible at any time and completed
at the student’s chosen pace, which will
relieve a burden on many CBU nursing
students who work full-time in addition to
attending classes.
In 2010 CBU’s RN to BSN Program
partnered with Methodist Le Bonheur
Healthcare to provide nursing students
with the chance to fulfill their clinical
requirements while serving in the health
network. Students earn real-world experience working within diverse local congregations and communities.
“What we are trying to do overall is increase the access to care and improve the
health of our communities,” said Dr. Peggy
Ingrem Veeser, director of the CBU Nursing
Program. “As a faith-based organization,
we were happy to be able to partner with
this particular program from Methodist.”
The CBU Nursing Program graduated
its first class of 18 students in December,
and Veeser expects the college’s RN to BSN
program to get full approval for accreditation from the Tennessee Board of Nursing
later this month.
The program is designed for working
registered nurses and has an enrollment of
63 students.
Since forming in 2006, the Congregational Health Network has reduced
mortality, inpatient utilization and health
care costs and charges, while improving
satisfaction with hospital care. On average,
total health care costs among participants
are $8,700 lower than among similar nonparticipants, generating more than $4 mil-

lion in savings to the health care system.
Hospital charges among participants
are significantly lower in 10 of the 12 most
common diagnostic groups, including
congestive heart failure, stroke, other cardiovascular diagnoses, and diabetes.
Program leaders say the savings stem
from patients coming to the hospital before their conditions became highly acute.
“In our last cohort, we had six nurses
involved with the CHN program, and we
are hoping to increase that number with
this new online availability,” Veeser said.
“Students are able to learn about in-hospital support, community health promotion,
the social system between among congregations, volunteers and partners, and the
training and education of the liaisons.”
Students get health care training in
areas like community care, visitation, end
of life, mental health and first aid.
The health network employs 10 fulltime navigators that work inside and outside the hospitals and serve as community
case managers.
“They link into more than 550 unpaid
volunteer liaisons from the churches that
really do the work on the ground,” said Dr.
Teresa Cutts, CHN director of research for
innovation for the center of excellence in
faith and health.
Enrolled congregants are flagged by
the health system's electronic medical
records whenever admitted to the hospital.
A hospital-employed navigator visits the
patient to determine his or her needs, and
then works with a church-based volunteer
liaison to arrange post-discharge services
and facilitate the transition to the community.
The liaisons and clergy members also
receive training and other benefits from
the health system, allowing them to serve
as role models and provide education to
congregants.
“The overall goal of the network is to
improve the health care status of everyone
in the Memphis area by 2020. The focus
is more on community care giving, but
the idea is to integrate that with the more
traditional clinical work that we do in the
hospital. It’s all about the person-centered
journey of health.” Cutts said. “We’ve done
more than 2,000 very in-depth training
classes that are so high caliber that two
local community colleges offer elective
credit for completion of the core courses.”
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Spirited Debate

Local Firm Part Of
Regional Firm

Contentious bill allowing wine sales in grocery stores hits legislature

ANDY MEEK | The Memphis News

sarah baker | The Memphis News

R

Photo: Lance Murphey

Gary Burhop, owner of Great Wines & Spirits, stocks wine bottles at the store located in Regalia Shopping Center.
Burhop, who has run the East Memphis store for 13 years, said he is opposed to grocery stores carrying wine because
they will lack the selection and knowledge of a dedicated wine business.

T

he accessibility of wine for
Tennessee residents could soon
increase tenfold.
State Sen. Bill Ketron, R-Murfreesboro, and state Rep. Jon Lundberg,
R-Bristol, introduced on Thursday, Jan.
31, their bills – SB0837 and HB0610,
respectively – to end the exclusive right
of liquor stores to sell wine in Tennessee.
If passed, the referendum legislation would let Tennessee voters decide
where they can buy wine, including in
grocery stores, supermarkets and retail
food stores. Grocery store sales would
be limited to wine with an alcohol
content capped at 18 percent and beer
with an alcohol content of no more
than 5 percent.
Jarron Springer, president of the
Tennessee Grocers & Convenience
Store Association, released a statement
Thursday, Jan. 31, that said nearly 70
percent of Tennesseans want to buy
wine where they shop for food.
“It’s time to let Tennesseans vote on
the sale of wine in retail food stores,”
Springer said. “Local referendums have
been used for decades in Tennessee
to determine retail package store and
liquor-by-the-drink locations. It makes
sense to apply that same vetting process to wine in retail food stores.”

Other supporters of allowing wine
sales in grocery stores include Kroger
Co. and Memphis-based Superlo
Foods, as well as the Red White and
Food coalition of 25,000 Tennesseans
who want the right to buy wine at retail
food stores.
There are 36 states – including six
of Tennessee’s border states – that sell
wine in retail food stores, the majority
of which Kroger has a presence in.
“We get enough customer requests
for wine in our stores that it just makes
sense to do it out of a convenience
thing,” said Joe Bell, manager of marketing and public affairs with Kroger
Delta Division. “Our (stance) is more
of taking care of the customer and providing them what they want, whether it
be wine or any other product.”
Tennessee lawmakers in the past
have made attempts to stop the exclusive right of liquor stores to sell wine,
but liquor stores so far have successfully lobbied to table or kill the measures.
For example, a bill (SB 0316) to
create an additional class of licenses allowing the sale of wine at certain retail
food stores in areas where liquor stores
are allowed was nixed in April 2011.
Bell said there has to be a coexistence with grocery and liquor stores.
“All we’re asking for is a free market

situation and you don’t have that with
wine,” he said.
Meanwhile, opponents argue the
change in wine accessibility would unfairly disrupt the existing liquor store
business and laws the industry has had
to abide by for years.
“This bill does nothing but hurt
small businesses and will cost jobs all
in the name of convenience for a select
few and for large big box retailers like
Walmart and Kroger – who will not hire
one extra person to work their aisles
– to grab our profits and send it out of
state,” said Josh Hammond, president
of Buster’s Liquors & Wines and head
of the Tennessee Wine & Spirits Retailers Association.
Supporters of the bill say that wine
in grocery stores would increase tax
revenues. But Hammond calls it an
“unsubstantiated dangling carrot to
lure legislators.”
The vote would be placed on the
ballot during the next general election,
and the authorization law would take
effect on Jan. 1, 2014.
But before that, a petition for the
referendum has to be presented to
the county election commission with
signatures from 10 percent of the
county’s population that voted in the
last gubernatorial election.

ebecca Adelman's new law firm launched
Jan. 1 after a group of attorneys left one
firm to start a new practice with her.
The new firm is Hagwood Adelman Tipton PC
and has regional offices in Alabama, Mississippi,
North Carolina and Tennessee. It was born as a
result of a group of attorneys leaving the old firm
of Wilkins Tipton PA to launch the new practice
with Adelman.
Some of the Wilkins Tipton attorneys chose to
go with Adelman and others went elsewhere.
Hagwood Adelman has Tennessee offices in
Nashville and Memphis. Adelman, shareholder
and president, practices out of the Memphis office, as does shareholder Peter Winterburn.
Adelman's firm had worked with many of the
lawyers at Wilkins Tipton for several years. They
shared similar service models and interests, and
when her firm began mulling expansion possibilities, Adelman started thinking about the
practicality of partnering with her peers there in
some way.
"So I reached out to my friends there," Adelman said. "They already had offices in Nashville,
Birmingham, in North Carolina, in Jackson, Miss.,
and Greenville, Miss., but did not yet have a
Memphis footprint in their Southeast region. And
I suggested we start having conversations."
One idea at first was a straightforward merger.
Eventually, it was decided that some of the
Wilkins Tipton attorneys would leave and some
would link up with Adelman under a new banner.
The firm serves clients nationally and has
an eye on Arkansas as a market for growth. The
firm also is active in all state and federal courts in
Alabama, Arkansas, Mississippi, North Carolina
and Tennessee.
The firm’s specialties include long-term care
and aging services and medical malpractice
groups. Other specialties are alternative dispute
resolution, construction law, local and outside
counsel, general and professional liability, rental
purchase law, risk management and worker’s
compensation.
Adelman has represented large insurance
companies and long-term care providers and
their insurers in the region. She’s a Tennessee
Supreme Court Rule 31 listed mediator who offers mediation services and training and conflict
resolution strategies in all areas.
She’s also known for her consulting services
focused on formal, comprehensive “expectations
management” programs, arbitration training programs, specialized facility admissions protocols,
and crisis communication planning.
Adelman’s prior practice enjoyed a run of
more than a decade, and recently she opened
Resolution Resource Center of the Mid-South, a
mediation practice Downtown. Its creation came
at a time when mediation and alternative dispute
resolution began seeing a big spike in interest in
legal circles locally and across the state.
“For us, this new firm really offers an incredible opportunity to offer our model of services in
a greater capacity in the Southeast, even though
we service clients really all over the country,”
Adelman said.

www.thememphisnews.com

8 February 8-14, 2013

FINANCIAL SERVICES

Mayor, Banks Revive Program
Targeting City’s Unbanked
ANDY MEEK | The Memphis News

Relaunch of Bank On Memphis effort to begin focus on South Memphis area

I

t started with a letter. More than two
dozen of them, actually.
Bankers from around Memphis
got a missive from Memphis Mayor A C
Wharton Jr. in 2010 that solicited help from
bankers like Joe DiNicolantonio, West Tennessee area president for Regions Bank.
Others who got the letter from the
mayor were the likes of BankTennessee,
Magna Bank, Paragon National Bank and
Hope Community Credit Union and a few
more.
The idea that Wharton wanted the
city to get involved with, along with other
civic groups, was kick starting a campaign
to reach out to people who don’t visit or
use traditional bank branches.
Thousands of Memphis households,
Wharton wrote, don’t have a checking or
savings account and rely instead on payday lenders and other high-cost, alternative financial sources.
That episode came in the early days of
an attempt to start “Bank On Memphis,”
a campaign to educate those consumers and to spur banks to tailor financial
products especially for them.
Back in 2010, Wharton brought the
recipients of his letter into his seventh
floor conference room at City Hall and
laid everything out.
“I started my law career representing
low-income people,” Wharton said, telling

representatives of banks like Paragon,
First Tennessee and Trustmark about the
law course he once taught at Ole Miss.
Recalling a quote from a textbook he
used to teach from, the mayor said: “Poor
people don’t really have legal problems.
They have money problems.”
Memphis’ effort would be modeled after “Bank On” programs in San Francisco,
Boston, New York City and elsewhere.
The program got off to a slow start and

didn’t really
get up and
running at full
speed after
that gathering in 2010. So
Wharton, now
with the addition of Shelby
County Trustee
David Lenoir,
decided to reannounce the
program at the
end of 2012.
Then, as
before, a goal
of the program
would be to
better explain
the banking
Illustration: Shutterstock
process and
its benefits to poorer citizens to try and
keep them from avoiding the traditional
financial services industry.
The re-launch is focusing, at least
from the outset, on the South Memphis
area. But even though the special focus is
South Memphis, the program’s intent is
for it to catch fire throughout the county.
“My hope is that anywhere a citizen
of Shelby County turns and wants to,
they can find and get a financial educa-

tion,” Lenoir said. “And that there will be a
provider there that they can go to and say,
‘I need some fine-tuning or a basic brushup on budgeting.’ How to keep their
checkbook register reconciled. Things like
that.”
Wharton and Lenoir joined a formal ceremony Feb. 2 in the lobby of the
Soulsville Towne Center, at which a new
incentive program with United Housing
Inc. to provide mortgage assistance to
a limited number of Bank On Memphis
participants also was announced.
Partners in Bank On Memphis include the RISE (Responsibility, Initiative,
Solutions, Empowerment) Foundation,
Shelby County Trustee’s Office, the City
of Memphis and the Memphis branch of
the Federal Reserve Bank of St. Louis. Also
involved are several local banks, credit
unions and community organizations.
“Folks will hopefully take this education, walk into a Regions or Tri-State Bank
branch and say, ‘I want more information
about the Bank On Memphis program,’”
Lenoir said. “Tri-State will say, ‘Let me
tell you about our Bank On Memphis
product.’
And hopefully that individual who’s
never been banked before, he or she
opens up a bank account. It will, I believe,
over time change the financial health of
our community.”

Conflicting World Policies Look to Currency War
The Race to the Bottom
Prior to Nixon’s closing of the
The U.S. has pursued a weak dolgold window in 1971, world currencies
lar policy over recent years in an effort
traded in value relative to the U.S. dollar,
to offset the Chinese weak yuan policy.
which was tethered to gold at $35 an
This has put upward presounce. Following the
sure on the euro and the
divorce, currencies began
yen. The current Federal
trading relative to the
Reserve policy of printing
dollar, but the dollar in
$1 trillion annually in new
turn began trading relamoney not only continues
tive to other currencies.
their devaluation policy,
Economies that wanted
but augments it. Advanto stimulate growth, like
David S. Waddell
Japan in the 1980s or
the worldly tage America! In response,
China in the 1990s, would
investor Japan has now formally
committed to a significant
intentionally peg the valdebasement strategy. The mere suggesue of their currency well below fair value
tion has decreased the yen by 15 percent
to make their goods and services cheap
over the last three months. Advantage
in the world marketplace. It worked.
Japan! Europe, haunted by hyperinflation
Today, in a fierce contest for growth,
in Germany in 1923, has to date refused
several nations have initiated similar
to enter the fray. However, Germany sells
devaluation policies. The fear mongering
cars. Japan sells cars. Japan’s cars on
media has now labeled these conflicting
currency movement alone have recently
policies, “The Currency War.”
been discounted 25 percent against

their German rivals. The Europeans may
philosophically be monetary pacifists, but
economic pressures to devalue are building. In a currency war, the central bank
that prints the most wins.
Of course, the emerging market
economies that have all benefited from
export advantages due to their own
cheap currencies are incensed. The
thought that the developed nations would
use their strategy against them is reprehensible! They, of course, will respond
swiftly to preserve their advantage. India
cut interest rates last week.
The Risk
So far, the currency war has been
an exchange of friendly fire. The more
open and globalized the world economy
becomes the better. The risk, if the battle
gets acrimonious, is an increase in government retaliation through industry subsidies, tariffs and capital controls. These
policies reverse global economic integra-

tion, and lead to an inefficient allocation
of resources, lowering growth overall. All
countries in the battle need growth. Gaining more of a shrinking growth pie through
a bitter currency war doesn’t really make
economic sense. What will offset these
tendencies is more communications and
coordination between independent central
bankers. Unfortunately, the last time this
occurred meaningfully was at the Mount
Washington Hotel after World War II when
the U.S. dollar became the gold standard.
The impacts of the currency contest
will influence markets, and since it is a zero
sum game, there will be winners and there
will be losers. Investor portfolio’s in 2013
need to be diversified among industries,
geographies and currencies to mitigate
potential damage.
David Waddell, who is regularly featured in the Wall Street Journal, USA Today
and Forbes, as well as on Fox Business
News and CNBC, is president and CEO of
Memphis-based Waddell & Associates.
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Risk
management

How can fund companies attract more
money into their stock mutual funds.
It's a critical question after cash was
pulled from stock funds for the sixth year
in a row, despite the market's strong
performance, in 2012. This year could
be different. Investors deposited large
sums into stock funds in January. But it’s
early, and any economic setbacks could
damage investor confidence.
John Hailer, an executive with
fund company Natixis Global Asset
Management, has some ideas on how
the industry might turn things around.
Clearly, some of those ideas have been
working at Natixis. Its U.S. operations
have posted nine consecutive years of
net deposits. That’s in contrast with the
industry. Over the last 10 years, cash
has flowed out of more than 80 percent

Insider
Q&A

Title: President
and CEO of
Natixis Global
Asset Management for the
Americas and Asia
What he
suggests: Put
less emphasis on
short-term fund
performance.

John Hailer

of fund companies in the U.S.
What has the industry been doing
wrong?
Over the last 25 years, people forgot
about risk management, and the industry became too performance driven.
Clients would say, “Their portfolio is up
12 percent, why is yours only up 8 or
9 percent?” You’d explain by saying,
“We achieved that return with one-third
less volatility, or one-half less.” They’d
respond, “Well, the market is always
going up, why do I have to worry about
risk or volatility?” So lots of portfolio
managers and fund companies got
caught up in a performance-driven,
sales-oriented mentality. A lot of
the damage the industry did was
self-inflicted.

How can the industry get back on
track?
The first thing is to think about risk, and
what kinds of risks investors are willing
to take. And it’s important to consider
the role that alternative investments
can play in managing risk, and not just
focusing on stocks and bonds. Help
people create portfolios that can build
long-term sustainable value. Forget
about short-term performance, and think
about risks. You will build a durable
portfolio that will help you ride through
the political turmoil, the economic and
natural catastrophes.
How should investors construct their
portfolios if risk-reduction is a key
objective?
Nobody really knows what’s going to

happen in the markets. So you create
a portfolio that helps you sleep at night.
Understand how much risk you can
take, and build a portfolio around those
parameters. The traditional 60 percent
stocks-40 percent bonds portfolio is
going the way of the dinosaurs.
Many alternative investments charge
high fees. Might the industry lose
some investors unless those fees can
be brought down?
People are willing to pay higher fees
if the product is a good match in their
portfolio. There are clients that want
low fees. But sometimes the low-fee
products don't give you the performance
you want.
Answers edited for content and clarity.
AP

European rebound

When it comes to Europe, most
investors believe the worst is over.
A lot appears to be going right in
European financial markets. Banks are
looking stronger and government
borrowing costs are down. Yet Europe’s
economy remains in a slump. The 17
countries that share the euro currency
are mired in their second recession in three years, with
the unemployment rate at 11.7 percent.
So why do so many investment strategists believe that
European markets will keep climbing?

One reason is that European
companies can thrive even when
customers at home curb their spending.
Adidas and Bayer, for instance, lean
more on China and other faster-growing
economies than on customers in Bonn
and Berlin.
Another reason is that financial
markets often heal before the underlying economy.
Investors are forward looking. They ditch investments if
the future looks bleak and buy them back again on signs,
or hope, that things will eventually get better.

Brighter outlook The Stoxx Europe 600 index represents
companies across 18 countries in Europe. The index is up nearly
2 percent already this year.
315
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Stoxx Europe 600 index

300
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600

Percent
change
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Goldman Sachs
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+11%
+11%
+9%

Barclays Capital

300
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2013 projections
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Prepaid
pays off
The growing popularity of prepaid
debit cards has paid off for Green
Dot.
The financial services company
provides prepaid MasterCard and
Visa cards that can be reloaded
and used for shopping online,
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Price-earnings ratio: 14
(based on last 12 mos.)
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European stocks are trading at
an average 12 times their
expected earnings over the
next year and pay a 3.8
percent dividend. For U.S.
companies, the same averages
are 13 and 2.3 percent.
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BEHIND THE BRAND GREEN DOT (GDOT)

Market value:
2011 revenue:

17%
6%

$693 million
$546 million

Avg. broker rating:
SELL

Matthew Craft, Jenni Sohn • AP

Source: FactSet
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HOLD

paying bills, buying things in stores
and withdrawing cash at ATMs. It
recently unveiled a bank account
designed to be used on mobile
devices.
While prepaid cards have been
mainly used by people who don't
have bank accounts or have
blemished credit, they are also
becoming popular with consumers
seeking to avoid surprise bank
fees or accumulating credit card
balances.
The trend has been a boon for
Green Dot, whose revenue surged
17 percent to $546.3 million last
year. Green Dot’s stock is up 16
percent so far this year.
As prepaid cards become more
attractive to consumers, the field of
providers has grown.
Green Dot said last month that it
faces a great deal of uncertainty in
its business, citing increasing
competition as one of the
challenges it expects to encounter
this year.
Alex Veiga, Jenni Sohn • AP
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dividends paid this year. Most recent dividend was omitted or deferred. k - Declared or paid this year, a cumulative issue with dividends in arrears. m - Current annual rate, which was decreased by most recent dividend announcement. p - Initial dividend, annual rate not known, yield not shown. r - Declared or paid in preceding 12
months plus stock dividend. t - Paid in stock, approximate cash value on ex-distribution date. PE Footnotes: q - Stock is a closed-end fund - no P/E ratio shown. cc - P/E exceeds 99. dd - Loss in last 12 months.
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Reconsider Your
W-4 Withholding
Ray’s Take
It’s that time of year again. Your mailbox is
receiving the annual tax form allotment. In addition
to filing your income tax, take time to evaluate your
withholding. It might be that you should adjust the
deductions on your W-4 form to change the amount
withheld from your paychecks.
Among things to consider: this year paychecks
reflect an increase in Social Security taxes. You’ve
probably already noticed that shrinkage in your
take-home pay. That might make a difference in
handling monthly expenses.
On the other hand, last year the IRS sent out
more than 104 million tax refunds averaging almost
$3,000. For a lot of people, that extra money could
have come in handy during the year.
In the past, getting hefty tax refunds was
frowned upon – why should you give the government an interest-free loan? However, with interest
rates at generation lows,
you might
be better off
with a higher
withholding
as a means of
forcing you to
ray & dana Brandon save. Like your
rays of wisdom 401(k) or 403b
this is just
another option for saving automatically.
Having money automatically deducted from
every paycheck and then handed back to you in one
lump sum to deposit or (hopefully) invest could give
you a bigger sense of satisfaction and achievement.
If you’ve had a child, gotten married or divorced,
or had some other major change in your circumstances, you definitely need to revisit your W-4
withholding situation.
Just visit your company’s HR office and ask for
the form. The W-4 Personal Allowances Worksheet
can provide some idea of what would be a good
withholding amount, but there are so many rules
regarding federal income taxes, it might be best to
get professional advice.
However, if you got a big refund this year, don’t
feel like you made a mistake. Just put that money
aside to be one large step closer to your savings
goals.
Dana’s Take
There were probably more than a few people
surprised to see that their take-home pay was less
when they got their first paycheck of 2013. After all,
most of the news focused on higher taxes for those
making large sums.
If your income is $50,000 annually, the tax increase will amount to about $1,000 over the course
of a year, which isn’t that far from $100 a month.
Determine what you can cut now instead of
going on as if nothing changed. If you’re paying for
Internet service, consider dropping cable TV. Virtually anything you watch can be streamed for free or
at least less per month. Also, consider dropping your
telephone landline or changing cell phone and data
plans. Search your budget for monthly services that
can be dropped, such as Hulu Plus.
You could even see the need to cut back as a
chance to reconfigure your entire budget. That could
lead you to greater financial security in the long run.
Ray Brandon is a certified financial planner and
CEO of Brandon Financial Planning (www.brandonplanning.com). His wife, Dana, has a bachelor’s
degree in finance and is a licensed clinical social
worker. Contact Ray Brandon at raybrandon@brandonplanning.com.

audi
Prom

#1

Volkswagen

Get In. Get Happy.

#2

Budweiser

Clydesdale Horses

#3

Cost of one seCond of air time

$126K
Best Buy
Asking Amy

#4

doritos

Goat 4 Sale

#5

20%

most 30 second
spots selling for
about 3.8 million

of ads this year were
one minute or longer

nearly double the number of long ads
just two years ago

RedRover Sales & Marketing asked the public to visit the company’s website to vote in its Super Bowl
Ad Poll, ranking the top ads that ran during Sunday’s telecast of Super Bowl XLVII. Half of the advertisers released teaser ads before the game, up from a third last year.

Super Ads
Analyzing Super Bowl ad’s brilliant bonfires and dying embers
were on fire and others just fizzled.
What will $126,000 buy you?
In an online poll conducted by ReExactly one second of airtime during
dRover Sales & Marketing, fan favorSuper Bowl XLVII. This year 30-secites this year included Audi’s “Prom,”
ond spots sold for more than $3.8
Volkswagen’s “Get In Get Happy,” and
million. That kind of investment puts
Budweiser’s “Clydesdale”
momentous pressure on
commercials. Fan-voted
the big brands to break
flops included Go Daddy’s
through the commercial
“Fly the Danica Skies” and
clutter with a memora“Perfect Match” commerble ad that distinguishes
cials, as well as Hyundai’s
the brand and drives
“Stuck.”
targeted consumers to
While popularity is imtake action.
portant, it doesn’t always
To get a bigger bang
Lori turner- equate to effectiveness.
for their buck, half of
wilson
the advertisers released
guerrilla sales Here are my top picks
teaser ads before the
and marketing from this year’s Super
Bowl contenders.
big game. That’s up from
just a third last year. The goal is to
Raging Inferno – These brands
get viewers to “shush” the room for
were on fire, making good use of their
highly anticipated ads.
Super Bowl investment:
Twenty percent of ads this year
Oreo – “Whisper Fight” – New
were one minute or longer, nearly
player Oreo’s ad depicted a quickly
double the number of long ads just
escalating fight among Oreo fans of
two years ago. Another trend: brands
either the cookie crunch or crème
featured everyday people, including
filling, but since the setting was a
their fan-submitted photos and even
library, a “whisper fight” ensued. It
commercials, in an effort to create
culminated in a police officer trying
greater consumer engagement.
to break it up by whispering through
Roughly half of this year’s ads
his bullhorn. The ad reinforced what
contained Twitter hashtags, up from
consumers love most about the
just a handful last year and just one
brand in addition to delivering an
in 2011. Small brands took the big
stage like never before, too. Last year, original commercial that truly stood
out from the pack.
five Super Bowl advertisers put more
Budweiser – “Clydesdale
than 10 percent of their full-year
media budgets into the game. Gildan, Horses” – This ad stopped America
in its tracks with its heart-tugging
MiO Fit, Century 21 and 5-Hour
story of a horse trainer who raised
Energy are assumed to have similar
a Clydesdale foal only to have to let
budgetary allocations.
him go to join the other Clydesdales
While smaller businesses may
in the big leagues. A sentimental
not have the budgets to invest in
reunion at the end evoked the feelSuper Bowl spots, there are lessons
ings of nostalgia and adoration much
to be learned from the big brands
of the country has for the iconic
that gambled on the big game. Some

Budweiser brand.
Tide – “Miracle Stain” – If the
Virgin Mary can appear on a grilled
cheese sandwich, then why not former 49ers quarterback Joe Montana
on a jersey via a salsa stain? This
delightful Tide commercial delivered
a powerful message – “no stain is
sacred.”
Solid Heat – These brands also
generated some heat:
Cars.com – “Wolf” – This brand
reinforces its key differentiator when
a couple buying a new car admits to
missing the drama of negotiation.
The sales rep in turn hands the wife
a wolf cub with its over-protective
mother not far behind.
Doritos – “Fashionista Daddy”
– Once again, Doritos inspired budding filmmakers – everyday consumers – to create its Super Bowl ads
this year. This ad pits a father’s love
for football against both his desire
to make his daughter happy and his
love for Doritos. As a result, an afternoon of football turns into a completely different game with a bunch
of jocks dressed up for a princess
party. The message dads would do
anything for their Doritos and their
daughters hit home for many.
Dodge Ram – “God Made a
Farmer” – Reminiscent of Chrysler’s
“Detroit” ad from last year, this ad
– featuring the voice of Paul Harvey – evokes a feeling of goodwill
for hard-working Americans. And it
certainly gets points for originality
and compelling imagery.
Lori Turner-Wilson is managing
partner of RedRover Sales & Marketing.
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Fields Gets 37-Year
Sentence
bill dries | The Memphis News

Petties org. member draws longest sentence

D

emetrius Fields, a high-ranking
member of the Craig Petties
drug organization, drew the
longest jail term yet as those convicted
in the largest drug case ever brought in
Memphis federal court continue to be
sentenced.
Memphis federal court Judge Samuel
“Hardy” Mays sentenced Fields to 37
years in prison on one count of racketeering conspiracy, one count of drug
conspiracy and one count of money
laundering.
Fields entered a guilty plea to the
charges in October 2011 and testified at
the trial last year of Clinton Lewis and
Martin Lewis, the only two charged in
the case who went to trial. They were
convicted of racketeering and drug conspiracy charges as well as murder for hire
and are awaiting sentencing.
Federal prosecutors did not recommend a reduced sentence for Fields
despite his testimony because shortly
after the trial he was suspected of trying
to have a kilogram of cocaine delivered to
the federal prison in Mason, Tenn., where
he is a prisoner.
Fields has denied the allegation and
faces no criminal charges in connection
with the arrest and indictment of Tamara
Strickland.
Strickland told police and federal
investigators that Fields called her on a
cell phone from the prison to arrange

the delivery. Two other members of the
Petties organization at Mason were also
written up for disciplinary action after
guards found they had cell phones.
Weighing against Fields was an extensive criminal history as well as his role in
the organization.
“He was a leader in this organization
… in charge of a number of the more violent activities,” Mays said of Fields. “He
was deeply involved in this organization
and some of its most violent activities.”
Added to the factors used to formulate a sentencing guideline were several
points against Fields for obstruction of
justice. Fields cooperated and testified for
a day and a half during the 2012 trial. But
he got points for obstruction of justice
in the sentencing formula because he
helped plan the murders of potential witnesses against the organization specifically to keep them from talking.
Also considered by Mays was the
value of Fields’ testimony.
“Mr. Fields’ testimony was very
valuable but was not essential,” Mays
concluded as he weighed the seriousness
of the offenses.
He drove co-defendant Clarence
Broady to the Memphis home of Mario
Stewart so Broady could kill Stewart.
Broady and Fields testified that as Broady
waited in Stewart’s carport for him to
come out of the house, Fields waited at a
nearby park and fell asleep.

Mays sentenced Broady to 31 years in
prison in January for carrying out three
of the six murders that are part of the
narrative of the case and participating in
a fourth. While Broady was a “contract
killer” for the organization, Fields was
involved in the planning of the murders
and initiating them on orders from Petties, who fled to Mexico in 2002 and ran
the organization until his capture in 2008.
Petties pleaded guilty in 2009 and is
awaiting sentencing.
Fields participated from 2004 to 2008
in running the network of stash houses
in the city where drug supplies were kept
as well as shipments of millions of dollars
each to Mexico where the drugs came
from.
Fields said nothing as Mays sentenced
him on the second day of a two-day hearing. During the Thursday hearing, Mays
apologized for his actions and said he
regretted them.
“You made some horrible choices in
your life,” Mays told Fields. “But you’ve
recently made some good choices,” he
added referring to Fields’ decision to
cooperate and testify as well as seek drug
rehabilitation treatment while in prison.
Co-defendant Bobby Cole was sentenced to eight years and one month in
prison by Mays in October for the role he
played in the last two years of the organization, shipping millions of dollars to
Mexico as tons of cocaine and marijuana
where shipped from Mexico into Memphis via tractor-trailer rigs for distribution
here and in several states.

Luttrell
‘Alarmed’
Over Budget
Numbers
Bill dries | The Memphis News

S

helby County Mayor Mark Luttrell
doesn’t like the tentative budget
numbers for the consolidated
school system that begins in August.
“I’ve been greatly alarmed over
the last few days to see the figures that
have come from the board of education,” Luttrell told the Memphis Kiwanis
Club Wednesday, Feb. 6, in a state of the
county speech. “The figures that we’ve
heard in the last two days would require a
(county property) tax increase of roughly
30 percent. There are not nine votes on
our County Commission to raise taxes
that much. We will not see a tax increase
of 30 percent.”
Any property tax hike at 10 percent
or above requires a nine-vote, two-thirds
majority. And Luttrell believes a recertified tax rate simply to produce the same
amount of revenue for county government after the 2013 property reappraisal
will be about half of the 10 percent.
The recertified rate is expected to go
up to do that because of an expected drop
in property values as reflected in the 2013
countywide property reappraisal.
After two days of public hearings,
several countywide school board members said last week they were sending
back the tentative budget numbers for an
overhaul.

Saluting UNCF Founder Frederick Douglas Patterson
Black History Month
celebrations are incomplete without a
salute to nationally recognized fundraiser Dr. Frederick Douglas Patterson,
founder of the United Negro College Fund.
Named for abolitionist Frederick Douglas,
Patterson was committed not only to
fundraising but to collective fundraising
that has changed the lives of generations
of African-Americans.
Born in 1901, orphaned at age 2, and
raised by his sister, Patterson earned a
teaching certificate from Prairie View
Normal and Industrial Institute in Texas
by age 14; and a doctorate in veterinary science by age 22 and a master
of science degree by age 27 both from
Iowa State University. At 32 he earned a
second doctorate from Cornell University.
At 34 he began his tenure as the third
president of Tuskegee Institute, a position
he held for 25 years. As president Patterson established the university’s School
of Veterinary Science and continued the

billion of which has been raised in the
institute’s strong fundraising tradition
past decade alone, to enable more than
begun by its founder Booker T. Washing400,000 deserving students to earn the
ton. He also authored the weekly column
college degrees they want and need but
The Southern Viewpoint published in the
might not otherwise be able to afford. The
Pittsburgh Courier.
organization is ranked among the top 10
On Saturday Jan. 30, 1943, Patterson
charitable organizations
published his thoughts
in the country by The
on the need for collective
Non-Profit Times and The
fundraising to benefit
Chronicle of Philanthropy.
private black colleges
Patterson could
with the title “Would it
have focused his enernot be wise for some
gies on raising funds for
Negro schools to make
joint appeals to public
MEL & Pearl shaw Tuskegee. Instead he was
FUNdraising Good Times unselfish in his commitfor funds?” And so it
ment to access to higher
began. In 1944 Patterson
education for African-Americans. In addifounded the United Negro College Fund
tion to founding UNCF Patterson founded
and launched the first national campaign
the College Endowment Funding Plan for
to raise funds for 27 private, historically
which he was awarded the Presidential
black colleges and universities from
across the South serving 12,000 students Medal of Freedom by President Ronald
Reagan in 1987. The CEFP raised over $60
with income of $765,000.
million for 36 participating schools. He
Fast forward to today and UNCF has
also served as president of the Phelpsraised more than $3.3 billion, almost $1.5

Stokes Fund focused on African-Americans and higher education.
He had a vision for both fundraising and social financing that leveraged
private and public funding. From the
very beginning he encouraged AfricanAmericans to give to HBCUs with his 1943
words “... such a campaign might well
begin with Negro people of America.” It
not only began, it continues.
Locally Lane College, The LeMoyneOwen College, Rust College and their students have all benefited from Patterson’s
life work. We salute Patterson, a visionary
African-American fundraiser who created
one of the most well-known and well-respected fundraising organizations in the
United States of America.
Mel and Pearl Shaw are the authors
of “Prerequisites for Fundraising Success.”
They provide fundraising counsel to nonprofits. Visit them at www.saadandshaw.
com.
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Grizzlies Must Reset Season’s
Shot Clock to Move Forward
From fans to players and coaches, it seems everyone associated with the Memphis Grizzlies is down
on the team's recent play. But heading into the All Star break might be a good time to hit reset.
DON WADE | Special to The Memphis News

I

n the NBA, everyone’s used to living
with the tight deadline that is the
24-second shot clock. Players and
coaches are always turning the page from
last possession to next possession.
And so it must be for this Grizzlies’
season.
The Rudy Gay Chapter is over. From
rumors to the actual trade of the team’s
leading scorer to the Toronto Raptors, the
season’s shot clock has been reset. After a
short-handed Grizzlies team got thumped
in Oklahoma City, new players Tayshaun
Prince, Ed Davis and Austin Daye suited
up and played before the home crowd for
the first time in an 85-76 win on Feb. 1
over the Washington Wizards.
But then the Grizzlies suffer a bad
home loss to a terrible Phoenix Suns team
and a good old-fashioned butt-kicking

in Atlanta on Wednesday, Feb. 6. Now,
the Golden State Warriors are coming to
FedExForum for a crucial game in the
Western Conference playoff standings on
Friday, Feb. 8.
Point guard Mike Conley stood at his
locker after the Wizards game and said:
“We’re just now coming out of the smoke,
the haze, of (the Rudy) trade.”
But after the losses to Phoenix and
Atlanta, when the Grizzlies scarcely
looked like a playoff team, much less one
that used to talk openly of making a deep
run, the smoke and haze seem to have
thickened.
Meantime, there will continue to be
much public discussion about the wisdom/folly of the team’s moves, especially
the inclusion of a first-round draft pick in
the earlier trade with Cleveland and mov-

ing Gay before the end of the season.
Recent comments from coach Lionel
Hollins have added another layer of
intrigue. When the Grizz were in OKC, he
talked of not being able to have “champagne tastes on a beer salary.” This was
widely interpreted as a shot at the new
ownership group and their impatience for
getting under the luxury tax line. In fairness to Hollins, he may not have meant
it as harshly as it came out given that you
can count on one hand, starting with the
Lakers and Dallas Mavericks, the teams
willing to go over the luxury tax line.
Controlling owner Robert Pera and
CEO Jason Levien were not entirely oblivious to the restlessness; on Friday, Feb. 1
Pera and Levien conducted an online chat
at www.grizzlies.com with the club’s MVP
season-ticket holders.

Pera said the Grizzlies are a “far more
dangerous playoff team today” and talked
about how at his Ubiquiti Networks they
are in the midst of an “us” vs. “old school”
battle in the “networking technology
space.”
Said Pera: “Unfortunately, when you
do something entirely new that threatens
to redefine the existing value system status quo, the guardians of that very system
are going to resist.”
Translation: It is clear that there is
no turning back the shot clock, if you
will, to the Grizzlies’ old ways of doing
business. The new basketball metrics are
here to stay and the new regime already
has proven it will err on the side of acting
too soon rather than too late. The irony is
that for the Rudy Gay trade to work in the
short run the Grizzlies need production

New Uniform, But Same Rudy Gay on Court
Rudy Gay is incognito now –
disguised as a genuine star player who
had to go north of the border to take
his rightful place center stage. In his
Toronto Raptors debut, Gay came off
the bench and scored 20 points on 8-of16 shooting, 3-of-6 from 3-point range,
in a dominating victory over the L.A.
Clippers (albeit, without Chris Paul).
In his first start, a loss to the Miami
Heat, Rudy scored 29 points on 11-of-23
shooting.
It’s enough to give you pause, even
when you understand what he does
in Canada has little or nothing to do
with what he had done in Memphis or
would have done for the Grizzlies going
forward.
Now, the underlying motivation
for the trade to Toronto is well-documented: At $16 million-plus this year,
and with his salary going up the next
two seasons, Rudy was overpaid for
his production – a luxury/burden this
small-market team under new controlling owner Robert Pera was not willing
to bear.

THE PRESS BOX

DON WADE

Still, it’s natural to wonder about the
other side of the equation: Did we all
take him for granted?
I wrote a column about Rudy at the
start of the season. Here’s what I said
four months ago:
“We agree, and accept, he can get
you 20 or more points on a given night
and do so with uncommon grace. We
also understand why he was a strong
candidate for the U.S. Olympic Team
but ultimately left off it. He doesn’t
do enough beyond scoring to make a
significant contribution. Won’t often
change a game with his defense, won’t
play chameleon the way, say, LeBron
James will, and fill up the assists column.”
That, I must say, seems like a

bull’s-eye. But for the remainder of this
season, as Rudy has nights where he
goes off for 25 or more points while the
Grizzlies play offense in the mud, we’ll
be tempted to say everything would be
going better if only the Grizzlies hadn’t
traded Rudy. It’s human nature. It’s also
dead-wrong.
In some ways, Rudy reminds of a
car I had in my foolish youth (and yes,
that’s a redundancy). A sleek and fast
Camaro, my car looked fantastic sitting
in the driveway or at a stoplight, where
it earned me the occasional unsolicited
compliment from another driver: “Hey
man, nice wheels.”
But that Camaro also spent a lot
of time in the shop and in my wallet.
The moving parts always seemed to
be slightly out of sync – sort of like the
Grizzlies’ offense with Rudy, who had
a tendency to stop ball movement and
repeat his favorite mistakes: shooting
contested jump shots and dribbling into
defenders and turning the ball over.
After the Grizzlies beat Washington
in Tayshaun Prince’s Grizzlies debut,

the Wizards’ Trevor Ariza summed up
Rudy in two words: “isolation player.” Of
Prince, Ariza said: “Tayshaun is a person
that fits great with what they have. He
can do a little bit of everything.”
Make no mistake: Rudy will put up
much bigger numbers in an offense
geared around him and DeMar DeRozan
than will Tayshaun Prince in an offense
geared around Zach Randolph and Marc
Gasol. But over the course of this season, Prince will be the better fit (just like
Ariza said) and the more valuable player
for the Grizzlies.
The more we see Prince, the more
we will appreciate all that he does. The
more Raptors followers see Rudy, the
more he’ll look like my old Camaro:
shiny and sporty, but only occasionally
able to take you where you want to go.
Don Wade’s column appears weekly
in The Daily News and The Memphis
News. He and Jon Albright host the
“Jon & Don Show” on Sports 56 AM and
87.7 FM from 6 p.m. to 7 p.m. Tuesdays
through Fridays.
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“

Unfortunately, when you do
something entirely new that
threatens to redefine the
existing value system status
quo, the guardians of that
very system are going to
resist.”
– Robert Pera

Owner, Memphis Grizzlies

from the old-school player (Tayshaun
Prince).
Prince’s performance has been a
mixed bag so far, but there are other
concerns. The ball seems unable to find
its way into the hands of All-Star forward
Zach Randolph in fourth quarters and
center Marc Gasol is more often passive
than aggressive. Backup guard Jerryd Bayless, who went for 29 points in the loss to
the Suns, is now actually a counted-upon
scorer.
It’s not unusual for teams to struggle
after a major trade. Sometimes, you have
to get worse before you get better. The
Grizzlies, however, appear lost, trapped
in the haze of the team they no longer are
and the team they eventually might be.
And the shot clock is running.

AP Photo: The Canadian Press, Nathan Denette

Rudy Gay has moved on to the Toronto Raptors after the recent trade that brought in Tayshaun Prince, among other players. It seems
to be time the Memphis Grizzlies reset the season’s shot clock before the season spirals away from them.
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DOWNTOWN FOCUS
City center a microcosm of economic development activity
andy meek | The Memphis News

Perhaps more than
any other section
of Memphis,
Downtown is where
the champions
and ripple effects
of economic
development in
Memphis are most
clearly visible.

Photo: Lance Murphey

W

ith its own tax incentives, a
narrowly focused group of development boards, a variety of
neighborhood demographics
and development clusters that
run the gamut from commercial to residential, Downtown Memphis
is a veritable petri dish of economic
development.
Perhaps more than any other slice of
the city, it’s a section of Memphis where
the champions and the ripple effects of
economic development are most clearly
visible. That’s partly because, while it’s no
longer the geographic center of the city,
Downtown nevertheless encompasses
the city’s waterfront, political epicenter,
entertainment and cultural landmarks
and a multitude of business and corporate tenants.
In fact, regarding that latter point, two
of the best places to work in Tennessee,
according to Forbes, are found Downtown
– St. Jude Children’s Research Hospital
and the law firm of Baker, Donelson,
Bearman, Caldwell & Berkowitz PC.

News that Downtown is losing a major
corporate tenant – Pinnacle Airlines
Corp., the headquarters of which will be
shifting to Minneapolis in a matter of
months, taking hundreds of Downtown
workers with it – brings the high stakes of
the economic development game Downtown into stark focus.
Political and civic leaders mounted
an all-out push to convince Pinnacle to
move into One Commerce Square a few
years ago, and a package of incentives was
put together especially for the regional air
carrier.
On Friday, Feb. 8, a group of women
gathered at One Commerce Square for the
inaugural “Modern Day Woman’s Conference.” The gathering involved connecting
young professional women with more
experienced women who can serve as
mentors.
If that event would have been held
later this summer, because of Pinnacle’s
move, it would have taken place in an office tower that’s only 38 percent occupied
(down from One Commerce’s 77 percent

occupancy now, with Pinnacle and its several hundred employees still there).
“Even though all those workers didn’t
go out to lunch every day, it affects all of
us, all the restaurants,” said Seamus Loftus, managing partner of the Downtown
Irish pub The Brass Door.
Pinnacle executives plan to be out of
One Commerce by May, about two and
half years after the corporation became
the anchor tenant in a key part of the
city’s skyline.
“This is a high-stakes game,” Memphis Mayor A C Wharton Jr. lamented at
a press conference in recent weeks upon
word of Pinnacle’s decision to move. “And
you’ve got to be prepared to win some
and lose some.”
Economic development officials caution, though, that it’s more complicated
than stacking up the money spent on one
side and business closings and departures
on another side. There’s an additional
halo effect, they say, from investments
such as the one that came as a result of
improvements made to One Commerce in

advance of Pinnacle’s arrival.
The investment into One Commerce
that brought Pinnacle also encouraged
companies like Great American Steamboat Co. and Independent Bank to set up
shop inside the tower when they otherwise might not have – when the space was
still sorely in need of redevelopment.
Now that Pinnacle is on the way out,
Downtown stakeholders are not sitting
still.
“We’re in discussions with several
different groups,” about what to do with
the office tower post-Pinnacle, said Leslie
Gower, vice president of marketing and
communications for the Downtown
Memphis Commission.
“We’re being proactive about that.
There are plans afoot to address that, and
we’re working with the chamber to let
people know what kind of office space is
available.
“There’s still a lot going on, and you
can’t let one setback slow you down.
Downtown is still the community’s
brand.”
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Southwest Adds Memphis Flights

She also made a larger point – that
some of the best projects Downtown are
ones that don’t need incentives at all. To
that end, there’s been a whirlwind of activity Downtown over the past 12 months.
Bill Dries | The Memphis News
Madison Line Records, a nonprofit
record label, opened in March.
It was private investment that helped
the tech blog startup Nibletz.com relocate
irTran Airways, a subsidiary of
its headquarters to Memphis.
Southwest Airlines, announced
Beale Street Landing had its first
Monday, Feb. 4, that it is adding
official boat docking in April. Some 350
four new Memphis flights to three new
apartment units are open or in the works
AirTran routes. And Memphis InternaDowntown, and the Memphis Redbirds
tional Airport officials said they were told
recently installed the largest video screen
by Southwest executives last week that all
in minor league baseball.
AirTran flights in Memphis probably will
Incentives did help a number of projbe converted to the Southwest brand by
ects in the past year, with a small sample
November.
including the National Civil Rights
“They’re able to start more AirTran
Museum, which got a $25 million grant to
service here in August rather than wait
expand and make improvements. North
until a complete Southwest brand offerStar Destination Strategies began initiaing here, which will occur in November,”
tives to help create more awareness of the
said Larry Cox, president and CEO of the
South Main Historic Arts District.
Memphis-Shelby County Airport AuthorThe Downtown Memphis Commisity. “This gives us more new air service
sion also announced a new storefront
earlier and better fares and a great opporgrant to help Downtown businesses fund
tunity to get people prepared and ready to
improvements.
support the Southwest brand.”
“We always have several wheels goCox and Airport Authority board
ing,” Gower said. “It’s not just about office
chairman Jack Sammons met with Southrecruitment. It’s not just about developwest executives last week. He and Samment
projects,
either.
It’s
also
the
public
mons
said
they weren’t told then about
inscreensoftheDixonHughesblue.Locations
that
need
realm. It’s how do people feel when they
the specifics of the Memphis moves but
come Downtown. Things like, whether it’s
were encouraged. And the broader move
a safe place and whether there’s enough
to switch AirTran flights to Southwest
e.
living space. Those are important, too.”
service just before the end of the year was

A

maps

tentative but expected.
“It depends on what happens next
week and next month to the economy,”
Cox said. “Their plan is that they want to
ship all of the AirTran to Southwest and
November is what they are looking at.”
As the Airport Authority took fire on
several civic fronts for not being aggressive enough in recruiting competition for
Delta, Cox said the nature of the airline
industry and winning expansions of service on a long-term basis comes through
the building of long-term relationships
over years.
Sammons described frequent flyers in
the area as “hungry for affordable flight
options.”
And he added Southwest executives
told him they will be watching market
demand for the options closely.
“The airlines have the ability to measure performance almost on an hourly
basis. They can define profitability on
a per seat basis. Those guys track that
daily,” Sammons said adding he was told
by Southwest executives that, “The more
tickets your passengers buy the more
flight options that we’ll provide down the
road.”
The new AirTran service that begins in
August is twice a day between Memphis
and Chicago Midway, once a day between

Memphis and Orlando and once a day
between Memphis and Baltimore/Washington D.C.
The new Memphis service begins Aug.
11, the same day that Southwest converts
AirTran service in Grand Rapids, Mich., to
the Southwest brand and opens Southwest nonstop service at the Flint, Mich.,
airport.
Bishop International Airport in Flint
currently has AirTran service, which will
be converted to the Southwest brand in
April.
The service under the AirTran brand is
the first expansion of its service at Memphis International Airport since Southwest Airlines bought AirTran in April 2011
as a wholly owned subsidiary.
AirTran currently has five daily nonstops between Memphis and Atlanta.
That is up one from the number of flights
before its acquisition by Southwest was
announced.
Southwest executives said last summer they did not anticipate converting the Memphis International Airport
AirTran operation to the Southwest
brand in 2012 as they work through a
two-year integration. But Southwest also
said Memphis is one of 53 cities where
it intends to switch the AirTran flights to
Southwest service at some point.
The new Memphis AirTran service
comes after Delta Air Lines, which has a
hub at Memphis International, has cut its
service three times in two years.
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Lawrence’s Background Fit for Work at EDGE
RICHARD J. ALLEY | Special to The Memphis News

Family background of
entrepreneurship, past
experience perfect fit

I

t might be said that John Lawrence
has a background made to order for
looking at the big picture – one of
real estate, urban planning, marketing
and organization management. Through
the course of various career moves, he’s
developed the tools necessary for the use
in his position as manager of strategic
economic development planning for
Memphis and Shelby County’s Economic
Development Growth Engine (EDGE).
But he comes from a family of entrepreneurs as well, his parents were the first
TCBY franchisees outside of Arkansas,
and his mother and friends began their
own decorative dish manufacturing business. Lawrence grew up seeing economic
forces work in real time.
EDGE was created when Memphis
Mayor A C Wharton Jr. and Shelby County
Mayor Mark Luttrell began looking at
how economic development was being

lawrence
handled in the community, and decided
there needed to be a coordinated effort
among several entities operating on their

own – the Memphis and Shelby County
Industrial Development Board, the Port
Commission, Foreign Trade Zone and
Defense Depot Redevelopment Agency.
These were combined under the umbrella
of EDGE to be a unified economic development agency for Memphis and Shelby
County.
When the Brookings Institution, a
nonprofit public policy organization
conducting independent research and
providing innovative recommendations,
approached the city and county to work
on a metropolitan business planning
project as part of a national effort, EDGE
was the logical place to coordinate such
a thing and Lawrence was brought on to
manage the process.
“We really are in the early stages of
this, so for the last month or two the
mayors have been forming their steering committee to oversee this project,”
Lawrence said.
In that time, he has been working with
six different and very specific economic
market lever work groups including one
that focuses on industry sectors and
business clusters; workforce development
focused on deploying human capital in
the market; an innovation and entrepreneurship work group; a spatial efficiency
work group that focuses on infrastructure
and the built environment; government
and civic institutions; and international
and exports work group.
“Each of them has just started meeting in order to analyze data about the
market and really, in the next couple of
months, we hope they’ll each start to develop some very specific strategies about
new projects, new economic development ideas, growth potential that we have
in the market,” he said.
Some of this growth potential for the
county is in exports and the manufacturing sector, Lawrence said.
“Part of the process we’re in right

now is understanding where we really
stand in terms of exports, but also what
our infrastructure
supports,” he said.
“This project is so
interesting because
we’re looking not
only at what we do
well today but what
market changes are
under way so that
we can really capture
some opportunity
for the future, and
the logistic infrastructure we have
really supports a
great deal of manufacturing that’s already in the market.
It’s not necessarily in
any one sector.”
It’s this potential that is cause for
excitement for the Memphis native and
White Station High School graduate who
is expecting his first child this April with
wife, Melody McAnally, an attorney with
Butler, Snow, O’Mara, Stevens & Cannada
PLLC. He received a bachelor’s degree in
Urban Planning for Business & Economics and a master’s degree in Real Estate
Development from the University of
Memphis.
Though he didn’t follow his parents
into the world of small business, he did
work in real estate and, later, for the
Center City Commission during the
mid-1990s, a time when businesses were
eagerly looking at the areas to be in the
shadows of the planned AutoZone Park,
FedExForum and Peabody Place.
“Things were moving just about as fast
as they could then and I wound up getting
involved in a lot of things,” he said.
“Most people’s career paths would not
have moved quite as rapidly as mine did,
but I was real fortunate to be in the right
place at the right time several different
times, and it has worked out really well
for me.”
Though he’s spent a career working
with the parts of the whole, Lawrence
says, “Now what’s really fun is starting to
look a lot more holistically at the whole
market and start trying to figure out ...
(that) we can go project by project and
keep taking little bites of what we need to
do to improve our region,” he said.
“But we need to look at where we can
really build some momentum and really
start to increase the number and the size
and profitability of our businesses, and
really start to look at how we improve
the efficiency of the systems that attract
and support businesses. We have to start
figuring out how to grow this market and
that’s what’s fun about this project, it
really helps you see all the way across all
the different elements, and helps us see
where those opportunities are.”
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Chamber, Duncan-Williams Host
First Jobs Fuel Conference on Job Creation
ANDY MEEK | The Memphis News

ing jobs and having an economy and having cities generating jobs, that economically the city’s going to suffer,” Williams
said.
“So they kind of tie in. And I think right
now, where Memphis is, we’ve really put
our focus on the jobs side. To have Mr.

Clifton here is a huge get for Memphis. His
book is getting all kinds of play nationally,
and I think anybody who reads it is moved
by it.”
Greater Memphis Chamber president and CEO John Moore thinks highly
enough of Clifton’s book that he made a

Present Tense
The Art of Memphis from 2001 - Now
Frank D. Robinson, ‘Sunday’s Best at Saint Andrews featuring Petey Franklin’,
mixed media on panel, 2009, Courtesy of the artist

J

im Gallup, CEO of the Gallup organization since 1998, believes the stakes
are extraordinarily high in the global
arms race for jobs.
He made the point in stark terms in a
recent interview he gave to Forbes.
His organization – which provides research, analytics and advice to public- and
private-sector entities around the world
– has discovered this salient fact: having a
“good job,” Gallup told Forbes, is now the
“great global dream.”
To be more specific, he told Forbes
Gallup has found by and large that having
a good job is valued more highly than
having a family and that it’s of a higher
order of importance than even things like
religion and world peace.
Be on the wrong side of the war for
jobs, in other words, and a cascade of
woes will follow that’s hard to stop.
Gallup, who’s also the author of the
highly regarded book “The Coming Jobs
War,” will be in Memphis later this month
as one of the main speakers for a new
conference.
On Feb. 20 the Greater Memphis
Chamber and Duncan-Williams Inc. are
presenting the first annual “Job Fuel: 2013
Conference on Job Creation.”
The event’s subtitle is “What every
leader must know about the future of job
creation.” It will be held from 8 a.m. to 10
a.m. at the Memphis Cook Convention
Center.
The event’s other speaker will be Dr.
Gene Huang, vice president and chief
economist at FedEx. Huang is recognized
as one of the world’s leading business
economists, and his resume includes
stints as president of the National Association for Business Economics and a
chairmanship of the Economic Advisory
Committee of the Council on Competitiveness.
He also has been a member of groups
including the Wall Street Journal Economists Panel, BusinessWeek Magazine’s
Business Outlook Panel, and the ABC
News Economists Panel.
In “The Coming Jobs War,” Clifton
describes an all-out effort that’s needed
among communities to compete in a
global war for talent and jobs.
Ironically, even though the competition has such high stakes involved, Clifton
writes that many leaders and communities
are going about the pursuit all wrong, such
as by tacitly accepting low-performing
schools and by not doing more to foster
entrepreneurship.
Duncan Williams, president of
Duncan-Williams Inc., said he started talking to the chamber a few years ago about
an interest in hosting a unique financialthemed event his firm wanted to sponsor.
From there, it morphed into a focus on
jobs.
“That’s because I think we all agree, in
the financial world, that without generat-

few references to it during the chamber’s
most recent annual chairman’s luncheon,
in December.
During the luncheon, Moore said the
book underscores the notion that for the
U.S. to retain its competitive edge, local
community engagement is paramount
– something Memphis has increasingly
been moving into a better position to
achieve. To prove his point, after the
luncheon Moore told The Daily News a
dramatic fact about economic development in Memphis.
“I was told there are no other communities that have attracted as many advanced manufacturing wins as Memphis
has in recent years,” he said. “And when
you think about it, four of them involved
foreign capital investment dollars coming
in.”

“Memphis is a city symbolic of creativity and artistic vitality. It connotes a
sense of deeply rooted authenticity that manifests itself in the works of its
many incredible artists. ‘Present Tense: The Art of Memphis from 2001 - Now’
will be on display at the Dixon Gallery from February 3 through April 14,
2013, and captures the energy and diversity of the city’s contemporary art
scene. Featuring over 100 works from more than sixty Memphis-area artists,
‘Present Tense’ reveals the unique spirit that makes our city such a vibrant and
fascinating place.”

February 3 – April 10, 2013

dixon.org

Jim Meeks – Managing Partner

EMPHIS
insurance / Minvestments
/ ideas

present-tense-memphis.com

®
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The Story
In the Numbers
I began my career as a CPA with
one of the major accounting firms. It was fun
for a while, but after a few years I decided the
profession was not for me. That’s OK – different strokes for different folks and all that kind
of stuff.
Anyhow, once I decided to move on to
another career, I basically ignored all the
ongoing requirements for maintaining my
status as a practicing CPA. In response to my
lapse in CPA-like diligence, the State Board
of Accountancy
contacted me. I
received a somewhat terse letter
with the following
greeting: Dear
Former CPA Cerchris cRouch tificate Holder.
I liked it.
SMART STUFF
4 WORK Direct and to-thepoint communication. A brief lapse and you quickly get the
word “former” attached to your professional
designation. As the saying goes, “What they
lacked in tact, they made up for in clarity.”
It was actually a pleasure dealing with such
straightforward people and they were just doing a good job of staying on top of things.
So, I surrendered my certificate and
moved on with my professional life. However,
here is one of the best things I learned during
my CPA years. I learned that in order to make
good use of financial statements you had to
get better at extracting the story imbedded in
the numbers. Numbers are just numbers and
are fairly meaningless in the financial world
unless you ask and answer the question,
“What are these numbers telling me?”
As CPAs, we always began reviewing
financials by conducting what we CPAs
referred to as an analytical review. In a nutshell, that simply means you do some sort of
comparison and questioning of the numbers.
For example, if you are looking at the expense
side of a profit and loss statement and you
see that Travel Expenses are $565,327 for the
year, that doesn’t really tell you much on a
stand-alone basis. However, what if you ask,
“How does this compare to the year before?
How does this compare with the plan for this
year? Are there significant variations? If so,
why? How much is this as a percentage of
revenues? What was the percentage the year
before? What was the percentage in the best
year ever and worst year ever? Does all this
mean people are traveling too much? Or, are
people not traveling enough? Are we having
too many meetings that require people to
travel? Are there viable alternatives to having
face-to face meetings?” I could go on and
on, but hopefully you get the point. Numbers
are just numbers until you work them over
enough with questions and extract the story
in the numbers.
The next time someone whips out a stack
of spreadsheets or financial statements and
begins droning on like Ferris Bueller’s economics teacher (see YouTube video “Anyone,
anyone, Bueller”) ask them to STOP! Then
ask them to tell you the story embedded in
the numbers. If they can’t do that, request
that they come see you when they are prepared to tell you the story.
Chris Crouch is CEO of DME Training and
Consulting and author of several books on
improving productivity.
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Alt.Consulting Provides Biz Quality Time
JONATHAN DEVIN | Special to The Memphis News

N

ew businesses are beginning to
blossom as the post-recession
economy recovers, but some
may fall victim to their own lack of business experience.
The nonprofit economic development organization alt.Consulting hopes
to prevent businesses from making
common mistakes by spending some
quality time.
“There are lots of agencies where
you can get mentorship or counseling
or workshops, but not someone who’s
really going to evaluate your system,
give recommendations, and provide
training,” said Cynthia Norwood, managing director of alt.Consulting.
“There’s a shortage of agencies
which provide the intensive, one-onone, customized management training
for any small business.”
Norwood said the one-on-one approach takes more of an investment on
the part of the business owner, but that
it pays off. After an initial assessment,
consultants compare the clients’ financials to industry standards and target
areas for improvement. There’s also
time built in for clients to explain why
they think their business isn’t taking off.
Norwood said that businesses often
think they have not done enough marketing for their products, when actually
hidden costs have been adding up and
chipping away at profits.
“One of the most common things
is poor cash flow management skills,”
said Norwood. “They’re not spending
the business’ cash appropriately. Many
don’t have internal bookkeeping systems in place at all. We use QuickBooks
more often than anything. Teaching
them how to track their income and
expenses is key.”
Alt.Consulting was established in
1989, co-founded by its current executive director, Ines Polonius. The Memphis office is company headquarters

Memphis News File Photo: Lance Murphey

Dana Cawthon, from left, Cynthia Norwood and Tina Powis-Dow are part of the
team of alt.Consulting.

though the organization also has locations at Mid-South Community College
in West Memphis, and in Jonesboro and
Pine Bluff, Ark.
There are 13 employees in total, and
consultants may work with as many as
12 clients at a time.
Consultants will work with businesses in any sector of the market,
though they specifically target womenowned, minority-owned and ruralbased businesses. Many are repeat
customers. Norwood said she has had
one client since she began working for
the organization in 2004.
“The one-on-one has been the core
service of our organization,” said Norwood. “Startup businesses and those
who are early-stage business owners
really like the one-on-one support – especially first-generation businesses.
“They don’t know what to do and
they like having someone they can
trust. It’s like you’re an extension of their
staff.”
The one-on-one does come with a

cost, though. Norwood said that many
business owners choose workshops and
mentorship programs for their business training simply because they don’t
have the time to work with a consultant
individually.
“It is expensive and that’s the
downside of our model,” Norwood said.
“We do have to charge an hourly rate,
however being nonprofit, we try to solicit grant funds that will buy down our
hourly rate and make it affordable.”
Alt.Consulting also does consulting work for other nonprofits such as
the Downtown Memphis Commission,
which hired them to review retailers
applying for forgivable start-up loans of
up to $40,000.
The loan program is in moratorium,
but alt.Consulting reviews the financials
of recipients twice a year to make sure
that they are in good health.
So far Norwood has not had to advise a client that it’s time to close their
business, but on occasion she has to tell
clients things they’d rather not hear.

www.thememphisnews.com

February 8-14, 2013 19

emphasis : E C O N O M I C D E V E L O P M E N T

Funding
Film
Officials continue
analyzing state film
incentives, challenges
ANDY MEEK | The Memphis News

A

prominent Republican state senator recently asked the state Department of Economic and Community
Development to make sure and take the
call if the department gets a ring from
Molly Mickler Smith, the daughter of FedEx founder Frederick W. Smith.
She is producing a movie adaptation of
the Tony-award winning Broadway smash
“Memphis: The Musical.”
Tennessee Senate Majority Leader
Mark Norris’ request to state officials
wasn’t because he assumed they’d ignore
her call. Instead, his request reflects a
continued interest at all levels of government in Tennessee to make sure the state
remains competitive in the never-ending
arms race to attract entertainment productions of all kinds.
Filmmakers and industry representatives from around the state have for several years lamented more attention going
to states like Georgia and Louisiana that
have comparatively showered filmmakers
and production companies with money.
Lawmakers and economic development officials, along with film industry
representatives, have been slowly working to change that dynamic. When asked
point-black if he felt good about the state’s
film incentive structure and the state’s
competitiveness at the moment, Norris
did not hesitate.
“Yes, I do feel good about it,” he said.
“There is some additional funding in the
budget that is proposed for next year for
this industry, so I think the Department of
Economic and Community Development
also sees the benefit of it.”
He also distinguishes the way the
state’s film incentives work now with how
they did under the prior administration.
A report from auditors in the state
comptroller’s office released at the end
of January, for example, showed that the
desire to make Tennessee more competitive in the entertainment world sometimes
resulted in exuberance that veered a bit off
track.
Vincent Finamore, an auditor in the
comptroller’s office, sat at a table in front
of a joint legislative committee on Jan.
28 and recited many of the key findings
in the comptroller’s report. At one point
during the hearing that lasted for more
than an hour, a legislator interrupted him
and asked if he believed the state’s film
incentive program has thus far fulfilled its
mission.
Finamore hesitated.

Photo Courtesy of American Broadcasting Companies, Inc.

An improvement in the state film incentives could bring more productions like "Nashville," shot on location in the capital city.

“As I present the findings, I think I’ll
give a picture … to answer your question,”
Finamore replied.
With no change in the tone of his
voice, he continued reading:
“The Department of Economic and
Community Development and the Department of Revenue have disregarded their
statutory responsibility and exercised poor
management and administrative oversight
of the state’s headquarters film incentive
program,” Finamore read.
According to a summary of the report,
“Auditors could find little to no evidence
the incentives have led to new film-producing facilities or permanent film jobs in
Tennessee.
“In 2006, the General Assembly passed
laws giving the film commission authority to provide certain financial incentives
to attract movie production companies to
the state. However, auditors questioned
whether the incentives provided have
been properly determined and whether
certain incentives intended for filmmaking facilities located in Tennessee have
been improperly awarded to out-of-state
businesses. The auditors found that incentive payments were based on expenditures
that did not always meet the program’s
guidelines or have adequate supporting
documentation.”
According to the news website TNReport.com, millions of public dollars went
into the state’s film incentive program in
the past to aid productions like “Hannah
Montana: The Movie” and “Larry the Cable
Guy’s Christmas Special.”
In fact, a review by TNRreport of state
records from 2008 to 2012 shows the state
will have spent more than $22 million on
Hollywood productions made in the state.
There have been varying degrees of
success. One of the most recent examples
is the ABC drama “Nashville,” which state
officials say is bringing in millions in
economic development – not to mention
major brand recognition for the state.
Following the release of the comptroller’s report, state officials say changes
have been made and the incentives will be
more transparent from here on out.
“I don’t think it’s been made suffi-

looked at whether we were competitive or
not in our region … it became apparent
that the tax credits were gummed up in
the department of revenue, and it was just
a cumbersome thing that wasn’t working
very well.
“As we looked into it, we said we need
to just do away with that and get that out
of there anyway. So that’s what we did.”

ciently clear that these problems in the
comptroller’s report were problems from
the previous administration, which we
have now addressed,” Norris said. “What
we’re currently doing is working pretty
darn well. This is one of the reasons I
wanted to do away with the tax incentive
component of it. Because as I looked – I
wasn’t aware of the audit at first – but as I
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Highwoods Properties offers an impressive portfolio of class A commercial
spaces, like those at Crescent Center, Southwind Office Center and Triad
Centre. All indeed central to downtown, to the airport and to the growing
number of corporate headquarters east of the city. To find out more about
putting your business in the middle of all the action, call (901) 683-2444.
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1. CREWS VENTURES LAB

2. GREATER MEMPHIS CHAMBER

3. “THE SPARK”

4. emergememphis

1. Trish Kalbas-Schmidt is manager and Kevin Boggs is director of Crews Ventures Lab, which is being built in a Masonic Lodge adjacent to the University of Memphis. 2. John
Duncan is vice president for development and investor relations for the Greater Memphis Chamber. 3. Jeremy Park interviews Jenny Koltnow, executive director of the Grizzlies
Charitable Foundation, for Episode 2 of "The Spark." 4. Chad Hazlehurst, from left, Elizabeth Lemmonds and Eric Mathews of LaunchYourCity meet at EmergeMemphis.

LightingtheSpark

Small-business stakeholders lead city’s entrepreneur spirit to new level
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Somewhere, there’s an

a talented bunch, but that talent

ergy. Because of a convergence of

entrepreneur scribbling an idea

doesn’t always include a knack for

people and initiatives, that sector

on little more than the back of

management or finance – skill sets

of the city has become a caboose

a napkin. Someone else has all

that plenty of experts in Memphis

with rocket engines strapped to it.

the pieces of a new company in

stand ready to help explain.

place, and now they’re ready to
dial for dollars. Entrepreneurs are

The point is that Memphis does
not lack for entrepreneurial en-

Here are some of the things
that will help that sector zoom
down the tracks in short order.

Accelerators, incubators
and more
“In a lot of ways, we’re experts in
behavioral economics,” says EmergeMemphis executive director Eric Mathews
about the spirit that animates the accelerators, incubators and entrepreneurial
programs he’s long provided elbow grease
for in Memphis. “In a sense, we’re trying
to get people to make an irrational choice
and then help them after they make it.”
That “irrational” choice is the decision

www.thememphisnews.com

to start a business, fraught as it is with
stumbling blocks around every corner
– some expected, some unseen, any of
which can trip up the naïve, the proud
and even the brightest and best. If it were
fundamentally a rational choice, Mathews
argues, no one would ever start a business
anywhere, since the endeavor is hard and
has to be sustained over a long period of
time if the founder hopes to be successful.
That’s where a collection of affiliated
programs and efforts in Memphis comes
in, a collection that continues to be
souped up little by little. Things like:
l Wolf River Angels, a source of capital
which is invested in companies with highgrowth potential
l Memphis Venture Mentors is a new
collection of seasoned business professionals that will be tapped to counsel
entrepreneurs going through various
programs under the LaunchYourCity
brand banner
l Upstart Memphis was launched
in late 2012 and is focused on fueling
women’s entrepreneurship and innovation. This year, it’s going to introduce new
programming and activities unique to
Upstart and leverage existing LaunchYourCity platforms and programming
l LaunchMemphis was started in
2008. It’s a platform that offers workshops, a founder’s toolkit, office hours
and programming for early stage entrepreneurs as well as a co-working space in
the EmergeMemphis building Downtown.
l Speaking of which, EmergeMemphis is a business incubator that houses
several fast-growing companies and
entrepreneurs, providing them office
space, and proximity to other established
ventures, among other benefits.
l Seed Hatchery offers startup founders a 90-day boot camp complete with a
crash course in customer discovery, business development, go-to-market strategies and investor pitches.
The new Seed Hatchery round is
under way now. “Investor Day,” at which
the Seed Hatchery companies will make
formal pitches for funding, is May 16. To
date, Seed Hatchery has graduated 12
teams. Five graduates have received follow-on investments, and nine graduates
still are working and/or bootstrapping.
Outside of the four corners of that
affiliation of programs, there are related
efforts such as ZeroTo510.
It’s similar to Seed Hatchery, except
ZeroTo510 is exclusively for medical
device entrepreneurs. At the University of
Memphis, the Crews Ventures Lab is under development and will open later this
year, and it will serve as a business startup
facilitator and incubator for university
students and faculty.
The inaugural “Everywhere Else” startup conference will be hosted in Memphis Feb. 10-12, bringing in some 1,500
attendees that include founders, venture
capitalists, media and many more.
It’s been called by Forbes.com a
“must-attend” event.
“If you are in the startup or entrepreneurial world and are located outside
(Silicon Valley), then you are welcome
at Everywhereelse.co,” reads the Jan. 17
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Forbes piece. “Nibletz.com puts on this
conference to address issues such as raising capital, partnership agreements, and
other prominent challenges for those not
in the center of a tech hub.”
One measure of success of all those
efforts, Mathews said, is the creation of a
“virtuous cycle.”
“We need to get to the point where
companies are getting risk capital,” he
said.
As companies move through those local programs, attain funding and achieve
success, he continued, they can then

something more visual in mind. I’ve had
five or six TV shows in my head over the
last few years, to be honest with you.
“We’re trying to provide a spark. The
whole idea of creating a movement, creating change – it’s usually sparked by a new
idea. Some sort of passion you’re invoking
or you’re watching somebody else lead by
example.”
The programs will air the third Thursday of every month on WKNO-TV. There
will be 12 episodes in 2013, and they’ll
do what Park tries to do across all of the
club’s platforms – tell positive stories
about the community and about its small
businesses and other participants.

Greater Memphis Chamber

“

We’re trying to provide
a spark. The whole idea
of creating a movement,
creating change – it’s
usually sparked by a new
idea. Some sort of passion
you’re invoking or you’re
watching somebody else
lead by example.”
– Jeremy Park
Director, Lipscomb Pitts Breakfast Club

return as mentors to train the next batch
of entrepreneurs.

“The Spark”
Beyond all that, there are plenty of
other opportunities to help light the spark
of entrepreneurship in Memphis.
In January, the Lipscomb Pitts Breakfast Club expanded the palate it dips into
for its small business and civic cultivation. The club is the driver of a collection
of related efforts, including a radio show,
community newsletter complete with
business news and job postings, a column
in The Daily News and a monthly series of
networking breakfasts.
Added to that is now “The Spark,” a TV
show that will basically pull all of that energy and information together and drop it
in front of a television camera.
“This is basically an extension of
everything we’re doing,” said the club’s
director, Jeremy Park. “We’ve always had

Then there’s the Greater Memphis
Chamber, which is trying to step up its
game in the realm of help for small businesses.
John Duncan, vice president of development with the chamber, said it was
born partly out of a desire to make more
content and resources available to smallbusiness owners.
With that in mind, a few weeks ago the
chamber announced the launch of three
new programs: Advice on Tap, ChamberLinks and a mentorship program. They
seek to provide a menu of services to
small-business owners, including mentorship, access to contract and vendor
opportunities and one-on-one consulting
sessions.
Through Advice on Tap, the chamber
is setting up one-time, 30-minute free
consultations with industry experts. The
goal is to help local businesses grow by
connecting them to people who can answer their questions. It’s open to anyone,
and the chamber is currently looking for
business executives to sign up to participate as the veterans who will provide
advice to those who need it.
By the summer, ChamberLinks will
launch on the chamber’s website. It will
be a resource that gives chamber members access to contract and vendor opportunities, including the qualifications and
criteria required for those jobs.
Information provided will range from
procurement and bid processes to liability insurance requirements and contact
information.
In the fall, the chamber plans to
launch a six-month mentoring program
whereby veteran business leaders will be
paired with small-business professionals
and owners. That program will be open to
future members for a one-time $250 fee,
which also includes a six-month Chamber
membership, and it’s free to those who
are already Chamber members.

Helping hands
Meanwhile, the new year has given
business coach Michael Synk the opportunity to upgrade his In-Synk Business
Book Review.
A resource for entrepreneurs who are
eager to constantly soak up knowledge,
the book review session had been held on

FOR MORE INFORMATION
LaunchYourCity:
http://www.launchyourcity.com/
Lipscomb Pitts Breakfast Club
http://lpbreakfastclub.com/
Greater Memphis Chamber
http://www.memphischamber.com/
Michael Synk
http://www.in-synk.com/
MEMShop
https://www.facebook.com/MemShop2012
Memphis Cash Mob
http://memphiscashmob.org/

the first Friday morning of each month.
It’s now moved to the noon hour, and it
will include lunch, upgrading the series to
a lunch-and-learn format.
All participants in the Book Review in
2012 are eligible for a free ticket. Two-forthe-price-of-one tickets also are available,
as is a six-ticket season pass.
The book reviews will continue to be
held at the Triumph Bank boardroom at
Poplar Avenue and Interstate 240. The
next business book review is March 1,
when the group will review “The War For
Talent,” by Ed Michaels, Helen HandfieldJones and Beth Axelrod.
In the book, the authors show what
companies do to recruit and keep top
employees.
That’s among several examples of the
homegrown, grassroots component to
efforts that are unfolding in support of
entrepreneurship.
Here’s another. The pre-application
process for MEMShop 2013 is open. That
entity is looking for start-ups, artists,
designers, creative thinkers, online businesses and established local businesses
who might want to relocate or test out a
new location.
MEMShop was a success last year,
with the project seeing new “pop-up”
shops turn vacant space at places like
Overton Square into hubs of activity and
commerce. People interested in urban renewal are especially encouraged to apply
for the initiative again this year.
Meanwhile, Shannon Dixon is an
independent consultant who recently
decided to try something that hadn’t been
done here on a mass scale: cash mobs.
The idea calls for a group of people
who are in on the mob to show up at a
prearranged small business, cash in hand.
They agree to spend a certain amount of
money.
“I think people like the energy that
happens when you all come together to
mob somebody,” Dixon said.
It’s the latest in a line of events like
Small Business Saturday or local nonprofits pushing their own “Buy Local” goals
with the idea of supporting homegrown
small businesses and entrepreneurs.
Already, previous Memphis Cash Mob
events have supported local entities like
Literacy Mid-South and Goner Records.
Last month, the Memphis Cash Mob’s
Facebook page posted an image that
summed the whole thing up:
“Keep calm and love local.”
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Budget Will Address Local Medical
BILL DRIES | The Memphis News

T

he two biggest capital spending items in Tennessee Gov. Bill
Haslam’s state budget proposal are
a $62 million renovation of the University
of Tennessee Health Sciences Center in
Memphis and a new $60 million Community Health Building at the University of
Memphis.
Both items represent more than
new buildings for the Memphis medical
community. They also come with moves
toward medical research and economic
development in the medical field that have
been overshadowed by the dollar figures.

The state of Tennessee would put up
$45 million of the $60 million cost of the
new four-story 177,000-square-foot building on the University of Memphis’s Park
Avenue campus.
It would be the new anchor building
on the land that was once the old Kennedy
Hospital for military veterans and returning soldiers. The university would raise the
remaining $15 million.
The Loewenberg School of Nursing
would move from its current location on
the main campus to the building. Its 1,100
students and 68 faculty and staff would be
the largest group using the facility.
But university president Shirley Raines
pushed for a new home in the building for
the school of communication sciences and

disorders as well as the Memphis Speech
and Hearing Center. The center, which the
university has been a part of since 1967, is
now in the Memphis Medical Center.
Raines said the new home for the
school and center is “much needed.”
“We have people on waiting lists trying
to get into those programs,” she said.
Haslam, in a visit last week to the University of Memphis, said Raines lobbied for
the new center, telling him the training will
help attract and fill jobs in an industry that
is growing.
He commended Raines for “understanding the needs of the market and
being able to meet that.”
The $62 million renovation at the
University of Tennessee Health Sciences

H E A LT H CA R E & B I OT EC H

Weight Loss Challenge Launched
michael waddell | Special to The Memphis News

Local businesses, schools and individuals can enter citywide challenge

M

emphis businesses, school
systems and individuals are
gearing up to participate in
the HealthyWage $10,000 Team Weight
Loss Challenge, a citywide three-month
weight-loss contest beginning Feb. 22 that
will reward three top-performing Memphis teams with a total of $18,000.
“Memphis is reported as the fattest
city in the country, which for us represents a tremendous opportunity to help a
community to slim down,” said HealthyWage co-founder David Roddenberry.
“Academic research demonstrates that
obesity has spread through social networks and suggests that it will also reverse
through social networks. Studies also
show that cash rewards can fully triple
the effectiveness of weight-loss programs.
So, if we're able to get even 1,000 people
to slim down, the benefits of that weight
loss will spread enormously through the
community.”
Roddenberry sees wellness initiatives as critical for a region where nearly
one-third of the population is considered
obese and two-third of adults are considered overweight.
“The vision is to make the challenge
a community-wide event analogous to a
marathon or a large 5K where sponsors
connect with and support members of
the community who are losing weight,”
Roddenberry said. “If we make weight
loss fun and exciting, we can reverse the
obesity trend.”
Roughly two dozen companies will
compete in the challenge, which runs
from Feb. 22 through May 17.

Confirmed challenge participants
include Memphis City Schools, University
of Tennessee Health Science Center and
First Horizon Bank. The top three winning teams will receive a total of $18,000
in cash prizes – $10,000 for first place,
$5,000 for second and $3,000 for third.
Members of the community can still join
a challenge even if their company is not
involved.

“

If we make weight loss
fun and exciting, we can
reverse the obesity trend.”
– David Roddenberry
Co-founder, HealthyWage

This year HealthyWage will hold
16 challenges in communities across
the country. During the last four years,
HealthyWage has held events in New York,
Houston, Chicago, Miami, San Francisco,
Seattle, Los Angeles, Dallas, Houston and
St. Louis. The next challenge after Memphis will be in Seattle-Tacoma, Wash.
HealthyWage began offering the challenges four years ago.
“Initially, we offered our challenges
through local health clubs as a way to

help their members lose weight and have
fun at the gym,” Roddenberry said. “We
were then approached by companies
interested in offering our challenges to
their employees as a corporate wellness
solution. We thought it would be fun to
match rivals or local companies up and
have those companies compete.”
Participants in the team challenges
throughout the U.S. have realized a median weight loss of 4.6 percent, and more
than 40 percent of participants lose more
than 5 percent of their body weight.
The recently released “F as in Fat”
report from Trust for America's Health
and the Robert Wood Johnson Foundation concluded that Tennessee could save
nearly $14 billion if the state reduced its
body mass index by 5 percent.
Interestingly, the best weight loss
results have been found in community
challenges.
Participants are more successful when
their larger social network gets involved
in the challenge.
It has been found that communities
also motivate participants with support
with making good daily decisions such
as discounts on healthy meals, free gym
group classes and local running clubs, for
example.
“The challenge is supported financially by three sources of revenue: participant
fees, company fees among those that are
using the program as a corporate wellness
solution, and sponsorship by businesses
looking to support and connect with
participants losing weight in a challenge,”
Roddenberry said.

Center is “overdue,” Haslam said of the
conversion of the space to up-to-date research labs and administrative buildings.
Just as Raines lobbied Haslam, St. Jude
Children’s Research Hospital CEO Dr. Bill
Evans also sought Haslam’s support for
a smaller amount of state funding – $15
million at a rate of $3 million annually for
five years.
The money comes from tobacco
arbitration settlement money that is Tennessee’s share from tobacco litigation split
among numerous states.
The state funding will be combined
with similar financial commitments from
St. Jude and Le Bonheur Children’s Medical
Center as a recruitment fund for researchers at UT’s pediatric medicine department,
specifically the Center for Excellence in
Pediatric Obesity.
Dr. John McCullers began his tenure
March 1 as chairman of the department
and pediatrician in chief at Le Bonheur.
“The more we can help them elevate
that department as a top 20 academic
department of pediatrics, the better it is for
the entire community including St. Jude,”
Evans said, referencing a point he made to
the St. Jude board of directors last summer.
The board approved it and directed Evans
to seek a state commitment as well.
“Those people will come to our campus and provide some consultative service
and to some extent engage in our research,” Evans said. “The stronger they are,
the more impact they can have on us. The
whole concept here was that we want all of
the boats of pediatric medicine to rise with
this rising tide.”
Pediatric sub specialists at Le Bonheur
already participate in care and some research on the St. Jude campus. And St. Jude
has long sought stronger research ties with
the University of Tennessee.
“St. Jude is incredibly strong in pediatric cancer and sickle cell,” Evans said. “But
when it comes to pediatric cardiology and
these other specialties, that’s where we
need to rely on our colleagues at UT. That’s
really what this is investing in.”
Haslam talked in general about a goal
of battling childhood obesity in the state
as he highlighted the research recruitment
funding.
“When we talk about Medicaid costs
consuming so much of our budget,
improving the health of our citizens isn’t
only about their welfare,” Haslam said in
his state of the state address Monday, Jan.
28, in Nashville. “It’s also about dollars and
cents.”
Evans said the medical problem is an
example of how research can be shared
among the three institutions.
“The link to St. Jude is that a part of
obesity is genetics. A part is environmental
– what you eat and how much exercise you
get. But some of it is genetic predisposition. We have a lot of genetics expertise
on our campus,” he said. “Those people at
Le Bonheur can interact with our people,
collaborate, leverage. This is the motivator
here.”

www.thememphisnews.com

February 8-14, 2013 23

news

entre p rene u rshi p

Startup Conference Billed
As ‘Must Attend’
Andy meek | The Memphis News

S

cott Case, the founding chief technology officer of Priceline.com and
Startup America CEO, had some
words of praise for Memphis and Tennessee while on a panel at November’s Ernst
& Young Strategic Growth Forum in Palm
Springs, Calif.
“There aren’t a lot of visible success
stories that are regularly (being) celebrated,” he told the crowd. “When you look
at places like Silicon Valley or New York –
somebody has a good meeting with a venture firm, and Techcrunch covers it. One of
the things we focus on at Startup America
is celebration, and places like Tennessee
took this on.”
An example of that celebration of
entrepreneurs and the startup community
happens this month at the Memphis Cook
Convention Center. That’s when the city
will welcome the inaugural “Everywhere
Else” startup conference – for which Case
will be among the speakers.

“See you in Memphis!” Case tweeted to
his followers in December.
Forbes.com recently described the
three-day conference as a “must-attend”
event. The conference is from Feb. 10
through Feb. 12 and is being hosted by
Nibletz.com, a technology blog that bills
itself as “the voice of startups everywhere
else” and which recently set up shot in
Memphis.
Nibletz co-founder Kyle Sandler said
ticket sales had topped 2,100 for the event,
which was relocated from The Peabody
hotel to the convention center to accommodate the crowd.
In addition to Case, other speakers
include representatives of FedEx, Startup
TN and other accelerators from around
the country. They include Danny Boice,
co-founder of Washington startup Speek
in addition to a panel of all-female startup
founders.
“We’re expecting a celebration of

entrepreneurship from across the country,
in an entrepreneurial city that some of the
biggest brands in the world have called
home,” Sandler said. “I’m excited to share
the culture of Memphis with people from
everywhere else. And we have people coming from all over the country and all over
the world, including Israel, the U.K. and
Chile.”
Among the conference’s other highlights: Damien Echols, who spent nearly
20 years on Death Row in Arkansas as one
of the West Memphis Three, will attend to
participate in a “fireside chat.” Rather than
what sent him to prison, he will talk about
the leaps that technology and culture have
made during the time he was behind bars.
Also at the conference, nearly 100
startups will pack a “Startup Village.”
They’ll be competing for a cash prize and
other awards, in addition to being crowned
the best startup “everywhere else.” While
they’re here, attendees also will be able

to take in Memphis sights and sounds
like Beale Street and a Memphis Grizzlies
game.
Nibletz is a startup itself and announced its relocation to Memphis in late
2012. Site co-founder and content director
Sandler said he and co-founder Cameron
Wright ultimately were swayed by the
startup and entrepreneurship ecosystem
that’s coming together here. They also
were swayed by a strong courtship from
EmergeMemphis executive director Eric
Mathews and his team that includes
LaunchYourCity co-president Andre Fowlkes and chief branding officer Elizabeth
Lemmonds.
The attendee ticket is $60 for the full
three-day conference. The ticket includes
admission to all keynotes, panels and exhibit areas, and admission to all networking events and official after parties.
For more information about tickets, go
to everywhereelse.co/tickets.

M AS T E R YO U R M A R K E T: $ 1 0
A S E M I -A N N UA L S E M I N A R S E R I ES O N S H E L BY C O U N T Y R E A L ES TAT E T R E N D S

THURSDAY, FEBRUARY 14, 2013
3:00 PM - 4:30 PM
HOLIDAY INN-UNIVERSITY OF MEMPHIS
OVERTON ROOM

A N DY R A I N ES

E R I C BA R N ES

reserve your seat today!
call 901-528-5273 or email
wendy@chandlerreports.com

attendees receive
electronic copies of
our presentation and
walk away with our
most popular market
trend reports.
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Seminar to Tackle Reappraisal
SARAH BAKER | The Memphis News

R

eal estate industry professionals
will soon have the opportunity to
learn more about two ongoing issues that will affect every homeowner and
taxpayer – the 2013 Shelby County reappraisal and the school consolidation.
Real estate information company
Chandler Reports will host its 2012
year-end “Master Your Market” seminar
Thursday, Feb. 14. The event will be held
from 3 p.m. to 4:30 p.m. at the Holiday Inn
University of Memphis, 3700 Central Ave.
The presentation will include market
trends reports covering residential and
commercial sales, foreclosure activity,
new housing analysis and trends in lending.
Andy Raines, property tax attorney
with Evans & Petree PC, will discuss the
2013 Shelby County tax reappraisal. It’s a
topic that Raines finds fascinating, given
that its effects are so far-reaching.
“Everybody has to write a check to pay
their property taxes, so they’re anxious
to know how much of an impact on my

finances, on my bottom line, is this reappraisal going to be?” Raines said. “I think
people have a concern, rightfully so, that
this is going to impact their budget.”
Raines will project what property
owners can expect as a result of the reappraisal, as well as provide some basic
information about what taxpayers need to
be aware of.
“When will values come out, how
should they react to them, when do they
have to file an appeal, what’s the process
for filing an appeal, what do you have
to prove when you’re filing an appeal if
you’re trying to get a tax reduction,” he
said.
For instance, in Memphis, the taxes
must be paid by the end of August. Raines
said because the values won’t come out
until April or May, that tax bill based on
the reappraisal will be due within 90 to
120 days after an owner knows the value.
But for Shelby County and the municipalities, the taxes don’t have to be paid
until the end of February 2014, so the

effect will not hit quite as quick.
Meanwhile, Eric Barnes, publisher of The Daily News and The Memphis
News, will provide the latest update on
the Shelby County schools consolidation. He said many people are focused
on what will happen with the merger and
how that will affect the desirability of
some neighborhoods.
“The proximity of housing to quality
schools is, obviously, a huge issue in real
estate,” Barnes said. “There may be some
panicked attempts to sell in the suburbs.
That could hurt the slow improvements
we’ve seen in home sales.”
But regardless of what happens with
the school merger, Barnes said charter
schools are here to stay and perhaps dramatically multiply over the next few years.
“To date, charters have largely been
focused on poor, at-risk kids,” Barnes
said. “Because of this – and because the
state is using charter schools to take over
the failing schools in Memphis – many
people assume that the only allowed pur-

pose of charter schools is to help at-risk
kids.”
Barnes said over the coming years,
there will be more charter schools focused on middle and upper-middle class
students.
“In essence, they may well be competitors not just to the top optional programs
at schools like Grahamwood and White
Station, but also to private schools,” he
said.
Attendees will receive an electronic
copy of the Chandler Reports presentation along with copies of the most
popular trend reports. The cost is $10 for
Chandler Reports subscribers, $15 for
non-subscribers.
Anyone interested in attending “Master Your Market” can visit www.chandlerreports.com or contact Wendy Greenlaw,
Chandler Reports business development
manager, at 528-5273 or wendy@chandlerreports.com.
Chandler Reports is a division of The
Daily News Publishing Co. Inc.

INKED

Madewell Coming to Saddle Creek
SARAH BAKER | The Memphis News

The Shops of Saddle Creek in Germantown will soon
gain another national retailer with no other presence in
Tennessee.
Madewell, a subsidiary of J. Crew Group Inc., has
signed a 3,061-square-foot lease in The Shops of Saddle
Creek North, 7509 Poplar Ave., in part of the space that
was previously The Gap in between James Avery Jewelry
and Brighton Collectables.
Saddle Creek is a 148,000-square-foot lifestyle center
leased and managed by Fort Worth, Texas-based Trademark Property Co. Vince O’Toole, former senior vice
president leasing with Trademark, handled the Madewell
deal.
“It continues to solidify our position in the market
by having one-of-a-kind tenants,” said Kenneth Taylor,
general manager at The Shops of Saddle Creek. “This will
be their only Memphis location, as well as the first location in Tennessee.”
A spokeswoman for Madewell said the Saddle Creek
space is in the build-out construction phase and the
store is slated for a March 24 opening. Madewell has
already posted some job openings on Craigslist.
This will mark Madewell’s first Tennessee location.
The spokeswoman confirmed that the retailer wouldn’t
be expanding into Nashville for at least another year.
The spokeswoman added that in some of Madewell’s
other stores, there is a denim bar and a chambray bar. It
depends on if Saddle Creek store layout has the room for
those concepts.
Madewell joins a couple of other stores under construction in Saddle Creek. White House Black Market
is renovating and expanding from 2,000 square feet to
2,980 square feet. The boutique will also have a spring
opening, and in the meantime is operating out of a tem-

porary location in Saddle Creek South at 2055 West St.
And Brooks Brothers is under construction at Saddle
Creek West. The high-end clothier is shooting for a late
May opening.
In other commercial leasing news, Barr Brands
International Inc., a Memphis-based specialty cleaning
products provider, has inked a 15,000-square-foot office
lease at Lenox Park Building D, 6750 Lenox Park Court.
Barr will be expanding and relocating from the Kimbrough Building in Germantown Park by June.
Barr’s brand portfolio, which is sold through retail
stores nationwide, includes Goof Off, Klean-Strip, BIX,
Microban, Bulldog, DampRid, Jasco, Home Armor, Citrustrip and SprinkleRite.
Michael Morgan and Kelly Truitt of CB Richard Ellis
Memphis’ tenant advisory group represented Barr in the
lease. CBRE Memphis’ office leasing team, led by senior
vice president Ron Kastner, represented the New Yorkbased landlord, Highbrook Investment Management.
Barr’s new lease grew Building D’s occupancy
from 60 to 75 percent. Kastner said Class A office
space along the Poplar corridor is reaching
pre-recession levels, and that should drive occupancy and fill some occupancy in suburban properties such as those in Southwind,
Tenn. 385 corridor and Northeastern sector.
“Those buildings that are sitting there
ready to be leased that are in good physical
condition will have a new-found opportunity
basically these next two to possibly three
years – especially those which have
20,000 and larger square foot vacancies,” Kastner said. “I think that Lenox

is a good example of that. Not that Barr necessarily was
running to the Poplar corridor, but three years ago, they
probably would have because the values were there, the
vacancies were there and the opportunities were there.
Now, if you can even find 15,000 or 20,000 feet along the
Poplar corridor, it’s pretty pricey – it’s going to be North
of $25 and probably even $27 a square foot to get it if you
even can get it.”
Highbrook bought Lenox Park Buildings C through F
in May for $22.3 million. The four-story buildings are on
about 28 acres; each have more than 100,000 square feet
and were built between 1997 and 2001.
“Since acquiring four of the seven Lenox Park buildings in May of last year, Highbrook’s Will Milam has
spent a great deal of time getting to know the current
tenants of Lenox Park and understanding their needs,”
Kastner said.
Meanwhile, Alliance Express has leased 12,500
square feet at 10400 Marina Drive in Olive Branch.
The Erie, Pa.-based tenant manufactures, supplies
and distributes plastic caps, end caps, pipe caps,
grommets and industrial components. Alliance
Express, which is new to the Memphis market,
was represented by Elliot Embry with NAI Saig
Co. and Dan Robinson with NAI Dan Robinson & Associates.
The landlord – Metro Investments Co.,
part of Belz Enterprises – was represented by
Trip Spear with Belz.
Send commercial lease announcements to Sarah Baker, who can be
reached at 521-2464 or sbaker@
memphisdailynews.com.
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Economic Development Through Entrepreneurism
to inspire and empower people to follow
Last week we visited downtown
their passions, thus creating a vibrant,
Las Vegas to tour and learn more about
connected urban core.
what Zappos founder Tony Hsieh is doing
Hsieh’s team bases the investment
to stimulate entrepreneurial activity and
thesis on many of
urban revitalization
the principles in Harthrough his Downvard Economics protown Project initiafessor Edward Glaetive. Hsieh is personser’s book “Triumph
ally investing $350
of the City.” Glaeser’s
million to transform
work focuses on the
downtown Las
Vegas into the most
JOCELYN ATKINSON determinants of city
& michael graber growth and the role
community-focused
let’s grow of cities as centers
large city in the
of idea transmission. Glaeser’s findings
world in less than five years. Investment
dollars are allocated to real estate develop- indicate that when people live closely with
one another, the opportunities to interact
ment, residential development, small busiserendipitously increase, which increases
ness, education and a fund for start-ups.
the sharing of knowledge, ideas and
The Downtown Project is a for-profit entity
improves productivity. Urban residential
that aims to garner a return on invest after
density of at least 100 people per acre
it successfully realizes a return on comcombined with ground-level gathering
munity. Hsieh is aggressively recruiting
smart and passionate people to Las Vegas, places such as cafes, interesting small

businesses, and public spaces increases
economic output and happiness. They are
rethinking everything as they design this
new community focused on both personal
and economic growth.
An audacious project and certainly
inspirational as Memphis continues its
revitalization work Downtown and builds
its entrepreneurial community. The
revitalization of downtown Las Vegas and
Memphis share many challenges in common but there are also big differences. In
some ways, Las Vegas is at the starting
line because it lacks infrastructure. Hsieh’s
team is remodeling buildings where possible, but quite a bit of capital intensive
new construction is needed. We are leaps
ahead in this area thanks to pioneering
efforts from real estate developers and
the Downtown City Commission. We have
a strong foundation in the core tenants
needed for a community to take hold:
restaurants, education, retail and green

space. Our visit brought to focus how far
Memphis has come in the last 10 years
and we felt appreciation and pride for our
own community.
However, seeing the work under way
in Las Vegas in the entrepreneurial arena
was like salt on old wounds. In last week’s
column we discussed the growth capital
shortage in Memphis – very few venture
capital firms, an underground angel network and a risk adverse culture. Meeting
with Hsieh in Las Vegas made us wonder
where our benefactor and talent magnet
may be hiding. Great things are happening
there because he has attracted passionate
and smart people to a place where they
have the resources they need to make
great things happen. At the heart of it is
Zappos, the anchor spilling its highly successful yet unconventional core values into
the community.
Our corporate anchors Downtown and
elsewhere in the city support the infrastructure but do little to participate in the
type of ground level community happening
in Vegas.

R E A L E S TAT E R E C A P

Nike Buys Frayser Land
From Belz for Expansion
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ERIC SMITH | The Memphis News

Raleigh Rd

northwest corner of New Allen Road and New Frayser Raleigh Road
200 acres in frayser
Sale Amount: $2.2 million
Sale Amount: Jan. 24, 2013
Buyer: Nike TN Inc.
Seller: Belz Investco GP
Details: Nike Inc. has paid $2.2 million for about 200 acres of vacant land in Frayser
from Belz Investco GP for an expansion of its North Memphis distribution center.
Operating in the transaction as Nike TN Inc., the Beaverton, Ore.-based sports
giant bought the land in two parcels – a 162.5-acre tract and a 38.4-acre tract, both
north of Nike’s 1.1 million-square-foot facility in Belz Enterprises Inc.’s Northridge
Industrial Park.
The sale closed Jan. 24, and no financing was associated with the transaction.
The land is classified as farm, according to the Shelby County Assessor of Property. The larger tract has a 2012 appraised value of $428,700; the smaller has a 2012
appraised value of $201,200.
The board of the Memphis and Shelby County Economic Development Growth
Engine approved last October a 15-year payment-in-lieu-of-taxes (PILOT) agreement with Nike for the $301 million project.
According to the approved PILOT, the expansion would retain 1,600 jobs and
add 250 more once the expanded facility opens.

6745 winchester road
memphis, TN 38115
Sale Amount: $2 million
Sale Date: Jan. 18, 2013
Buyer: Noorallah Dharani
Seller: Baha Hajjeh
Loan Amount: $1.4 million
Loan Date: Jan. 18, 2013
Maturity Date: Feb. 1, 2018
Lender: First Citizens National
Bank
Details: Noorallah Dharani has
paid $2 million for the Q-Mart
convenience store and gas station at
6745 Winchester Road.
Dharani bought the
7,812-square-foot retail store in a
Jan. 18 warranty deed from Baha
Hajjeh, who had acquired the property in a May 2012 quitclaim deed
from Numan Hajjeh.
Built in 2009, the property sits
on 0.8 acres at the southeast corner
of the intersection of Winchester
and Ross roads, across the street
from World Overcomers Outreach
Ministries Church.
550 south street
COLLIERVILLE, TN 38017
Sale Amount: $1.4 million
Sale Date: Jan. 25, 2013
Buyer: J-Line Pump Co.
Seller: RockTenn CP LLC
Details: J-Line Pump Co. has paid
$1.4 million for the manufacturing/
processing mill at 550 South St.
The company bought the
79,350-square-foot facility in a
Jan. 25 special warranty deed from
RockTenn CP LLC, a Norcross,
Ga.-based entity that operates
more than 245 facilities in the U.S. –
including two in the Memphis area
– Canada, Mexico, Chile, Argentina
and China, according to the com-

pany’s website.
J-Line Pump, a division of
American-Marsh Pumps, “focuses
on the irrigation, water well and fire
protection markets worldwide,” according to its website.
The 12.41-acre property J-Line
Pump bought sits on the north side
of South Street and includes a mill
that was built in 1975, whose Shelby
County Assessor of Property 2012
appraised value was $1.8 million.
3625 old getwell road
memphis, TN 38118
Loan Amount: $1.8 million
Loan Date: Jan. 23, 2013
Maturity Date: Jan. 15, 2028
Borrower: Aluma-Form Inc.
Lender: Trustmark Inc.
Details: Memphis-based AlumaForm Inc., whose headquarters
are at 3625 Old Getwell Road in
Oakhaven, has filed a $1.8 million
loan on the property through Trustmark Inc.
A manufacturer of special structures and hardware from “apitong”
(structural) wood and aluminum
for the utility industry, Aluma-Form
expanded in 2010, filing a loan at
that time through Regions Bank.
The new facility brought added
capacity, allowing Aluma-Form
to increase manufacturing of its
newly developed “fiberglass equipment mounts” and “fiberglass guy
strain insulators,” products used to
stabilize utility poles, a company
spokesman said.
The company, which manufactures all of its products at its
Memphis location, sells its line of
products throughout the U.S. and
Canada, as well as in parts of the
Caribbean, with Jamaica being a big
customer.
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What Tangled
Webs of Ego
In December, the star athlete was in
New York for the festivities surrounding the presentation of a major sports award. The media were
all over him, and he, thus, was on his best behavior
– perhaps. He was, I take it, on that circuit that athletes apparently are put on by silent agents, wherein
they get their pictures taken while bringing cheer to
people with bleak futures – such as sportswriters.
“I mean,” he was quoted as saying, “I don’t like
cancer at all. I lost both my grandparents and my
girlfriend to cancer. So
I’ve really tried to go to
children’s hospitals and
see, you know, children.”
Yes, I know children. I’ve
written about children. I’ve
raised children. That would
have been my reply to this
VIC FLEMING 21-year-old child. I might
I SWEAR have also agreed with him
on the cancer thing. I don’t
like it either.
In an earlier interview, the same athlete had
been asked about the notion that he had not attended the funeral and burial of his girlfriend. “She
made me promise, when it happened, that I would
stay and play.” Forced promises. The stuff of Romance and romance. Especially where ball-playing
is involved. Substitute jury duty and ... not so much!
Unless you’ve been on Mars or otherwise avoid
sports reporting altogether, you’ve at least a passing familiarity with this story. Nonetheless, I choose
not to
identify
the individual or
Fleming’s weekly puzzle Page 31
the school
involved.
What good would it serve? The point may be that
anyone really cares.
Suffice it to say that the storyline now runs
something like this:
The ball player (BP) and his major university’s
athletic director are on record as saying that BP
“was drawn into a virtual romance” with a someone
who used a fake name. He “was fooled into believing
she died of leukemia in September,” at which time
BP’s only contact with his gal had been via Internet
and phone.”
That stands more than a little in contrast to an
interview BP had with a big sports magazine back in
September, when he “went into great detail” about
his relationship with the woman, including mention
of her “physical ailments. He also mentioned meeting her for the first time after a game in California.”
At least one media outlet reported that, apparently based on “information provided by [BP’s] family members,” BP and his girl “first met, in person, in
2009” and that the two also had gotten together in
BP’s home state at least once over time.
BP’s soon-to-be alma mater is now stating for
the record that BP “found out that [Girlfriend] was
not a real person through a phone call he received
Dec. 6,” following which he told his coaches ... three
weeks later.
More could be written (by me). More has been
written (by everyone else). Motive? Intent? Opportunity?
But come on! The guy’s a kid. Kids will be kids.
Kids don’t always tell the truth. Folks who don’t
tell the truth, who get caught, and who respond by
contriving to perpetuate multiple falsehoods – well,
we’ll see them in court, someday, I suspect.
Vic Fleming is a district court judge in Little Rock,
Ark., where he also teaches at the William H. Bowen
School of Law. Contact him at vicfleming@att.net.

I Swear Crossword
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Austin Takes Reins Of
Wolf River Conservancy
richard j. alley | Special to The Memphis News

C

ommercial real
estate lawyer
Stewart Austin
of Glankler Brown,
PLLC, has been named
the new board president for the Wolf River
Conservancy as of
Jan. 1.
“Like most people,
I was drawn to the
group after taking a canoe trip, the river really
sells itself once you’ve
been out there and
seen it,” he said. “But
after I did that and got
a little more involved
it was a big plus that I
could use some of my
work skills to help a
nonprofit.”
The Wolf River
Conservancy is a land
trust whose mission is
to protect the Wolf River and its watershed, a
mission that is accomplished by buying land
when available and
holding conservation
easements.
“We’ve taken it a
step further in that
AUSTIN
we not only want to
protect the river and
estate law, which is
the land, but we want
my entire practice
to promote conservanow.”
tion, education and
The Memphis
recreation,” Austin
native, and Memphis
said.
University School
“Those are our
Like most people, alum, grew up with
three main missions.”
I was drawn to an affinity for the
The conservancy
has protected more
the group after outdoors, but it escathan 18,000 acres so
taking a canoe lated during his time
as a clerk for Federal
far.
trip, the river District Judge Daniel
That’s a lot of
really sells itself H. Thomas in Moland, and handling
once you’ve bile, Ala.
any buying of it is
“It was a great
what Austin has
been out there
year
and I wouldn’t
trained to do since an
and seen it. But
trade it,” he said. “I
undergraduate studyafter I did that loved Mobile, it’s a
ing business and
and got a little great place, I loved
real estate finance
more involved it the outdoors and
at Texas Christian
University.
was a big plus there was a lot to
After school in
that I could use do with the warm
weather there.
Fort Worth, he ensome of my work
“Coming home,
tered the University
skills to help a it’s always good to
of Alabama School of
nonprofit.” get back to familiar
Law in 1993.
surroundings,” he
“It was really
– Stewart Austin
said of moving back
more of an offshoot
to Memphis and
of business,” he said
working with Glankler Brown where
about his decision to obtain a Juris
he handles leasing, land sales, bank
Doctorate.
and loan work.
“I liked business, but I was
“It gives me a chance to do a
intrigued by the law and luckily it
little bit of business work and I like
came together for me doing real

“

the transactional
side.”
The work has remained constant even
when the real estate
industry dipped with
the economy, though
it did change, he said,
and instead of doing
real estate closings,
there were more
foreclosures and loan
modifications.
He joined the
board of directors
of the Wolf River
Conservancy more
than two years ago
and has worked with
it to handle transactions of buying land
as well as selling it
when necessary and
to entities such as the
state and the Tennessee Wildlife Resources
Agency, which will
work to protect the
land themselves.
Austin fell in love
with the river from
the vantage point of
a canoe on the water
and he and his wife,
Ellen, have made
an effort to impress
upon their daughters, Sarah and
Elizabeth, the importance of the
water and land to current and future
citizens.
To increase awareness among
the community at large, the conservancy offers canoe trips on the
first Saturday of every month and,
though canoeing is a main draw,
the Wolf River Greenway is at the
forefront of any talk of coming attractions.
Many people have already taken
advantage of the spur between Walnut Grove Road and Germantown
Parkway, only part of the eventual
21-mile trail, but there is a lot more
to come.
Austin, at 44, represents the drive
to have younger people become
involved with local nonprofits in
general, and the conservancy in
particular.
“As we get more involved in the
Greenway, which is more of a city
project, we need the help of more
people in the city that are excited
about it,” he said.
“Younger people that are excited
about it and can help with talking
to neighborhoods, raising money,
spreading the word or just any way
they can.”
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Rix Discovers Everyone’s Perfect Chocolate Flavor
ERINN FIGG | Special to The Memphis News

“W

hat does your business
taste like?”
That’s one of the first
questions Chef Phillip Ashley Rix asks
when company leaders commission his
signature chocolates to represent their
brands. It’s an unusual way to start a
business conversation, and it usually jolts
people into thinking outside the box, he
says.
According to the Memphis chocolatier,
most business owners do discover a new
dimension to their companies once they
start thinking about it. Some may decide
their brands have a sweet or tropical flair;
others might consider their companies to
be spicy and surprising.
Regardless of their answers, Rix is
ready to embrace any palatable challenge.
The 34-year-old owner of Phillip Ashley
Chocolates has won national awards for
his ability to transform distinctive ingredients into intriguing flavor combinations.
Part of his knack for capturing a
company’s essence in a piece of chocolate
comes from his own background in the
corporate world and branding, Rix said.
He started his career working in marketing
and sales for companies like Apple, UPS
and FedEx.
“I was good at it, but after 10 years of

doing it, I started to think about what else
I could do with my life,” Rix said. “I wanted
something outside of normal corporate
America.”
While he had always enjoyed cooking, he never planned on pursuing it as a
career. But one day he was watching a TV
show about chocolate and it hit him: he
wanted to learn how to make it.
“I wanted to do something really
different in the culinary industry, and it
doesn’t get much harder than pastries and
specialized chocolates,” he said. “Making
chocolate is one of the most temperamental tasks in cooking.”
He spent two years immersing himself
in the world of chocolate before he ever
tried to make one. He studied the molecular makeup, the “deep science of it,” the
types of cocoa beans and their different
regions.
He also studied spices and how to use
them and combine them. Finally, without
using a recipe, he made an ordinary truffle.
It was good, but not good enough.
“I spent a lot of time finding out
what everyone wasn’t doing. I didn’t see
anyone putting bleu cheese in chocolate.
I thought, ‘I bet I could make that work.’ It
does.”
His list of experimental ingredients
kept growing as he tried to see how many
different flavor combinations he could
make. Sweet corn, basil, barbecue sauce,
cherry blossom, bacon, bourbon and

Spanish saffron all found new life in his
chocolates.
His first successful infused chocolate was made
with sweet potato.
“The Mama Jean
chocolate was named
after my grandmother and
her sweet potato pie, and
it embodies the biggest
thing I set out to do with
chocolates,” Rix said.
“All the names, shapes,
ingredients, the way
they’re painted – there’s
a reason and an emotion
RIX
behind all of it. I want to
tell stories with chocolate so when people are eating it, they’re
experiencing things. There’s a backstory to
each one.”
Even the packaging has something to
say. The henna-inspired box wrap reflects
Rix’s love for tattoos. The signature satin
bag that envelopes each box reflects his
appreciation for luxury.
“I’ve always been a big fan of things
that come in cool bags. There are a lot of
creative chocolate boxes out there, but I
really wanted to do something to set mine
apart. I want to be the Christian Louboutin
of chocolates,” said Rix, referencing the
famous luxury shoe brand.
Last year, Rix took a leap and decided
to leave his corporate career altogether for

a new Willy Wonka-inspired life. He began
selling his artisan chocolates at events
and on his website, phillipashley.com. And once
he started telling his own
stories through chocolate,
he decided he wanted to
help other companies do
the same thing.
“I didn’t want to be just
some chocolate maker
making chocolates,” Rix
said. “I wanted it to be
a little more sexy. I was
always asking, ‘How can I
incorporate these abilities
and this passion into a flavor?’ and I knew I could be
a business consultant and help companies
discover their own flavors as well.”
He has worked with Lipscomb & Pitts
and Gould’s, for example, creating chocolates customized in flavor and design for
their business partners and clients. He
reads company information, tours the
facilities, watches employees in action
and offers flavor recommendations. When
he worked with Gould’s, he was inspired
by the tropical and floral elements in the
award-winning day spa. The chocolate he
eventually created incorporated a blend
of mandarin, tangerine and coconut.
Gould’s Managing Director Chris Blancett
proclaimed the chocolates delicious in a
recommendation for Rix’s website.
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Expanding Distribution
MICHAEL WADDELL | Special to The Memphis News

B

udweiser of Memphis is dedicated
to expanding the craft beer segment in Memphis following its
acquisition of Southwestern Distributing’s
sizable craft beer portfolio last October,
making Budweiser of Memphis the largest
wholesaler of craft beer in the Memphis
market.
Now the distributor is deep into planning for the first-ever Memphis Beer Week,
which will run from April 21 to April 27
and will feature a variety of special events
around the city.
“When you go to big craft beer markets
like Philadelphia, San Francisco, New York
or Atlanta, one thing you see in common
is a city beer week with huge lineups of
events, rare beer tappings and tastings,
beer dinners and luncheons, liquor store
tastings or other fun stuff,” said Austin
Sawyer, Budweiser of Memphis craft specialty brand manager.
So about one month after the completion of the deal Budweiser got the ball
rolling on planning a Memphis Beer Week

“That will be a
great way to kick
off Memphis Beer
Week,” Sawyer said.
“After that, most of
those craft outlets in
the city – the Flying
Saucer Emporium,
Young Avenue Deli,
Mellow Mushroom,
Sweetgrass, Local
Downtown, Local
Midtown, Aldo’s
Pizza Pies on Main
Street – will be holding rare tappings and
Photo: Lance Murphey
tastings each night,”
Austin Sawyer, top, of Budweiser of Memphis, installs taps for
Sawyer said.
Brooklyn Brewery at Bardog Tavern with bar owner Aldo Dean.
Sawyer believes
imported kegs and rare tappings should
to rival similar events held in other cities.
satisfy the palates of even the most
“With Memphis Beer Week, we are
demanding “beer geeks,” and the week’s
really trying to build the presence of craft
events will also showcase the company’s
beer here. I think Memphis is really startcore craft labels like Sierra Nevada Pale Ale,
ing to solidify itself as a serious craft beer
New Belgium’s Fat Tire, the beers of local
city,” he said.
Ghost River Brewing, St. Louis’ O’Fallon
Budweiser of Memphis’ first craft supand Blackstone Brewery from Nashville.
plier was New Belgium Brewing Co., and
Memphis Beer Week festivities will culthey will partner with new supplier Yazoo
minate at the annual Memphis Brewfest at
Brewing Co. to put on a barbecue and beer
AutoZone Park April 27. Sawyer said that
dinner at Central BBQ Downtown April 22.

E M P L OY M E N T

Vaco Memphis Adds Two Divisions
sarah baker | The Memphis News

V

aco has added two new divisions to
its Memphis office, growth partners
of the consulting and placement
firm say is an organic extension of its service offerings.
Vaco – a Nashville-based staffing firm
that provides candidates for positions in
finance, accounting, technology and logistics – has recently launched a new division,
Vaco Operations, which will be focused on
recruiting human resources, sales, marketing and executive assistants.
Over the last year, Vaco has been placing tons of connections into those roles,

so partner Cheryl Burch Citrone said Vaco
Operations was a natural fit. Vaco Memphis, established in 2002, is one of 28 Vaco
offices nationwide.
“We just began to look at other service
offerings in the market, especially in the
logistics division,” Citrone said. “As that
began to grow, clients began to ask us, ‘Can
you help us with an HR position?’ ‘Can
you help us with a sales position?’ ‘Can
you help us with a marketing position?’ We
kept getting those requests over and over
and over again and we thought, ‘Maybe we
should look at this.’”
What added fuel to the fire was Vaco already had two experts in-house that could
lead Vaco Operations. Jessica Van Eyck is
focusing on HR and marketing, and Lee

Absolute Real Estate
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Ferguson is focusing on sales and executive assistants.
“It just made sense to capitalize on
(their) strengths,” Citrone said.
The executive assistant division came
about as Citrone talked with clients and Clevel executives during networking events.
Executive assistants have been a strong
service provided out of Vaco’s other offices,
including its home base in Nashville.
Citrone said the use of recruiters is on
the upswing nationwide.
Meanwhile, Vaco Memphis has also
formed a new legal entity, Vaco Compliance and Audit Group, which began operation at the beginning of 2013. Partner Joe
Fracchia said it’s the result of Vaco merging
at the end of last year with one of the firm’s

event is growing by 500 people each year,
and he expects more than 2,000 beer lovers
on hand this year.
“We are trying to use as much regional
and local craft beer as we can to tie into
the festival,” Sawyer said.
Late last year, Budweiser of Memphis
brought Chicago’s Goose Island Beer Co.
to Memphis, and over the past week they
debuted the first new brand to the market
this year – Brooklyn Brewery.
Carla Villa, Brooklyn Brewery brands
manager, was in Memphis to roll out the
brand, which included 10 tap takeovers at
both Flying Saucer locations and Bardog
Tavern on Madison Avenue.
“Memphis will probably be the only
new market we will be filling in in the
United Sates this year,” Villa said. “We will
have great distribution here, with availability in Kroger, Whole Foods and various
convenience stores around town.”
Brooklyn Brewery beers available here
will include Brooklyn Lager and Brooklyn
Brown as well as four other year-round
offerings and a seasonal lineup. Special offerings in Memphis will include Brooklyn’s
limited Brewmaster Reserve series.
“Every quarter we come out with beer
that we typically only make once and it is
only available for a short time on draft,”
Villa said.
“Our next Brewmaster Reserve will be
our Silver Anniversary Lager in late March
or early April to celebrate our 25th anniversary as a brewery.”

strategic business partners, Orlando, Fla.based Compliance and Audit Group.
“We were already operating in the
marketplace as one company, but legally,
we were not one company,” Fracchia said.
“So it helped us on a lot of different fronts,
forming a legal agreement rather than being strategic partners.”
The new division is going through
a rebranding process that’s slated to be
rolled out this summer. Vaco Compliance
and Audit Group will bring Vaco Memphis’
employee headcount to 25.
“We are taking the services that we’ve
been providing for clients primarily here in
the Southeast and migrating those services
to all of our clients,” Fracchia said. “That’s
kind of our short-term focus.”
Vaco Compliance and Audit Group is
primarily concentrating on strengthening
its clients’ information security. Fracchia
said the companies his team is working
with are increasing spending on services
that may have taken a back seat recently.
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Remington College Hires Lovette

Legislation Propels
Parks Controversy

kate simone | The Memphis News

bill dries | The Memphis News

Demetrius “Dee” Lovette has been named director of career services at Remington College’s Memphis campus. In the role, Lovette provides
job placement services to students and graduates.
Education and/or work experience:
I have more than 12 years of experience working in recruiting and human
resources, and I am currently pursuing
my Master of Business Administration.

Who has had the greatest influence
on you? My grandmother Corine and
my mom, Lucille, have always been the
strongest influences in my life.

Family: 15-year-old daughter, Amber.
Favorite quote: “If we don't change,
we don't grow. If we don't grow, we
aren't really living.” – Gail Sheehy
Favorite movie: “The Sound of Music”
The sports team(s) you root for: The
Dallas Cowboys
Activities you enjoy outside of work:
My daughter is a cheerleader with
Memphis Elite Cheer, and I enjoy traveling with the group. I also enjoy volunteering as a greeter with New Direction
Christian Church.
What talent do you wish you had?

What attracted you to Remington
College? I was drawn to Remington
by its mission of providing quality education and services to students while
maintaining the highest standards
when it comes to ethics and values.
What are your goals in your new
position? Even though employment
is never guaranteed, as the director of
career services, my goal is to provide
helpful tools and resources that our
students need to write resumes, apply
for jobs and learn techniques that will
help them during job interviews.

THE LOCAL

lovette
Dave Shingles Jr. has been
named chair of Remington
College-Memphis’ criminal
justice department. Shingles
previously served as a patrolman,
undercover agent and criminal
investigator for the Olive Branch
Police Department.
Dr. Richard W. Phillips,
president of Southern College of
Optometry, has been appointed
to the board for the Southern Association of Colleges and Schools
– Commission on Colleges. The
board is the accrediting body for
higher education institutions in
11 Southern states.

VOICE OF
MEMPHIS

Baptist Memorial Hospital for
Women has named its 2013-2014
medical staff leadership: Dr. Judi
Carney, president; Dr. Christine
Mestemacher, vice president; Dr.
Riad Homsi, chair, obstetrics department; Dr. Aric Giddens, vice
chair, obstetrics department, and
chair, pediatric-prescribed extended care; and Dr. Keith Owen,
chair, pediatric department.

4MEMPHIS SHOW
with EARLE FARRELL

Dr. Robert W. Williams,
professor at The University of
Tennessee Health Science Center,
has been selected by the European Commission to participate
in the Human Brain Project, one
of its two future and emerging
technologies projects.

Monday – Friday 3:00 pm – 6:00 pm
LISTEN LIVE
kwam990.com

A

I played two instruments in my high
school band and I was also the drum
major, but when it comes to music, I
really wish I could sing.

Want to hear some good news about the Mid-South? Try
The Earle Farrell 4 Memphis Show! It’s a show about art,
businesses, entrepreneurship, film making, music, and so
much more. It’s something different everyday. Listen to
AM990 for local talk!

Want to be part of The Earle Farrell 4Memphis Show?
Contact us at farrellpro@aol.com.

Laurinda Ingram has been
promoted to director of estate
and gift tax services at Reynolds,
Bone & Griesbeck PLC Certified
Public Accountants and Advisors;
Amy Albert and Nathan Stevens
have been promoted to audit
managers; and Daniel Johnson
has joined as intern.
Danette Hamby has been
appointed human resources
assistant at Central Defense Security. Hamby will work with the
human resources manager and
will provide new employees with
paperwork and materials.

s Shelby County suburban leaders
were meeting in Nashville Tuesday,
Jan. 5, with Tennessee legislators
about possible moves toward some version of
suburban school districts, the Memphis City
Council was reacting to a pending bill in the
state Legislature.
The Tennessee Heritage Preservation Act
of 2013 has nothing to do with the Shelby
County schools merger.
But it scraped a still raw nerve at Memphis
City Hall from the 2011 move to the schools
merger – two years of state legislation altering
the terms of that merger, fueling an ongoing
federal court lawsuit over first the merger and
then the attempt at suburban school districts.
The result this week was the chronic
controversy over the idea of renaming Nathan
Bedford Forrest Park reached a new level.
The council voted Tuesday to not only
rename Forrest Park but Jefferson Davis Park
and Confederate Park as well.
All three parks were renamed effective
immediately with temporary names until
the council moves, possibly as early as next
month, to settle on and approve the permanent new names for the Civil War-themed
parks.
The bill, sponsored by state Rep. Steve
McDaniel, R-Parkers Crossroads, and state
Sen. Bill Ketron, R-Murfreesboro, would
forbid changing the name of any park in the
state named in honor of a military veteran or
commemorating a war and forbid removing
statues, markers and other items from those
same parks.
“We shouldn’t be debating this stuff,” said
City Council member Harold Collins, who
has not been among those leading the latest
attempt to rename the park.
“For us to be thrown into a debate by
other people who don’t even sit on this board
– it’s not right,” he continued.
“I’m not going to accuse them of being
takeovers, rough riders, antagonists, meddlers. But you get the picture. Instead, they
want to decide what they want to name our
properties.”
Earlier in the day, council member Bill
Boyd, the most vocal council opponent of the
renaming action, urged his colleagues to go
for an alternative like renaming the soon to be
expanded L.E. Brown Park in the old Cleaborn
Homes public housing development in honor
of Ida B. Wells.
Wells’ 19th century Memphis home was
on the site of what later became the park,
Boyd said.
Boyd also argued for a “normal process.”
“This isn’t normal anymore because of
the state,” council member Kemp Conrad
countered.
Conrad said he had not planned to vote
to rename Forrest Park at the outset. He
abstained on the immediate name change
resolution that was approved Tuesday.
The council also moved ahead Tuesday
with the first of three readings of two ordinances to permanently rename Forrest Park
to include the name of Ida B. Wells and to
rename Forrest and the two other parks with
names still to be determined.
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»

happenings
Memphis Child Advocacy Center will hold its Works of

Heart valentine auction, featuring works by more than 100 local
artists, Saturday, Feb. 9, from 7 p.m. to 10 p.m. at Memphis College
of Art, 1930 Poplar Ave. Visit memphiscac.org.

» Community
Memphis Botanic Garden will host its annual
Green Your Home Winter Plant Sale Friday, Feb.
8, and Saturday, Feb. 9, from 9 a.m. to 5 p.m. at
the garden, 750 Cherry Road. Cost is free. Visit
memphisbotanicgarden.com.
Rhodes College will host Yale University professor Dr. Alice Kaplan, presenting “Dreaming
in French: The Paris Years of Jacqueline Bouvier
Kennedy, Susan Sontag and Angela Davis”
Monday, Feb. 11, in Blount Auditorium of Buckman Hall on campus, 2000 North Parkway.
Visit rhodes.edu.
Seedco Mid-South will host a Operation
JumpStart: First Step workshop for entrepreneurs Tuesdays Feb. 12 to April 30, from 2
p.m. to 5 p.m. at BRIDGES, 477 N. Fifth St. The
course teaches essential small-business planning skills with hands-on training. Cost is $375;
a limited number of scholarships are available.
R.S.V.P. to Genarda Wright at 255-2955 or midsouthoperationjumpstart@seedco.org.
The third annual Mid-South Farm to Table
Conference will be held Tuesday, Feb. 12, from
8 a.m. to 5 p.m. at Rhodes College, 2000 North
Parkway. The event serves as a forum for farmers, consumers and entrepreneurs to discuss
developing the local food system in Memphis
and the Mid-South. Visit midsouthfarmtotable.
wordpress.com for details and tickets.
Memphis Mayor A C Wharton Jr. will present
his State of the City address to the Memphis
Rotary Club Tuesday, Feb. 12, at noon at the
University Club of Memphis, 1346 Central Ave.

Feb. 9, and Feb. 14-17 in the McCoy Theatre on
campus, 2000 North Parkway. Visit rhodes.
edu/mccoy for times and tickets.

nhpomemphis.us or 466-6476.

Cost is $18. R.S.V.P. to Taylor Hughes at taylor@
memphisrotary.org.
Kiwanis Club of Whitehaven will host Crone
McEvoy PLC attorney Alan Crone, discussing
estate planning and wills, Tuesday, Feb. 12, from
5:30 p.m. to 6:30 p.m. in the Outlook room at
Methodist South Hospital, 1300 Wesley Drive.
Cost is free. Visit whitehavenkiwanis.org or
email whitehavenkiwanis@gmail.com.
The Lipscomb Pitts Breakfast Club will hold
a Female Business Leader Lunch Wednesday,
Feb. 13, from noon to 1:30 p.m. at Napa Café,
5101 Sanderlin Ave., suite 122. The lunch will allow business leaders an opportunity to network
and discuss ideas. To R.S.V.P., email Jeremy
Park at rsvp.lpbc@lpinsurance.com.
The Rotary Club of Memphis East will meet
Wednesday, Feb. 13, at noon at The Racquet
Club of Memphis, 5111 Sanderlin Ave. Chris Barbic, state superintendent of the Achievement
School District, will speak. Cost is $17. R.S.V.P. to
Lee Hughes at lmhughes@bellsouth.net.
Rhodes College Black Student Association
will host “Soul Food and Sitcoms” as part of its
Black History Month celebration Wednesday,
Feb. 13, at 6 p.m. in the Clough Hall Orgill Room
on campus, 2000 North Parkway. Cost is free.
Visit rhodes.edu.
National Hispanic Professional Organization-Memphis will meet Thursday, Feb. 14,
from 11:30 a.m. to 1 p.m. at the Hilton Memphis,
939 Ridge Lake Blvd. Rene Bustamante, staff
vice president of Global Cash Management
at FedEx, will speak. Cost is free for members
and $20 for nonmembers. R.S.V.P. to info@

Christian Brothers University will host Terence McLaughlin, CBU president from 1962
to 1964, as part of its Black History Month
celebration Thursday, Feb. 14, at 1 p.m. in Spain
Auditorium on campus, 650 East Parkway S.
McLaughlin will discuss the 50th anniversary
of Christian Brothers High School admitting its
first black student. Visit cbu.edu.

Memphis Black Arts Alliance Firehouse
Little Theater presents “The Bow Wow Club”
Friday, Feb. 8, through Sunday, Feb. 10, at Evergreen Theater, 1705 Poplar Ave. Visit memphisblackartsalliance.org for times and tickets.

The Booksellers at Laurelwood will host
2013 Breathless Reads Tour Thursday, Feb. 14,
at 6 p.m. at the bookstore, 387 Perkins Road
Extended. The tour features authors Beth Revis,
Fiona Paul, Morgan Rhodes, Elizabeth Richards
and Jessica Spotswood. Visit thebooksellersatlaurelwood.com.
Greater Memphis Chamber will hold the fifth
annual Move it Memphis 5K/10K Saturday, Feb.
16, at 10 a.m. starting in W.C. Handy Park, 200
Beale St. All proceeds benefit the chamber.

Buckman Performing Arts Center will present guitarist Michael Johnson Friday, Feb. 8, at
8 p.m. at Buckman, 60 Perkins Road Extended.
Buy tickets at buckmanartscenter.com.
The Booksellers at Laurelwood will host artist
and musician Jon Hart as part of its Winter Bistro Music Series Saturday, Feb. 9, from 6 p.m. to
8 p.m. at the bookstore, 387 Perkins Road Extended. Visit thebooksellersatlaurelwood.com.
Eroica Ensemble will present a concert featuring French pianist Cyprien Katsaris Saturday,
Feb. 9, at 7:30 p.m. at Germantown Performing
Arts Centre, 1801 Exeter Road, and Sunday, Feb.
10, at 3 p.m. at First Congregational Church,
1000 S. Cooper St. Cost is free.

» the arts
Dixon Gallery and Gardens will host Wine
Down at the Dixon Friday, Feb. 8, from 6 p.m. to
8 p.m. at the garden, 4339 Park Ave. The event
will include wines from Spain, cheese and light
hors d’oeuvres from Elegant Farmer and music
by Michelle Shrader. Cost is $20 for members
and $30 for nonmembers. Visit dixon.org.

Germantown Performing Arts Centre will
host The Pipes and Drums of The Black Watch
and the Bank of the Scots Guards Sunday, Feb.
10, at 3 p.m. at GPAC, 1801 Exeter Road. Buy
tickets at gpacweb.com..
Memphis Botanic Garden will host a Mardi
Gras-themed Tuesdays on the Terrace Wine
Tasting Tuesday, Feb. 12, from 6 p.m. to 8 p.m.
at the garden, 750 Cherry Road. Cost is $25 for
members and $35 for nonmembers; advanced
registration is required. Visit memphisbotanicgarden.com.

Tennessee Shakespeare Co. will host its
fourth annual Valentine’s gala featuring Broadway stars Marin Mazzie and Jason Danieley
Friday, Feb. 8, at 6 p.m. at Germantown Performing Arts Centre, 1801 Exeter Road. Tickets
are $175 and include dinner and a dessert
reception. Visit tnshakespeare.org.

Germantown Performing Arts Centre will
present saxophonist Grace Kelly as part of its
Jazz in the Box series Friday, Feb. 15, at 8:30
p.m. at GPAC, 1801 Exeter Road.

The University of Memphis will present
Gospel Explosion as part of its Black History
Month celebration Friday, Feb. 8, at 7 p.m. in
the Michael D. Rose Theatre on campus, 470
University St. Cost is free. Visit memphis.edu.
Rhodes College will present the play “Bouffant:
La Teuer de Vampires” Friday, Feb. 8, Saturday,

IRIS Orchestra will present “Shaham Plays
Brahms,” featuring violinist Gil Shaham, Saturday, Feb. 16, at 8 p.m. at Germantown Performing Arts Centre, 1801 Exeter Road.
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THURSDAY, FEBRUARY 28th

Home Sales up 46 Percent

WOMEN AND BUSINESS
@ 3:30 PM, BROOKS MUSEUM AUDITORIUM

sarah baker | The Memphis News

J

anuary home sales increased a whopping 46 percent from the same month
last year, and pricing and new home
transactions improved year over year.
Shelby County recorded 1,344 home
sales last month compared to the 921 sales
during January 2012, according to real
estate information company Chandler
Reports, www.chandlerreports.com.
It was also a 14 percent uptick from the
1,176 units sold in December.
Allen Green of John Green & Co.
Realtors said depleting inventory levels
are boding well for sellers. When a listing
comes up in an area where there are not as
many homes on the market, it’s selling fast.
“The interest rates are so low right
now, so it’s a good time to buy, but what
we’re finding out is the inventory levels
are down, so there’s more competition for
homes than there has been,” Green said.
“There’s more buyers in the market now it
seems like.”
Inventory levels being down are also
reflected in price increases. The average sales price was 4 percent higher year
over year at $114,120. Total sales volume

jumped 52 percent to $153.4 million.
Frayser’s 38127 ZIP code sold the most
homes out of the county’s 34 ZIP codes,
with 96 averaging $29,348 and totaling $2.8
million. Next was Raleigh’s 38128 with 85
sales averaging $48,896 and totaling $4.2
million.
But both of those areas also saw quite a
few bank, or foreclosure, sales. There were
317 bank sales in January, a 12 percent
improvement from the 283 last January.
Southeast Shelby County had the most
bank sales with 29 averaging $114,813 and
totaling $3.3 million.
Additionally, the average price of bank
sales also increased 13 percent to $72,438.
Conversely, nonbank, or traditional
sales, made up 76 percent of all sales last
month. There were 1,027 nonbank sales,
a 61 percent increase from January 2012.
Nonbank sales averaged $126,985 and
totaled $130.4 million.
Frayser led the county in nonbank
sales, with 72 averaging $32,807 and totaling $2.4 million.
Meanwhile, new homes outperformed
2012’s totals as well. There were 71 new
homes sold in January, a 20 percent jump
from the 59 sold in 2012.
Chandler Reports is a division of The
Daily News Publishing Co. Inc.
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Week of 1/28/13 - 2/3/13
crosswords

The Weekly
Crossword
The Weekly Crossword

ACROSS
1 Glazier's tack
5 Confused fight
10 Narrow opening
14 Building block
toy
15 Musical drama
16 Palm tree
17 Sleeping
18 Stiffness
19 Keyed up
20 Keg stopper
21 Sour-tasting
22 Sports stadium
23 Pilfer
25 Gun sight
27 Blue-green color
29 Photo badge
34 Low singer
38 Main role
40 Sandwich
cookie
41 Disheveled
43 Convert to
alcohol
45 Commotion
46 Little bit
48 Diminish
49 Cricket position
51 Golf club
53 Lamented
55 Loaf on the job
59 Satisfy
63 Coarse file
65 Weather element
67 Depict
68 Blood giver, eg.
69 Destiny
70 Highest point
71 Stand fast
72 Fertilizer
ingredient
73 Feline sound
74 Waste away
75 Fat for cooking
DOWN
1 Spill the beans
2 Picture puzzle
3 Writer's rep.
4 Evade a
question
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Esprit de corps 42 Coniferous tree 58 Go into
Heroic poem
44 Strong-scented 59 Win all tricks
Easily read
47 Famous ship
60 Parasitic insects
Wear away
50 Have debts
61 Bullets, eg.
Unit of corn
52 Diving bird of
62 Had the answer
Wound mark
prey
64 Soft drink
Theater box
54 Investigate
66 ___ in the water
seat
56 Very bad
68 July honoree
Representative 57 Beauty pageant
image
crown
Roman cloak
Combine
Answer to Last Week's Crossword
numbers
M I D S T
S W A P
Smallest part of S T E M
I R A T E
P E L E
P A P A
an element
A K I N
X E N O N
L A S S
Assistant
K A N G A R O O
R E C I P E
Singing voice
A I D S
T I L T
Hairdresser's
S N A C K B A R
S E T T L E
need
E A V E S
N E W E L
K I T
Region
I S L E
G O F E R
R E A D
Landlord's due
R E V E L
E V E
Act overly fond F E A S T
R E G I S T E R
F I S C A L
of
L O E
R I N K
Kiss
playfully
Week
of 1/28/13 - A2/3/13
Against
C A B L E C A R
M E A D O W
Burn rubber
A R I A
A S I D E
T U B A
Dried up
L E M O N
E M I R
B E L T
At a distance
E L E C T
R A T E
S A K E
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Difficulty : Medium



HOW
TO SOLVE:

HOW TO PLAY

Each row must contain the

numbers 1 to 9; each column
must contain the numbers 1

to 9; and each set of 3 by 3

boxes must contain the

numbers 1 to 9.



 










Celebrate What’s Right
A Conversation with
New Grizzlies Ownership
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Answer to Last Week's Sudoku





 



























































































Tuesday, February 26, 2013
Noon – 1:30 pm
Holiday Inn, University of Memphis
Single tickets - $25 • Table of 8 - $200
Purchase tickets at grizzliescwr.eventbrite.com
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public notices
notices
public

Foreclosure Notices
Madison County
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of Trust
Note dated October 10, 2007, and the
Deed of Trust of even date securing the
same, recorded October 12, 2007, at
Book T1814, Page 291 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by James Neal
Maners, Jr. Sherrie Ann Maners Sherrie
Ann Maners and James Neal Maners,
Jr., conveying certain property therein described to Charles Patterson as Trustee
for Mortgage Electronic Registration
Systems, Inc., as a separate corporation that is acting solely as a nominee
for Madison First Financial, Inc. and
Madison First Financial, Inc.’s successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 21, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Land lying and being in the Third
Civil District of Madison County, Tennessee, and being more particularly
described as follows, to-wit:
Being Lot Number Six Hundred Sixteen (616), Section VI, Willow Green
Subdivision, a plat of which appears
of record in Plat Book 8 at Page 214
in the Register’s Office of Madison
County, Tennessee.
ALSO KNOWN AS: 948 Grayson Lane,
Jackson, Tennessee 38305
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing; and to any matter that an accurate
survey of the premises might disclose.
In addition, the following parties may
claim an interest in the above-referenced
property: James Neal Maners Jr.; Sherrie

Ann Maners; First State Bank- Jackson
Regional Office; Union Planters Bank,
NA; Sherrie Ann Maners; James Neal
Maners, Jr.
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
902-207352
DATED January 23, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Jan. 25, Feb. 1, 8, 2013 Fin11426
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated November 14, 2008, and the
Deed of Trust of even date securing the
same, recorded November 17, 2008,
at Book T1845, Page 1841 in Office
of the Register of Deeds for Madison
County, Tennessee, executed by Terrell Stroud, conveying certain property
therein described to Williams, McDaniel & Wolfe as Trustee for Mortgage
Electronic Registration Systems, Inc.,
as nominee for Delta Trust Mortgage
Corporation, its successors and assigns;
and the undersigned, Wilson & Associates, P.L.L.C., having been appointed
Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 21, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at an iron pin on the West
margin of River Chase Drive 25 feet
at right angles from centerline at the
Southeast corner of Lot 202, Section II, River Chase Subdivision as
recorded in Plat Book 5, Page 310
in the Register’s Office of Madison
County, Tennessee; thence with the
West margin of River Chase Drive
South a distance of 63 feet to a point
at the beginning of a curve; thence
with said curve Radius of 245 feet to
the right a distance of 47.40 feet to
an iron pin at the Northeast corner of
Lot 31, Section I as recorded in Plat
Book 5, Page 230 in said Register’s

Office thence with the North line of
Lot 31 North 62 degrees 58 minutes
West a distance of 163.30 feet to an
iron pin at the Southeast corner of Lot
29, thence with the East line of Lot
29 North a distance of 50 feet to an
iron pin at the Southwest corner of
Lot 202; thence with the South line of
Lot 202 South 84 degrees 37 minutes
East a distance of 150.70 feet to the
point of beginning. Being Lot 201,
Section II, River Chase Subdivision
platted as aforesaid, as surveyed by
David Hall Land Surveying Company,
Register’s Land Surveyor Number 943
on May 20, 1994.
ALSO KNOWN AS: 49 River Chase
Drive, Jackson, Tennessee 383055912
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable; any
statutory rights of redemption of any governmental agency, state or federal; any
prior liens or encumbrances as well as
any priority created by a fixture filing; and
to any matter that an accurate survey of
the premises might disclose. In addition,
the following parties may claim an interest in the above-referenced property:
Terrell Stroud; Midland Funding LLC
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700-217034
DATED January 23, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Jan. 25, Feb. 1, 8, 2013 Fin11427
NOTICE OF FORECLOSURE
AND SUBSTITUTE TRUSTEE’S SALE
Default having been made in the
terms and conditions of payments,
pursuant to a certain Deed of Trust
executed by Annette Lewis and Yvette A.
Flippen, both single, to Transcontinental
Title, Trustee, dated the 26th day of July,
2007 and being of record in Book T1808,
page 934, Register’s Office for Madison
County, Tennessee, referred to herein
as the deed of trust, debts and obligations having been assigned by MERS
as nominee for Solstice Capital Group,
Inc. at Book 1920, page 1786, which
conveyed certain real property, appurtenances, estate, title and interest therein
in trust to secure the indebtedness
described therein, which indebtedness
is now due and unpaid and has been
declared in default by the lawful owner
thereof, Household Financial Center,
Inc. Appointment of Substitute Trustee

SURGEON GENERAL’S
WARNING:
Cigarette Smoking
Causes Lung Cancer.

SURGEON GENERAL’S
WARNING:
Radon Causes Lung Cancer.
You Should Test Your Home.
The U.S. Surgeon General recommends that your home be tested for Radon. Radon is the second
leading cause of lung cancer. If you have never smoked, Radon is the number one cause of lung
cancer. Radon is an invisible radioactive gas that seeps into your home from underground, and the
only way you can tell if you have dangerous levels of Radon in your home is to test for it. Radon
problems can be easily fixed. For testing information, call or visit:

1-800-SOS-RADON www.epa.gov/radon

having been duly executed by the holder
of the note and beneficiary of said Deed
of Trust, and appointing William Timothy
Hill as Substitute Trustee.
NOW, THEREFORE, I, William Timothy
Hill, Trustee, pursuant to the said Deed
of Trust, having been requested by the
owner and holder of said indebtedness
so to do, by virtue of the authority and
power vested in me by said deed of trust
and appointing of Substitute Trustee will
on the 15th day of February, 2013, at
12:00 noon., on the front door of the
Madison County Courthouse, Jackson,
Madison County, Tennessee, sell at
public outcry to the highest bidder for
cash (or credit upon the indebtedness
secured, if the holder is the successful purchaser) the following described
property located in Madison County,
Tennessee, to wit:
Being Lot No. 23, of the River Chase
Subdivision, as shown by plat of which
appears of record in Plat Book 5, page
230, Register’s Office for Madison
County, Tennessee, to which reference
is made for a complete description.
Tax Id#43C D 13.00
BEING the same property conveyed to
Annette Lewis and Yvette A. Flippen,
by deed recorded 5/11/05 at Book
666, page 941, Register’s Office for
Madison County, Tennessee.
This is improved property known as
147 Candlewick Dr, Jackson, TN
If there is any discrepancy with the
street address, the legal description
will control.
At the time of this publication, the §
35‐5‐117 notice of the right to foreclose
was timely forwarded. The sale of the
property described in said Deed of Trust
shall be subject to any and all instrument
of record, prior liens, encumbrances,
deeds of trust, easements, restrictions,
building lines, unpaid taxes, assessments, penalties and interest, if any. All
right and equity of redemption, homestead, dower and all other exceptions are
expressly waived in said Deed of Trust,
and the title is believed to be good, but
the Substitute Trustee will convey and
sell only as Substitute Trustee. The right
is reserved to adjourn the day of the sale
to another day or time certain without
further publication, upon announcement
at the time for the above.
This 23rd day of January, 2013.
William Timothy Hill, Substitute
Trustee
Jan. 25, Feb. 1, 8, 2013 Fin11429
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of Trust
Note dated October 8, 2004, and the
Deed of Trust of even date securing the
same, recorded October 22, 2004, at
Book T1622, Page 736 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Reginald E.
Shaw and Valerie Shaw, conveying
certain property therein described to
Sheila Boykin Stevenson 215 East Main
Street, a resident of Jackson, TN 38301
as Trustee for Mortgage Electronic Registration Systems, Inc, as nominee for
Fremont Investment & Loan, its successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 28, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Tract 1: Beginning at an iron stake in
the Western margin of a road at a point
998 feet from the Southern margin
of U.S. Highway 45 right of way, this
point being in the Western margin of
60 feet road connection U.S. Highway
45 and the Old Jackson-Henderson

Road; runs thence with the Western
margin of the same South 0 degrees
and 30 minutes West 205 feet to a
stake; runs thence West 175 feet to
a stake; runs thence North 0 degrees
and 30 minutes East 205 feet to a
stake; runs thence East 175 feet to
the place of beginning.
Tract 2: Lot 10, Phase I, Southview
Subdivision, as recorded in Plat Book
5, Page 319 in the Register’s Office
of Madison County, Tennessee.
Less and Except the portion of the
subject property lying in Chester
County, Tennessee.
ALSO KNOWN AS: 50 Southview
Drive, Pinson, Tennessee 38366
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing;
and to any matter that an accurate survey
of the premises might disclose. In addition, the following parties may claim an
interest in the above-referenced property: Reginald E. Shaw; Valerie Shaw;
Fremont Investment & Loan; Mortgage
Electronic Registration Systems, Inc
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700-225069
DATED January 25, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 1, 8, 15, 2013
Fin11441
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated July 31, 1986, and the Deed of
Trust of even date securing the same,
recorded August 4, 1986, at Book 718,
Page 435 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Windell Willis and Sheila L.
Willis, conveying certain property therein
described to Karen Kimes and Jules P.
Harlicka, either of whom may act as
Trustee for Fleet Real Estate Funding
Corporation; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 28, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a found iron pin in the
East line of Rhea Street (50’ R.O.W.)
at the Northwest corner of Lot 21
in the A.B. Stacks Subdivision as
recorded in Plat Book 1, Page 108
in the Register’s Office of Madison
County, Tennessee, proceed North 5
degrees 30 minutes 00 seconds East
along the East line of Rhea Street for
a distance of 100.0 feet to a found
iron pin at the Southwest corner of Lot
18 in the aforementioned subdivision,
thence South 86 degrees 00 minutes
13 seconds East along the South
line of said Lot 18 for a distance of
175.00 feet to a set iron pin in the
West line of Lot 1 of the aforementioned subdivision, thence South
5 degrees 25 minutes 07 seconds
West along the West line of said Lot

www.thememphisnews.com
www.thememphisnews.com

February88-14,
2013 3
33
February
- 14, 2013
3

public notices
1 for a distance of 102.30 feet to a
set iron pin in the North line of Lot
21 in the aforementioned subdivision,
thence North 85 degrees 15 minutes
00 seconds West along the North line
of said Lot 21 to the point of beginning, containing 17,706 square feet
or 0.41 acre more or less. Being Lots
19 and 20, A.B. Stacks Subdivision as
recorded in Plat Book 1 at Page 108
in the Register’s Office of Madison
County, Tennessee.
ALSO KNOWN AS: 128 Rhea Street,
Jackson, Tennessee 38301-6749
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable; any
statutory rights of redemption of any governmental agency, state or federal; any
prior liens or encumbrances as well as
any priority created by a fixture filing; and
to any matter that an accurate survey of
the premises might disclose. In addition,
the following parties may claim an interest in the above-referenced property:
Windell Willis; Sheila L. Willis; Arrow
Financial Services LLC, as assignee for
GE Money Bank
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
795-230924
DATED January 30, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 1, 8, 15, 2013
Fin11442
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated July 8, 2005, and the Deed of
Trust of even date securing the same,
recorded July 18, 2005, at Book T1687,
Page 486 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Nicolle C. Kinnon, conveying
certain property therein described to
Nations Title Agency of Tennessee Inc.
and/or Nations Lending as Trustee for
Mortgage Electronic Registration Systems, Inc., as a separate corporation
that is acting solely as a nominee for
Decision One Mortgage Company LLC
and Decision One Mortgage Company,
LLC’s successors and assigns; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 28, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Lying and being in the Fourth Ward
of the City of Jackson of Madison
County, Tennessee, and more particularly bounded and described as
follows, to-wit:
Beginning on a stake in the north
margin of Westwood (formerly Stevens Street) at a point 108 feet
east of the northeast intersection of
Prospect and Westwood, and runs
thence north and parallel with and
within three feet of the east line of
Lot No. 2, 150 feet to a ten foot alley;
thence east with said alley 50 feet
to the northwest corner of Lot No. 4;
thence south with the west line of Lot
No. 4, 150 feet to the north margin
of Westwood; thence west with the

north margin of Westwood 50 feet to
the point of beginning. Same being a
portion of Lot No. 3 in Block No. 2 of
the Walnut Grove Subdivision of the
Highland Park Addition to the City of
Jackson, Tennessee.
ALSO KNOWN AS: 215 Westwood Avenue, Jackson, Tennessee 38301
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing; and to any matter that an accurate
survey of the premises might disclose.
In addition, the following parties may
claim an interest in the above-referenced
property: Nicolle C. Kinnon; Mortgage
Electronic Registration Systems, Inc
as nominee for Decision One Mortgage
Company, LLC; Decision One Mortgage
Company, LLC
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-132513
DATED January 28, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 1, 8, 15, 2013
Fin11443
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated November 5, 2005, and the Deed
of Trust of even date securing the same,
recorded November 14, 2005, at Book
T1717, Page 557 in Office of the Register
of Deeds for Madison County, Tennessee, executed by Thomas R. Roland, Jr.
and Margaret Roland, conveying certain
property therein described to Mark A.
Ellmore, PC as Trustee for Mortgage
Electronic Registration Systems, Inc.,
as a separate corporation that is acting
solely as a nominee for The Mortgage
Outlet, Inc. and The Mortgage Outlet,
Inc.’s successors and assigns; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 28, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Lying and being in Madison County,
Tennessee, and beginning at an iron
pin in the West margin of Woodscreek
Drive said point being the Northeast
corner of Lot Number 9, Section I,
Oakwood Hills West Subdivision, a
plat of which appears of record in Plat
Book 4, Page 99, in the Register’s
Office of Madison County, Tennessee;
runs thence North 86 degrees 54.6
minutes West with the North margin
of Lot Number 9 a distance of 288.7
feet to an iron pin at the Northwest
corner of Lot Number 9; runs thence
North 03 degrees 05.4 minutes East a
distance of 149.6 feet to an iron pin at
the Southwest corner of Lot Number 5
in said Subdivision; runs thence South
86 degrees 54.6 minutes East with
the South margin of Lot Number 5 a
distance of 293.7 feet to an iron pin
in the West margin of Woodscreek
Drive, said point being the Southeast

corner of Lot Number 5; runs thence
South 05 degrees 00.4 minutes West
with the West margin of Woodscreek
Drive a distance of 149.7 feet to the
point of beginning. Being Lot Number
7, Section I, Oakwood Hills West
Subdivision, platted as aforesaid and
as surveyed by Thomas L. Dean Associates on August 7, 1990. License
Surveyor Number 287, 1207 Mifflin
Road, Jackson, Tennessee 38301.
ALSO KNOWN AS: 30 Woodscreek
Drive, Jackson, Tennessee 383059770
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing;
and to any matter that an accurate survey
of the premises might disclose. In addition, the following parties may claim an
interest in the above-referenced property: Thomas R. Roland, Jr.; Margaret
Roland
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286-229707
DATED January 30, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 1, 8, 15, 2013
Fin11444
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated August 26, 1999, and the Deed
of Trust of even date securing the same,
recorded September 2, 1999, at Book
T1206, Page 180 in Office of the Register
of Deeds for Madison County, Tennessee, executed by Wanda K. Sargent
and Jason Sargent, conveying certain
property therein described to John B.
Philip of Shelby County, Tennessee ,as
Trustee for Aegis Mortgage Corporation
d/b/a UC Lending, a Corporation; and
the undersigned, Wilson & Associates,
P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on February 28, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at an iron pin on the Southeast margin of Ayers Drive (25 feet at
right angles from centerline) at the
Northeast corner of Lot 50, Section
I, Edenwood North Subdivision, as
recorded in Plat Book 1 at Page 316,
in the Register’s Office of Madison
County, Tennessee; thence with the
Southeast margin of Aycrs Drive North
46 degrees 13 minutes 30 seconds
East a distance of 90 feet to an iron
pin at the Southwest corner of Lot 48,
thence with the South line of Lot 48
South 48 degrees 30 minutes East
a distance of 160 feet to an iron pin
on the West line of Lot 41; thence
with the West line of Lot 41 and Lot
40 South 40 degrees 36 minutes 24
seconds West a distance of 125 feet
to an iron pin at the Southeast corner
of Lot 50; thence with the East line of
Lot 50 North 36 degrees 43 minutes
46 seconds West a distance of 173

feet to the point of beginning. Being
Lot 49, Section I, Edenwood North
Subdivision, platted as aforesaid.
ALSO KNOWN AS: 48 Ayers Drive,
Jackson, Tennessee 38301
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing; and to any matter that an accurate
survey of the premises might disclose.
In addition, the following parties may
claim an interest in the above-referenced
property: Wanda K. Sargent; Troy &
Nichols, Inc.; Jason Sargent
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
845-224069
DATED January 30, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 8, 15, 22, 2013
Fin11445
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of Trust
Note dated January 12, 2007, and the
Deed of Trust of even date securing the
same, recorded January 18, 2007, at
Book T1786, Page 1453 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Danny Bridger,
conveying certain property therein
described to First Title Corporation as
Trustee for Mortgage Electronic Registration Systems, Inc, a separate corporation that is acting solely as a nominee
for BNC Mortgage, Inc., A Delaware
Corporation, and BNC Mortgage, Inc.,
A Delaware Corporation’s successors
and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on March 7, 2013 on or
about 11:00 A.M., at the Madison
County Courthouse, Jackson, Tennessee, offer for sale certain property hereinafter described to the highest bidder
FOR CASH, free from the statutory right
of redemption, homestead, dower, and
all other exemptions which are expressly
waived in the Deed of Trust, said property
being real estate situated in Madison
County, Tennessee, and being more
particularly described as follows:
Beginning at a stake at the Southeast intersection of Lambuth Blvd.
(formerly Long Street) and Hatton
Street, and runs thence East with the
South margin of Hatton Street 79 feet
to a stake at the Northwest corner of
the lot conveyed by Thomas McGrath
and wife, John B. Clune and wife, by
Deed of Record in Deed Book 151,
Page 130, in the Register’s Office of
Madison County, Tennessee; thence
South, with the West line of said
Clune Lot 140 1/4 feet to a stake;
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thence West 78 feet to a stake in
the East margin of Lambuth Blvd.;
thence North with the East margin
of Lambuth Blvd. 140 1/4 feet to the
point of beginning. Legal description
taken from prior deed.
ALSO KNOWN AS: 156 Hatton
Street
Apartments 1, 2, 3, Jackson, Tennessee 38301
The HB 3588 letter was mailed to
the borrower(s) pursuant to Tennessee
Code Annotated 35-5-117. This sale is
subject to all matters shown on any applicable recorded plat; any unpaid taxes;
any restrictive covenants, easements, or
setback lines that may be applicable;
any statutory rights of redemption of any
governmental agency, state or federal;
any prior liens or encumbrances as well
as any priority created by a fixture filing;
and to any matter that an accurate survey
of the premises might disclose. In addition, the following parties may claim an
interest in the above-referenced property: Danny Bridger; Equable Ascent
Financial, LLC; CACH, LLC
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
725-203300
DATED February 6, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Feb. 8, 15, 22, 2013
Fin11446

Misc. Notices
Shelby County
NOTICE OF SALE
PODS of Memphis, LLC hereby publishes
notice, as required Tennessee SelfService Storage Facility Act (TN Stat.
66-31-101- 66-31-107) of a public sale
of the property listed below to satisfy a
landlords lien. All sales are for cash to
the highest bidder and are considered
final PODS of Memphis, LLC reserves the
right to reject any bids Auction is to be
located at: 3409 Democrat Road Memphis TN 38118 and will be held Tuesday,
February 13, 2013 at 2:00 PM.
CUSTOMER CONTAINER#
Beard, Dolores 312B33 Clements, Greg
1460B Daniels, April 178B33 Garrett,
Brandon 389A20 Guthrie, John 160B33
Ivory, Wyshanda 8049B33 James, Gregory 387B33 Summers, Brenetta68B33
Sutton, Nicole 462B52, 300B33,
8074B118, 440B33, 14204BX Dowery,
Henry 8172B79 Contents include but
not limited to: Household items, books,
exercise equipment, stereo equipment
and more.
Feb. 2, 9, 2013
Min11432
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Local Efforts Make
Small-Business Inroads

C

ash mobs and MEMshop and angels and
mentors and launches
– they are all part of an
atmosphere in our city
that encourages smallbusiness development in the shadow of
a historic recession.
FedEx CEO and founder Fred Smith
late last year put small-business development and its role in perspective,
saying it is large corporations that drive
the global economy with many small
businesses created in the orbit or supply
chain of those large business entities.
But the same force of national
economies that haven’t been there
before joining the global market that
Smith has talked about as a historic
opportunity for growth even during a
recession is also a force at work in a new
way of thinking about small-business
development.
It is now possible for a small business to have a global reach. We should
also point out it is also possible for a
small-business owner to get his or her
head handed to them in that same
global marketplace.
What we find interesting about the
local efforts to equip those considering
being their own boss with the knowledge about how to get financing is what
can happen in the other direction.
These small businesses can also find
a place locally and sustain themselves
with a smaller operation that requires
less overhead if their owners have the
knowledge to eliminate more of the unknowns that kill small businesses with

the element of surprise.
No effort can eliminate all of those
possibilities. And dependence will
always be a factor as will the reality
of a bad business plan no matter how
hard the originator of that idea wants to
believe it can work.
For those with capital and a willingness to understand and take risks
in these start ups there is an added
benefit. It might not always look like a
benefit. But local investors who can see
what they are investing in every day will
become better investors if they can take
the knocks.
And more understanding on that
level has the long-term effect of building knowledge about building wealth.
Most of our civic leaders believe such
wealth is necessary at a greater level in
Memphis in order for the city to build a
foundation to prosperity for more that
can endure.
The challenge in the current innovation excitement that is hatching in
a score of incubators comes when the
excitement is leavened with experience
for those now seeing how far their idea
will go.
Those encouraging the excitement
should work to make sure there are lessons to learn from the failures and the
missteps as well as the success stories.
The city’s history of business innovation has valuable lessons for today’s
dream chasers. They are lessons in hard
work, the value of locally-based belief
and capital investment and struggle
once the fairy dust is gone and the real
work of innovation begins.

Community Ties Into Pitch
frame is appropriate. Their stories and
Last week we highlighted the
importance of being intentional to share lessons can be shared in 30 seconds,
two minutes, or two-hour versions, if the
hope-filled and uplifting stories that
situation and audience fits.
infuse positive energy into our comWe have talked about it before, but
munity, so we can take control of our
if you ask any leader what is most imperspective and future.
portant, aside from their business and
This week let us tie that positive perfamily, community tops the list. For this
spective and our central theme of comreason, your community efmunity engagement into
forts offer a perfect platform
a few tips that can help us
to stand out. The key is to
refine our story and elevahighlight “leadership” roles
tor pitches.
you are taking, along with the
The first question
impact of your efforts and
usually asked at events
how they are helping others
or job interviews is “Tell
in the Mid-South. It is great to
me about yourself” or
Jeremy Park be giving back, but even bet“What do you do?” With
giving back ter to be leading an effort in
either question, the goal
some way. So, make sure to
is to spark a conversahave one or two stories related to your
tion. So, the idea is to provide a teaser
community engagement that you can
that draws them in, tells a piece of your
use as a lead in.
story, and most importantly, how that
Know your sphere of influence
adds value. Think of it as quick, 30- to
and how everyone is interconnected.
60-second sound bites (the attention
Memphis is a large city, but once you
span of most business leaders nowadays), where you can promote your best connect people with their passions, it
quickly shrinks to a close-knit, almost
skills or experiences.
family-like environment. Do your
Generally, some of the top tips with
homework before going to an event
elevator pitches are to use the simplest
or interview, so you know something
language possible, avoid speaking the
about the people you will be meeting.
way you write, turn your pitch into a
Talk to the “wallflowers” because many
question, and sometimes ditch the
times, it is a CEO standing back and
“pitch” all together. To take those a step
analyzing the situation. Lastly, practice
further, pick three specific things that
a lot (video yourself) and remember to
make you unique, like talents, experiSMILE because that positive energy is
ences, trips and languages. For each,
contagious!
have a story that illustrates a “value”
and is programmed to recite on comJeremy Park, director of the Lipscomb
mand in very short or longer versions.
Pitts Breakfast Club, can be reached at jerMany leaders and public speakers have
emyp@lpinsurance.com and followed on
amazing stories, but what makes them
Twitter (@lpbreakfastclub) and Facebook
so marketable is that they can instantly
(facebook.com/lpbreakfastclub).
share their stories in whatever time-

We Seem to Have a War Within The State
TENNESSEE HAS DECLARED WAR
on Shelby County.
We now have renamed three parks.
Forrest Park to Health Sciences Park.
Confederate Park to Memphis Park.
Jefferson Davis Park to Mississippi River
Park. The new names are uninspired and
uninteresting – they might as well be
Boring Park, Bland Park and Whatever
Park – but what inspired them is what
makes them interesting.
They are the latest defense against
yet another volley fired at Shelby County
from Nashville.
In what could have been an honest
debate about how to deal with all of our
history for all of our citizens instead
of dividing them into opposing camps
– about understanding the difference
between recognition and honor, reality
and romance, truth and myth – the City
Council was forced instead to take hasty
cover from incoming legislative fire.
Two Republicans from Lexington and

MEMPHASIS

dan conaway

Murfreesboro have proposed legislation to prohibit the renaming of anything noting military events or people
anywhere in Tennessee by any city they
don’t like … wait, that’s too limiting …
by any city period. This latest attack on
our right to make our own civic decisions just happens to coincide with our
debate about the names of our parks
that mark our history. Not the history
of Lexington or Murfreesboro, but our
history.
Again, the army running the state
Legislature has taken dead aim at us in
order to correct our wayward behavior
and snap us into formation. The party

that stands for less government has
spent more time here than anywhere
else in the state, to the exclusion of
virtually everywhere else in the state,
to meddle in our affairs and dictate our
destiny.
This isn’t about monuments and
parks commemorating the War Between The States, this is the latest battle in the War Within The State. Nashville
is attempting to occupy Shelby County,
and whether you’re black or white, Republican or Democrat, red or blue, you
should be seeing bright red right now.
Pickler’s charge to change state
law to allow multiple school districts
led to the surrender of the city school
charter and started the sabers rattling
in the east. Our own General Norris and
aide-de-camp Todd mounted an overnight legislative campaign to pass laws
applicable in Shelby County only, and
the ensuing battle continues in federal
court and continues to divide us. Gadfly

Stacey Campfield proposes legislation
that would tie whether or not a family
on welfare can feed their children to the
grades of their children, and there are
more families that would take that cold
bullet in Shelby County than any other
county by far.
The state wants final say on charter
schools, and more here than anywhere
else. The state wants vouchers, and is
carefully defining terms that will affect
more of our children than anywhere
else. The state wants everybody to
carry state ID, and there are more
people here than anywhere else that
are not just inconvenienced but disenfranchised by that.
This is a state of war. And we’re losing control.
I’m a Memphian, and this corner of
Tennessee is ours.
Dan Conaway is a lifelong Memphian, longtime adman and aspiring
local character in a city known for them.
Reach him at dan@wakesomebodyup.
com.
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2013

THURSDAY, FEBRUARY 28th
WOMEN AND BUSINESS
@ 3:30 PM, BROOKS MUSEUM AUDITORIUM

KEYNOTE SPEAKER

S U S A N S T E P H E NS ON

CEO and Co-Founder of Independent Bank

PANELISTS

N A N C Y M ELLARD CBIZ Women’s Advantage National Leader
P A M EL A I RONS Attorney Jackson Lewis
As women increasingly attain leadership roles in the private and public sectors, they often
face unique obstacles. These obstacles span the spectrum, from differing management styles
between women and men to balancing personal, family and business responsibilities. Join us
as we discuss the latest trends affecting women on all steps of the corporate, government
and non-profit ladders.
Wine and Cheese Reception to follow.
$25 to register at http://seminars.memphisdailynews.com

2013 SEMINAR CALENDAR

APR

JUN

AUG

SEPT

HEALTH CARE
CARE REFORM

MONEY AND
MARKETS

HR RULES AND
RAMIFICATIONS

BUSINESS OF HEALTH CARE:
STATE OF THE INDUSTRY

4

6

8

19

