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Crosstown Project Goes
To Design Review Board
The $180 million redevelopment of
the Sears Crosstown building goes to the
Downtown Memphis Commission Design
Review Board Wednesday, Nov. 6.
The review board will vote on design
elements of the project as proposed by
Crosstown LLC. A staff report recommends
approval of the changes the group plans
for the 14-story building and its detached
parking garage.
The critical design elements include
replacing original windows and a drivethru feature toward the rear of the building
off North Claybrook Street.
The Crosstown building is not in the
Central Business Improvement District
governed by Downtown Memphis Commission design guidelines. But it is close
enough that the project qualified and
was granted a payment-in-lieu-of-taxes
arrangement by the Center City Revenue
Finance Corp.
The design guidelines call for preserving existing windows and repairing them
when possible. But the staff report concludes replacing the windows with ones
that match the character of the building
is appropriate, given the condition of the
existing windows.
The drive-thru feature is also acceptable to the staff because of its location in
the rear and its relatively small size compared to the scale of the entire building.
The Design Review Board meets at 4
p.m. in the Downtown Memphis Commission conference room, 114 N. Main St.

UT Medical Group
Names New CMO
UT Medical Group Inc. has named
Brad Canada as chief medical officer.
Canada, who previously served as
associate chief medical officer and vice
president of physician services for UT
Medical Group, is a UT Medical Group
nephrologist and an associate professor
of medicine at the University of Tennessee
Health Science Center. Canada also serves
as medical director for the Satellite Dialysis
clinic.
UT Medical Group is a private, nonprofit group practice affiliated with the UT
Health Science Center College of Medicine

faculty. Canada earned his undergraduate
degree at the University of Mississippi and
completed his medical degree, nephrology
fellowship and master’s degree in epidemiology at UT Health Science Center.

Spay & Neuter Services
To Hold SPAYtacular
Mid-South Spay & Neuter Services will
hold its seventh annual SPAYtacular Gala
and Silent Auction Nov. 3.
The event is the biggest fundraiser of
the year for the group and will take place
from 2 p.m. to 5 p.m. at Downtown’s Jack
Robinson Gallery, 44 Huling Ave.
Amenities for attendees include
mimosas, a bloody mary bar, beer from
Yazoo Brewing Co., wine and brunch food,
as well as music from Vanessa Winter and
Deering and Down, with Ron Childers as
the emcee.
Tickets are $40 per person and $75 for
a pair and can be purchased at spaytacular2013.eventbrite.com.
All proceeds from SPAYtacular supports the mission of reducing pet overpopulation through affordable spay and
neuter surgery.
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This week in Memphis history:

2012:

On the front page of The Daily News, Memphis-based International
Paper Co. confirmed it was exploring its options in expanding its Memphis headquarters, including looking at relocating in other cities. The
company’s leaders later decided to expand the Memphis footprint in the
Poplar Corridor with another building in the complex near Poplar Avenue
and Massey Road.

1943:

The Peabody Hotel Co. announced it had finished paying off its
$800,000 second mortgage notes, a mortgage made in 1925 when
the hotel was built on the south side of Union Avenue between Second
and Third Streets. The owners of the Hotel DeVoy, meanwhile, announced they had sold the hotel on the southeast corner of Jefferson
and Front Streets to Arthur F. Landstreet and Associates for $350,000
on $700,000 in outstanding bonds. The building was originally the Elks
Club and Hotel. Its name was later changed to Hotel King Cotton. It was
demolished in the mid 1980s. The Morgan Keegan Tower was built on
the site.

1923:

The week before city elections were busy with incumbent Memphis
Mayor Rowlett Paine taking a front-page ad in The Daily News featuring a picture of him and the slogan “Keep Him On The Job.” Meanwhile,
the Ku Klux Klan was running what it billed as “The Independent Ticket”
headed by mayoral challenger W. Joe Wood that included future Congressman Clifford Davis as the Klan candidate for City Judge. Davis had
been Paine’s secretary.

Haslam Says Medicaid
Deal Unlikely This Year
Gov. Bill Haslam says it is unlikely the
state will hammer out a deal with the federal government on Medicaid expansion
before the new year.
The Republican governor told reporters in Nashville on Wednesday that
negotiations have been hampered by the
problems with the online insurance marketplaces.
Haslam said the federal government
officials that the state has been in discussions with have been busy dealing with the
federal exchange website serving 36 states
including Tennessee.
Health and Human Services Secretary
Kathleen Sebelius on Wednesday set a Nov.
30 deadline for fixing the problems that
have overwhelmed the website intended
to make shopping for insurance clear and
simple.
Haslam in March declined $1.4 billion
in federal funds to cover about 140,000
uninsured Tennesseans under the terms
the money was offered.

Average Mortgage Rate
Falls to 4.10 Percent
Average U.S. rates on fixed mortgages
fell for the second straight week and are at
their lowest levels in four months.
Mortgage buyer Freddie Mac said
Thursday that the average rate on the
30-year loan declined to 4.10 percent from
4.13 percent last week. The average on the
15-year fixed loan eased to 3.20 percent
from 3.24 percent.
Rates have been falling since September when the Federal Reserve surprised
investors by continuing to buy $85 billion
a month in bonds. The purchases are
intended to keep long-term interest rates
low.
Rates had spiked over the summer
when the Fed indicated it might reduce
those purchases later this year. But hiring

has slowed since then. Many now expect
the Fed won't taper until next year.
The average on the 30-year loan has
now fallen about half a percentage point
since a hitting two-year high over the
summer. The lower rates appear to be
sparking a surge in activity by prospective
homebuyers and homeowners looking to
refinance.

Pandas Stay in Memphis
For 10 More Years
Two giant pandas have a home at the
Memphis Zoo for at least 10 more years.
WREG-TV in Memphis reports that the
Zoo and the Chinese Association of Zoological Gardens and China’s State Forestry
Administration reached a deal Wednesday
morning.
China owns and leases all pandas to
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other zoos throughout the world and will
lease them to the Memphis Zoo for half a
million dollars a year.
The process of acquiring giant pandas
for the Memphis Zoo began in 1999.
The Memphis Zoo has had Ya Ya and Le
Le since April 2003.

Unemployment Aid
Applications Drop
The number of Americans applying
for unemployment benefits fell 10,000 last
week to a seasonally adjusted 340,000, a
sign that employers are laying off very few
workers.
The Labor Department said Thursday
that the four-week average rose 8,000
to 356,250, the highest since April. The
16-day partial government shutdown and
backlogs in California due to computer
upgrades inflated the average.
Still, a government spokesman said
those unusual factors did not affect last
week's first-time applications, which appeared to be free of distortions for the first
time in two months.
Applications are a proxy for layoffs.
They have fallen for three straight weeks
and are just above the pre-recession levels
reached in August.
Fewer applications are typically followed by more job gains. But hiring has
slowed in recent months, rather than accelerated.

The economy added an average
143,000 jobs a month from July through
September. That's down from an average of 182,000 in April through June, and
207,000 during the first three months of
the year.
Nearly 3.9 million people received
unemployment benefits in the week ended
Oct. 12, the latest data available. That's
about 40,000 more than the previous week.
But a year ago, more than 5 million people
were receiving unemployment aid.
Hiring likely weakened even further in
October because of the shutdown, which
ended on Oct. 16.

Upholstery and Design
Author to Visit Memphis
If you have a quality piece of furniture
that has seen better days but still has potential, or family heirlooms and flea market finds you’ve wanted to transform, an
Austin, Texas-based upholstery and design
expert will be offering hands-on advice in
Memphis next week
Amanda Brown, author of the upcoming book “Spruce: A Step-by-Step Guide to
Upholstery and Design,” will host a booksigning Tuesday, Nov. 5, at 6 p.m. at The
Booksellers at Laurelwood, 387 Perkins
Road Extended.
She will also host two beginner upholstery classes – a bench class and a lampshade class – followed by a book-signing
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party on Wednesday, Nov. 6, at Propcellar
Vintage Rentals, 4726 Poplar Ave., suite 4.
And on Thursday, Nov. 7, she will hold
a book-signing at Me & Mrs. Jones, 889 S.
Cooper St.
In the upcoming book, Brown leads
beginners through six upholstery projects,
teaching the basic skills needed to tackle
most furniture makeovers.
Brown launched Spruce, a furniture redesign studio, in 2007. Her work has been
featured in the New York Times, Metropolitan Home and Southern Living.

Consumer Prices Rise
0.2 Percent in September
U.S. consumer prices increased only
slightly in September, as higher energy
costs offset flat food prices. The figures
are the latest evidence that slow economic
growth is keeping inflation tame.
The consumer price index rose a seasonally adjusted 0.2 percent in September,
the Labor Department said Wednesday.
That’s up from 0.1 percent in August.
Higher gas, electricity and other energy
costs rose 0.8 percent, making up about
half the overall increase.
In the past year, consumer prices have
increased just 1.2 percent, down from a 1.5
percent annual gain in August. That’s the
smallest 12-month gain since April, and
it’s below the Federal Reserve’s 2 percent
inflation target.

weekly digest

Excluding volatile food and energy
costs, core prices rose just 0.1 percent and
are up 1.7 percent in the past 12 months.
High unemployment and meager
wage increases have made it difficult for
Americans to pay more for most goods.
That has also made it hard for retailers to
charge more.
Prices for clothing and hotels fell, while
airline fares, new car prices, and rents rose.
Fruit and vegetable prices dropped, offsetting increases in meat, breads and dairy
products.
September’s report also includes data
used by the Social Security Administration
to calculate cost-of-living adjustments for
58 million Social Security beneficiaries.
Mild inflation means benefits will increase
1.5 percent next year, among the smallest
increases since the automatic adjustments
began in 1975.
The shutdown has likely slowed growth
in an already weak economy. Economists
expect economic growth at an annual rate
of between 1.5 percent and 2 percent from
July through September. That would be
down from a 2.5 percent annual rate in the
April-June quarter.

Barret’s Chapel May
Expand to K-8 School
Shelby County Schools superintendent Dorsey Hopson will recommend the
school board expand Barret’s Chapel El-
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ementary School to kindergarten through
eighth grade starting next school year.
The school currently serves kindergarten
through fifth grade.
Hopson announced the recommendation Monday, Oct. 28.
Parents of students at the elementary
school were concerned about the long bus
trip for those students to attend Mt. Pisgah
Middle School next school year.
Barret’s Chapel had once been a K-8
school.
The school board also approved a
memorandum of understanding with
Christian Brothers University to consult
with the school system on the development of a proposed STEAM optional
school at Fairview Middle School, near the
CBU campus. STEAM is a curriculum that
emphasizes science, technology, engineering, the arts and mathematics.
Over the five-year agreement, the
university will provide consulting engineers and professional development at a
cost of up to $25,000 a year, and university
personnel will assist in developing the
curriculum.

Commission Approves
Employee Conversion Plan
Shelby County Commissioners at
first defeated and then approved a plan
Monday, Oct. 28, that would convert some
temporary county government positions
to full-time jobs and eliminate more
temporary positions across county government and within the offices of countywide
elected officials.
The revenue neutral plan is a reaction
to the federal Affordable Care Act, which
defines a 30-hour work week as a full-time
employee with health care coverage effective with the new year.
The list of 19 temporary positions that
would become full-time positions under
the plan included the names of those currently holding the positions. That included
a social media position at Memphis-Shelby
County Juvenile Court now held by the son
of court Chief Administrative Officer Larry
Scroggs.
Deputy Chief Administrative Officer
Kim Hackney said the jobs would be
posted and filled after applicant interviews
and a process supervised by the administration.

Commissioners voted on the Juvenile
Court positions separately and then all
the other positions in the plan, and in two
separate votes, defeated both items.
The commission then reconsidered
that vote, then voted on the plan as a
single item and approved it.

RedRover Completes
Move to New Office
RedRover Sales & Marketing has completed its move from South Main to its new
home at 22 N. Front St.
The firm looked for a new spot Downtown because it outgrew the space that
housed it for the last three years. RedRover
founder and CEO Lori Turner-Wilson said
this summer that the new space will allow
the firm to grow to three times its current
staff over the next five years.

Rainey Kizer Renews
Downtown Lease
The law firm of Rainey, Kizer, Reviere
& Bell PLC has renewed its lease in the
Raymond James Tower Downtown and
expanded its presence there.
Its current expansion brings a larger
conference room and more attorney offices, boosting the firm’s footprint by 30
percent and providing room for future
growth.
Cushman & Wakefield/Commercial
Advisors vice president Jeb Fields and associate Neely Mallory represented Rainey
Kizer in the lease transaction. Rainey Kizer
president John Burleson said many of
the firm’s Jackson, Tenn.-based attorneys
try cases in Memphis and work from the
Downtown office during the trials, and
being close to Interstate 40 and Interstate
55 also helps serve the firm’s Arkansas- and
Mississippi-based clients.
With 38 attorneys, Rainey Kizer is one
of the 20 largest firms in Tennessee. It was
founded in Jackson in 1975 and opened an
East Memphis office in 2005. As the firm
grew, it moved Downtown in 2008.

Wright Medical to Present
At Health Care Conference
Memphis-based Wright Medical Group
Inc. will participate in the Credit Suisse
2013 Healthcare Conference Nov. 14.

A SALES CAREER
NUMBERS DON’T LIE
Proven Ten Step Sales System,
Realistic Six Figure Potential.
Overnight Travel Required.
Contact (866) 326-4309 or joinusnow@pltnm.com

Robert Palmisano, president and CEO
of Wright Medical, will present at the conference, being held in Scottsdale, Ariz. A
live audio webcast, along with Palmisano’s
presentation materials, will be available on
Wright's website, wmt.com.
This month, Wright Medical announced it had reached a $75 million
agreement to buy the French company
Biotech International, a privately held
manufacturer of surgical implants and
advanced fixation technologies that deal
with fractures.
In addition, Wright Medical and MicroPort Scientific Corp. are awaiting regulatory approval for the proposed $290 million
sale of Wright’s knee and hip division,
OrthoRecon, to a division of Shanghaibased MicroPort.
Wright Medical won approval earlier
this year to relocate its corporate headquarters from Arlington to Memphis. The
company will maintain its manufacturing
facilities in Arlington.

EdR Reports Quarterly
Revenue Increase
Memphis-based EdR, one of the
nation’s largest developers, owners and
managers of collegiate housing, reported
increased revenues in the third quarter.
The student housing real estate investment trust posted revenue of $44.2 million
in the quarter ended Sept. 30, a 34.4
percent increase from $32.9 million in the
third quarter of 2012.
Core funds from operations in the
quarter were $8.7 million, up 47.4 percent
from $5.9 million in the third quarter last
year.
EdR recorded same-community revenue growth of 5 percent for the 2013-2014
lease term, with a net rental rate increase
of 2 percent.
During the third quarter, EdR completed its previously announced $56.2 million
acquisition of the Retreat at State College,
a 587-bed community serving Penn State
University.
The company also acquired the Cottages on Lindberg, a 745-bed community
serving Purdue University in Indiana, for
$36 million.
EdR also delivered five new owned development communities with 2,750 beds
for an aggregate cost of $192.4 million.

Those communities opened 92.4 percent
leased. Through the first nine months of
the year, EdR reported revenue of $131.8
million, up from $99.2 million over the
same period last year.

Freedom Prep Among
SCORE Prize Finalists
The State Collaborative on Reforming
Education – or SCORE – has included a
Memphis charter school, Freedom Preparatory Academy, among the finalists for its
third annual SCORE Prize.
The Nashville-based education reform
collaborative, founded and chaired by former U.S. Senate Majority Leader Bill Frist,
gives an annual award to the elementary,
middle and high school in the state that
shows the most dramatic improvement in
student achievement, as well as one school
district in the state.
The collaborative awards the winning
schools with $10,000 each, and the school
district gets $25,000.
Freedom Prep is the only Memphis
school among the finalists. The winners
were to be named Monday, Oct. 28.
The school opened in the fall of 2009.
It is the school Tennessee Gov. Bill Haslam
picked to sign into law the bill that did
away with limits on the number of charter
schools in the state.
The sixth- through ninth-grade school
is in the old Lakeview Elementary School
in the Westwood area.

Copeland Launches
Career-Coaching Venture
Memphian Angela Copeland is launching a career-coaching practice called
Copeland Coaching.
Copeland Coaching is offering help
at all stages of the job search, including
networking, interviewing and negotiation,
and is helping professionals of all levels
who want a career change.
Copeland also has written an e-book,
“Breaking the Rules and Getting the Job,”
that provides practical advice for job-seekers. The book was released Monday, Oct.
28, and is available at copelandcoaching.
com.
For more information, contact
Copeland at 270-4969 or email angela@
copelandcoaching.com.

Learn More About

Multiple Myeloma
You’re invited to join us for this live educational event, where you’ll be able to:
● Listen to a leading medical expert discuss
a treatment option for multiple myeloma
● Have your questions answered

● Hear the story and treatment experience of a person living
with multiple myeloma
● Connect with others living with multiple myeloma

Call 1-855-491-1865 to register and learn more
WHERE

Embassy Suites Memphis
1022 South Shady Grove Road
Memphis, TN 38120

WHEN

Monday,
November 18, 2013
Registration: 6:00 PM
Program Start: 6:30 PM

WHO

Nadine Baxter, MNSc, APN-BC, AOCNP
University of Arkansas for Medical Sciences
Sandy, Living with Multiple Myeloma
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State Leaders Avoid
Zero-Emissions Plan
The Nissan plant in Tennessee that
makes the all-electric Leaf stands to benefit from an announcement last week that
eight states will work together to dramatically increase the number of zero-emission
cars on the nation’s roads.
But Tennessee isn’t among the states
signing the agreement, and Republican
leaders say they have no plans to do so.
Meanwhile, a state program offering a $2,500 incentive for electric vehicle
purchases expired in January, and Gov.
Bill Haslam’s administration has made no
moves to revive it.
Nissan makes the Leaf and its lithiumion batteries at its sprawling plant in
Smyrna, a Nashville suburb.
The Japanese automaker sold more
than 16,000 Leafs through the first nine
months of the year – three times as many
as through the same period a year ago.
Governors from eight states representing 23 percent of the U.S. auto market
pledged Thursday to get 3.3 million zeroemission vehicles on roadways by 2025 in
an effort to curb greenhouse gas pollution
from transportation sources.
Each state has already adopted rules to
require a percentage of new vehicles sold
to be zero emission by 2025. California’s
mandate calls for growing the zero-emission vehicles from the current level of less
than 2 percent to more than 15 percent, or
1.5 million vehicles.
The other states involved in the agreement are Connecticut, New York, Massachusetts, Maryland, Oregon, Rhode Island
and Vermont.

Moody’s Downgrades
First Horizon Ratings
Moody’s Investors Service has downgraded the long-term ratings of Memphisbased First Horizon National Corp. and its
subsidiaries.
Moody’s affirmed the financial strength
rating of First Horizon subsidiary First
Tennessee Bank, but the bank’s baseline
credit assessment was lowered. And the
bank’s long-term deposit rating also was
downgraded.
Moody’s said the downgrade mostly
reflects the drag of First Horizon’s legacy
mortgage banking business on the company’s performance.

Factory Output Rises
Slightly in September
U.S. factories barely boosted their
output in September, adding to other signs
that the economy was slowing even before
the government shutdown began on Oct. 1.
Manufacturing production rose only
0.1 percent, the Federal Reserve said Monday. That’s down from a 0.5 percent gain
in August, which was slightly lower than
previously reported.
Automakers boosted their output in
September, but the gain was offset by
declines at makers of computers, furniture
and appliances.

Overall industrial production increased
0.6 percent in September, mostly because
of a 4.4 percent jump in utility output.
Utilities had fallen for five months. But
September was unseasonably warm, likely
increasing air conditioning use.
Mining output, which includes oil production, rose 0.2 percent, its sixth straight
increase.
Factory output is the largest component of industrial production. It had
shown signs of rebounding over the summer, raising hopes that factories would
help drive economic growth in the second
half of the year.
But several reports suggest businesses
and consumers had both grown more
cautious right before the 16-day partial
government shutdown.
And overall hiring has slowed. Those
factors could keep the economy weak until
next year.

UPS More Than Doubles
Third Quarter Profit
A pickup in deliveries helped UPS more
than double its profit from a year ago,
when Big Brown took a hit from pensionrestructuring costs.
UPS delivered more than 1 billion
packages in the quarter, an increase of
4.6 percent, led by gains in internationalexport and U.S. ground shipments.
The company’s U.S. business was
helped by growth in online retailing,
although a slowing in the financial-services industry cut into next-day-air letter
deliveries.
Overseas, volume rose due to growth in
European exports.
But Asia was flat as international
customers continued to shift from priority
air service to cheaper but slower delivery
options. UPS has been trimming cargo
flights from Asia.
“Our third-quarter results improved
from the first half of the year even though
our business faced similar market dynamics,” Chairman and CEO Scott Davis said
Friday on a conference call with analysts.
The company added that it plans to
hire 55,000 workers to handle the holidayseason crush – about the same as the last
two years.
It expects daily volume to rise 8 percent
over 2012. UPS believes that the busiest day will be Monday, Dec. 16, when it
expects to pick up more than 34 million
packages.
United Parcel Service Co. said that net
income in the third quarter soared to $1.10
billion, or $1.16 per share.
That was a penny better than analysts
expected and an improvement over the
$469 million, or 48 cents per share, that
UPS earned a year ago.
The 2012 figure would have been $1.06
per share without a $559 million pensionrestructuring charge.
Revenue rose 3.4 percent to $13.52
billion, below analysts’ forecast of $13.59
billion, according to FactSet.
Expenses declined 4.8 percent, as
spending on compensation and benefits
fell 8.1 percent without the big pension hit.

For more local and national news, visit www.memphisdailynews.com

Talking to your baby
helps her brain develop.
And she won’t contradict you
until she’s at least 3.

Go to TUCI.org for a copy of the Parents Guide to Kindergarten Readiness.
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Do more than work in Memphis.
Work for it.

Put your passion for Memphis to work in meaningful ways. The New Memphis
Fellows Program is a 12-month engagement that gives high-potential leaders
the tools, experiences and connections needed to become community change
agents and city ambassadors.
Join us for an information session and learn more about how hundreds of
professionals just like you are making Memphis a better…well, Memphis.

Fellows Information Sessions
Monday, November 4
5:30 - 6:30 PM—Panera Bread @ Laurelwood
Wednesday, November 13
12:00 - 1:00 PM—Germantown Community Library

To register for a Fellows Information Session, visit
www.newmemphis.org/events/
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Brad Martin to make his stay in the job more than interim.
Meanwhile, Martin said this week the university has a “big
opportunity” to change its priorities.
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T

here is sentiment for University of
Memphis interim president Brad
Martin to drop the “interim” part of
the title and become the next permanent
leader of the city’s largest higher education
institution.
Mike Rose, the namesake of an oncampus theater and a soccer complex
used by the university’s men’s and women’s
soccer teams, mentioned the idea in
introducing Martin Tuesday, Oct. 29, to the
Memphis Rotary Club.
“The university has needed leadership,” said Rose, the former CEO of
Promus Cos. and a former board chairman
of First Horizon National Corp. “I hope he
isn’t too committed to the interim title.”
Martin didn’t address the possibility
as he talked to the group of 110 about his
aggressive plans for the university over a
short period of time.
The only reference was as Martin
talked about his goal of raising $40 million
in a capital campaign for wider access to
and new facilities on the university’s Park
Avenue campus, a plan he described as
“ambitious” with its goal of raising the
money by next May or June, “or whenever
my theoretical term expires.”
Martin was appointed the university’s
interim president in April by Tennessee
Board of Regents Chancellor John Morgan,
as president Shirley Raines announced her
retirement effective at the end of June.
He set an immediate goal of further
expanding the university’s connection to
the city at large.
“I thought that perhaps in this role
for a year we might indeed cement that
relationship and even drive more value
than we have between the community and
the university,” he said, as he talked of the
primary goals of growing enrollment as
well as the school’s completion rate, which
is 10 percentage points below the national
college completion rate.
“Not only is it critical to our economic
viability, but that’s what we are here for,”
Martin said. “The moral responsibility we
have is to share what we have with the
broader community.”
Upon formally taking office in July,
Martin said his view of what was possible
in shifting and expanding university priori-

ties changed as he realized the school has
more autonomy than he once believed.
Asked about the idea of an independent governing board for the school
instead of control by
the Tennessee Board
of Regents as part of a
statewide system, Martin said he no longer
sees that as a necessity,
although he once did.
“It is our university.
Martin
No one says up in Nashville, ‘We want you to spend this amount
of money on physics and this amount of
money on math.’ Nobody,” he said. “It all
happens here. … We have a $500 million
budget, and we basically get to decide how
much we spend and where. Trust me, there
is a big opportunity for reallocation of the
existing resources we have based upon
what we’ve got to get done.”
One of those priorities is Martin’s
talks with 30 leaders of Memphis-based
corporations about how the university
can meet their hiring needs. Martin said
the talks have yielded immediate commitments from the start because, “No one had
asked.”
He also talked of his goal of applying
the programs the university uses to help
student-athletes complete their college
educations to the larger group of students
who aren’t athletes.
And Martin signaled again the university’s College of Education intends
to become an integral part of an education reform environment he termed “the
hotbed of K-12 education reform in the
United States.”
Martin said the College of Education
already turns out the bulk of teachers in
local schools and will likely continue to do
so. “That’s just the math,” he added.
But he sees local education breaking
up into numerous smaller systems, with
the result being attractive to students who
want to teach in a reform environment –
be it private, public, charter, Achievement
School District, Innovation Zone, suburban or Shelby County Schools.
“We have raised our hand and said the
College of Education at the University of
Memphis will be the principal provider of
great teachers for this community for the
next decade at least,” Martin told the Rotarians. “We intend to produce thousands
of great teachers.”
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Evolve Bank &
Trust Honored
For Creating Jobs
Andy Meek
ameek@memphisdailynews.com

M
(Memphis News/Andrew J. Breig)

Sam Parks of EM Printing operates the 5-Color press at the firm’s 45,000-square-foot facility.
Bartlett-based EM Printing has grown a great deal since its start three decades ago in a
300-square-foot garage.

Growth Story
EM Printing continues to expand with Jaco-Bryant acquisition
Andy Meek
ameek@memphisdailynews.com

B

artlett-based EM Printing,
which earlier this month
completed the acquisition of
rival commercial printing company
Jaco-Bryant Printers Inc., has come a
long way in the three decades since
Ken Quick started the business in the
300-square-foot garage behind his
parents’ home.
What would eventually blossom
into a printing service with a nearly
45,000-square-foot facility and stateof-the-art printing press equipment
was a vision that Quick – EM Printing’s
president and CEO – decided to pursue
for a simple reason.
After college, he went to work for
a company that sold printing equipment, stayed there for a few years and
then was struck by the notion, “I could
do this.” On the basis of his interest in
the business and elbow grease from
a few years in the field, Quick bought
a printing press and brought it to his
parent’s garage. At that point, he had
no customers, no business yet – just a
foundation on which to build one.
He made the right call, because
today his is a company that’s been
providing print technology to Memphis-area and Fortune 500 companies
since 1981. EM Printing generated
more than $4.7 million in sales in 2012
and employed 30 people before the
acquisition of Jaco-Bryant.
And it all started from scratch, in a
tiny garage.

“I just felt I could do this,” Quick
said, thinking back on the early days.
“It’s an interesting business. When
I started, I’d sell during the day and
print at night. I’d deliver the next day,
then sell some more.”
Eventually, he built up enough
business to hire his first employee.
Then he moved out of his parent’s
garage. As the business kept growing,
Quick kept plowing money back into it
– buying equipment, hiring employees
and investing in the future.
Most of the time, Quick did almost
all of the selling, coupled with a fair
amount of production work. Four
years ago, EM Printing bought a
44,500-square-foot building – the company’s fifth and “hopefully final move,”
Quick said, as it’s grown over the years.
That facility, at 3081 Bartlett Corporate Drive, also represents the first time
EM Printing has owned its own space
as opposed to leasing one.
In recent days, the company has
been moving in employees and equipment from Jaco-Bryant, which grossed
$3 million in sales last year.
Today, EM Printing offers an array
of services, including sorting addresses
all the way to delivery to the post office. Once the print job is complete,
EM Printing can collate, sort, apply
magnets, stuff kits and more, and the
company also has a warehouse where
it stores printed materials for companies all over the country and ships to

them when needed.
And those are only some of the
services it offers.
“One thing we’ve always done is
we’ve always had very high commitment to quality printing and a high
level of customer service,” Quick said.
“Take care of your customer, do what
you say you’re going to do, do it when
you say you’ll do it, and outperform
what you promise.
“We’ve got clients who’ve been doing business with us now for 15 to 20
years. This is not the kind of business
where you can go out and sell enough
new business every day to keep all this
equipment and these people busy.
Customer relationships are so important.”
Joining forces with Jaco-Bryant
adds 15 people to EM Printing and
maintains all Jaco-Bryant’s customerfacing positions. Quick said the
combination broadens EM Printing’s
business, including new color digital
capabilities and a 40-inch press that
it didn’t have before, thanks to JacoBryant.
EM Printing bought Jaco-Bryant
from the latter’s owner, American
Paper Optics. Paulo Aur, chief financial
officer of American Paper Optics, said
his company was Jaco-Bryant’s biggest
customer before owning it, and that
American Paper Optics “will continue
to be one of the combined company’s
largest clients.”

emphis-based Evolve Bank & Trust
generated 203 jobs from Jan. 1, 2012,
through June 30 of this year, a feat
that was honored in Inc. Magazine’s second annual Hire Power Awards.
Those awards recognize private businesses
that have generated the most jobs in the past
three years. Evolve’s total placed it at No. 3
among private business job creators in Tennessee and one of among 437 Hire Power honorees
from across the country in 25 business categories.
Evolve president and CEO Scott Stafford
said the company’s placement on the list is a
testament to the success of what Evolve has
worked to achieve – a solid growth story for the
company. And that story is continuing, with the
firm recently making its foray into Nashville.
Stafford said Evolve just opened a loan
production office in Nashville in September
specializing in physician-related lending. At the
end of September, Chris Hammond, formerly
with Physicians Capital in Nashville, joined
Evolve to help expand lending operations.
Hammond and his team specialize in
lending to physicians, hospitals and physician-owned ambulatory surgical centers
and surgical specialty centers. Evolve offers
physician-specific lending through a division
of the company that finances things like center
expansions, improvements, buyouts and other
projects.
“It’s been a solid year for us, and we’re
excited about 2014,” Stafford said, adding that
Evolve has been fortunate the last few years to
be in a position to expand the business. “Rates
have been a little choppy the last few months,
but we had $65 million in top line revenue
through September and closed September at
$270 million in assets.”
Stafford said Evolve’s commercial loan officers also have a pipeline that’s greater now than
it has been in the recent past.
In other Evolve news of late, the company
was recognized on this year’s Inc. 500|5000, an
exclusive ranking of the nation’s fastest growing
private companies. Evolve came in at No. 838
out of 5,000 and ranked 12th out of the Top 100
Tennessee companies.
The 2013 list ranked companies on the
basis of percentage revenue growth when comparing 2009 to 2012.
Also this year, Evolve announced a new
partnership with the Cooper-Young Business
Association, agreeing to a three-year deal for
Evolve to be the first-ever title sponsor of the
Cooper-Young Festival. This year’s CooperYoung festival took place Sept. 14.
Also recently at Evolve, the Kindness Revolution – a nonprofit organization that raises
awareness of values like kindness in leadership,
customer service, schools and communities –
honored the bank as a “Kind Company of the
Month.” And Jo Garner, an Evolve loan officer,
was given the “Spirit of Kindness” award.
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Te c h n o l o gy

AV Artistry Opens Design Studio in Cordova
Company can showcase ability to do everything from
basic entertainment systems to high-tech man caves
Andy Meek
ameek@memphisdailynews.com

M

emphis-based AV
Artistry, which has
opened a new design
studio that showcases its ability to
do everything from basic entertainment system installations to
helping outfit the most high-tech
of man caves, knows its customer
base well.
A grand opening held a few
days ago for the new studio, in
fact, was a chance to prove it.
Many of the projects undertaken by the company – which
helps outfit homes and businesses with high-end entertainment and technology solutions,
among other services – are for
clients who want a better sportswatching experience.
The new studio, at 7750 Trinity
Road, suite 116, in Cordova, helps
those customers see firsthand the
solutions the company customizes that include things such as
high-end TVs with ultra-high-definition screens, surround sound
and home theater systems.
So AV Artistry scheduled a
grand opening for the new facility at the end of the 2013 World
Series week, calling the event the
company’s “7th Inning Soiree.”
The company threw open the
doors to current and prospective clients, and added touches
like brews from Joe’s Wines and
Liquors and grub from the Slider
Inn.
Classic films such as “Field
of Dreams” and “Bull Durham”
were displayed on next-generation technology to showcase
the company’s audio and video
capabilities. From the technology
demonstrations to the food and
drink and the fans relaxing in a
high-end listening room, it was
an opportunity for AV Artistry to
take the lid off its new creation.
“The whole purpose of this
place is we want to change Memphians’ perception of technology,” said AV Artistry co-owner
Brad Parsley. “We want to get
every architect, interior designer,
builder – anybody who specifies what goes in a home – we
want them to see this, to come
to our place and see what all the
different options are. They can
put their hands on it here. This is
the real thing, and for us, this has
been years in the making.”
The company itself is 15 years
old. It provides comprehen-

sive audio and visual services
including home theaters, music
systems, outdoor entertainment
and video distribution. Additionally, the company specializes
in systems integration, energy

management and control solutions.
Parsley, who co-founded the
company with Chris Rogers, said
the new studio gives the company the opportunity to showcase
its capabilities to a wider audience. AV Artistry, he added, gets
excited by all manner of projects,
whether they involve energy
management, hiding TVs behind
mirrors and artwork, automated
draperies and lighting control,

where all it takes is pressing one
button to perform a function.
One room is dedicated to
nothing but music and includes
some high-end audio equipment. Parsley and Rogers started
the company, which employs 12
people, after working for another
equipment dealer. They thought
they knew the business enough
to make it on their own, and
“just kind of rolled the dice,” in
Parsley’s words.

“We love what we do,” Parsley said. “We’re on track for 2013
to be a record year, and we’re
expecting 15 percent growth
in 2014. The main focus for us
right now is this unique place
we’ve opened up. We’re investing
in this and want to get people
in here to see what we created.
When you look at our great
products and killer new showroom, we think people will pick
us every time.”

He a l t h C a r e & B i o t e c h

Health Coverage
Little Clinic adds locales, expands presence inside Kroger stores
Michael Waddell
mwaddell@memphisdailynews.com

T

he Little Clinic is opening its sixth
and seventh limited-care clinics in
the Memphis area this month as
part of a growth plan that includes 30 new
Little Clinics opening in Kroger stores in
2013.
Earlier this month, a Little Clinic
opened in Atoka at 11630 U.S. 51 S., and,
by month’s end, another clinic will open in
Arlington at 9025 U.S. 64.
“Over the past couple of years we have
been in a growth mode and are now up
to 106 clinics, and by the end of the year,
we will probably have close to 120 clinics
across six states,” said Dr. Ken Patric, chief
medical officer for The Little Clinic. “Our
plan is to continue to grow. We will fill in the
markets that we are currently in, and then
we will begin to expand outward.”
As many as 50 new locations are
planned for next year in Kroger’s existing
markets. Previously, Little Clinics simply
consisted of prefabricated units without
plumbing that were stuck in corners of
Kroger stores. Those are being phased out
and replaced with updated facilities.
“Now they really look like a little doctor’s
office inside the store,” Patric said. “They
are permanently built in and are much
quieter.”
The new clinics will include two exam
rooms, a private waiting area, an electronic registration kiosk and a patient-care
technician to assist in helping patients with
registration, health records, insurance, and
any other tasks to maximize the patient
experience and minimize wait time.
Patric estimates the price of installing
each clinic at roughly $30,000 before equipment costs.
“The cost depends on whether we are
going into an existing store and remodeling
or going into a new store,” Patric said. “If
we go into a new store, much of the cost is
borne by Kroger.”

(Memphis News/Andrew J. Breig)

Family nurse practitioner Kayla Harville works at The Little Clinic in Stonebridge, one of
two new limited-care clinics in the Memphis area.

He expects the clinics to see an increasing number of patients due to the ongoing
changes brought on by health care reform.
“We are already beginning to see some
of that, and our competitors are too,” Patric
said.
The Little Clinic competes most closely
with other convenient care clinics, such as
the Minute Clinic at CVS and The Healthcare Clinic in Walgreens.
“This industry is obviously growing,
and I think a lot of that is due to a change
in consumerism since there is now more
emphasis on convenience, availability and
affordability,” said Patric, who believes
consumers now want a one-stop shopping
experience where they can also visit the
pharmacy and get their weekly groceries.
“Years ago, the thought of having a
pharmacy inside a grocery store was considered a crazy idea, and the idea of having
them inside every grocery store was even
crazier. And yet now every one of them is
busy and serves a need in the community,”
Patric said. ‘So it is not outside the realm of
possibility that one day there will be a Little

Clinic inside every Kroger store.”
The Little Clinic provides care for
patients 18 months and older (24 months
and older in Kentucky). The clinics are open
seven days a week, including evenings, and
no appointments are necessary.
“Looking at our target demographics,
our largest category is women aged 25 to 50
and their children,” Patric said.
The clinics are staffed with boardcertified nurse practitioners authorized
to diagnose, treat and write prescriptions
for common illnesses, such as bronchitis,
sinus and ear infections, seasonal allergies
and the flu. They also provide a variety of
services such as camp and sports physicals,
health screenings and vaccinations.
The average cost of a standard office
visit is $85, and additional lab work is extra.
The Little Clinic operates five other
clinics in Memphis, Collierville, Bartlett and
Cordova; and expansion is also currently
taking place in Georgia, Kentucky, Ohio,
Colorado and Arizona. The Little Clinic was
founded by two pharmacists in 2003 inside
Kroger stores in Louisville.
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Money&Markets Extra
Dunkin’
all day

every store.We also put music and TVs
in stores. It’s a much more receptive environment if people want to hang around.

Dunkin’ Brands Group isn’t getting up at
the crack of dawn just to make the doughnuts. The company, which owns 17,700
Dunkin’ Donuts and Baskin-Robbins
globally, is focusing on more profitable
specialty drinks and sandwiches at its
namesake chain. CEO Nigel Travis
discusses how Dunkin’ Donuts plans to
keep growing.

Insider
Q&A
Title: CEO of
Dunkin’ Brands
Group

Who are your competitors?
I’ve actually got a chart. We don’t think
there is anyone who is a direct competitor.
So I should talk about indirect competitors;
anyone who sells food is a competitor.
Anyone who sells coffee is certainly a
competitor.
People compare us with Starbucks.
We’re not the same as Starbucks. People
tend to compare us with Krispy Kreme.
We’re not the same as Krispy Kreme. Our
blend of products is different. We don’t
break out our product mix but we know
beverages are 60 percent. Our breakfast
sandwiches and our bakery sandwiches
are growing at a very rapid rate.

How has the spread of sales throughout the day evolved at Dunkin’?
Dunkin’ Donuts is a business that has
thrived in the morning. About two years
ago, we decided we had to have a
comprehensive strategy to tackle the p.m.,
which really for us is after 11 a.m. We
talked about changing the environment in
the afternoon; that means putting in softer
seating and making sure we have WiFi in

His thoughts:
Offers insight on
possible growth
opportunities

Nigel Travis

Speed is a big issue for customers in
the morning. How do you keep service
quick with so many products?
One of the challenges we’ve had is to
keep life simple. We have a labor system
that really does focus on that, where we
have dedicated people working on the
sandwich station, dedicated order takers,
dedicated people getting your doughnuts
and coffee.
We constantly look at how we can save
a second here or a second there — we’re
bringing in a new toaster that can toast
numerous items. It’s a much more flexible
and faster toaster than we’ve had before.

I think there’s a view that doughnuts are
very American. But they’re much more
universal than people think.
We’ve been in Germany for some
years, but I think we’re really focused on
supporting it now. I’m actually reasonably
positive about Europe. Latin America
could be the growth continent of the next
10 years.
We’ve had a strong presence in
Asia in places like Thailand, Malaysia,
Indonesia, Singapore for a long time.
China we will get right, China is a huge
opportunity.When I was in the Middle
East, I came back thinking we could
have hundreds of more stores there.

You recently announced you were
opening in the United Kingdom.
What are the other international
possibilities?

Interviewed by Candice Choi.
Answers edited for content and clarity.
AP

BEHIND THE BRAND ANGIE’S LIST (ANGI)

Dow’s best & worst

Under review

The Dow Jones industrial average rose 2.8
fuel-efficient planes from airlines around the
percent in October and set a record close of
globe. But building them is the challenge. With a
15,680.35 on Tuesday.
backlog of orders worth
The biggest winner in
$344 billion, Boeing has
Record The Dow set an all-time high
October was Boeing, which
been speeding up producTuesday, but moved lower by Thursday.
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tion of its big commercial
Dow Jones industrial average
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15,000
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outlook. Its shares closed
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$131.88 Thursday.
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5,000
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’08
’13
of demand for new
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Thursday’s
close

Top 5, last 12 months:
Boeing (BA)
Nike (NKE)

American Express (AXP)
3M (MMM)
Visa (V)
Bottom 5, last 12 months:
IBM (IBM)

Caterpillar (CAT)
Exxon Mobil (XOM)

Merck (MRK)
Wal-Mart (WMT)
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81.80
125.85
196.67
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85.3%
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41.7
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1.5%
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Source: FactSet *Based on trailing 12 month results
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MIXED SIGNALS?: Through the first
nine months of this year, Angie’s List
narrowed its loss by 35 percent, even as
its operating costs increased 29 percent.
Meanwhile, revenue grew 61 percent to
$176.9 million. But the company
recently gave a revenue forecast for the
last three months of the year that fell
below Wall Street expectations and
disappointed investors.

Dividend P/E 5-yr avg.
yield
ratio* P/E*

1-yr price change

$130.50
76.76

Angie’s List proves that a business that charges a
fee for its service can compete with free.
There are masses of free product reviews
online, but the company’s customers pay for
access to an online trove of business ratings,
executive discounts and other services. The
service, founded in 1995 and based in Indianapolis, now touts more than 2 million subscribers.
They write reviews of local businesses ranging
from plastic surgeons to sewer cleaners. Angie’s
List doesn’t let businesses pay for good ratings
on its service.

30
15

Thursday’s close: $14.08

18
11

(Based on trailing 12 month results)

YTD price change
ANGI: 17%
S&P 500: 23%
Market value: $823 million

T
Trevor
Delaney; J. Paschke • AP

Source: FactSet

NEW TOOLS: In August,
Angie’s List acquired online
startup SmartHabitat, known
as BrightNest, which
provides guides for home
improvement. It also rolled
out new communication and
scheduling tools aimed at
fostering more transactions
on its website.
• Total paid membership as of
Sept. 30 was about 2.4 million,
up 44 percent from a year
earlier.
• Participating service providers:
44,876, up 35 percent.

Price-earnings ratio : Lost money

25
14

Founder
Angie Hicks

Alex Veiga, Jenni Sohn • AP
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Dividend Footnotes: a - Extra dividends were paid, but are not included. b - Annual rate plus stock. c - Liquidating dividend. e - Amount declared or paid in last 12 months. f - Current annual rate, which was increased by most recent dividend announcement. i - Sum of dividends paid after stock split, no regular rate. j - Sum of
dividends paid this year. Most recent dividend was omitted or deferred. k - Declared or paid this year, a cumulative issue with dividends in arrears. m - Current annual rate, which was decreased by most recent dividend announcement. p - Initial dividend, annual rate not known, yield not shown. r - Declared or paid in preceding 12
months plus stock dividend. t - Paid in stock, approximate cash value on ex-distribution date. PE Footnotes: q - Stock is a closed-end fund - no P/E ratio shown. cc - P/E exceeds 99. dd - Loss in last 12 months.
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Play to Win
In Business
A.G. Lafley,
CEO of Procter
& Gamble, the
keynote speaker
at the FedEx
JOCELYN ATKINSON
Institute of
& michael graber
Technology’s
let’s grow
Innovation
Expo shared a wealth of insights on leadership and strategy from his experience and his
collaboration with Peter Drucker. However,
his most impactful message was so simple,
many in the audience may have missed it
– strategy is about making choices. That’s
all there is to it. Make decisions about what
business you are in, how you win in this business and then stick to them.
We’ve found that making definitive
choices is difficult for many businesses.
They prefer to keep their options open and
not limit themselves to a particular market, customer or value proposition. This is
largely fear based; the fear of change, the
fear of being wrong, and the fear of losing it
all. Sometimes there is too much noise, too
many things to consider and leaders become
paralyzed because the path forward isn’t
clear. Not making committed decisions about
the strategy is far worse for the health of the
business. The world is dynamic, it’s changing
and yet the company is static.
Lafley attributes much of his success at
P&G to the choices he has made. Many of
these choices were not popular, like when
he sold Jif peanut butter, a profitable business unit. It’s certainly not easy to let go of a
cash flowing legacy business. Especially with
incoming calls from past leaders and board
members questioning this decision. Lafley
was able to triple the company’s market cap
by making the decision to grow P&G’s core,
extend into beauty and personal care, and
expand into emerging markets. Peanut butter
was no longer a strategic fit.
He will tell you that the purpose of strategy is to win. Lots of companies are playing
without the intent to win. Just being on the
field isn’t good enough. To win you must
clearly define winning. Winning companies
have a unique position in their industry, a
sustainable advantage and deliver a superior
value versus the competition.
Lafley points out in his book that a potentially winning strategy shortens your odds, it
does not guarantee success. Nothing in life is
certain. This brings us back to risk and Philip
Mudd from the CIA, the subject of last week’s
column. Do the analysis to minimize risk and
give yourself a decision advantage. Then
make the decision.
People think that innovation is about
wildly creative ideas that break the mold –
and it is to a certain extent. But it really is
just solid execution within smart strategy.
Lafley is well known for turning P&G into an
organization that innovates quickly to delight
its customers. How did he do this? With discipline, fortitude and action. He’s laser focused
on where to play and how to win.
Jocelyn Atkinson and Michael Graber
run the Southern Growth Studio, a strategic
growth firm based in Memphis. Visit www.
southerngrowthstudio.com to learn more.

Conventions

Comics Universe
Third Memphis Comic and Fantasy Convention set for mid-November
Amos Maki
amos@memphisdailynews.com

A

s he raised his four children, Joe
Thordarson increasingly thought
about the important roles that
art and literature played in education.
“I never felt art got the attention it
deserved in a kid’s education, and any
art you can encourage is good for their
education,” he said. “Art and writing are
so important and I wanted to encourage
that.”
For the last four years, Thordarson,
47, has tried to raise awareness about
the power of art, writing and film to
Memphis-area children through the
Memphis Comic and Fantasy Convention.
On Friday, Oct. 25, around 1,300
students from across the area packed
the Kroc Center in Midtown for “Geek
101,” which featured comic book artists
and characters, crafts people, a robotics professor from the University of
Memphis and local filmmakers Rachel
Taylor and Dan Baker of Timid Monster.
The event was part of this year’s annual
convention, which will take place Nov.
15-17 at Hilton Memphis.
“It’s cool because we bring up
students and then we show them about
lighting and camera moves and the
elements that go into making films, all
on a low budget,” Thordarson said. “We
teach them affordable ways they can
make their own movies.”
Baker said he was excited by the
thought of showing kids they didn’t
need a big studio or major financing
to produce their own films, that it was
a giant world open and accessible to
them now.
“I wish more people came and
taught me that when I was young,”
Baker said. “Filmmaking is so much fun
and it’s going to continue to be a major
way we communicate in society and I
love to show them that you can do this
with a garage lamp and an iPhone.”

Bailey Station Elementary fourth grader Pasha Ducey poses with The Joker and Harley Quinn at
Geek 101, part of the Memphis Comic and Fantasy Convention.
(Memphis News/Andrew J. Breig)

“

It seemed to have a lot
of energy and people
had a good time, so it
gave us encouragement
for the second year.”
– Joe Thordarson

Memphis Comic and Fantasy Convention

stage in the late 1970s and early 1980s,
were still somewhat campy, waned until
the comic world was revolutionized by
Frank Miller’s dark and gritty mini-series on Batman called “The Dark Knight
Returns,” a much more graphic, adult
take on the “Caped Crusader.”
“I always pictured Batman as a
darker character, and I always thought
it was interesting the psychology that
drove him to do what
he did and that really
started happening in the
late 1980s,” Thordarson
said.
Thordarson wanted
to bring his passion
for art and fantasy to
a broader audience,
especially children, and
launched the Memphis
Comic and Fantasy
Joe Thodarson introduces Dan Baker and Rachel M. Taylor of
Timid Monster Productions at Geek 101. (Memphis News/Andrew J. Breig)
Convention in 2010. It
was a grassroots effort
Like many kids, Thordarson grew up and Memphis’ second major comic and
fantasy convention, following Midthumbing through the pages of comic
SouthCon.
books, attracted by the action, adven“There were only about 400 or 500
ture and simple joy of storytelling.
people there, but it seemed to have a lot
“I always rushed home from school
of energy and people had a good time,
so I can see the animated ‘Spiderman’
so it gave us encouragement for the secshow,” said Thordarson, who moved to
ond year,” Thordarson said. “I learned
Memphis from San Diego in 1994.
a lot of things not to do. I think what I
As he got older, Thordarson’s
learned is the importance of promotion
interest in comic books, which, at that

and getting the word out and not assuming people know about your event.”
Thordarson began by reaching out
to area teachers to schedule field trips
to the convention.
“I just started calling any teacher
I knew and asked them to spread the
word,” he said. “I contacted art teachers,
and a lot of them were not sure what to
make of it at first, but some thought it
was cool and took a chance on it.”
Around 200 kids showed up for
the first convention in 2010, but the
number exploded to 2,500 children at
last year’s convention and 1,300 for this
year’s “Geek 101” event, and Thordarson
hopes to reach hundreds or thousands
more with in-school sessions.
And this year’s convention is chockfull of activities for children.
The convention’s guest of honor
this year is Jess Harnell, a well-known
television and movie voice actor and
singer responsible for Wakko Warner
on “Animaniacs” and a character in the
“Transformers” film series. Harnell,
the lead singer of the band Rock Sugar,
will perform with local School of Rock
students on Nov. 16.
This year’s convention features a
Lego toy-based series called “Bricks
and Heroes,” including a partnership
with the Cub Scouts to produce Lego
races fashioned after a pinewood derby
race, where cars built of Lego toys will
race around a donated pinewood derby
track.
The convention will also present a
live-action cartoon based on an original
story created by a local fourth-grade
student. The student’s character is
called “Captain Currency” and he charges people for his superhero services.
“He’s a flawed character,” Thordarson said with a laugh, “but it turns out
well in the end.”
For more information on the Memphis Comic and Fantasy Convention,
visit memphiscfc.com.
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E n t r ep r e n e u r s h i p

Contractors Warn of Bad Surety Bonds

Entrepreneurs
Get Networking
Chance at Lunch

Bill Dries
bdries@memphisdailynews.com

A rash of bad construction project surety bonds in three
states and American Samoa landed at Memphis International Airport this summer with plans to demolish the Regency
Hotel on the grounds of the airport.
In September, the Memphis-Shelby County Airport Authority announced it would rebid demolition of the airport
hotel because of problems with the surety bond of the previous low bidder, Nelson Inc.
The problem with the $485,000 bid that caused it to be
tossed involved surety bonds bearing the name of Chubb
Insurance. It has prompted the head of the West Tennessee
branch of Associated General Contractors of Tennessee to
call on the government agencies overseeing the projects to
be more vigilant.
The surety bond is submitted when a company bids on a
publicly funded or finance project. The backing of the bond
company insures that if the contractor gets the contract and
defaults or goes out of business that the bond company will
find another contractor to finish the project.
“It’s not an insurance policy. But what it does is the
surety company will then come forward and they will complete the project,” said Lotz, executive director of the West
Tennessee Associated General Contractors branch. “There’s
a lot of different ways they can go about it. It takes the additional financial burden off the public entity that is the owner
of the project.”
That happens at no cost to the public entity and the contractor in default forfeits up to 5 percent of the bond cost.
“There’s an involved process here,” he said of the claims
process when a public entity contacts the insurer. “They are
going to look at it. They are going to talk to the contractor.
They’ll figure out what’s going on. … They will find a new
contractor to take over the job, finish the job.”
Then the contractor in default and the insurer work out
how the insurer will get its money without involving the
government entity.
Chubb is among several hundred insurers who offer
surety bonds that are on a U.S. Treasury list that by Tennessee law is the required list issuers of surety bonds must be on
for public projects in the state.
The contractors association was instrumental in getting

Andy Meek
ameek@memphisdailynews.com

(Memphis News/Andrew J. Breig)

Road construction projects such as the current one at Interstate 240 and Walnut Grove Road are the types of public
projects that have governments taking pause.

the state law changed recently to move away from individual
sureties.
“There had been reports over the last many years where
they went back against the individual sureties and the assets
that supposedly were there underwriting these individual
sureties – they weren’t there,” Lotz said. “They really weren’t
in business with that distinct purpose in the first place.”
The Treasury list also makes it easier for architects and
engineering firms who often set the specifications for bids to
check the legitimacy of surety bonds before the bids are ever
opened and a contract awarded.
“The way that you stop that is I look at the bond and they
are on the list. I only have to take one more step,” Lotz said.
“Based on the national headquarters number, I pick up the
phone. There’s a bond number on every bond. I call their
bonding office. I give them that number and I only say, ‘Is
this a good pay performance bond number?’”
Within the phone call, Lotz said the insurer should be
able to verify the number of say it is not legitimate.
“Our public officials aren’t doing that,” he said. “I don’t
even know that they know to do that. That is what we want
to get accomplished is to get everybody on the same page, so
that they understand what is involved and the process they
can take. It’s minimal at best.”
Lotz is also working on setting up meeting with local engineering and architecture associations to raise awareness.

Difficult journeys are best undertaken with
map in hand – or, barring that, some wisdom
from an experienced traveler who has already
made the same journey.
With that idea in mind, the Society of Entrepreneurs and EmergeMemphis are assembling
a diverse set of business leaders this month for
a networking lunch, where attendees will be
able to pick the brains of the gathered veterans
for insight and practical advice.
That event is the fifth annual Core Conversations on Entrepreneurship, and it happens
Nov. 21 at noon at Jim’s Place, 518 Perkins Road
Extended. It costs $25 to attend, and it’s being
timed to coincide with Global Entrepreneurship Week, a combination awareness campaign
and collaboration platform celebrated each
year for one week in November.
This year, the weeklong initiative happens
Nov. 18-24, and it will include local, national
and global activities and events designed to
celebrate and inspire innovators and business
founders. The events range from major competitions to networking events – like the one
coming up in Memphis, where attendees will
be able to have multiple chats with different
business leaders on hand while enjoying lunch.
Pearson Crutcher, executive director of the
Society of Entrepreneurs, said the idea behind
the event is for attendees to have one conversation with an entrepreneur over lunch and
another while enjoying dessert. The event, she
added, will “bring together entrepreneurs from
all across the area to have lunch together to
discuss entrepreneurship in Memphis.”
Some of the confirmed hosts include Dr.
Mary McDonald and Doug Marchant.

Home Sweet Veterans Home Here in West Tennessee
Earlier this year we were introduced to
a group of volunteers who want to ensure
that veterans from the Memphis area have
access to the services of a Veterans Home
that is close to their family, friends and
community.
They founded The West Tennessee
Veterans Home Inc. and their mission
is straight-forward: to obtain the local
resources necessary to build a State Veterans Home to serve the 75,000 veterans
in Fayette, Shelby and Tipton counties.
They are an all-volunteer organization of
active and retired military and business
and community leaders who have joined
together to advocate for the building of a
144-bed State Veterans Home to provide
highly-skilled nursing and rehabilitative
care for local veterans. They invite everyone who agrees to help make this project
a reality.
Here’s what we learned. Our com-

munity has the largest concentration of
veterans in the state. Today’s warriors are
tomorrow’s veterans. They are returning home with devastating injuries and
disabilities. They need specialized shortand-long-term care to recover. Our older
veterans (40 percent of local veterans)
increasingly need skilled nursing home
care as they age. Veterans who are cared
for at a state veterans home receive about
$100 per day per diem towards the cost of
their care. This benefit is awarded to them
for their service and cannot be used at a
private nursing home. Those veterans who
need full time, year round care lose over
$35,000 in annual benefits because we do
not have a state veterans home.
We talked with Edwin J. Wallin, a
member of the West Tennessee Veterans
Home board. He is a Vietnam veteran and
a licensed clinical psychiatric social worker
who works with veterans. He shared with

projected costs the federal
us that when he returned
government will allocate
home he swore to dedicate
the remaining 65 percent.
the rest of his life serving
There’s much to be done
veterans. “If we get this
and
you can make a differbuilt this will fulfill all my
ence.
Contact your state
hopes and dreams.” He
legislators, congress
is joined by a team of
MEL & Pearl shaw members and senators.
equally dedicated board
FUNdraising Good Times
Let them know you care.
members and volunteers
And listen closely to your favorite Clear
committed to our veterans.
Channel Radio station for public service
The Tennessee Department of Veterannouncements that share more informaans Affairs has determined there is a need
tion about why West Tennessee needs
for an additional 891 beds within the state
a state veterans care home. Our 75,000
veterans home system. Clarksville and
veterans depend on us.
Cleveland TN have both raised the necesVisit www.veterans-home.com or call
sary local funds and are ready to submit
board
chair Holly Swogger at 258-3486
applications for federal funding. Shelby,
for
more
information.
Tipton and Fayette Counties want to be
next.
Here’s the good news: once our local
Mel and Pearl Shaw are the authors of
community identifies a 25 acre debt-free
“The Fundraisers Guide to Soliciting Gifts”
now available at Amazon.com.
property and raises 35 percent of the
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E c o n o m i c De v el o p m e n t

Retiring Moore ‘Transformed’ Chamber
Amos Maki
amos@memphisdailynews.com

W

hen John W. Moore
took the reins of the
Greater Memphis
Chamber in 2005, the organization was at the end of its latest
economic development campaign and financial resources
were strained.
“We were in incredible financial distress when I took over,”
Moore said. “We weren’t even
going to make the next payroll
and it was really scary, but the
chamber now is on great financial
footing thanks to the hard work of
a great team.”
After taking over, Moore immediately set about rallying businesses and civic leaders to create
an ambitious new economic
development campaign while
transforming the structure and
operations of the Chamber, leading to an eight-year tenure where
the Chamber recruited more than
21,000 new jobs and $4.5 billion
in new capital investment to
Memphis and Shelby County.
“He deserves a lot of credit for
transforming this organization
into a very dynamic place,” said
Dexter Muller, senior vice president for community development
at the chamber. “When (Moore)
came in we had just ended the
Memphis 2005 campaign, so
financial support was down but
just look at what happened after
he came in.”
Moore, a former high-ranking
executive with Northwest Airlines, will step down as president
and CEO of the chamber Jan. 3.
“Economic Development is
like a relay race in perpetuity,”
Moore said. “The baton is continuously passed from one leader to
the next. We have accomplished
a great deal for greater Memphis
over the years and now is the
right time to identify the next
leader for the chamber.”
Moore’s successor has not yet
been identified. The 2014 chamber board chairman, who will be
announced in November, and the
board’s executive committee will
announce the process for selecting Moore’s successor.
When Moore took over at the
chamber, he brought a businesslike approach to restructuring the
group’s organizational structure
and operations.
“John picked people that
brought everything to the next
level,” said Muller, who has
worked at the Chamber since
2000. “It was a level of financial
and organizational discipline you
don’t normally see at non-profits
but in the business world.”
Funding wise, the chamber
that Moore inherited was essen-

tially fighting with one hand tied
behind its back.
According to a 2007 study
produced by Atlanta-based
Market Street Services, the city
and county operated the “most
underfunded” economic development effort the group had
seen in a decade.
Memphis and Shelby County’s economic development budgets paled in comparison with
peer cities such as Nashville,
Knoxville, Louisville, Ky., Atlanta,
and Charlotte, N.C., according to
Market Street
Moore set about changing
that, focusing heavily on forming partnerships with city and
county governments, the area’s
leading corporate executives and
groups like Memphis Tomorrow,
the Mid-South Minority Business Council, Black Business
Association, Memphis Bioworks,
Hispanic Business Alliance and
the National Association of
Women Business Owners among
others.
“(Moore) has always been a

Moore
passionate advocate for improving our community for all our
citizens,” said Jack Sammons,
who has worked with Moore as
a member of the Memphis City
Council and chairman of the
Memphis-Shelby County Airport
Authority. “His business background gave him the insight that
only economic development
would put us on the path toward
attaining our goals. We all owe
John a tip of our hat.”

The chamber and Memphis
Tomorrow joined forces to create Memphis Fast Forward, an
ambitious economic and community development plan that
garnered national headlines.
“My whole purpose of taking
the job was about there being
a role where I could make an
impact in this community and
help make Memphis a rock star,”
Moore said.
During Moore’s tenure,
International Paper and Service
Master relocated their corporate
headquarters to Memphis. Nucor Steel took over and expanded the shuttered Birmingham
Steel mill. And Electrolux and
Mitsubishi Power Products Inc.
both opened major manufacturing plants.
“We’ve worked together on
some of our largest projects and
strengthened ties with existing businesses,” said Memphis
Mayor A C Wharton, Jr. “We’re
indebted to him.”
Some of those successes
came amid the work economic

climate the nation faced in
decades.
“(Moore) has led the business community through one
of the worst economic times of
our nation and has successfully
positioned Memphis and our assets as the place to do business,”
said Larry Cox, chamber board
chairman and CEO of the Airport
Authority.
Muller said the chamber has
earned a reputation locally and
nationally for being able to set
and achieve goals.
“The core thrust of what
we’re doing is economic development and that’s where
his focus was,” Muller said. “I
believe we are clearly the go-to
organization when you want to
get something done.”
Moore has been preparing the chamber for the future,
forming a Chairman’s Circle
tasked with raising $2.5 annually
for the chamber, which is funded
mainly by its members.
“He’s left the chamber in
good hands,” Sammons said.

G ov e r n m e n t

Ad Hoc Committee Explores
Memphis City Council Procedures
Bill Dries
bdries@memphisdailynews.com

T

hree Memphis City Council members continue to look at the council’s
rules of procedure and how those
rules are enforced as the council prepares
for the annual election of a new chairman for the new year. Council Chairman
Edmund Ford Jr. appointed the ad hoc
committee – Wanda Halbert, Bill Boyd
and Myron Lowery – after sounding what
amounted to a political warning shot in
October that the body of 13 was stretching
the rules too far on several fronts.
That included council members recording their votes on a matter well after the
vote was taken and the results announced
– a straightforward violation of rules that
would have specific legal implications if
someone on the losing end of a vote decided to take the matter to court.
It also included something not as clearcut – the way council members conduct
themselves and debate legitimate issues
during committee sessions.
The committee meetings, held the same
day as the twice-a-month sessions of the
full council, are where much of the body’s
rhetorical and political heavy-lifting is
done. That’s not to say there aren’t matters
that are fully debated in committee and
then debated even more at the full council

session.
Applying the existing rules isn’t as
simple as it sounds in those cases.
Council member Shea Flinn acknowledged that several times he has “made up”
rules just to see if anyone would challenge
them.
Council member Wanda Halbert, who
is chairwoman of the ad hoc committee,
wants the council rules to serve the purpose
of keeping the formation of council coalitions and the gathering of council votes for
or against a proposal more in the open.
“Sometimes you can look in this council
room and you can count votes,” she said.
“Sometimes you can come in this room and
there are people who have already talked
about some issues that all of us haven’t
talked about. And that’s kind of scary.”
She’s also expressed concern about
council members getting documents at
the same time they become available to
the media, and then, by the time she has
a chance to look them over, have already
been reported by media outlets.
The two problems demonstrate how the
state’s open meetings law can be a doubleedged sword. In an age when enforcement
is even more difficult, council members
communicate via text messages on their
personal mobile devices, even as they sit
next to each other at the same meeting.
While most council documents are avail-

able to the media at the same time that
council members see them, there are times
when a last-minute proposal surfaces and
has enough votes to find a place on the
council’s agenda in short order.
Council member Bill Morrison, who was
chairman before Ford, had a strict policy
that the council would not accept such
additions or approve “same night minutes”
– the approval of one item in the minutes
at the same meeting at which the item was
approved to make it final.
But even under Morrison, seven votes
by council members to overrule the chair
could reverse the rule temporarily, though
that didn’t happen often.
When Ford established the ad hoc committee, he didn’t name names of council
members he had in mind for bending or
breaking rules.
But his concern about council members
who regularly complain of “corruption” as
a motive for proposals they oppose is consistent with remarks council member Joe
Brown has made frequently.
Brown, who isn’t on the ad hoc committee and wasn’t at the Oct. 15 executive
session at which Ford brought the issue to
a head, hasn’t hesitated to point up what he
sees as the central challenge to limiting the
comments of a council member.
Unless it involved physical contact,
Brown argued, it is permissible.
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G ov e r n m e n t

HMCT celebrates
10th anniversary

Covington
Biomass
Gasification
Plant Online

Michael Waddell
mwaddell@memphisdailynews.com

W

ith a motto of “eat healthy,
eat less and move more,”
Healthy Memphis Common
Table (HMCT) has made its mark in
the local community during the past
decade, encouraging the public to lead
healthier lifestyles and to “get activated” with their health and health care
options.
“Our mission is excellent health for
all. We’re working to change the health
and the health care of the community,
as well as impact the health equity,”
said CEO Renee Frazier, who joined
HMCT in 2009. “We have various
programs that focus on predominantly
broad population health issues, including our signature focus on obesity and
diabetes.”
Last week the organization highlighted its 10th anniversary with a
Diamond Anniversary Celebration at
the GameDay Baseball youth sports
complex in Cordova. Draper's Catering
of Memphis LLC handled the event’s
catering, which included menu labeling
to show the caloric intake for each item.
The goal of Healthy Memphis Common Table is to execute on community
programs funded through various
grants from national foundations like
the Robert Wood Johnson Foundation
and the Merck Foundation. Eighty percent of the organization’s $1.5 million
annual budget comes from grants.
“We also have strong support from
health plans, and hospitals sponsor our
work,” Frazier said.
HMCT was founded in 2003 as a
nonprofit by a group of volunteers
concerned with the declining health of
Memphians. HMCT had been originally incorporated in April 2000 as the
Justice in Health Care Foundation, with
a mission to foster collaboration of all
resources in the community to improve
common health goals.
“We were initially very disillusioned
and concerned about the way our
health care system was going. It was
not serving health, and consumers
were getting the short end of the stick
in the process,” said Dr. James E. Bailey,
HMCT founding board chairman. “We
wanted to help encourage coordination and a redesign of the health care
system to better meet people’s needs.”
Bailey touts other founders like
Denise Bollheimer, Dr. Robert R. Waller,
Cristie Travis, Dr. Beverly WilliamsCleaves, Michael Provow, Dr. Grant W.
Somes, and the Rev. Kathon Ann Kelley
as instrumental in the group’s early
development.
Crux issues for the group over the
years have been looking at better managing patients and their relationship
with their physicians or providers so
they are more activated in their health
and examining high-use patients in the
emergency room and trying to reduce

Plant, now up and running,
takes wood waste and sludge
and turns it into electricity
Bill Dries
bdries@memphisdailynews.com

C
(HMCT)

Denise Bollheimer and Dr. James Bailey, considered two of the primary catalysts
behind the creation of Healthy Memphis Common Table, were honored during
the organization's 10th anniversary celebration.

non-urgent emergency room visits.
“Much of our efforts are about taking charge of our health care resources
and using them more effectively and
efficiently to promote health,” said
Bailey, who is now University of Tennessee Health Science Center professor
of medicine and preventive medicine
and director of the Center for Health
Systems Improvement. “Since 2003
we’ve had a focus on giving consumers
meaningful information about where to
find good health care.”
In the next 10 years, Frazier and Bailey want to see recent positive trends
continue to improve with obesity and
diabetes, better management of health
care costs and end of life care, and
reduction of infant mortality rates and
non-urgent emergency room visits.
“For the first time we have seen
drops in Shelby County in obesity
rates,” she said. “It’s still higher than the
state average, but for the first time the
trend is going in the right direction.”
HMCT convened 37 different organizations to create alignment around
the work that is being done locally to
fight obesity.
“Of the 37 programs we documented, 21 of those programs were either
directly involved as a partner or directly
implementing some area of that initiative,” Frazier said. “We are also significantly involved in the statewide task
force with the grocery industry to look
at a statewide food financing program
to bring grocery stores into low-income
communities.”
Although not successful yet, the
group has gotten the attention of Tennessee Gov. Bill Haslam.
“It’s a significant issue to make sure
that healthy, affordable food is available
in all neighborhoods, and we need financing incentives to bring full-service
grocery stores into those neighborhoods,” Frazier said.

Another major area of focus for
HMCT is better management of local
health care resources and the associated costs. In its last Take Charge report
from earlier this year, HMCT cited
$129 million wasted annually at local
hospitals from an estimated 219,000
non-urgent emergency room visits.
“We have a great amount of waste
when it comes to emergency room
use in Memphis and Shelby County,”
Frazier said. “When you look at diabetic
patients, probably 90 percent that end
up in the emergency room should not
have been there.”
HMCT works throughout the year
with Leadership Memphis to provide
menu labeling about caloric intake
at corporate events. A new program
rolling out in 2014 called “Preferred
Choice” will focus on showcasing
500-calorie meals.
The once volunteer-only organization has evolved over the past decade
to support a dedicated staff of 16 fulland part-time employees. The group
just hired a new program coordinator,
Kathy Lofton, to help with its hypertension initiative with Healthy Shelby.
Lofton previously worked at BlueCross
BlueShield. As many as 500 participants
are expected for The Million Calorie
Burn 5K Walk/Run on Saturday, Nov. 2,
at Highpoint Church inside the Ridgeway Loop.
“If we could get 1,000 people to
come out and run even at a slow pace
for three miles, they would burn roughly 1 million calories,” Frazier said.
The race captain will be Memphis
Mayor A C Wharton Jr., and race cochair television morning show host
Marybeth Conley. Post-race activities
will include an awards ceremony, live
music, food and more.
Proceeds will help HMCT continue
programming to help reduce childhood
and family obesity.

ovington, Tenn., Mayor David Gordon
describes himself as a “confirmed nerd”
who enjoys reading scientific papers.
He’s also a Doctor of Veterinary Medicine
and holds a Bachelor of Science in biology and
chemistry from the University of Tennessee at
Martin.
Three years ago at a meeting of the Tennessee Renewable Energy and Economic Development Council, a presentation on biomass
gasification got his attention.
Three years later, after Gordon delved
further into the details and spreadsheets from
PHG Energy of Nashville, Covington has a $2.25
million gasification plant that with wood waste
and sludge will produce electricity to run Covington’s sewage plant.
The agreement was announced in July
2012. The gasification plant next to Covington’s
wastewater treatment plant has been running
for about three months and is now running
consistently.
The Covington plant is a $2.25 million
project that includes a $250,000 grant from the
Tennessee Department of Environment and
Conservation and $2 million of Tennessee Municipal Bond fund financing through a general
obligation bond issue.
And $3.5 million in savings to the city from
that electricity will fund development of an
86-acre expansion of the city’s Cobb Parr Park,
west of U.S. 51.
“I think it sets Covington apart as far as a
leader in green energy and helping the environment,” Gordon said Wednesday, Oct. 30, before
a formal ceremony in the park to signal the
opening of the plant.
But Tom Stanzione, president of PHG, said
Gordon was not an easy sale on the concept
whose only motive was being “green.”
“Ultimately we found the mayor had been
looking at a competitor of ours and was not
exactly excited about what he was seeing,”
Stanzione said.
So he and other PHG executives showed
Gordon their biomass gasification plant in
Gleason, Tenn., which Stanzione said is a
critical part of the effort to get local leaders to
understand the business.
Stanzione said Gordon isn’t the only local
leader they’ve talked with who had some initial
skepticism until he saw the plant in Gleason
working.
“We’ve had to do a tremendous amount of
education. Gasification kind of got a black eye
back in the ’70s and ’80s,” he said. “There were
a lot of large-scale attempts at gasification that
did not go well. It wasn’t gasification’s fault. It
was some of the projects that were attempted
were just kind of out of the question for the
type of technology.”
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Tigers’ Justin Fuente Keenly
Aware of Job’s Ups, Downs
Don Wade
Special to The Memphis News

I

t was a postmortem that sounded
like a lot of other postmortems from
Liberty Bowl Memorial Stadium.
“Our guys battled their tails off,” University of Memphis coach Justin Fuente
said after his team lost, 34-21, to Cincinnati on Wednesday, Oct. 30. “Again, our
margin for error is not very big.”
The bottom-line numbers: Memphis is
1-6, 0-4 in the American Athletic Conference. Against Cincinnati, the Tigers lost
the turnover contest 2-1 and it was too
much. Running back Marqui Warford’s
second-quarter fumble turned into a 19yard Cincinnati touchdown on the very
next play. Freshman quarterback Paxton
Lynch’s fourth-quarter interception under
pressure gave the Bearcats a short field and
also was cashed for seven points.
“It is a tougher conference,” said Tigers
defensive back Bobby McCain, who had

the interception. “We want to win. Regardless if it’s the Dallas Cowboys or Christian
Brothers High School.”
When Justin Fuente and his wife, Jenny,
met at Illinois State, where he was an
assistant football coach and she was an assistant volleyball coach, they would trade
stories about their teams and players. They
also were so busy they hardly saw each
other.
“That was our trial,” Jenny said of the
coaching and family life that was to come.
Justin would spend five years at TCU as an
assistant and then accept the Memphis
job before the 2012 season. On the home
front, the Fuentes have three daughters
ages 5, 2, and 3 months. At the start of the
journey they probably never saw themselves in Memphis, Justin trying to rise up
a perpetually down program.
“This is a big mountain that we’re
climbing,” Fuente said. “But in a year and
a half we are in every single football game
with a chance to win at the end. Now have

we gotten over the hump? No … but it’s
never as good as it seems and it’s never as
bad as it seems.”
Or, when considering all those assistant coaches out there still waiting for a
chance, maybe it is actually better than it
seems.
“Many people would like to be in our
shoes,” Jenny said. “We don’t take it for
granted.”
Fuente does not listen to sports talk
radio, which is to say his approach is the
exact opposite of Tigers basketball coach
Josh Pastner.
“There are a lot of people that can do it
the other way – and Josh is one – and can
separate it and not have it influence their
decision-making,” Fuente said. “I tell you
why I don’t, and it’s not because I don’t like
it or have anything against it. I do not want
my judgment clouded by opinions that are
not fully informed with what’s going on.
I don’t want, on third and six or on fourth
and two, to be even in the back of my

mind, worried about anything other than
what is best for the team. So I just inoculate myself from that.”
Count on more talk about the Tigers
quarterbacks with some fans and media
members renewing their call for Fuente
to play senior Jacob Karam in the wake of
Lynch’s can’t-make-that-throw interception midway through the fourth quarter.
But know this: the Tigers dropped a lot of
catchable balls Wednesday night.
“Paxton, he put the ball on target,” said
running back Brandon Hayes.
And lest anyone doubt, players believe
Fuente is building this thing the right way.
“We respond to his intensity level,”
said junior linebacker Terry Redden. “I’m
bought into what he’s got going.”
Most nights, the coach sleeps just fine.
The last loss, the always-maddening turnovers, and the ever-frustrating penalties do
not stalk him.
“When I was a (quarterback) at the
University of Oklahoma we were going

One Game Way Too Soon to Panic for Grizz
Outright panic or complete denial?
That seems to be the choice.
You can be in the camp that is convinced the Grizzlies will miss the playoffs
because – drum roll, please – they lost
the first game and had one horrid, putrid, disgusting quarter!
Or you can be in the camp that
refuses to admit that the Grizzlies have
any issues that can’t just be brushed
away with a magical basketball analytics
wand. Meaning, it’s a given they will take
their rightful place in the NBA Finals.
My question: Why does logic have to
jump in the car the first week and take
I-55 right out of town?
Everyone understood, supposedly,
that with this season’s changes there
would be a transition. Even though
first-year coach Dave Joerger had spent
several seasons on the Grizzlies’ bench
under taskmaster/head coach Lionel
Hollins, management’s decision to replace Hollins made several things clear:
• Management believed getting
swept by the San Antonio Spurs in
the Western Conference Finals was
more than a disappointing end to a
great season. It was where the ceiling met the Grizzlies’ dreams.
• So, to possibly go farther, the Grizzlies would have to get more out

of their grit-and-grind-sometimesstuck-in-the-mud offense – open
things up, run more, attack more.
• Management believed Joerger, who
had become the Grizzlies’ defensive coordinator, could orchestrate
this offensive change without sacrificing too much defense.
• Also implicit in the move was
management’s belief that Hollins
perhaps had received too much
credit for the “edge” the superstarless Grizzlies brought to the nightly
competition. In other words, there
was nothing in their metrics to suggest Hollins was, say, a +8, for his
ability to push players beyond their
comfort zones.
So now, here we are in the infancy of
the 2013-2014 season. On opening night
in San Antonio, Wednesday, Oct. 30, the
Grizzlies displayed many of the troubling
trends that defined the preseason. On
the way to a 101-94 defeat – and yes, it
was just one loss and nothing more and
nothing less – they scored seven points
in the second quarter. How bad is that?
Well, Tracy McGrady once scored 13
points against the Spurs in 35 seconds.
“What he did was unbelievable
and for us to score seven points in the
second quarter was unbelievable,” point

THE PRESS BOX

DON WADE

guard Mike Conley said. “Unbelievable
both ways.”
Which is also a good description for
the range of emotions coming from fans
and local media types as the season
starts. On Twitter during the season’s
first game – as in 1 of 82 – people literally were celebrating the Grizzlies leading after one quarter (proof that the new
regime made the right call in dumping
Hollins) or were by halftime saying that
the Grizzlies, as currently constructed,
were not a playoff team.
It was amazing to watch. And also
rather entertaining given that I was at
Liberty Bowl Memorial Stadium at the
time watching the Memphis football
team drop to 1-6 and also following the
end of the baseball season on my laptop.
Still, you wonder how people can forget that, A) the Grizzlies have never won
their first game in their 13 years in Memphis; B) they’ve rallied from tough starts
to make the playoffs before; and C) there

is perhaps nothing more schizophrenic
than an NBA game. The Spurs’ 22-0 run
happens somewhere in the league just
about every night.
And look at what else happened: The
Grizzlies followed that 7-point quarter
with 31 and 36 points in the third and
fourth quarters. As Conley said, “We did
a much better job adjusting than we
did in the preseason. We didn’t let that
second quarter linger.”
I still believe that the first 10 to 15
games of this season may have a lot of
rough patches. If the Grizzlies start 7-8,
for example, I won’t be surprised. Now if
they’re 18-22 after 40 games, well, that’s
another matter.
“We’re a veteran team,” guard Mike
Miller said. “We realize it’s a long season.”
Joerger does, too. Asked about
fans “being on the ledge” with how the
Grizzlies have looked thus far, he didn’t
register much reaction.
“It’s not something I worry about,”
he said.
And that’s the right answer. At least
until it isn’t.
Don Wade’s column appears weekly
in The Daily News and The Memphis
News. Listen to Wade on “Middays with
Greg & Eli” every Tuesday at noon on
Sports 56 AM and 87.7 FM.

www.thememphisnews.com

November 1-7, 2013 15

sports

(Justin Ford-USA TODAY Sports)

University of Memphis quarterback Paxton Lynch (12) calls a play against Cincinnati Bearcats during the first quarter at Liberty
Bowl Memorial Stadium. The Tigers lost, falling to 1-6 overall, 0-4 in conference for the season.
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through some tough times and I could
not sleep,” Fuente said. “I would get mad
and my mind would start to race. I left and
went to Murray State, but I still had those
same (issues). And a guy gave me a book,
‘Don’t Sweat the Small Stuff.’”
It was one of those life-changing
moments. Although the truth is, as head
coach at the U of M, Fuente has to sweat
all the stuff. He refuses to accept “stress” as
a description for what he sometimes feels,
but he cherishes the decompression time
he gets each week – whether it’s jogging
with Adam Lechtenberg, Tiger football’s
director of player personnel, taking his
oldest daughter fishing or getting a few
quiet moments at home to catch up on the
day’s events with Jenny after the girls are
asleep.
Perhaps it helps that Jenny, as a former
coach, understands better than most
that her husband can only have so much
control over the numbers that go up on the
scoreboard.
“You have 18-to-21-year-olds in charge
out there,” she said with a laugh. “You
have highs with the wins and lows with the
losses. But each week is a new week.”
A new chance to win and, yes, a new
chance to be disappointed.
“I told them today,” Fuente said, “I’m
never going to coach a game where I dance
around the word ‘win’ during the week because I don’t want you to be disappointed
if we don’t.
“We are not going to coach like that.”
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Campus Connections
U of M, neighborhood stakeholders collaborate on real estate moves

Amos Maki
amos@memphisdailynews.com

T

he University of Memphis is
in the early stages of updating its campus master plan,
and it will seek input from its
neighbors as it moves into its
next century of higher education.
The U of M has hired the Smith Group
JJR of Ann Arbor, Mich., to lead the effort
with Memphis-based LRK Inc. serving as
the local partner.
Soon, representatives from the university and the planning firms will begin
talking with neighborhood stakeholders
to gather their input on the master plan,
an inclusive approach that might not have
happened several years ago.
For many years the University of Memphis, which celebrated its centennial in
2012, was the proverbial island unto itself.
The city’s largest university had

insulated itself from the surrounding
neighborhoods, showing little interest
in how the area around the university
was designed or developed. Communication between the university’s
leadership and neighborhood groups
and property owners was nearly nonexistent.
But starting around a decade ago
the university, under the direction of
former president Shirley Raines, began
(Memphis News/Andrew J. Breig)
A proposed McDonald’s at the corner of
taking a much more active interest in
Highland and Southern, has pitted university
the health of the surrounding neigharea stakeholders against the fast food chain.
borhoods and the city as a whole,
physically through development and
urban planning and academically through said David Cox, executive assistant to U of
M interim president Brad Martin.
engaged scholarship that sought to get
“There was an increasing realization
faculty and students engaged in hands-on
that having a research university is central
learning experiences in the unique urban
to a city’s economic health and that you
environment Memphis and the area
can’t have a great city without a great
around the campus provided.
university and that’s certainly true. And
“What occurred at the University of
universities began to realize they needed
Memphis over the last 10-12 years are two
to pay attention to the environment
things that were happening nationally,”

around the schools if they were going to
survive. To have a great university you
must have great students and faculty
and part of attracting those students
and faculty is having a safe, pleasant
environment.”
To help develop the optimal
neighborhood, university officials did
something that they probably would
not have considered years earlier – they
enlisted the aid of area neighborhood
groups and other stakeholders.
Half a dozen neighborhood associations from around the U of M joined
forces to form the nonprofit University
District Inc. Businesses in the area are
represented by the University District
Business Alliance and the nonprofit
University Neighborhood Development
Corp., formed by a mix of neighborhood
activists, business leaders and university
officials, to implement a LRK-designed
neighborhood development plan.
The creation of those groups and the
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university’s increased engagement have produced multiple
benefits, especially improved
communication.
“Before, we didn’t have the
strength of these organizations,”
said Tony Poteet, assistant vice
president of campus planning
and design. “What these organizations have done is make it
very easy for communication to
happen.”
In 2007, the university’s
Graduate Program in City &
Regional Planning, Department
of Architecture, the UNDC, UDI,
the city’s Division of Housing and
Community Development and
the Memphis and Shelby County
Office of Planning and Development, along with others, created
a comprehensive plan for the
university neighborhood, which
ultimately became the University
District Overlay, a set of special
zoning regulations approved
in 2009 that encouraged a mix
of uses and a more pedestrianfriendly environment and sought
to make sure new development
conformed with the area’s urban
nature.
“The great thing that evolved
from this plan was the special
overlay district, which was created before the Unified Devel-

opment Code was formed and
formally adopted by the entire
city,” Poteet said. “We already
had a code because of the linkage
between the academic programs
at the university and community.
“We are partners with the
neighborhoods and we are all
kind of looking out for each
other’s best interest and what we
want this key piece of the city
to be. What we were all trying to
do is improve the surroundings,
making sure new development is
the type that supports the walkable, bikeable urban character
that is here in the district. The
university being a public institution, we really are bound to being
partners and looking out for the
whole area, not just the state
campus.”
The university is pursuing several options that could
expand its footprint in the area.
The university is moving forward
with plans to purchase the closed
city library on Highland Avenue
and has held preliminary talks
with city officials about acquiring
nearby Audubon Park.
The planned $450,000 purchase of the shuttered library is
part of a long-planned effort to
create a grand new entrance to
the school from heavily traveled

(Memphis News/Andrew J. Breig)

The University of Memphis is moving forward with plans to purchase the closed city library on Highland
Avenue and has held preliminary talks with city officials about acquiring nearby Audubon Park.

Highland Avenue.
The library purchase was
originally part of a planned partnership between the university
and Poag & McEwen Lifestyle
Centers to redevelop part of the
Highland strip. The plan had the
university developing the block
bound by Highland Avenue,
Watauga Avenue, Midland
Avenue and Brister Street as a

new gateway entry to the main
campus.
Poag & McEwen’s planned
Highland Row development hit
a snag as credit markets froze up
during the economic downturn,
but there’s a possibility that the
project could be back on track.
“We are still hoping for Highland Row,” said Cecil C Humphreys Jr., a UNDC member who

grew up in the area and owns
property there. “The (tax increment financing district) is still in
place and hopefully the original
project will materialize soon.”
Those hopes were bolstered
earlier this year when the university sought approval from the
state to partner with a nonprofit
developer to build residences
on the upper floors of a mixeduse facility to be built between
Midland and the Junior League of
Memphis on the western side of
Highland.
And work on another gamechanging project – a major redevelopment of Walker Avenue – is
slated to begin construction next
year. Thanks to a $500,000 grant
from the state, Walker – home to
University District institutions
like Brother Juniper’s Restaurant,
Garibaldi’s and RP Tracks Restaurant and Bar – will be remade
into a much more appealing,
pedestrian-friendly environment
featuring bicycle lanes, new
street lighting and a community
plaza or courtyard.
The university also is in the

(UNDC)

Poag & McEwen’s planned Highland Row development hit a snag during the economic downturn, but the project could be back on track.
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‘Pro-Business Environm
DeSoto County continuing role as commercial real estate hotbed
Amos Maki
amos@memphisdailymews.com

T

he explosive population growth and
business-friendly environment in
DeSoto County have combined to
transform its formerly sleepy suburbs into thriving retail and industrial development centers.
Today, Goodman Road looks more
and more like a busy commercial strip in
Memphis, and DeSoto County has become
the favored location for large industrial
developers.
Retailers have been drawn by the
population boom in DeSoto County – the
county’s population tripled from 53,930
residents in 1980 to 161,252 residents in
2010 – while large industrial developers
were drawn by the availability of large
tracts of land, a business climate they say
is friendlier than Memphis and a relatively
simple incentive program.
Goodman Road, the main east-west
thoroughfare in DeSoto County, has been

ground zero for retail development, lined
with independent and chain restaurants
and a variety of retailers, from mom-andpop shops to national big-box retailers.
“There are a lot of rooftops, demand
and money down there and Goodman
Road is a very heavily traveled road,” said
Brian Whaley of CB Richard Ellis Memphis.
“I can see Goodman Road being the Germantown Parkway of DeSoto County.”
For many years Southaven, whose
population grew from 16,441 in 1980 to
48,982 in 2010, led the charge on retail
development, culminating with the development of Southaven Towne Center, an
open-air lifestyle center that brought in
major national retailers in a more upscale
environment.
But developers and retailers have
increasingly turned their attention toward
neighboring Olive Branch, where the
population soared from 2,067 people in
1980 to 33,914 in 2010.
“Southaven really saw a lot of development and investment but now it’s bleeding
over into Olive Branch,” Whaley said.

CELEBRATE MEMPHIS!
“I celebrate Memphis by getting involved in the community I call
home. Engaging and collaborating with professionals like me
helps Memphis keep our local talent here. The future success of
our city depends on the continued dedication and creativity from
all professionals across the region.”

Shannon Robbins, Real Estate Manager
Chair of the Young Professionals of the Germantown Area
Chamber of Commerce

Industrial development has been booming in places like Olive Branch.
(Memphis News/Andrew J. Breig)

among others.
Jason Polley, managing leasing director for Stonecrest, said demand there has
been so intense that the Target store has
experienced double-digit percentage sales
increases each year since the store opened
in 2008 and leads all Target stores in the
U.S. east of the Mississippi River for samestore sales growth from 2008-2012.
“The trade area exhibited immediate
consumer demand,” Polley said. “It was

In Olive Branch, Stonecrest Investments LLC built the 300,000-square-foot
Wedgewood Commons development at
the northeast corner of Goodman and
Pleasant Hill roads. The center is anchored by Target, TJMaxx, Rack Room
Shoes, Ross Dress for Less, Michaels and
Homegoods. The existing outparcel sites
are 100 percent leased to tenants that
include Gould’s Day Spa & Salon, TCBY,
Sport Clips, Hollywood Feed and AT&T,

IF YOU WANT TO SUCCEED IN
BUSINESS, POSITION YOURSELF IN
THE BEST BUSINESS DISTRICT
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INTERNATIONAL
AIRPORT

OLIVE BRANCH

PRIME COMMERCIAL LOCATIONS
IN THE BUSINESS CENTER OF MEMPHIS

LAKE BOONE MEDICAL CENTER | RALEIGH

Highwoods Properties offers an impressive portfolio of class A commercial

IN BUSINESS FOR MEMPHIS

spaces, like those at Crescent Center, Southwind Office Center and Triad
Centre. All indeed central to downtown, to the airport and to the growing

The Mid-South’s #1 commercial real estate firm.

number of corporate headquarters east of the city. To find out more about

901.528.1000 | www.cbrememphis.com

putting your business in the middle of all the action, call (901) 683-2444.
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ment’
an underserved market. All of our anchors
are performing above their sales expectations.”
At Goodman and North Hamilton
Circle, Malco Theatres Inc. is building a 12-screen movie theater. Michael
Lightman Realty Co. has plans to build a
5,500-square-foot retail building in front
of the Malco, next door to the restaurant
that Memphis-based Corky’s Ribs & BBQ is
building. Polley said that while Southaven
will continue to be a major regional retail
destination, Olive Branch is poised for
more growth as more families pour into
the area, as schools and infrastructure like
new roads and sewer lines are built.
“Southaven is and will continue to be a
vital regional retail area,” Polley said. “The
growth story, in terms of rooftops and
higher incomes and roads and schools, is
in eastern Southaven and western Olive
Branch.”
It’s not just retail that has boomed in
DeSoto County. It is now the dominant
local market for industrial development in
the Memphis area.
Over the last six years at least 4 million
square feet of speculative industrial space
has been built, or is under construction,
in DeSoto County. Nearly all of the new industrial construction announced this year
is taking place in DeSoto County.
Industrial Developments International is in the midst of expanding the
478-acre Crossroads Distribution Center
with two new speculative buildings, the
241,000-square-foot Crossroads L building and the 430,212-square-foot Crossroads D building. Hillwood Investment
Properties also announced plans for a
514,980-square-foot building at DeSoto
Trade Center.
Industry experts uniformly say the
ease of doing business in DeSoto County,
particularly a less cumbersome and more
reliable tax incentive program than the
one used in Memphis and Shelby County,
has fueled the boom.

Southaven, whose population grew from 16,441 in 1980 to 48,982 in 2010, has led DeSoto County’s retail surge thanks to the
development of Southaven Towne Center, an open-air lifestyle center that brought in major national retailers.
(Memphis News/Andrew J. Breig)

“The reason the tenants are going there
is the ease of doing business and the attitude of the people saying, ‘We want these
jobs, we want this investment and we’re
willing to do what it takes to get the jobs,’”
said Brad Kornegay, president of Colliers
International Memphis’ asset service division.
Higher property tax rates in Memphis
and the process for obtaining incentives, although improved some under the
Economic Development Growth Engine of
Memphis and Shelby County, are driving developers and their tenants south to
DeSoto County.
“When you’re doing boxes of this size,
pennies add up and it becomes a lot of
money real quick,” Kornegay said.
The payment-in-lieu-of-taxes program
administered by EDGE includes a scoring matrix that grades projects on capital
investment, the number of jobs created,
wages and other factors.
Companies seeking PILOTs must hire
an attorney, and in some cases more than
one, get approval for the tax freezes from
the EDGE board and transfer the title of
the property over to the Industrial Development Board, a process can take weeks
or longer.
Kornegay and others say the process
in DeSoto County is much simpler and
quicker.
“We’re still running into prospects

Dependable.
Compassionate.
Experienced.

Maintain your loved
ones routine in
familiar surroundings
with peace of mind.

(901) 737-3990
www.eaglemedicalstaffing.com

frustrated with the (Shelby County) PILOT
program and they see the ease of doing
business in DeSoto County and they want
to be there,” Kornegay said. “When the
developers see that, they will continue
to develop in DeSoto County. I don’t see
anything bucking that trend.”
While elected officials from Memphis
and Shelby County were removed several
years ago from voting on PILOTs as part
of an effort to depoliticize the process,
elected officials in DeSoto County still

must sign-off on the tax incentives there.
“Our elected official created a probusiness environment,” said Jim Flanagan,
president of the Desoto County Economic
Development Council. “They understand
the benefits these companies bring when
they come here or grow here. The probusiness environment the elected officials
have created here and the ease of doing
business and the incentive package create
a confidence level in investors and users to
consider this area a viable option.”

A Great Practice begins with
a Great location
DEXTER CENTER,
8195 DEXTER ROAD

For leASe

1,661 - 18,514 SF Available
An Ideal location for:
Medical / Dental Office
Urgent Care Facility
Physical Therapy Clinic
Vision Center

• Attractive multi-tenant retail center on 2.84 acres in the heart of dense
retail and rooftops
• Competitive rent structure with immediate occupancy
• Front-door parking with convenient entrance & exit access
• Well situated in the retail hotspot - Wolfchase Galleria Mall area
• Prominent monument signage availabile
For leasing information, contact:
ron riley

dir 901 312 5787
ron.riley@colliers.com

www.colliers.com/memphis

901 375 4800
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Community Improvement at Heart of Conrad’s Goals
Richard J. Alley
Special to The Memphis News

S

ince Kemp Conrad, principal with
Cushman & Wakefield/Commercial
Advisors LLC, took the position as
president of Commercial Advisors’ asset
services – a leading third-party provider of
leasing, property management and project
management services – revenues have
increased by 215 percent.
No small feat. But when you consider
he took the reins in 2007, and much of this
time was during a recession led by the real
estate market, the firm’s growth is even
more impressive.
Originally from Atlanta, Conrad came
to Memphis to attend Rhodes College,
where he played basketball and majored in
history. He graduated in 1996 and, knowing he wanted to work in business, went
to the Owen Graduate School of Management at Vanderbilt University for his
Master of Business Administration.
He worked in the technology sector
during the dot-com craze of the late 1990s.
When that bubble burst, he was in his late
20s and did a “gut check” as far as possible
careers to pursue.
“I had a couple of different criteria,” he
said. “I wanted to become a subject matter
expert in a community-centric field that
was very entrepreneurial and you had the

Conrad
ability to build wealth. Commercial real
estate was the industry that best checked
all those boxes.”
Back in Memphis, he worked with
Trammell Crow Co. for five years before
moving to his current job.
Commercial Advisors’ main focus is
business real estate services, a 25-year-old
business begun by Larry Jensen, president
and CEO of that side, and one that “has
always been steady growth,” said Conrad
who moved in to lead the asset services

business representing landlords.
“The timing was just right when I had
come over,” Conrad said. “That business
was younger, they had started it about five
years earlier. … We had the right people
but we had to get the right people in the
right positions. We did that and we recapitalized the company and just focused on
our strategy, which is that we’re relationship-oriented, not deal-oriented, and just
try to add value to what our clients are
doing. It’s been a good run.”
On the tenant side through the Cushman & Wakefield relationship, Conrad acts
as broker for large clients such as heavy
hitters Smith & Nephew, Adams and Reese
LLP and Five Below, those with a revenue of $50 million to $5 billion and total
portfolio of approximately 20 million feet
globally.
“We basically serve as their outsource
real estate department,” Conrad said. “It
might be a lease renewal in Chicago, it may
be selling a building in South Carolina, it
might be a transaction in China or Egypt.”
While trends in office real estate show
a compression in the need for space as
technology makes it possible to do more
efficient work within a smaller footprint,
Conrad is optimistic about the region’s
distribution market and the infrastructure
that is in place and being upgraded. There
is a lot of activity in the industrial market

with new owners coming in.
“Memphis is pregnant with potential,
and I think most people think that and
know that, and we always hear that, but
at some point you’ve got to start to realize
that potential or your window of opportunity closes,” he said.
Conrad sees a great shift of capital,
talent and labor moving to other cities,
and would like to see Memphis rise to the
challenges and continue and increase the
growth in the city’s commercial real estate
market and economic growth within the
region as a whole.
The recipe, he said, is “more efficient
government, a strategy on better workforce, an early childhood strategy which
rolls into (having) to lower our crime rate.
As goes Memphis, so goes the region, so
we have to think locally but act regionally,
if you will. Everybody is dependent on
Memphis whether they realize it, or they
like it, or not.”
Conrad said he has felt called from his
time on the Rhodes campus to work at
making his adopted home better economically, civically and commercially. In later
years, it was a goal, not just for community, but for his wife, Anne, son Kemp and
daughter Elizabeth.
When it comes to civics and politics,
conrad continued on P33

MeMPHis oFFiCe

For nearly 80 years, Dixon Hughes Goodman has built a rich tradition helping
clients in the construction and real estate industry. We have developed a
thorough understanding of the highly competitive and demanding nature of
project management and development, state and local regulations, bonding and
surety relationships, tax compliance, job cost estimation and accumulation, and
percentage-of-completion accounting.
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In addition to our accounting and tax services, we provide a broad range of services
that address improved operational efficiency and bottom-line results, such as:
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Gregory M. Bostian
P. Anthony Clark
Robert C. Davis
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Paul R. Hopkins
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Jeffrey A. Kitterman

• Bid Formulation and Estimating Controls

John A. May

• Multi-State Operating Issues

Mark H. Nicolas

• Renewable Energy Tax Credit Services
• Pre-qualification Submissions
• Preparation and Evaluation of
Construction Claims

P. Anthony Clark
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‘

• Contract Claims Consulting
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COMMERCIAL LAND

Crosstown Developers Eye
Project’s ‘Magic in the Mix’

frontage
$75,000 Law Rd - 17.5ac, 2100’
frontage on I-40
$85,000 710 E. Main, Brownsville - .39ac
commercial lot
$100,000 Volunteer Dr - .75ac, B-5
zone
$150,000 1966 S. Highland - .47ac, B-5
zone, corner location
$209,000 2040 Hollywood - 3.1ac, B-5

Richard J. Alley

$210,000 Hwy 412 - 7ac, hwy frontage,

Special to The Memphis News

Bells, TN

I

t would seem the only thing that
might hold up the locomotive that
is the Sears Crosstown $180 million
renovation at this point is a much-needed
$15 million from the city of Memphis.
A lot of money, but not enough to
worry project developers Todd Richardson
and McLean Wilson, whose analogy – and
attitude – is more pedal power than steam
driven.
“You’re just kind of looking over your
shoulder, making sure that everybody else
is right there with you,” Richardson said.
“The goal is to be in the finish line
together,” Wilson added. “If there are any
laggards who can’t keep pace with everyone else, that becomes a problem. We’re
within an arm’s reach of everyone.”
It’s an idea that began as just that – an
idea, a concept – a plan rooted in altruism and community. These are hardly the
ideals that come to mind with multimillion-dollar development deals. The act of
acquiring land and buildings to develop
into something else is rarely based on ideals at all, but profit instead.
And yet, when Richardson and Chris
Miner began discussing the idea, in
2009, of a contemporary art center and
collaborative artist space with ongoing
programming and a little retail thrown in,
it was just these ideals that they had in
mind. Community, collectives, synergy – it
was all underneath an umbrella without a
name, much less a home.
It wasn’t until the neighborhood –
Crosstown – presented itself that the notion of Crosstown Arts became something
concrete. And still there was no concrete.
The idea expanded as other entities
showed interest. There was the Memphis
Teacher Residency Program and the Gestalt charter high school.

$50,000 Hwy 45 ByPass - 1.15ac, 260’

$254,000 N. Parkway - 6.7ac, B-4 zone
$295,000 Casey Jones - 1.3ac, Hotel
Site
$350,000 Whitehall St - 16ac, Comm/
Ind, 1300’ frontage
$513,000 F.E. Wright Dr - 34.20ac,
I-2 zone
$950,000 Paul Coffman Dr - 19.4ac,
3075’ frontage
**HUNTING PRESERVE**
344ac parcel, 100ac high fence, boar,
elk, lodge, cabin, equipment,
3 fishing lakes, income opportunity,
5 miles from TN River in Decaturville.
$1,950,000

(Memphis News/Andrew J. Breig)

Sears Crosstown developers McLean Wilson and Todd Richardson say the “magic
is in the mix” for the massive project that aims to unite the community.

FARM
$164,000 Betty Manley Rd - 82ac Farm

“How great would it be to have teachers and high school students and artists
all under one roof?” Richardson mused.
And further: “What if we did all this in the
Sears building?”
It was a capricious thought, one
brought up, Richardson said, “Not as an
effort to take up space – even now, Crosstown Arts’ footprint is 45,000 square feet
– but just simply as a way to rethink what
could happen and to kind of reignite the
conversation.”
The Sears building at Cleveland Street
and North Parkway had been purchased
in 2007 by Memphis-based investor group
Crosstown LLC. Built in 1927 as a distribution center, and vacated in 1993, the
building was left to deteriorate and haunt
the neighborhood like a ghost of Christmas catalogs past.
After more than two years of work,
including a year-long feasibility study,
Richardson sat down with Scott Morris,

founder of the Church Health Center, in
May 2012, to talk about the possibility of a
small satellite office in the building.
“We spent an afternoon together
talking about this vertical urban village
concept and what that place could be,”
Richardson said. “At the end of the day,
he said, ‘Well, I’ve got two options for you
– we can do what you’re asking me to do,
or we can consolidate the entire Church
Health Center in the building.’ And I was
like, ‘I’ll take the latter, please.’”
Church Health Center agreed to
120,000 square feet, and it soon became
the cleaving the groups were looking for
– multi-functionality with no single tenant anchor. Instead there is a mixture of
health care, education, art, retail and residential. Other partners include Rhodes
College, St. Jude Children’s Research
Hospital, Christian Brothers University,
crosstown continued on P33

- 34ac row crop
$75,000 104 Sells Rd - 30ac Farm/
Homesite
$179,000 120 Sells Rd - 51ac, Mini
Farm
$225,000 Fowler Rd - 123.34ac, good
timber, hunting tract
$410,000 - Hwy 138 - 167.39 acre,
Farm/timber

COMMERCIAL BUILDINGS
$1750 2255 E Hwy 70 - Shop for
lease, mechanic shop, 36x110, 5400sf
$75,000 909 Hollywood - former
service station, 1608sf
$115,000 3310 Paul Coffman Dr Former Bank teller branch
$199,000 Hwy 45, Milan, TN Convenience Store, gas
$295,000 Northstar Dr - Office condo, 5
units, 100% occupied - INVESTMENT
$325,000 115 Directors Row - Flexible
office Bldg, Built 2012, 4032sf
$773,000 2088 Hollywood - 13,260sf
retail, former auto parts location,
leasable @ $7/sf NNN
58,991sf warehouse, 16,920sf office +
mezzanine, leasable @ $1.80/sf NNN

Videos and Detailed info at:
landofficerealtors.com

Land Office Realtors
91 Stonebridge Blvd, Suite 102
Jackson, TN 38305

731-668-1225
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East Memphis Office Market Continues to Tighten
Michael Waddell
mwaddell@memphisdailynews.com

C

lass A office space in East
Memphis continues to
be a strong performer
thanks to the convenience and
quality of buildings radiating
from the Poplar/Interstate 240
intersection.
“East Memphis is a real bright
spot regionally because if you
look at the overall Memphis
market it is a bit flat,” said Kemp
Conrad, president of Cushman &
Wakefield/Commercial Advisors
Asset Services. “The East submarket, especially with Class A space,
is very strong and dynamic, with
strong tenants and strong institutional ownership.”
Conrad called East Memphis
one of the stronger office micromarkets in the Southeast U.S.
Occupancy remains above 90
percent for Class A space around
Poplar Avenue in East Memphis.
Asking rental rates for East Memphis Class A office space average $24.35 per square foot, and
overall Class A occupancy in the
submarket is nearly 85 percent,

according to the most recent
Advisor Report from Cushman & Wakefield/Commercial
Advisors.
“There’s been a flight to quality,” Conrad said. “I think as the
Class A-plus buildings are leased
up, those landlords will be able to
have some pricing pressure and
will be able to push rates a little
bit.”
Recent deals in East Memphis
include Wright Medical Group
moving its headquarters to the
Oaksedge office complex at Park
Avenue and Cherry Road, and
Adams and Reese LLP recently
signing a 10-year lease for 13,500
square feet at Highwoods Properties’ Crescent Center.
The Crescent Center, Boyle
Investment Co.’s 999 Shady Grove
Road building and Hertz Investment Group’s three Forum buildings are collectively more than 90
percent leased, and Highwoods’
Triad buildings are approaching
90 percent full.
While rates are likely to rise at
A-plus buildings in East Memphis
like the Crescent Center, Triad III
and International Place, Class B
space is anticipated to be flat to

“This is attributable in
part to space in class
A buildings shrinking;
therefore, these owners
have the ability to push
rents while the class B
market continues to
increase in vacancy.”
Baker cited Colliers’
recent move as a perfect
example of the trend.
“We were leasing almost 8,000 square feet in
a class B building off Poplar and were able relocate
to a more efficient layout
(Memphis News/Andrew J. Breig)
in a Class A building on
Eugene Woods, Frazier Baker and Andy Cates of Colliers International are
Poplar without increasing
pictured at Triad Centre in East Memphis, the city’s hottest office market.
our rental outlay,” Baker
said.
Fresh office construction is
foot, the highest of any Memphis
negative simply because there’s
underway on International Pasubmarket.
still so much vacancy.
Conversely, total office vacan- per’s newest building, and from
Overall for the Memphis ofhis new office window Baker can
cy rates ended the third quarter
fice market, average asking rental
see a site that Boyle has ready for
at 15.9 percent, up slightly from
rates have jumped from $15.03
possible future office develop15.7 percent at the end of the
per square foot at the end of last
ment next to its 999 Shady Grove
second quarter.
year to $16.14 per square foot as
building. He believes it is unlikely,
“The rising rental rates are a
of the end of the third quarter,
given the overall vacancy rates in
bit counterintuitive because the
according to the most recent
the market, that any developers
market posted increased vacancy
Research & Forecast Report from
would consider new construction
in the third quarter,” said Frazier
Colliers International. Average
Baker, vice president of office
overall office rental rates in East
services for Colliers International.
Memphis are $18.95 per square
office continued on P33
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When it comes to industrial real estate in the Memphis Metro Market,
no team has more expertise or a greater work ethic than Andy Cates
and Preston Thomas. Working with a team means you get a unique
combination of skills you just can’t find in a single broker. Our awardwinning team has closed 71 transactions this year. We’re ready to work
for you.
1255 Lynnfield Road, Suite 295
Memphis, TN 38119
901.375.4800
CatesThomasIndustrial.com
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Whole Foods Eyes Germantown Site
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Amos Maki

amos@memphisdailynews.com

hole Foods Market and local development firm Cypress Realty
Holdings Co. are targeting the
Poplar Avenue corridor in Germantown for
the Memphis area’s second Whole Foods
store.
Cypress Realty Holdings, in conjunction with Ford Jarratt Realty & Development Co., has submitted plans to
the city of Germantown to develop a
41,000-square-foot, freestanding Whole
Foods store.
The proposed store would be located
on the southeast corner of the intersection of Poplar Avenue and Pete Mitchell
Road, on the eastern edge of Germantown’s Central Business District and across
Poplar from the Germantown Collection
shopping center. The store is expected to
employ 100-150 people.
“We have been looking to add a second
store in the Memphis metro area for some
time,” said Norah Smith, Whole Foods
Market vice president of real estate. “We
are excited about moving forward and
bringing a beautiful Whole Foods Market
to the Germantown community.”
The next step in the development
process is winning approval for the project

(Memphis News File)

at the Tuesday, Dec. 3, meeting of the
Germantown Planning Commission. If
approved at the Dec. 3 public meeting,
the project will proceed to the Mayor and
Board of Aldermen on Dec. 19.
“We welcome the opportunity to bring
Whole Foods Market to Germantown and
the eastern suburbs of Shelby County,”
said Price Ford of Cypress Realty Holdings.
“We hope the citizens of Germantown will
voice their support for this project to city
officials and turn out for the Germantown
Planning Commission meeting on Dec. 3
to show their support.”
High income levels, population density
and high traffic counts make Germantown
an attractive destination for upscale developers and retailers and the suburb has
been preparing for growth.
In 2005 Germantown adopted its “Vision 2020” plan, the smart growth redevelopment plan for the Central Business

District that promotes mixed-use development combining commercial, residential
and retail space in a more pedestrianfriendly atmosphere.
The site plan for the new Whole Foods
shows the store being built close to Poplar
with landscaped parking areas at the intersection of Poplar and Pete Mitchell and
behind the store along Pete Mitchell.
Joe Jarratt of Cypress Realty Holdings
said the new Whole Foods would produce
significant new sales and property tax revWe believe each building we design
enue for Germantown, drawing customers
should enhance the quality of life of its
from not only Germantown but from other
We believe
eachand
building
design
occupants
enrichwe
the
Memphis suburbs and unincorporated
We believe
each
building
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design
should
enhance
the
quality
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of its
architectural
fabric
of
our community
should enhance the quality of life of its
Shelby County.
occupants and enrich the
occupants
and
the
“This is one of the first developments
architectural
fabric
ofenrich
our community
architectural fabric of our community
submitted under the city’s smart growth
development plan,” said Jarratt. “It is a
high-end specialty retailer that caters to
the Germantown residents. Whole Foods
Market will keep sale tax revenue in the
Architecture. Planning. Interior Design.
city as well as attract additional revenue
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Roxul USA Inc.
Under
Construction

 I-269 Under
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Hotel REIT Transfers
3 Germantown Properties
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Sale Amounts: $1.8 million; $1.6 million
Sale Dates: Oct. 10, 2013
Buyers: Summit Hospitality I LLC; Summit Hospitality I LLC;
Sellers: Summit Hospitality V LLC; Summit Hotel OP LP; Summit Hotel OP LP
Details: Austin, Texas-based hotel real estate investment trust Summit Hotel
Properties Inc. has transferred three Germantown hotels to related affiliates for a
combined $5.7 million.
The three hotels are the Courtyard Memphis Germantown at 7750 Wolf River Blvd.;
the Residence Inn at 9314 Poplar Pike; and the Fairfield Inn & Suites Memphis Germantown at 9320 Poplar Pike.
Two different sellers sold the properties in three separate Oct. 10 warranty deeds to
Summit Hospitality I LLC. The buyers and sellers are all related to the REIT.
Summit Hospitality V LLC sold the Courtyard Memphis Germantown at 7750 Wolf
River Blvd. (listed as Wolf River Parkway by the Shelby County Register of Deeds and
Shelby County Assessor of Property) to Summit Hospitality I LLC for $1.8 million.

A Heritage
Spanning
More Than
Six Decades

Built in 1997, the 48,548-square-foot
hotel sits on 2.7 acres on the north
side of Wolf River Boulevard just
west of its intersection with South
Germantown Road. The assessor’s
2013 appraisal is $4.4 million.
Summit Hotel OP LP sold the Residence Inn at 9314 Poplar Pike (listed
as Poplar Avenue by the register and
assessor) to Summit Hospitality I
LLC for $1.6 million.
Built in 1999, the 57,778-square-foot
hotel sits on 1.9 acres on the north
side of Poplar Pike a little west of
where it intersects with Poplar Avenue. The assessor’s 2013 appraisal
is $4.1 million.
And Summit Hotel OP LP sold the
Fairfield Inn & Suites Memphis
Germantown at 9320 Poplar Pike
(also listed as Poplar Avenue by the
register and assessor) to Summit
Hospitality I LLC for $828,640.
Built in 1999, the 38,048-squarefoot hotel sits on 1.5 acres on the
north side of Poplar Pike next to the
Residence Inn. The assessor’s 2013
appraisal is $2.3 million.
3477 Park Ave.
Memphis, TN 38111
Loan Amount: $1.2 million
Loan Date: Oct. 16, 2013
Maturity Date: Oct. 16, 2018
Borrower: Eastview Properties LLC
Lender: First State Bank

Details: The owner of the
10,998-square-foot retail strip center
at 3477 Park Ave. near the University
of Memphis has filed a $1.2 million
loan on the property.
Eastview Properties LLC filed the
deed of trust Oct. 16 through First
State Bank. Anwar Aman and Sardar
A. Aman signed the deed as members of the borrower.
1938 E. Raines Road
Memphis, TN 38116
Loan Amount: $2.7 million
Loan Date: Oct. 18, 2013
Maturity Date: N/A
Borrower: Saddle Vineyards LP
Lender: Triumph Bank
Details: The owner of the 80-unit
apartment complex at 1938 E.
Raines Road in Whitehaven has
filed a $2.7 million construction
loan on the property.
Memphis-based Saddle Vineyards
LP filed the construction deed
of trust, assignment of rents and
security agreement Oct. 18 through
Triumph Bank. J. William Pierce Jr.
signed the deed as general partner
in Saddle Vineyards.
Built in 1970, the Class D multifamily complex contains 67,430
square feet in multiple buildings on
3.2 acres on the north side of East
Raines Road between Interstate 55
and Hartz Road.

Business is being done
at Paulette’s by the River
Come enjoy a great lunch or
dinner. We’ll get you in and
out quickly, or you can just
take your time “getting
business done”.
Don’t forget our banquet
and business meeting
facilities. They come with
fabulous food, cordial service,
plus a grand river view.

Dillard Door’s proud and longstanding history extends from the bright

lights of Madison Avenue to the familiar sights of the Memphis skyline.
What was once a small business focused primarily on selling glass doors
has grown into an enterprise that now offers the most advanced security
solutions available today.
Today, Chris Bird and his team at Dillard Door & Entrance Control
continue the fine tradition of service excellence and integrity that the
Mid-South has come to expect from the Dillard name…Since 1947.
Access Control ■ Security Cameras ■ Gate & Parking Systems ■
Personnel & Automatic Doors ■ Industrial Doors ■ Storefront Security

775-2143
www.dillarddoor.com

At the RIVER INN of HARBOR TOWN

Complete Security Solutions

riverinnmemphis.com
50 Harbor Town Square 38103 | 901 260 3300
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French Quarter Suites Hotel Deal Collapses
tar’s guitars are produced, through Wells
Fargo Bank.
In September, Boston-based Goodwin Procter LLP announced it had
advised Gibson Guitar in connection with
a private placement of $225 million of
senior secured notes, the first capital markets offering for the musical instrument
company in its nearly 120-year history.
(Memphis News/Andrew J. Breig)

A

Texas-based group had inked a
deal to purchase the long-vacant
French Quarter Suites Hotel near
Overton Square, but the proposed sale fell
through the cracks.
Austin, Texas-based ASC Management
had until Oct. 31 to close on the purchase
of the 105-room inn at the northeast corner of Madison Avenue and Cooper Street
but did not complete the sale.
The shuttered hotel is adjacent to
the revived Overton Square, where Loeb
Properties Inc. has pumped around $20
million into a major redevelopment of the
arts and entertainment district.
The hotel, which opened in 1984,
was purchased by Donald W. Pemberton, Ron Kirkpatrick, Garnett Murphy, Rex
Amonette and Carroll Brunthaver after
it closed in 2008. The ownership group,
called FQI LLC, bought the property for
$1 million in 2009. The Shelby County Assessor of Property appraised the property
at $1.5 million.
It is the second time in as many
years that a potential deal to rejuvenate
the hotel collapsed. In 2012, a contract
from two local partners to transform
the 77,866-square-foot structure at 2144
Madison Ave. into a Comfort Suites fell
through after it faced fierce opposition
from neighbors who wanted a more upscale, boutique hotel.
While the French Quarter deal collapsed, Overton Square’s revival shows no
signs of slowing down.
Earlier this month, the 451-space, cityowned parking garage at the northeast
corner of Monroe Avenue and Florence
Street opened for business.
The city of Memphis helped kick-start
the redevelopment of Overton Square by
investing around $12 million in the threestory parking garage, which includes a
large detention basin underneath it that
will help ease flooding in Midtown.
Loeb Properties has signed a bevy of
new restaurant and retail tenants and
installed a wide variety of public art as
part of Overton Square’s redevelopment,
which was thought to help make the
French Quarter property more attractive to hotel and apartment owners and
developers.
In other commercial real estate news,
Gibson Guitar Corp. has taken out a $38
million loan on its Gibson Guitar Factory,
one block south of Beale Street, directly
across from FedExForum and The Westin
Memphis Beale Street Hotel, according to
documents filed with the Shelby County
Register of Deeds Office on Oct. 29.
Nashville-based Gibson Guitar filed
the loan on the property at 145 Lt. George
W. Lee Ave., where some of Gibson Gui-

In other news, BrownDog Lodge, a
luxury dog hotel, daycare and spa in East
Memphis, is opening a second location.
BrownDog has purchased property
at 426 S. Germantown Parkway, adjacent
to Lowe’s Home Improvement near Wolf

grooming service for dogs. The
River Parkway, and plans to open
location will also have groomers
its additional location there in late
on staff and offer pickup and
spring 2014.
delivery transportation to cusPlans for the new location
tomers within a 10-mile radius.
include luxury hotel rooms, outBrownDog Lodge’s
door and indoor play areas
existing East Memphis site
and a large grass backyard for
is at 4953 Black Road, near
exercise.
the intersection of Poplar
The new Germantown location will give BrownDog Lodge
Amos Maki Avenue and Mendenhall
a much wider client base coverInked Road.
BrownDog Lodge
ing Germantown, Cordova, the
pampers pooches with flat-screen televiWalnut Grove corridor and parts of East
sions, comfortable bedding and webcams
Memphis.
throughout the facility offering live video
BrownDog Lodge, established in 2007,
of daycare and hotel guests.
will offer overnight boarding, daycare and
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Local Multifamily, Retail Markets Holding Steady
Amos Maki
amos@memphisdailynews.com

T

he Memphis area multifamily and retail markets
continue to chug along,
with the newer, more upscale
products in each sector propping
up both overall markets.
Those trends and others in
commercial real estate will be the
subject of discussion Thursday,
Nov. 7, during the 2013 Commercial Real Estate Review & Forecast, one of six seminars in The
Daily News’ 2013 Seminar Series.
The seminar, which will be
held from 3 p.m. to 5 p.m. at the
Memphis Brooks Museum of
Art, will feature an overview of
local and national commercial
real estate trends in the office,
industrial, retail and multifamily
sectors.
The panelists are Brad
Kornegay, president of Colliers
International Memphis’ asset
service division; Wyatt Aiken,
executive vice president and
chief operating officer of Commercial Advisors/Cushman &
Wakefield; Blake Pera, executive
vice president of CB Richard Ellis

Memphis’ multifamily division;
and Jason Polley, managing leasing director of Stonecrest Investments LLC.
Each broker will discuss how
their respective sectors have fared
so far this year and what can be
expected in 2014.
Pera said the multifamily
market “continues to perform at a
steady pace.” Overall occupancy
through the third quarter is 92.4
percent, up slightly over mid-year
and up 0.7 percent since year-end
2012. Rents are also improving,
up an average of $14 overall compared to year-end 2012.
“Class A and B locations and
properties continue to outperform the market as a whole,” Pera
said. “Class C locations continue
to drag down the overall statistics
of the market, but even these
areas are experiencing positive
growth.”
Pera said that since Class
A locations experienced fewer
troubled waters during the economic downturn, those properties were able to rebound much
faster over the last few years and
are seeing rent levels higher than
pre-recession levels.
In addition, Pera said the new

supply coming online over the
last few years – and over the next
two to three years – appears to be
“very manageable” and is leading
to the creation of a more upscale
tier in the rental market.
“The steady pace of new deliveries has allowed the market to
remain in balance, without saturating the market with too much
new supply,” he said. “The new
product coming online today
provides a completely new level
of finish-out – including granite,
stainless steel appliances and an
incredible amenity package – and
is creating a new, upper-end of
the renter segment.”
Notable sales this year include the portfolio sale of Villas
at Gray’s Creek and Carrington at
Houston Levee for $44.8 million,
or $96,552 per unit; Riverset on
Mud Island for $43.6 million,
or $87,200 per unit; and Country Squire for $49.2 million, or
$50,620 per unit.
Pera said properties built
in the 1990s and later continue
to attract strong interest and
that properties built earlier in
well-positioned areas that have
a potential for repositioning will
also be attractive.

Realizing Potential,
Delivering Results.

On the retail side, the
high-income, high-density and
high-traffic submarkets attractive
to retailers and shoppers – East
Memphis, Germantown, Collierville, Cordova and DeSoto County
– continue to perform well while
other submarkets are treading
water or sinking, Polley said.
“It’s really a story of the haves
and have-nots,” he said. “The
vacancy rates have tightened up a
bit in some of these more soughtafter submarkets. As we get further along in 2014 we’ll continue
to see a downward trend in the
vacancy rates in those submarkets.”
Germantown and Olive
Branch are seeing a flurry of
activity. The Shops of Saddle
Creek in Germantown is in
store for a multimillion-dollar
makeover and expansion. Texasbased Trademark Property Co.,
which has operated the retail
center since 2011, will expand the
portion of the 148,000-squarefoot lifestyle center on the southwest side of Poplar Avenue and
West Street in Germantown.
Whole Foods Market and
Cypress Realty Holdings, in
conjunction with Ford Jarratt

Sickle Cell Foundation Considers
Purchasing Hunt-Phelan House
Bill Dries
bdries@memphisdailynews.com

T

In an ever changing real estate market, relationships, knowledge and experience
are key. NAI Saig Company has been building relationships and assisting clients
with commercial and industrial acquisitions, dispositions, leasing and more for
50 years. We aim to exceed your expectations, building a relationship based on
trust with a common goal of long term success in mind. With affiliates in 176
offices in 53 countries worldwide, NAI Saig Company is positioned to assist
with your real estate needs around the corner and around the world.

One Commerce Square
Suite 1740
Memphis, TN 38103
901 526 3100

Realty & Development Co.,
has submitted plans to the city
of Germantown to develop a
41,000-square-foot, freestanding
Whole Foods store at the southeast corner of the intersection of
Poplar Avenue and Pete Mitchell
Road in Germantown. At Goodman and North Hamilton Circle
in Olive Branch, Malco Theaters
Inc. is building a 12-screen
movie theater. Michael Lightman
Realty Co. has plans to build a
5,500-square-foot retail building
in front of the Malco, next door
to the restaurant Memphis-based
Corky’s Ribs & BBQ is building.
Polley’s Stonecrest Investments plans to expand its Wedgewood Commons development at
the northeast corner of Goodman
and Pleasant Hill Roads.
Polley also said he expects to
see more core city redevelopment
projects following the successful
revival of Overton Square by Loeb
Properties.
“Midtown is a bright spot with
what Loeb Properties is doing
with the redevelopment of Overton Square and there’s definitely
an opportunity going forward to
get back into some urban markets,” he said.

he Sickle Cell Foundation of Tennessee is trying to raise $2 million
to buy the 175-year old Hunt-Phelan house, 533 Beale St., in what could be
the latest change for the antebellum home
that is the last mansion on a street once
lined with them.
The house itself would continue to operate as a place to rent for private events,
said Trevor Thompson, the foundation’s
chief executive officer.
“I wanted to change the paradigm as
far as supporting the foundation,” he said.
“We will still use the mansion for events for
rental, and of course, that income will support the mission of the foundation. … It’s a
historical landmark.”
The more recent brick building by
the historic home, which houses condominiums and part of a bed-and-breakfast
operation, would be a temporary home
for sickle cell patients and their families.
And Thompson said there are plans for
research labs and similar facilities in future
buildings on the property. That would
include a primary care medical clinic and
a goal of having the largest sickle cell traittesting program in the three-state region.
“My background is leadership and

policy. … I want to work with parents to
provide supplemental education opportunities to help their children cognitively,
living with the disease,” Thompson said of
plans for a school for sickle cell patients
that would help them not miss as much
school while they undergo treatments.
The ambitious idea touches on several
themes in Memphis history and at least
one theme from the history of the mansion itself: In its long life, the Hunt-Phelan
home served as a Civil War hospital.
The concept of extended-stay housing
for parents and other family members of
children undergoing medical treatment is
not a new one for Memphis.
Target House, which is for patients and
their families at St. Jude Children’s Research Hospital, is on the grounds of what
was once the St. Peter Orphanage at Poplar
Avenue and McLean Boulevard.
A major part of the city’s medical
history includes the work of Dr. Lemuel
Diggs as a pioneer in research on sickle
cell anemia. In 1938, Diggs opened the
fourth blood bank in the U.S. at the old
John Gaston Hospital, and his research
breakthroughs included the collection
and storage of blood, and a technique for
separating plasma from blood cells.
The Sickle Cell Foundation of Tennessee is a nonprofit whose offices are currently at 6000 Poplar Ave.
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Williams Honored By
Urban Forestry Council
Kate Simone
ksimone@memphisdailynews.com

Laurie Williams, adult education coordinator at
Memphis Botanic Garden, was recently awarded the
Tennessee Urban Forestry Council’s President’s Award
for her contribution to establishing and maintaining
viable community forests in Tennessee. Williams was
one of seven individuals the urban forestry council
honored this year.
Hometown: I grew up all over the
United States. Tennessee is the 11th
state that I’ve lived in.
Experience: This is actually my
third career. I started out as an
occupational therapist and then
became a clinical therapist. I have
always been interested in the field
of horticultural therapy (that’s how
I ended up at the Botanic Garden),
but funding is not available.
Family: I’m married to my high
school sweetheart.
Favorite quote: My father’s “You
can’t make chicken salad out of
chicken poop.”
Favorite movie: “Steel Magnolias,”
“The Color Purple” and “To Kill a
Mockingbird”

right now? Soft alternative
Activities you enjoy outside of
work: Gardening and paper arts
What talent do you wish you
had? I wish I could sing.
Who has had the greatest influence on you and why? My thirdgrade reading teacher worked with
a poor reader and brought me up
several grade levels. I love to read
to this day.
How long have you been involved
with Memphis Botanic Garden?
I became involved with the Botanic
Garden when I moved to Memphis
in 1991.

The sports team you root for: I
don’t even watch the Super Bowl.

What is the mission of the Tennessee Urban Forestry Council?
TUFC’s main objective is to promote the planting and maintenance
of urban tree canopies.

What’s playing on your stereo

What does winning the council’s

Edward A. Wise has
been awarded the American
Psychological Association’s
2013 Award for Distinguished
Professional Contributions
to Clinical Psychology. Wise
is the founder and president
of Mental Health Resources
PLLC.
Cecil Godman has been
named partner and chief
marketing officer at Mercury
Investment Group, where
he will lead business development and client service
operations. Godman most
recently served as senior vice
president for business development and marketing for
First Tennessee Advisory Services and Highland Capital
Management.
Lucas M. Parris, a vice
president at Mercer Capital,
has earned the American
Society of Appraisers’ accredited senior appraiser
designation in the business
valuation discipline. Parris is
a senior member of Mercer

Capital’s Financial Reporting
Valuation Group.
Linda Marks, inter-faith
relations officer at Metropolitan Inter-Faith Association,
has been awarded the 2013
Daniel Pearl Legacy Award
by the local Pearl B’nai B’rith
Girls youth group. Marks was
chosen for her work at MIFA
to foster tolerance and bridge
gaps among community
members and to promote the
dignity of human lives.

Phillips
John Phillips, chief investment officer with Red
Door Wealth Management,
has earned the Chartered
Financial Analyst designation from the CFA Institute.
Phillips has worked in the fi-

Williams
President’s Award mean to you?
I’m a little embarrassed by it; my
tree team volunteers deserve it
more than me.
What do you consider your greatest accomplishment? Completing a six-day, 146-mile horseback
trail ride with 200 emotionally disturbed/conduct disordered kids.
What do you most enjoy about
your work? I love working with people and plants.
If you could give one piece of advice to young people, what would
it be? Volunteer. You meet amazing
people in volunteer situations.

nancial industry for six years
and co-founded Red Door in
2010.
Bikes Plus Inc. owners
Steve Malogorski, Glen
Hixson and Karen Malogorski have been awarded the
2013 Memphis Rising Star
Award from the Tennessee
Small Business Development
Center at Southwest Tennessee Community College. The
award is given to a company
that exemplifies business
success and an outstanding
working relationship with
the small-business development center.
Sullivan Branding has recently hired four employees
and promoted four more.
The agency hired Daniela
Vander Zwiep as digital analyst, Justin Achelpohl as an
art director, Markelo Foster
as a graphic designer and
Allison Hodges as a media
coordinator. Lauren Harvill
and Michelle Simkin were
promoted to senior art direc-

tors from art directors, and
Amanda Lewis and Madeline Patterson were promoted to account executives
from account coordinators.

Hinte
Lowell Hinte has been
promoted to account executive at Second to Nunn
Design. Hinte began at S2N
in 2009 as a designer, and
became an account manager
in 2012. Allie Mounce and
Alan Hudgins have joined
Second to Nunn as graphic
designers.
Jeff Irvan of Solberg
Group, the Memphis Sonic
Drive-In franchise organization, has been awarded Sonic’s Operational Excellence
Award.

Plan Your Legacy
Ray’s Take
Webster defines legacy as “something
received from an ancestor or predecessor or
from the past.” Our personal legacy is what
we are remembered for; the contributions we
have made to our family,
our community, and
our world.
We might not
have the enormous
financial
abilities of
ray & dana Brandon
rays of wisdom
a Bill Gates
or Warren Buffet to shape and improve the
future, but we all still leave some kind of mark
on the world after we’re gone. The lessons
we’ve taught our kids, the people we’ve
mentored in the workplace, the causes we’ve
contributed to financially or through volunteer
efforts are all part of our legacy. It is certainly
worth taking the time to think what you want
your legacy to be. Instead of just continuing to
consume or accumulate material things, think
of how you can deliberately craft a legacy for
the future – both by giving of your abilities and
time and through financial commitments.
How do you want to be remembered?
How would you like to brighten the future
for others? Think about what you want your
legacy to be and form strategies to achieve it.
Your legacy doesn’t have to change the world.
It can be very local. However, the only way
you can shape your legacy is to take concrete
steps now – and in the future – so you are able
to mark your progress toward achieving the
legacy you envision.
Of course, many people leave a legacy they
actually never see to fruition – think of John
F. Kennedy and the space program. I often
encourage people to leave a financial legacy
through their estate plans. Planned giving to
an organization like the Community Foundation of Greater Memphis can have a lasting,
positive impact on your community that
reaches far into the future.
Dana’s Take
Those of us who have children may see
them as our legacy. What kind of legacy are we
leaving the world? Will our children’s financial
habits today cause problems in their futures?
Ray says the best financial advice is to
spend less than you make. Are your children
starting with good financial habits? As parents
we seem to be nudging our kids into bigger
and better lifestyles and we don’t expect them
to pay the tab.
How many kids and teens have a $600
iPhone with a $40-per-month data obligation?
Lots. How many of them are actually paying
those bills? Not many. If a teen has a $4-aday Frappuccino habit, is he or she saving for
those purchases? What about the manicures
and pedicures? Unlikely. Children learn what
they live. If we want them to learn responsibility, we have to expect them to act responsibly.
That includes their money habits. As you make
daily decisions with your children, think about
the legacy you and they will leave.
Ray Brandon is a certified financial planner and CEO of Brandon Financial Planning
(www.brandonplanning.com). His wife, Dana,
has a bachelor’s degree in finance and is a
licensed clinical social worker. Contact Ray
Brandon at raybrandon@brandonplanning.
com.
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Cleveland Brings Legal Skills to PeopleCap
Richard J. Alley
Special to The Memphis News

H

oward Cleveland has brought a
unique set of skills and perspective to his role as principal of
PeopleCap, the boutique human resources firm he co-founded in 2012.
Cleveland knew his PeopleCap
colleagues Anna Holtzclaw and Meg
Crosby while growing up, and he attended
Rhodes College with Coleman Johnson
and Andy Nix.
“It’s fun to be working with real
friends,” he said.
Cleveland entered Rhodes with the
intention of a pre-med path until, he said,
he “ran into the buzz saw which is organic
chemistry.”
Switching to a major in psychology,
he became fascinated with the subject.
Specifically, he grew interested in the
psychology of juries during a time when
newsmakers such as John Gotti and William Kennedy Smith were on trial and all
over television.
“It was always that ‘why things work’
aspect of it that I enjoyed,” he said
After Rhodes, he headed to the University of Tennessee College of Law, where
he was executive editor of the Law Review
and graduated cum laude.
Back in Memphis, he began in the
field of civil and criminal general sessions

work while with Glankler Brown PLLC.
He moved to Kiesewetter Wise Kaplan
Prather PLC, a firm committed to “creating a culture, a strong culture, where
everybody was on the same team trying
to do the same thing as far as providing
excellent client service,” he said.
It would become a benchmark taken
into future endeavors, including the
environment of PeopleCap and its clients.
While at Kiesewetter Wise, Cleveland
transitioned into employment litigation
defending companies in lawsuits but also
union avoidance work.
“The reason they initially called us
was to figure out how to keep the union
out, but what we would do was go in and
interview people and help them understand what the factors were that were
driving the fact that the employees went
and contacted the union anyway, figure
out what the real drivers were,” he said.
This was the psychology of the law
that had interested Cleveland from
the start as he dug deeper to find out
“whether or not people felt like they were
treated with dignity and respect, whether
or not they were appreciated, whether or
not they felt like they were part of a team,
whether or not they felt like they were
included in decisions.”
After 12 years with Kiesewetter Wise,
he was looking for a change and joined
the Urban Plunge outreach program
at Hope Church, getting introduced to

Cleveland
community organizations serving underresourced people and parts of the city.
“The organizations that I was attracted to, or that resonated with me, were
the ones that were helping people get the
skills or the knowledge they needed to
help themselves,” Cleveland said.
As he worked to help individuals, he
became more engaged with the organizations themselves, and his skill set came
full circle as he started helping with grant
writing and working with them to better

position themselves to increase opportunities and outcomes.
During that time, he also worked at
Counsel on Call, and ran into Crosby
while working with Advance Memphis on
policy issues.
“We started talking about the need for
people strategy-slash-HR in the nonprofit
world, and then, as we continued those
discussions, Andy and Coleman came
into the mix and we started talking about
how important people strategy is, just in
the city as a whole,” Cleveland said. “And
that’s how PeopleCap was formed.”
Cleveland left private practice to pursue community service and then “gravitated back to the parts of my practice that
I loved, which were working with organizations and being part of that team and
that trusted adviser.”
With PeopleCap, he is jokingly
referred to as the “recovering attorney,”
but there is no denying the knowledge
base he brings to the table when it comes
to a client’s integration from a merger,
leadership team analysis, helping with a
transition or helping shape the culture of
a company.
“From being in employment law and
working in labor relations, a lot of my
experience dovetails into exactly what
we’re doing here – being the adviser, helping companies see the big picture and put
together a strategy for getting to where
they want to go,” he said.

Me m p h i s s ta n d o u t

Chandler Takes Center Stage at GPAC
Richard J. Alley
Special to The Memphis News

F

or Paul Chandler, all of Memphis
is a stage. The executive director of
the Germantown Performing Arts
Center has made a career of bringing talent to the city and helping to showcase the
homegrown sort, as well.
Born and raised in Memphis, Chandler
attended Christian Brothers High School
and began working at his father’s advertising agency, Chandler Ehrlich, at a young
age.
“I thank him for that because it created
a hell of a work ethic. I’ve done just about
everything from taking art directors’ work
to clients to running errands to filing more
paperwork than I ever want to file from 14
years old to 18,” he said.
He got into film production, both in
and out of town, working a variety of positions. By his count, he worked on 353 projects in roughly seven years. These included
corporate videos, television commercials
and music videos.
“I would drive to Nashville often. I’d
stay 10 days with friends; I’d work on a
country music video every day for 14 to 20
hours a day, come home and sleep for two
weeks, and then go back.”
He enjoyed the work but became
burned out at a young age due to the gru-

Chandler
eling hours and pace of the industry.
“In that time, I learned a skill that I use
every day in the entertainment industry,”
he said. “I can talk to a grip and a gaffer
and a loader on the loading dock or on the
set and then, in the same breath, turn and
talk to the CEO of a company or a superstar. I just learned how to communicate
with all types of people.”
It would serve him well when, in 1995,
he worked for Memphis in May, charged
with the handling of the diplomatic and
entertainment visitors from the honored
country, Thailand. In addition to other duties, he transported and fed the 78-person
Royal Thai Ballet, producing their two-day
show, as well, which included building the

risers and sets in the Cook Convention
Center.
“I’ve never worked harder or longer. ...
It about killed me. It was really, really challenging,” he said.
In an effort to find what his father
called a “real job” as opposed to his fluid
position as an independent contractor,
Chandler said he opened up the paper and
read a posting from the city of Germantown for the assistant to the director of
the Germantown Performing Arts Center,
a venue that had been open only two
months and one which he had never heard
of. It called for knowledge of sound, lights,
production, marketing and other necessary skills.
“That’s me,” he said, and he was the
youngest of almost 150 applicants.
He moved up quickly in the organization to the No. 2 position, where he stayed
for seven years. When he left, it was to
work again as a contractor as part of the
team that created the Memphis Botanic
Garden’s Live at the Garden concert series,
as well as to work at Chandler Ehrlich in
the Internet development department.
He took the success of the endeavor at
the garden and spun it into a talent-buying
venture called National Talent LLC, which
had one client – Live at the Garden.
Chandler and partners rolled National
Talent into Resource Entertainment Group
to expand on the niche of booking cor-

porate shows, casino entertainment and
Memphis Grizzlies halftime shows. But
he would only dip his toes in before GPAC
called, asking him to be executive director
after his old boss resigned. He declined
but agreed to be the interim, which he did
for nine months, working with the search
committee to find a replacement before
resuming work with his own company.
When they called again, in September 2012, Chandler sold his shares to his
partners in REG and once again took the
reins at GPAC. During his time as interim,
he said, GPAC was in a bad situation
financially and with the city and the GPAC
board not on speaking terms.
“I felt like I helped facilitate communication between the two of them,” he said.
By the time he returned as executive director, he said things were “wildly
different in that case. The board and the
city had, and continue to have, an excellent relationship and mutual respect and
admiration. GPAC is in a really good place
right now.”
To further that feeling, he’s built on
the variety of shows offered, adding the
American Music Series, beginning with a
sold-out Lyle Lovett show, and the Bluff
City Jazz Project. Chandler is committed to
getting more work and exposure for local
artists. He and his wife, cookbook author
Jennifer Chandler, have two children, Hannah and Sarah.
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Week of 10/21/13 - 10/27/13
crosswords

The Weekly
Crossword
The Weekly Crossword

ACROSS
1 Pugilist's
weapon
5 Hindu prince
9 Skullcap
13 Invention
impetus
14 Infant affliction
15 It adjoins the
altar
16 School session
17 Cuban dance
18 Word with fairy
or tall
19 What a deckhand needs
21 Swiss dwelling
23 Wife of Jacob
24 Roulette bet
25 _____-minded
28 Game for
amateur actors?
32 Varnish
ingredient
33 Renewable
energy source
35 Nail alternative
36 Political union
38 Extend, as a
contract
40 Pirelli product
41 1995's "The
____ Suspects"
43 Bridal estate
45 Taradiddle
46 Matched king
and queen, in
pinochle
48 Young bird of
prey
50 Jazz great
Brubeck
51 Fertilizer
52 Look up to
55 Disappointment
58 2010 Silver
Medal skier
Anna
59 Drastically cut,
as prices
61 Worn-out
63 ____ mater
64 Concise
65 Military branch
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66 Hit on the head
67 Mayberry
sheriff
68 Look
suggestively

28
29
30
31
34
37
39
42

51 Disorganized
52 King of Israel
53 Cartoon
chipmunk
54 Cass of 60's
music
55 Hog fat
56 2002 film, "We
___ Soldiers"
57 ID card item
60 Deighton of spy
books
62 Son of Odin

Kayak's cousin
Practice run
Mysterious
Nice!
Wall shelf
Sweater type
Encircle
Mendacious
person
44 Stick measure
47 Persian sacred
writings
49 Worldwide

DOWN
1 In shape
2 Roman date
3 Dried up
4 Mexican dish
5 Early draft
6 Charity
7 Triangular sail
Answer to Last Week's Crossword
8 Type of honey
N O T E
E D I T
P I N
9 Eye affliction
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I L E
A L A N
10 Iridescent gem
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26 Wood for model
E
P
I
C
R
E
I
N
T
E
L
planes
W A C O
E L
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HOW
TOTOSOLVE:

HOW
PLAY

Each row must contain the

numbers 1 to 9; each column
must contain the numbers 1

to 9; and each set of 3 by 3

boxes must contain the

numbers 1 to 9.
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»

happenings
Mid-South Spay & Neuter Services will hold the seventh annual
SPAYtacular Gala and Silent Auction Sunday, Nov. 3, from 2 p.m. to
5 p.m. at Jack Robinson Gallery, 44 Huling Ave. The event will include
brunch, drinks, live music and an auction, with all proceeds benefiting
the organization. Tickets are $40. Visit spaymemphis.org.

» Community
GEEKmemphis will host the TechCamp
Memphis 2013 technology, social and online
marketing conference Saturday, Nov. 2, from
8 a.m. to 4:30 p.m. at Southwest Tennessee Community College, 5983 Macon Cove.
Admission is pay what you can. Register at
techcampmemphis.com.
The Memphis Brooks Museum of Art will
hold its Day of the Dead Fiesta Saturday, Nov.
2, from 7 p.m. to 10 p.m. at Brooks, 1934 Poplar Ave. The event will include music, Latin
cuisine, and art demonstrations. Tickets are
$50 for Brooks members and $55 for nonmembers. Visit brooksmuseum.org.
Memphis Rotary Club will meet Tuesday,
Nov. 5, at noon at the University Club of
Memphis, 1346 Central Ave. Peter Letsou,
dean of the University of Memphis Cecil C.
Humphreys School of Law, will speak. Cost
for nonmembers is $18. RSVP to Taylor
Hughes at taylor@memphisrotary.org.
Memphis Botanic Garden will open its new
Asian Garden Tuesday, Nov. 5, from 3 p.m.
to 5 p.m. at the garden, 750 Cherry Road.
The Asian Garden is the result of restructuring the original Japanese maple grove. Visit
memphisbotanicgarden.com.
The Greater Memphis Chamber will host
A Conversation With … Dr. William E. Evans,

director and CEO of St. Jude Children’s
Research Hospital, Wednesday, Nov. 6, from
11:30 a.m. to 1 p.m. at the Hilton Memphis,
939 Ridge Lake Blvd. Cost is $35 for members and $40 for nonmembers. Register
at memphischamber.com or email tlee@
memphischamber.com.

» THE ARTS
The A2H Concert Series will present
Grammy Award-winning singer-songwriter
Richard Leigh Saturday, Nov. 2, from 8 p.m.
to 10 p.m. in the A2H art gallery, 3009 Davies
Plantation Road. Suggested donation is $15.
Call 372-0404.
Lindenwood Christian Church will present
“‘Curtain Up!’ with Chris and Friends,” a
benefit concert for the Church Health Center,
Sunday, Nov. 3, at 4 p.m. in the Lindenwood
sanctuary, 2400 Union Ave. Lindenwood organist Chris Nemec and Memphis actors and
singers will perform Broadway hits. Tickets
are $15. Visit lindenwoodcc.com.
The Memphis Symphony Orchestra and
Rhodes MasterSingers Chorale will present
Benjamin Britten’s “War Requiem” Sunday,
Nov. 3, at 3:30 p.m. at the Cannon Center
for the Performing Arts, 255 N. Main St. The
Memphis BoyChoir, Memphis GirlChoir,
Germantown Chorus and Bartlett High Chorale will also perform. Tickets are $23. Visit
memphissymphony.org.
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public notices

Foreclosure Notices
Fayette County
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated November 9, 2007, and the
Deed of Trust of even date securing the
same, recorded November 21, 2007,
as Instrument No. 07010260 in Office
of the Register of Deeds for Fayette
County, Tennessee, executed by Betty
M. Salmon, conveying certain property
therein described to NO TRUSTEE ON
DEED OF TRUST as Trustee for Chase
Bank USA, N.A.; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by
virtue of the power, duty, and authority
vested in and imposed upon said Successor Trustee will, on November 18,
2013 on or about 10:00 A.M., at the
Fayette County Courthouse, Somer‑
ville, Tennessee, offer for sale certain
property hereinafter described to the
highest bidder FOR certified funds paid
at the conclusion of the sale, or credit
bid from a bank or other lending entity
pre-approved by the successor trustee.
The sale is free from all exemptions,
which are expressly waived in the Deed
of Trust, said property being real estate
situated in Fayette County, Tennessee,
and being more particularly described
as follows:
A certain tract or parcel of land lo‑
cated in Fayette County, Tennessee,
and more fully described as follows:
Part of the Betty M. Salmon Living
Trust 746 more or less Acre Tract,
located in Fayette County, Tennes‑
see, as recorded by deed of record in
Book 632, Page 96 in the Register’s
Office of Fayette County, Tennessee
and being more particularly described
as follows:
Beginning at a point in the centerline
of Mount Pleasant Road, said point
being the Southwesterly corner of the
Jewell Pitts 70 Acre Tract (Book 142,
Page 365); thence proceed South 90
degrees 00 minutes 00 seconds East
along the line dividing Salmon and
Pitts, a distance of 485.15 feet to
a post fence corner; thence proceed
South 06 degrees 15 minutes 11
seconds West a distance of 711.14
feet to a point fence corner; thence
proceed North 79 degrees 24 minutes
35 seconds West along a barbed
wire fence, a distance of 394.77 feet
to a railroad spike set in the said
centerline of Mount Pleasant Road,
thence proceed North 00 degrees 12
minutes 49 seconds East along said
centerline of Mount Pleasant Road, a
distance of 634.39 feet to the point
of beginning.
Containing 286, 877 square feet or
6.59 feet acres, more or less.
ALSO KNOWN AS: 905 Mount Pleas‑
ant Road East, Rossville, Tennessee
38066
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Betty M.
Salmon; The Bank of Fayette County,
Piperton Branch; The Bank of Fayette
County
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon

The Memphis News
Call 683-NEWS

announcement at the time and place
for the sale set forth above. W&A No.
700‑202084
DATED October 15, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11640
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated March 21, 2003, and the Deed of
Trust of even date securing the same,
recorded March 24, 2003, at Book
D662, Page 82 in Office of the Register
of Deeds for Fayette County, Tennessee,
executed by Freddie Norment and Marie
Norment, conveying certain property
therein described to Arnold M. Weiss,
Esq. as Trustee for Wells Fargo Home
Mortgage, Inc.; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by
virtue of the power, duty, and authority
vested in and imposed upon said Successor Trustee will, on November 25,
2013 on or about 10:00 A.M., at the
Fayette County Courthouse, Somer‑
ville, Tennessee, offer for sale certain
property hereinafter described to the
highest bidder FOR certified funds paid
at the conclusion of the sale, or credit
bid from a bank or other lending entity
pre-approved by the successor trustee.
The sale is free from all exemptions,
which are expressly waived in the Deed
of Trust, said property being real estate
situated in Fayette County, Tennessee,
and being more particularly described
as follows:
Described real estate situated in the
1st Civil District of Fayette County,
Tennessee, to wit:
Beginning at a stake on fence in
center of old Southern Railroad bed,
this point being South 70 degrees
East 82 feet from the Northeast cor‑
ner of a 4 acre tract owned by Ellis
Bolden, from said point of beginning
North 70 degrees West 210 feet to
a stake on fence and in North line of
said Ellis Bolden tract; thence North
23 degrees East 210 feet to a stake,
an internal corner of remainder of land
owned by Robert Murphy; thence
South 70 degrees East 210 feet to
a stake on fence and in East line of
original Robert Murphy tract; thence
South 24 degrees West, along fence
and centerline of said old Southern
Railroad bed, 210 feet to the begin‑
ning containing 1.0 acre.
Also conveyed herein is the following
described easement:
Beginning at a stake on fence and in
center of old Southern Railway bed,
(now abandoned) this point being
North 24 degrees East 20 feet from
the Southeast corner of a 1 acre lot
being conveyed to Jim Pugh by Robert
Murphy, from said point of beginning
South 66 degrees East 20 feet to
a stake; thence South 24 degrees
West, parallel to center of old Railroad
bed, 192 feet to the North margin
of the Somerville and Macon Road;
thence South 52 degrees 15 minutes
West, along the North margin of said
Road 40 feet to a stake at intersec‑
tion of center line of old Railroad bed;
thence North 24 degrees East, along
center line of old Railroad bed and
East line of Mewborn lot, 230 feet
to the beginning.
ALSO KNOWN AS: 7405 Herman Way,
Somerville, Tennessee 38068
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Freddie

Norment; Marie Norment; Tennessee
Department of Revenue; Ford Motor
Credit Company
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286‑239735
DATED October 16, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11642
SUBSTITUTE TRUSTEE’S SALE
WHEREAS, default having been made in
the payment of the debts and obligations
secured by a Deed of Trust executed
on March 3, 2006, by CHARLES E.
CRENSHAW & GLEANDA D. CRENSHAW,
HUSBAND AND WIFE to Closetrak Title
and Escrow Services, Trustee, for the
benefit of Mortgage Electronic Registration Systems, Inc., solely as nominee
for First Horizon Home Loan Corporation
D/B/A First Tennessee Home Loans
and appearing of record in Register’s
Office of Fayette County, Tennessee,
in Instrument No. 06002204; and
WHEREAS, the beneficial interest of said
Deed of Trust was last transferred and
assigned to Federal National Mortgage
Association (“FNMA”) and WHEREAS,
Federal National Mortgage Association
(“FNMA”), as the holder of the Note for
which debt is owed, (“Note Holder”),
appointed the undersigned, Priority
Trustee Services of TN, LLC, as Substitute Trustee by Instrument filed or to be
filed for record in the Register’s Office
of Fayette County, Tennessee, with all
the rights, powers and privileges of the
original Trustee named in said Deed of
Trust; and WHEREAS, pursuant to Tenn.
Code Ann. § 35-5-117, not less than sixty
(60) days prior to the first publication
required by § 35-5-101, the notice of
the right to foreclose was properly sent,
if so required; and NOW, THEREFORE,
notice is hereby given that the entire
indebtedness has been declared due
and payable as provided in said Deed
of Trust by the Note Holder, and that the
undersigned, Priority Trustee Services
of TN, LLC, Substitute Trustee, or its
duly appointed attorneys or agents, by
virtue of the power and authority vested
in it, will on Thursday, November 21,
2013, commencing at 11:00 AM At the
Fayette County Courthouse, proceed
to sell at public outcry to the highest
and best bidder for cash, the following
described property situated in Fayette
County, Tennessee, to wit: Lot 3, Shelton
Subdivision, as shown on plat of record in
Plat Book 5, Page 124, in the Register’s
Office of Fayette County, Tennessee, to
which plat reference is hereby made for
a more particular description of said
property. Being all or part of the same
property conveyed to Grantor(s) herein
as shown in Warranty Deed of record in
Plat Book 417 Page 18 in said Register’s
Office. Parcel Number: 05-043-0024-.05
PROPERTY ADDRESS: 21095 HIGHWAY
194, SOMERVILLE, TN 38068, CURRENT
OWNER(S): Charles E. Crenshaw &
Gleanda D. Crenshaw The sale of the
above-described property shall be subject to all matters shown on any recorded
plan; any unpaid taxes; any restrictive
covenants, easements or set-back lines
that may be applicable; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and any matter
that an accurate survey of the premises
might disclose. Substitute Trustee will
only convey any interest he/she may
have in the property at the time of sale.
Property is sold “as is, where is.” For
every lien or claim of lien of the state
identified above, please be advised
notice required by § 67-1-1433 (b)(1)
was timely given and that any sale of the
property herein referenced will be subject
to the right of the state to redeem the
land as provided for in § 67-1-1433(c)
(1). All right and equity of redemption,
statutory or otherwise, homestead, and
dower are expressly waived in said Deed
of Trust, and the title is believed to be
good, but the undersigned will sell and

convey only as Substitute Trustee. The
right is reserved to adjourn the day of
the sale to another day, time, and place
certain without further publication, upon
announcement at the time and place for
the sale set forth above. Priority Trustee
Services of TN, LLC 1587 Northeast
Expressway Atlanta, GA 30329 404417-4040 File No.: 83324 Web Site:
www.rcolegal.com TS#: 83324
FEI # 1008.246946
Nov. 1, 8, 15, 2013
Fin11652

Foreclosure Notices
Madison County
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated May 20, 1999, and the Deed of
Trust of even date securing the same,
recorded June 3, 1999, at Book T1191,
Page 133 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Phyllis Bledsoe and Sean
Bledsoe, conveying certain property
therein described to Barney L. Mathews
as Trustee for American National Mortgage, Inc.; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by
virtue of the power, duty, and authority
vested in and imposed upon said Successor Trustee will, on November 21,
2013 on or about 11:00 A.M., at the
Madison County Courthouse, Jack‑
son, Tennessee, offer for sale certain
property hereinafter described to the
highest bidder FOR certified funds paid
at the conclusion of the sale, or credit
bid from a bank or other lending entity
pre-approved by the successor trustee.
The sale is free from all exemptions,
which are expressly waived in the Deed
of Trust, said property being real estate
situated in Madison County, Tennessee,
and being more particularly described
as follows:
Beginning at the Northwest corner of
Lot conveyed by Mrs. Julia Blackert
to T.O. Martin, runs thence North
with the East line of a lot formerly
belonging to Q. Ingram, Later T.A. Hill,
100 feet to Hale Street; thence East
with the South margin of Hale Street
50 feet more or less to lot occupied
by Arthur West; thence South with
the West line of this lot 100 feet to
the North line of the T.O. Martin lot;
thence 50 feet, more or less to the
beginning.
ALSO KNOWN AS: 352 Hale Street,
Jackson, Tennessee 38301‑5350
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Phyl‑
lis Bledsoe; Sean Bledsoe; CACV of
Colorado
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286‑239840
DATED October 17, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11643
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note

dated September 27, 2006, and the
Deed of Trust of even date securing the
same, recorded October 5, 2006, at
Book T1775, Page 1121 in Office of the
Register of Deeds for Madison County,
Tennessee, executed by Kimberly L.
Butler, conveying certain property therein
described to Holmes, Rich & Sigler, PC
as Trustee for Castle Mortgage (MERS
as nominee for); and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by
virtue of the power, duty, and authority
vested in and imposed upon said Successor Trustee will, on November 21,
2013 on or about 11:00 A.M., at the
Madison County Courthouse, Jack‑
son, Tennessee, offer for sale certain
property hereinafter described to the
highest bidder FOR certified funds paid
at the conclusion of the sale, or credit
bid from a bank or other lending entity
pre-approved by the successor trustee.
The sale is free from all exemptions,
which are expressly waived in the Deed
of Trust, said property being real estate
situated in Madison County, Tennessee,
and being more particularly described
as follows:
Beginning at a point in the center of
the Mason Road, said point also being
Mrs. Nina Thompson’s Northwest cor‑
ner and runs thence South 4 degrees
East with Nina Thompson’s West line
255 feet to a stake; thence South 86
degrees West 318 feet to a stake;
thence North 3 degrees East 266 feet
to a point in the center of the Mason
Road; thence North 89 degrees East
289 feet with the center of said Ma‑
son Road to the point of beginning,
and contains 1.62 acres, excluding
Mason Road right of way.
ALSO KNOWN AS: 174 Mason Road,
Humboldt, Tennessee 38343
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Kimberly
L. Butler; GE Money Bank for Lowe’s
Consumer; Shoreline Funding II, LLC
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
931‑198859
DATED October 18, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11644
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated February 28, 2007, and the Deed
of Trust of even date securing the same,
recorded March 5, 2007, at Book T1791,
Page 1048 in Office of the Register of
Deeds for Madison County, Tennessee,
executed by Stephen Donahue and
Wenderlin Donahue, conveying certain
property therein described to Teel,
McCormack & Maroney as Trustee for
Mortgage Electronic Registration Systems, Inc., as nominee for Ameritrust
Mortgage Company, its successors and
assigns; and the undersigned, Wilson
& Associates, P.L.L.C., having been
appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
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Trustee will, on December 5, 2013 on
or about 11:00 A.M., at the Madison
County Courthouse, Jackson, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Madison County, Tennessee,
and being more particularly described
as follows:
Beginning at an iron pin on the East
margin of Currie Avenue at the North‑
west corner of Lot 198, Section XI,
Briarcliff Subdivision as recorded in
Plat Book 3, Page 53 in the Register’s
Office of Madison County, Tennes‑
see; thence with the East margin
of Currie Avenue following a curve
(Radius of 435.28 feet) to the left
a distance of 56 feet to an iron pin
at the Southwest corner of Lot 196;
thence with the South line of Lot 196
South 87 degrees 54 minutes East
a distance of 82 feet to an iron pin
at the Southwest corner of Lot 195;
thence with the South line of Lot
195 South 68 degrees 39 minutes
East a distance of 63.55 feet to an
iron pin; thence South 2 degrees 06
minutes West a distance of 55 feet
to an iron pin at the Northeast corner
of Lot 198; thence with the North
line of Lot 198 North 80 degrees 38
minutes West a distance of 149 feet
to the point of beginning. Being Lot
197, Section XI, Briarcliff Subdivision
platted as aforesaid.
ALSO KNOWN AS: 14 Currie Avenue,
Jackson, Tennessee 38301
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Stephen
Donahue; Wenderlin Donahue; Madison
Currie Trust, J.E. May as Trustee; City
of Jackson ‑ Building and Codes Depart‑
ment; Madison Currie Trust, J.E. May
as Trustee
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700‑222019
DATED October 25, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Nov. 1, 8, 15, 2013
Fin11647
SUBSTITUTE TRUSTEE’S SALE
WHEREAS, default having been made
in the payment of the debts and obligations secured by a Deed of Trust executed on November 26, 2007, by JOHN
MARK WILLIAMS AND DONNA WILLIAMS
to Timothy E. Wilson, Trustee, for the
benefit of The Bank of Jackson and appearing of record in Register’s Office of
Madison County, Tennessee, in Book
T1818, Page 1666 ; and WHEREAS,
the beneficial interest of said Deed of
Trust was last transferred and assigned
to Federal National Mortgage Association (“FNMA”) and WHEREAS, Federal
National Mortgage Association (“FNMA”),
as the holder of the Note for which debt
is owed, (“Note Holder”), appointed the
undersigned, Priority Trustee Services of
TN, LLC, as Substitute Trustee by Instrument filed or to be filed for record in the
Register’s Office of Madison County,
Tennessee, with all the rights, powers
and privileges of the original Trustee
named in said Deed of Trust; and
WHEREAS, pursuant to Tenn. Code Ann.
§ 35-5-117, not less than sixty (60) days
prior to the first publication required by
§ 35-5-101, the notice of the right to

foreclose was properly sent, if so required; and NOW, THEREFORE, notice
is hereby given that the entire indebtedness has been declared due and payable
as provided in said Deed of Trust by the
Note Holder, and that the undersigned,
Priority Trustee Services of TN, LLC,
Substitute Trustee, or its duly appointed
attorneys or agents, by virtue of the
power and authority vested in it, will on
Thursday, November 21, 2013, commencing at 1:00 PM At the Madison
County Courthouse, proceed to sell at
public outcry to the highest and best
bidder for cash, the following described
property situated in Madison County,
Tennessee, to wit: TRACT I: Beginning
at an iron pin on the northeast margin of
Highway 45S (75 feet at right angles from
centerline) at the southeast corner of
Frank Johnson as recorded in Deed Book
385, Page 456 and a corner of King
Bradley as recorded in Deed Book 515,
Page 650 in the Register’s Office of
Madison County, Tennessee; thence with
Bradley’s interior east line North 39 degrees 16 minutes East a distance of 425
feet to an iron pin; thence South 51
degrees 46 minutes East a distance of
100 feet to an iron pin; thence South 37
degrees 52 minutes 13 seconds East a
distance of 170.28 feet to an iron pin;
thence with a new line South 48 degrees
59 minutes 26 seconds West a instance
of 390.90 feet to an iron pin on the
northeast margin of Highway 45S; thence
with the northeast margin of Highway
45S North 51 degrees 46 minutes West
a distance of 200 feet to the point of
beginning. Containing 2.23 acres as
surveyed by David Hall Land Surveying
Company, R.L.S. #943, on May 24, 1995.
Being the same property conveyed to
John Mark Williams and wife, Donna
Williams by deed of record in Deed Book
598, Page 129, in the Register’s Office
of Madison County, Tennessee. INCLUDED IN THE ABOVE DESCRIPTION
BUT EXPRESSLY EXCLUDED FROM THIS
CONVEYANCE IS THE FOLLOWING TRACT
OF LAND: Beginning at a point 53.00’
right of S.R. 5 survey centerline station
524+15.97 being the intersection of
proposed north right-of-way and subject’s
east property line; thence along said
property line S 52 degrees 05 minutes
11 seconds W 3.05’ to a point 50.00’
right of S.R. 5 survey centerline station
524+16.35 being the intersection of
subject’s east property line and present
north right-of-way of S.R. 5; thence along
said present right-of-way N 48 degrees
40 minutes 15 seconds W 192.32’ to a
point 50.00’ right of S.R. 5 survey centerline station 526+08.67 being the intersection of present north right-of-way
of S.R. 5 and subject’s west property
line; thence along said property line N
41 degrees 19 minutes 46 seconds E
3.00’ to a point 53.00’ right of S.R. 5
survey centerline station 526+08.67
being the intersection of subject’s west
property line and proposed north right-ofway of S.R. 5; thence along said proposed
right of way S 48 degrees 40 minutes
15 seconds E 193.01’ to the point of
beginning and containing 578 square
feet more or less. Being the same real
property conveyed to the State of Tennessee by deed appearing of record in
Deed Book 637, Page 853, in the Register’s Office of Madison County, Tennessee. TRACT II: BEGINNING at an iron pin
on the northeast margin of Highway 45S
(75 feet at right angles from centerline)
at the northwest corner of Charles Stanfield as recorded in Deed Book 257 Page
292, in the Register’s Office of Madison
County, Tennessee; thence with the
northeast margin of Highway 45S North
51 degrees 59 minutes West a distance
of 335.29 feet to iron pin at the southeast
corner of Daniel Gates; thence with the
Gates’ east line North 39 degrees 16
minutes East to a distance of 400 feet
to an iron pin at Gates’ northeast corner;
thence with Gates’ north line North 51
degrees 59 minutes West a distance of
100 feet to iron pin on the east line of
another tract owned by Gates; thence
North 39 degrees 15 minutes East a
distance of 124.62 feet to an iron pin at
a corner of Lynn Haynes; thence South
87 degrees 58 minutes East a distance
of 460 feet to an iron pin; thence South
1 degrees 53 minutes West a distance
of 470 feet to an iron pin; thence North
87 degrees 44 minutes East a distance

of 370.53 feet to an iron pin on the west
margin of Old Pinson Road (30 feet right
angles from centerline); thence with the
west margin of Old Pinson Road South
28 degrees 45 minutes East a distance
of 86 feet to an iron pin at the northeast
corner of Robert Crowder; thence with
Crowder’s north line South 89 degrees
10 minutes West a distance 380.51 feet
to an iron pin at Crowder’s northwest
corner; thence with Crowder’s west line
South 0 degrees 42 minutes 30 seconds
East a distance of 100.13 feet to an iron
pin on the north line of Jackson South
Drive-In; thence with the north line of
Jackson South-Drive-In South 88 degrees
37 minutes 16 seconds West a distance
of 417.29 feet to an iron pin at the
northeast corner of Stanfield; thence with
Stanfield’s north line South 89 degrees
36 minutes 09 seconds West a distance
of 70.33 feet to the point of beginning.
INCLUDED IN THE ABOVE DESCRIPTION
BUT EXPRESSLY EXCLUDED FROM THIS
CONVEYACE IS THE FOLLOWING TRACT
OF LAND: Beginning at an iron pin on the
northeast margin of Highway 45S (75
feet at right angles from centerline) at
the southeast corner of Frank Jonson as
recorded in Deed Book 385, Page 456
and a corner of King Bradley as recorded
in Deed Book 515, Page 650 in the
Register’s Office of Madison County,
Tennessee; thence with Bradley’s interior east line North 39 degrees 16 minutes
East a distance of 425 feet to an iron
pin; thence South 51 degrees 46 minutes
East a distance of 100 feet to an iron
pin; thence South 37 degrees 52 minutes 13 seconds East a distance of
170.28 feet to an iron pin; thence with
a new line South 48 degrees 59 minutes
26 seconds West a distance of 390.90
feet to an iron pin on the northeast
margin of Highway 45S; thence with the
northeast margin of Highway 45S North
51 degrees 46 minutes West a distance
of 200 feet to the point of beginning.
Containing 2.23 acres as surveyed by
David Hall Land Surveying Company,
R.L.S. #943, on May 24, 1995. ALSO
INCLUDED IN THE ABOVE DESCRIPTION
BUT EXPRESSLY EXCLUDED FROM THIS
CONVEYANCE IS THE FOLLOWING TRACT
OF LAND: Beginning at a point 53.00’
right of S.R. 5 survey centerline station
521+24.74 being the intersection of
proposed north right of S.R. 5 and subject’s east property line; thence along
said property line N 87 degrees 39 minutes 37 seconds W 4.77’ to a point
50.00’ right of S.R. 5 survey centerline
station 521+28.45 being the intersection
of subject’s east property line and present north right-of-way of S.R. 5; thence
along said present right-of-way N 48
degrees 40 minutes 15 seconds W
287.90’ to a point 50.00’ right of S.R.
5 survey centerline stat on 524+16.35
being the intersection of present north
right-of-way and subject’s west property
line; thence along said property line N
52 degrees 05 minutes 11 seconds E
3.05’ to a point 53.00’ right of S.R. 5
survey centerline station 524+15.97
being the intersection of subject’s west
property line and proposed north right-ofway of S.R. 5; thence along said proposed
right-of-way S 48 degrees 40 minutes 15
seconds E 291.23’ to the point of beginning and containing 869 square feet more
or less. PROPERTY ADDRESS: 3169
US HWY 45 SOUTH, JACKSON, TN 38301,
CURRENT OWNER(S): John Mark Williams and wife, Donna Williams The sale
of the above-described property shall
be subject to all matters shown on any
recorded plan; any unpaid taxes; any
restrictive covenants, easements or
set-back lines that may be applicable;
any prior liens or encumbrances as well
as any priority created by a fixture filing;
and any matter that an accurate survey
of the premises might disclose. Substitute Trustee will only convey any interest
he/she may have in the property at the
time of sale. Property is sold “as is,
where is.” For every lien or claim of lien
of the state identified above, please be
advised notice required by § 67-1-1433
(b)(1) was timely given and that any sale
of the property herein referenced will be
subject to the right of the state to redeem
the land as provided for in § 67-1-1433(c)
(1). All right and equity of redemption,
statutory or otherwise, homestead, and
dower are expressly waived in said Deed
of Trust, and the title is believed to be

good, but the undersigned will sell and
convey only as Substitute Trustee. The
right is reserved to adjourn the day of
the sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. Priority
Trustee Services of TN, LLC 1587 Northeast Expressway Atlanta, GA 30329
404-417-4040 File No.: 81814 Web
Site: www.rcolegal.com TS#: 81814
FEI # 1008.246966
Nov. 1, 8, 15, 2013
Fin11653

Related Info
Also read our daily edition, The Daily
News, in print or online every business
day for public notices for Memphis &
Shelby County.
Go to www.memphisdailynews.com or
call 683.NEWS for more information.

Foreclosure Notices
Foreclosure Notices

Tipton County

Shelby County
SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on
December 12, 2013 at 11:00 am local
time, at the southwest door, the Adams
Avenue entrance of the Shelby County
Courthouse, Memphis, Tennessee,
conducted by Shapiro & Kirsch, LLP
Substitute Trustee, pursuant to Deed
of Trust executed by Carlos R. Dease
and Susan Dease, his wife, to H. Ray
Beliles, Trustee, on January 17, 2001 at
Instrument No. KU9163; all of record in
the Shelby County Register’s Office.
Party entitled to enforce security interest: PNC Bank, National Association,
its successors and assigns
The following real estate located in
Shelby County, Tennessee, will be sold
to the highest call bidder subject to all
unpaid taxes, prior liens and encumbrances of record:
Lot 157, PHASE 6, DIAMOND ESTATES
Subdivision, as shown on plat of record
in Plat Book 185, Page 46, in the
Register’s Office of Shelby County,
Tennessee, reference to which plat
is hereby made for a more particular
description of said property.
Street Address: 773 Sunstone Avenue,
Memphis, Tennessee 38109
Parcel Number: 075259 H00023
Current Owner(s) of Property: Carlos R.
Dease and Susan Dease, his wife
Other interested parties: Gemstones
Community Homeowners Association,
Inc. c/o William E. Miller & Associates,
Gemstones Community Homeowners’
Association, Inc., Capital One Bank
c/o John E. Buffaloe, Attorney and
CitiBank c/o Law Office of Fisiwe
Desiree Kies
The street address of the above
described property is believed to be
773 Sunstone Avenue, Memphis, Tennessee 38109, but such address is
not part of the legal description of the
property sold herein and in the event of
any discrepancy, the legal description
referenced herein shall control.
SALE IS SUBJECT TO TENANT(S)
RIGHTS IN POSSESSION.
All right of equity of redemption,
statutory and otherwise, and homestead
are expressly waived in said Deed of
Trust, and the title is believed to be
good, but the undersigned will sell and
convey only as Substitute Trustee.
If you purchase a property at the
foreclosure sale, the entire purchase
price is due and payable at the con‑
clusion of the auction in the form of
a certified/bank check. No personal
checks will be accepted. To this end,
you must bring sufficient funds to out‑
bid the lender and any other bidders.
Insufficient funds will not be accepted.
Amounts received in excess of the
winning bid will be refunded to the
successful purchaser at the time the
foreclosure deed is delivered.
This property is being sold with the
express reservation that the sale is
subject to confirmation by the lender
or trustee. This sale may be rescinded
at any time.
Shapiro & Kirsch, LLP Substitute
Trustee
www.kirschattorneys.com
Law Office of Shapiro & Kirsch, LLP
555 Perkins Road Extended,
Second Floor
Memphis, TN 38117
Phone (901)767-5566
Fax (901)761-5690
File No. 13-053246
Nov. 2, 9, 16, 2013
Fin11651

NOTICE OF SUBSTITUTE TRUSTEE`S
SALE
Sale at public auction will be on
November 7, 2013 at 12:00 PM local
time, at the front of the Tipton County
Courthouse in Covington, Tennessee
located in Covington, Tipton County,
Tennessee, pursuant to Deed of Trust
executed by Gregory A. Smith and Tiffany
L. Smith, to General American Corporation, Trustee, as trustee for Nationstar
Mortgage LLC on 14th day of August,
2006 in REC Book 1295, Page 634-652
at Instrument Number 92766, in the
Office of the Register of Tipton County,
Tennessee; conducted by York Trustee
Services, LLC, having been appointed
Substitute or Successor Trustee. Default
has occurred in the performance of
the covenants, terms, and conditions
of said Deed of Trust and the entire
indebtedness has been declared due
and payable.
Party Entitled to Enforce the Debt:
Nationstar Mortgage LLC
The following real estate located in
Tipton County, Tennessee, will be sold
to the highest call bidder:
Described property located in Tipton
County, Tennessee, to wit:
That certain tract or parcel of land
in Tipton County, State of Tennessee,
described as follows, to-wit:
Lot 96 of Basking Heights Subdivision,
Section D, as shown on plat of record
in Plat Cabinet C, Slide 136, Register`s
Office for Tipton County, Tennessee, to
which plat reference is hereby made for
a more complete description.
Being the same property conveyed to
Household Financial Center, Incorporated by Substitute Trustee`s Deed dated
February 23, 2005, of record in Record
Book 1190, Page 892, Register`s Office
for Tipton County, Tennessee.
Being the same property conveyed to
Gregory Smith and Tiffany Smith, husband and wife by deed from Household
Financial Center, Incorporated recorded
05/11/2005 in Deed Book 1204 Page
711, in the Register`s Office of Tipton
County, Tennessee.
Street Address: 274 Loon Lane,
Covington, TN 38019
Parcel Number: 018K B 00700 000
Current Owner(s) of Property: Gregory
Smith and Tiffany Smith, husband and
wife
Other Interested Parties: Gregory A.
Smith, Tiffany L. Smith,
The street address of the above described property is believed to be 274
Loon Lane, Covington, TN 38019, but
such address is not a part of the legal
description of the property sold herein
and in the event of any discrepancy, the
legal description herein shall control.
SALE IS SUBJECT TO TENANT(S) RIGHTS
IN POSSESSION.
If applicable, the HB 3588 letter was
mailed to the borrower(s) pursuant to
Tennessee Code Annotated 35-5-117.
This sale is subject to all matters shown
on any applicable recorded plat; any
unpaid taxes; any restrictive covenants,
easements, or setback lines that may
be applicable; any statutory rights
of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Gregory
A. Smith, Tiffany L. Smith,
Continued on Page 32
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If the United States has any lien or
claimed lien on the property, notice
required by 26 U.S.C. § 7425(b) to be
given to the United States has been
timely given. The sale of the land described above will be subject to the right
of the United States to redeem the land
as provided for in 26 U.S.C. § 7425(d)
(1).]
If the State of Tennessee has any
lien or claimed lien on the property,
notice required by § 67-1-1433(b)(1)
of the Tennessee Code to be given to
the state of Tennessee has been timely
given. The sale of the land described
above will be subject to the right of the
state of Tennessee to redeem the land
as provided for in § 67-1-1433(c)(1) of
the Tennessee Code.]
All right of equity of redemption, statutory and otherwise, and homestead are
expressly waived in said Deed of Trust.
The undersigned will sell and convey only
as Substitute Trustee.
The right is reserved to adjourn the
day of the sale to another day, time, and
place certain without further publication,
upon announcement at the time and
place for the sale set forth above. If the
highest bidder cannot pay the bid within
twenty-four (24) hours of the sale, the
next highest bidder, at their highest bid,
will be deemed the successful bidder.
This property is being sold with the
express reservation that the sale is
subject to confirmation by the lender
or trustee. This sale may be rescinded
by the Substitute Trustee at any time.
THIS LAW FIRM IS ACTING AS A DEBT
COLLECTOR AND IS ATTEMPTING TO
COLLECT A DEBT. ANY INFORMATION
OBTAINED WILL BE USED FOR THAT
PURPOSE.
York Trustee Services, LLC,
Substitute Trustee
200 Jefferson Avenue
Suite 1350
Memphis, TN 38103
Phone: (901) 432-0740
Fax: (404) 961-1185
File No: TN-87000182-13
Oct. 18, 25, Nov. 1, 2013 Fin11636
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred
in the performance of the covenants,
terms, and conditions of a Deed of
Trust Note dated April 7, 2009, and
the Deed of Trust of even date securing
the same, recorded April 14, 2009, at
Book 1433, Page 481 in Office of the
Register of Deeds for Tipton County,
Tennessee, executed by Kelly D. Kilgore
and Rachelle Kilgore, conveying certain
property therein described to Randy M.
Kennedy as Trustee for Navy Federal
Credit Union; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 20, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Lot 70, Cherokee Hills Estates, Section
H, as recorded at Plat Cabinet F, Slide
89 of the Tipton County Register’s
Office to which reference is hereby
made for a more particular description
of said lot.
ALSO KNOWN AS: 227 Laxton Lane,
Munford, Tennessee 38058
This sale is subject to all matters
shown on any applicable recorded
plat; any unpaid taxes; any restrictive
covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental

agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Kelly
D. Kilgore; Rachelle Kilgore
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
981‑239555
DATED October 14, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 18, 25, Nov. 1, 2013 Fin11637
SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on Thurs‑
day, November 7, 2013 at 12:00 noon at
the North entrance of the Tipton County
Courthouse, Covington, TN pursuant to
Deed of Trust executed by P. W. Reed
and Dessie G. Reed to Charles M. Ennis,
Trustee, recorded at Book 1403, Pages
534-541, modified at Book 1602, Page
889-892 and conducted by Clifton E.
Darnell, Substitute Trustee, all of record
in the Tipton Co. Register’s Office.
Owner of Debt: Patriot Bank
The following real estate located in
Tipton Co., TN will be sold to the highest cash bidder subject to all unpaid
taxes, prior liens and encumbrances
of record:
Parcel 1: Lot 2, Reed Appleberry Road
Subdivision, as shown on plat of record
at Plat Cabinet H, Slide 382, Register’s
Office of Tipton Co., TN. Also known as
786 Appleberry Road, Parcel ID: 112H002.00-000;
Parcel 2: Lot 3, Reed Appleberry Road
Subdivision, as shown on plat of record
at Plat Cabinet H, Slide 382, Register’s
Office of Tipton County, TN. Also known
as 768 Appleberry Road, Parcel ID:
112H-003.00-000;
Parcel 3: Lot 4, Reed Appleberry Road
Subdivision, as shown on plat of record
at Plat Cabinet H, Slide 382, Register’s
Office of Tipton Co., TN. Also known as
750 Appleberry Road, Parcel ID: 112H004.00-000;
Parcel 4: 0 Campgroud Road (5.86
acres of vacant land) Parcel ID: 113031.10-000 (for a complete metes
& bounds legal description – refer to
the above-described deed of trust and
modification);
Parcel 5: 863 Appleberry Road, Parcel
ID: 113-007.23-000; (for a complete
metes & bounds legal description – refer
to the above-described deed of trust and
modification);
Parcel 6: Lot 84, Reed Estates Subdivision, Section H, as shown on plat
of record in Plat Cabinet H, Slide 124,
Register’s Office of Tipton Co., TN. Also
known as 0 Rae Drive, Parcel ID: 113E066.00-000;
Parcel 7: Lot 43, Reed Subdivision,
Section C, First Addition, as shown on
plat of record in Plat Book 2, Page 58,
Register’s Office of Tipton Co., TN. Also
known as 0 Reed Circle, Parcel ID: 145D001.00-000;
Owner(s) of Properties: P. W. Reed
and Dessie G. Reed
All right and equity of redemption,
statutory and otherwise, homestead and
dower are expressly waived in said Deed
of Trust, and the title is believed to be
good, but the undersigned, will sell and
convey only as Substitute Trustee.
This is an attempt to collect a debt
and any information obtained will be
used for that purpose.
Clifton E. Darnell, Substitute Trustee
Oct. 18, 25, Nov. 1, 2013 Fin11638
SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on Thurs‑
day, November 7, 2013 at 12:00 noon at
the North entrance of the Tipton County
Courthouse, Covington, TN pursuant to
Deed of Trust executed by P. W. Reed
and Dessie G. Reed to Charles M. Ennis,
Trustee, recorded at Book 1193, Pages
303-312, and conducted by Clifton E.
Darnell, Substitute Trustee, all of record

in the Tipton Co. Register’s Office.
Owner of Debt: Patriot Bank
The following real estate located in
Tipton Co., TN will be sold to the highest cash bidder subject to all unpaid
taxes, prior liens and encumbrances
of record:
Parcel 1: 0 Campground Road (10.87
acres vacant land – for a complete metes
& bounds legal description refer to the
above-described deed of trust), Parcel
ID: 113-007.13-000
Parcel 2: Lot 2, Section A, Reeds
Estates Subdivision, as shown on plat
of record in Plat Cabinet D, Slide 130,
Register’s Office of Tipton Co., TN. Also
known as 0 Appleberry Road, Parcel ID:
113E-002.00-000
Parcel 3: Lot 55B, Section F, Reeds
Estates Subdivision, as shown on plat
of record in Plat Cabinet G, Slide 83,
Register’s Office of Tipton Co., TN. Also
known as 0 Rachel Shankle Drive – Parcel ID: 113E-051.01-000
Parcel 4: Lot 106, Section G, Reeds
Estates Subdivision, as shown on plat
of record in Plat Cabinet G, Slide 178,
Register’s Office of Tipton Co., TN. Also
known as 0 Hannah Marie Drive – Parcel
ID: 113E-058.00-000
Parcel 5: Lot 127, Section D, Reeds
Estates Subdivision, as shown on plat
of record in Plat Cabinet F, Slide 92,
Register’s Office of Tipton Co., TN. Also
known as 0 P.W. Reed Drive, Parcel ID:
113L-008.00-000
Parcel 6: Lot 1, Section A, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet B, Slide 162,
Register’s Office of Tipton Co., TN. Also
known as 0 P.W.R. Loop, Parcel ID:
126D-001.00-000
Parcel 7: Lot 2, Section A, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet B, Slide 162,
Register’s Office of Tipton Co., TN. Also
known as 0 P.W.R. Loop, Parcel ID:
126D-002.00-000
Parcel 8: Lot 3, Section A, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet B, Slide 162,
Register’s Office of Tipton Co., TN. Also
known as 0 P.W.R. Loop, Parcel ID:
126D-003.00-000
Parcel 9: Lot 27, Section B, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet B, Slide 31,
Register’s Office of Tipton Co., TN.
Also known as 0 P.W.R. Loop, Parcel
ID: 126D-027.00-000
Parcel 10: Lot 28, Section B, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet B, Slide 31,
Register’s Office of Tipton Co., TN.
Also known as 0 P.W.R. Loop, Parcel
ID: 126D-028.00-000
Parcel 11: Lot 86, Section D, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet C, Slide 187,
Register’s Office of Tipton Co., TN. Also
known as 0 Rae Drive East, Parcel ID:
112P-004.00-000
Parcel 12: Lot 104 , Section D, Happy
Valley Subdivision, as shown on plat
of record in Plat Cabinet C, Slide 187,
Register’s Office of Tipton Co., TN. Also
known as 0 Rae Drive East, Parcel ID:
112P-015.00-000
Owner(s) of Properties: P. W. Reed
and Dessie G. Reed
All right and equity of redemption,
statutory and otherwise, homestead and
dower are expressly waived in said Deed
of Trust, and the title is believed to be
good, but the undersigned, will sell and
convey only as Substitute Trustee.
This is an attempt to collect a debt
and any information obtained will be
used for that purpose.
Clifton E. Darnell, Substitute Trustee
Oct. 18, 25, Nov. 1, 2013 Fin11639
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated October 29, 2004, and the Deed
of Trust of even date securing the same,
recorded November 9, 2004, at Book
1172, Page 652 and re-recorded on
February 10, 2005, at Book 1187, Page
698 in Office of the Register of Deeds
for Tipton County, Tennessee, executed
by Sonya Emerson, conveying certain
property therein described to Charles
M. Ennis as Trustee for Patriot Bank;
and the undersigned, Wilson & Associates, P.L.L.C., having been appointed

Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 20, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Lot 71, McLister Place Subdivision,
as shown on plat of record in Plat
Cabinet G, Slide 72 in the Register’s
Office of Tipton County, Tennessee to
which plat reference is hereby made
for a more particular description of
said property.
ALSO KNOWN AS: 435 Regency Drive,
Brighton, Tennessee 38011
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Sonya
Emerson; Tennessee Housing Develop‑
ment Agency
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700‑236188
DATED October 14, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11641
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated August 7, 2009, and the Deed of
Trust of even date securing the same,
recorded August 13, 2009, at Book
1448, Page 707 in Office of the Register
of Deeds for Tipton County, Tennessee,
executed by Danny Muex and Marilyn
Muex, conveying certain property therein
described to Monte Connell as Trustee
for Mortgage Electronic Registration
Systems, Inc., as nominee for American
Mortgage Services, Inc., its successors
and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on December 11, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Lot 88, Templeton Farms Subdivision,
Section C, as shown in plat of record
in Plat Cabinet H, Slide 358, in the
Register’s Office of Tipton County,

Tennessee, to which plat reference
is hereby made for a more particular
description of said property.
ALSO KNOWN AS: 87 Webster Cove,
Atoka, Tennessee 38004
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest
in the above-referenced property: Danny
Muex; Marilyn Muex
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
931‑239595
DATED October 14, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Oct. 25, Nov. 1, 8, 2013 Fin11645
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated December 19, 2008, and the
Deed of Trust of even date securing the
same, recorded December 30, 2008, at
Book 1421, Page 386 in Office of the
Register of Deeds for Tipton County,
Tennessee, executed by George David
Walk, III, conveying certain property
therein described to Monte Connell as
Trustee for American Mortgage Service,
Inc.; and the undersigned, Wilson &
Associates, P.L.L.C., having been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 27, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Land situated in Tipton County, Ten‑
nessee:
Lot 5, Harris Subdivision, as shown
on Plat of record in Deed Book 56,
Page 403, in the Register’s Office
of Tipton County, Tennessee, and
being more particularly described
as follows:
Beginning at a point in the East right
of way line of Maple Street (having a
60.0 foot right of way) in the Town
of Covington, Tennessee, said point
being the Northwest corner of Lot 5
belonging to L.D. Elliston also being
the Southwest corner of Lot 7 be‑
longing to R.L Petty, from said point
Northwestwardly along the North line
of Lot 5, also being the South line of
Lot, North 89 degrees 35 minutes 49
seconds East, 225.27 feet to a fence
post being the Northeast corner of Lot
5, also being the Southeast corner of
Lot 7; thence Southeastwardly along
the East line of Lot 5, also being the
West line of North Tipton Street (hav‑
ing a 30.0 foot right of way), South
01 degrees 12 minutes 08 seconds
East, 73.33 feet to an iron pin being
in the Southeast corner of Lot 5, also
being the Northeast corner of Lot
3 of the Harris Subdivision; thence
Southeastwardly along the South line
of Lot 5, also being the North line of
Lot 3, North 89 degrees 35 minutes
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49 seconds West, 225.27 feet to
an iron pin being in the East right of
way line of North Maple Street, also
being the Southwest corner of Lot 5
and the Northwest corner of Lot 3;
thence Northwestwardly along the
East right of way line of North Maple
Street, also being the West line of
Lot 5, North 01 degrees 12 minutes
08 seconds West, 73.3 feet to the
point of beginning.
ALSO KNOWN AS: 414 North Ma‑
ple Street, Covington, Tennessee
38019
This sale is subject to all matters
shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: George
David Walk, III
The sale held pursuant to this Notice

may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
700‑240116
DATED October 25, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Nov. 1, 8, 15, 2013
Fin11649
NOTICE OF TRUSTEE’S SALE
WHEREAS, default has occurred in the
performance of the covenants, terms,
and conditions of a Deed of Trust Note
dated June 15, 2012, and the Deed of
Trust of even date securing the same,
recorded June 19, 2012, at Book 1554,
Page 364 in Office of the Register of
Deeds for Tipton County, Tennessee,
executed by Donielle Dennis, conveying
certain property therein described to
Charles M. Ennis as Trustee for Mortgage
Electronic Registration Systems, Inc. as

nominee for Patriot Bank, its successors and assigns; and the undersigned,
Wilson & Associates, P.L.L.C., having
been appointed Successor Trustee.
NOW, THEREFORE, notice is hereby
given that the entire indebtedness has
been declared due and payable; and
that an agent of Wilson & Associates,
P.L.L.C., as Successor Trustee, by virtue
of the power, duty, and authority vested
in and imposed upon said Successor
Trustee will, on November 27, 2013
on or about 10:00 A.M., at the Tipton
County Courthouse, Covington, Ten‑
nessee, offer for sale certain property
hereinafter described to the highest
bidder FOR certified funds paid at the
conclusion of the sale, or credit bid
from a bank or other lending entity preapproved by the successor trustee. The
sale is free from all exemptions, which
are expressly waived in the Deed of
Trust, said property being real estate
situated in Tipton County, Tennessee,
and being more particularly described
as follows:
Being Lot No. 32 of Territown un‑
recorded Subdivision and thus de‑
scribed: Beginning at an iron stake

the Northeast corner of lot described,
said stake being South 89.25 degrees
West 351.5 feet South 01.5 degrees
East 60 feet from the Northeast
corner of the Jon Strong 15.77 acre
tract of which this survey is a part,
said stake being the Northwest cor‑
ner of Lot No. 30 and in the South
line of Dawn Drive, a 60 foot street;
thence with the West line of Lot No.
30 South 01.5 degrees East 134
feet to an iron stake, the Northwest
corner of Lot No. 28 and the Northeast
corner of Lot No. 33; thence with the
North line of Lot No. 33, South 89.25
degrees West 151.5 feet to an iron
stake, the Northwest corner of Lot
No. 33 and in the East line of a 50
foot street; thence with the East line
of said street, North 01.5 degrees
West 134 feet to an iron stake the
Northwest corner of Lot described,
and in the South line of Dawn Drive;
thence with the South line of Dawn
Drive North 89.25 degrees East 151.5
feet to the beginning.
ALSO KNOWN AS: 195 Dawn Lane,
Brighton, Tennessee 38011
This sale is subject to all matters

shown on any applicable recorded plat;
any unpaid taxes; any restrictive covenants, easements, or setback lines
that may be applicable; any statutory
rights of redemption of any governmental
agency, state or federal; any prior liens
or encumbrances as well as any priority
created by a fixture filing; and to any
matter that an accurate survey of the
premises might disclose. In addition, the
following parties may claim an interest in
the above-referenced property: Donielle
Dennis
The sale held pursuant to this Notice
may be rescinded at the Successor
Trustee’s option at any time. The right
is reserved to adjourn the day of the
sale to another day, time, and place
certain without further publication, upon
announcement at the time and place
for the sale set forth above. W&A No.
1286‑239988
DATED October 23, 2013
WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
Nov. 1, 8, 15, 2013
Fin11650
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campus continued from P17

(Memphis News/Andrew J. Breig)

east corner of Highland and Southern,
has pitted university area stakeholders
against the fast food chain. McDonald’s
midst of replacing the aging Richardson
made changes to its original site plan to
Towers residence halls, the twin 10-story
gain recommendation from the Office of
buildings that have served as the main
Planning and Development and win apon-campus student housing buildings. A
proval from the Land Use Control Board
new $53 million, five-story dormitory at
but the City Council decided in October
Patterson Street and Norriswood Avenue
to delay a final vote on the restaurant
will replace the existing 40-year-old towover concerns about the site’s design.
ers.
Officials with the UNDC and other
On its Park Avenue campus, the
advocates for the overlay say city planuniversity is building a four-story,
ners and the council should not allow
177,000-square-foot Community Health
one developer to disregard
the zoning guidelines
since other developers
have already found ways
to comply with the design
standards.
“If the overlay isn’t
uniformly enforced then
it’s not going to be able
to serve its purpose,” said
Humphreys. “I’ve been
especially pleased that the
university has taken an
active and vocal position
supporting the overlay. On
the McDonald’s project
they have been very out
The Rael Apartments rising near the U of M.
front.”
The look and feel of
the area will play a major role in one of
Facility that will house the Loewenberg
the university’s main goals – increasing
School of Nursing and School of Comstudent enrollment. Over the last two
munication Sciences and Disorders.
years enrollment has dropped by 1,500
The university will soon launch
students and university officials hope to
a major effort to improve pedestrian
increase enrollment at the school by 700
safety on Central Avenue. The first phase
students next year and 1,000 more the
includes sidewalks on the south side of
following year.
Central and the construction of a new
University District officials say one
intersection at Zach Curlin Street and
way of attracting more students to the
Central. Following phases will include
university is producing a surrounding
the construction of a new center median
that draws students in instead of running
on Central and new sidewalks.
them away.
Several new developments – all com“There has been talk of a need of
plying with the overlay – have already
increasing enrollment and I can’t think of
occurred along Highland, including The
anything that would make the school a
Stratum apartment building, which feamore attractive destination for students
tures commercial space on the ground
than a more attractive neighborhood
floor, and a Family Dollar store.
surrounding it,” Humphreys said. “The
But one planned project that does
school needs the neighborhood as much
not entirely comply with the overlay,
as the neighborhood needs the school.”
a proposed McDonald’s at the south-

conrad continued from P20

Conrad walks the talk. Seeking to effect
change on a larger scale than just the CRE
landscape, he was elected to the Memphis
City Council in 2008.
His parents were involved civically,
if not politically, and it made an impression on him growing up. He was a page in
the Georgia legislature and in college the
impact of policies and the importance of

crosstown continued from P21

Southern College of Optometry and
Methodist Hospital.
When asked which of these components specifically gets them the most
excited, the partners are hard-pressed to
cite just one.
“The magic is in the mix,” Wilson
says. “What’s awesome about it is the
unpredictable. We can’t even understand
probably what may happen when an
art resident and a teacher resident and
a medical resident are eating pizza on a
Friday night, dreaming and talking about
their city and their ambitions and their
goals, and that’s what’s exciting.”
The growth of the idea into reality was
largely organic and snowballed with the
chemistry of such disparate, yet likeminded, entities coming together. But
this is not to discount the work and time
that has gone into the effort. It is a $180
million project with all funds accounted
for, save the $15 million required by the

office continued from P22

in the near term unless the building is
significantly pre-leased.
Conrad agreed.
“We could possibly see some more
boutique-type Class A buildings in the
50,000-square-foot to 100,000-squarefoot range, similar to the Legacy Center
developed by David Peck a couple of years
ago,” Conrad said. “I think in order to see

business-minded people in government
resonated.
He acted as chairman of the Shelby
County Republican Party and, when the
opportunity arose to run for council representing Super District 9, he said it was
“an opportunity to really have an impact
at the street level on making government
work for people. City government is really
a big business – it’s a $650 million services
business.”

end of the year to begin construction in
early 2014. With such a timetable, the
group is looking at a 2016 move-in date.
A recent 20-year PILOT – five years
over the normal cap – was recently
garnered. It’s this sort of backing by city
leaders that will help keep the train on its
tracks but not necessarily the impetus for
the project itself.
For that, the spotlight turns back on
the community. As Wilson and Richardson stand talking with a visitor on the
wedge of grass where Cleveland and
North Watkins streets meet, beneath
Eli Gold’s kinetic sculpture “Beacon,” a
woman from the neighborhood approaches the partners to ask what they
plan to do with the building across the
street.
Wilson answers the question the only
way he knows how: “What would you like
it to be?”
The woman gives her answer and
promises to keep an eye on the progress,
just as the rest of the city will be doing.

another large building sized over 125,000
square feet to 150,000 square feet, there
would probably have to be as much as 75
percent pre-leasing from one or two anchor tenants. And there aren’t that many
of those to go around in Memphis.”
No significant move-outs are expected
in the East Memphis submarket over the
next several months, leaving Class B space
as the most significant blocks of available
office space.
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Plans Must Target
Right Demographic

Investing in the Right
Social Media

T

Editor’s Note: first in a two-part series.

he commercial real estate
development on the Highland Avenue border of the
University of Memphis is
both ambitious and challenging in its scope.
The recession arrived just in time to
prove how challenging pulling off what
amounts to a new entrance for the
university will be.
We find the extent of the ambition
and hopes well beyond the buildings
that go up along what old-time Memphians used to call the Highland Strip.
As the university has found its
desire to connect with the community
in the last decade, and the U of M’s
interim president, Brad Martin, renewing that desire, there are a few elements
we don’t believe should be lost when
construction begins.
Whatever the physical manifestation of this change is, it is crucial that
it be geared to a younger population.
That gets said a lot in Memphis when
the talk around a set of renderings begins to move toward who will patronize
and live in these structures.
It has never been more critical that
the goal becomes more than talk in the
University District. College students
are older these days but still young
enough that an “upscale” commercial
mixed-use area might be branded as
too expensive for the students on which
this district will depend heavily.
Affordable doesn’t mean discount
or something shoddy. It means something well executed within the reach of
the young people we repeatedly say we
want to retain and also attract to our

city. If that happens no place else in
Memphis, it should happen on the border of our largest institution of higher
education. With that transformation,
we believe the University District overlay is an essential guide for the development and it faces an important test as
the Memphis City Council considers a
proposed exception to its standards –
the McDonald’s restaurant to be built at
Walker Avenue and Highland.
Granting an exception would set a
precedent at the outset of the overlay’s
move to reality. The Memphis developers of the new McDonald’s, where
Whatever and Southern Meat Market
had been for decades, say they have to
have a drive-thru lane for the business
to work. Their estimate is 70 percent of
their business would come through the
loop drive-thru lane that pushes the
building off the corner.
Yet, the restaurant would be a
stone’s throw from the collection of
businesses on Walker Avenue that are a
testament to the willingness of university students past and present to walk
that far. Indeed, the redevelopment of
Walker between Patterson and Highland currently underway is specifically
designed with just about every aspect
of the design pointed at encouraging even more pedestrian and bicycle
traffic.
The McDonald’s developers, who
have operated for decades on the other
side of Highland just south of the new
site, should have a better read on the
area.
If they don’t, we hope the City
Council does.

average age of 30, though the 45- to
54-year-old age bracket has seen 45
percent growth since year-end 2012.
For the majority of industries,
Facebook is viewed as a community,
social media is an essential arrow
which means followers aren’t likely
in a company’s quiver of marketto respond well to anything overly
ing tools. In fact, more than half
promotional. Conversely, Facebook
of businesses using social media
marketing for more than three
Lori turner- offers a unique ability to engage in
wilson meaningful dialogue with customyears report an increase in
guerrilla sales ers to enhance brand loyalty.
sales over that period, accordand marketing
Twitter – With more than half
ing to the 2012 Social Media
a million active users, Twitter is gaining
Industry Report. Achieving these results
ground on rival, Facebook. The average Twitrequires a significant time investment, makter user is 37 years old, and 60 percent of
ing it crucial – especially among small and
users are female, according to Media Bistro.
mid-sized companies – to focus efforts on
Twitter’s 140-character format makes it
the right networks versus every network.
inherently more challenging to build deep
To make this determination, begin by
relationships with customers, but it can be
articulating your social media goals. Are
a highly effective tool for sharing new blog
you trying to reach new markets, grow sales
posts, special offers and news releases.
from existing customers, generate referrals
By using hashtags (keywords preceded
or simply to monitor your brand’s reputaby the pound sign), your content can be
tion online? Knowing what success looks
searched and found by users who might
like will help you identify the ideal targets on
not have otherwise stumbled across your
which to focus.
brand. Twitter offers great potential reach,
Next, using the demographics that
though Facebook allows for greater depth of
follow, identify the social media channels
engagement.
where your target markets and industry
LinkedIn – With more than 225 million
influencers are spending their time. It’s also
users, LinkedIn is becoming the place for
a good practice to search the various social
media sites for your brand and industry top- white-collar professionals to network, with
highly educated users generating a houseics to confirm “fit.”
hold income of more than $80,000. More
Ensure you’re getting the most from
than 60 percent of users are male with an
your time investment by targeting your
average age of 44.
efforts toward a couple of the main social
media platforms that have critical mass
Lori Turner-Wilson is an award-winning
among your targeted prospects and that
columnist and CEO/founder of RedRover
offer content options that align with your
Sales & Marketing, www.redrovercompany.
goals.
com. You can follow RedRover on Twitter
Facebook – With more than one billion
(@redrovercompany and @loriturner) and
active users, Facebook certainly has critical
Facebook (facebook.com/redrovercompany).
mass. 53 percent of users are male with an

Boy Oh Boy, a Tale of Fathers and Sons
SONS AND FATHERS. AND BOYS.
His sister never went to the emergency room.
Gaines went to the emergency room
so much, three different shifts knew his
name. Before he was 4, he almost hung
himself once, almost poisoned himself
three times, had me in an ice bath to
bring his temperature down, and had
his mother give him mouth-to-mouth
running to the car while I tried to find my
keys and pants.
His sister never wrecked anything.
When he was 4, Gaines climbed into
our Volvo, got it in neutral, and gleefully
rolled it into the neighbor’s back porch.
He would later total that Volvo, rip the
bottom out of my Lexus running over a
bag of cement, and do three spectacular
donuts in the middle of I-40 on the way
home from college in his Camry, blowing
all four tires, and ending up in the me-

dian up to his axles in mud and pointed
the wrong way.
He comes by it honestly.
I ripped the bottom out of my father’s 1965 gold Barracuda backing over
a post, planted his 1967 classic Camaro
in a neighbor’s front yard after losing it
in a turn, and spectacularly totaled my
mother’s Valiant convertible, another
car and the boat and boat trailer it was
pulling.
His sister was never called to the assistant principal’s office.
Gaines had been in a food fight at
White Station, earning a one-day suspension and a command performance
to appear with me the next morning in
the assistant principal’s office. As we sat
in the outer office awaiting penitential
rites, a coach walked in from the hall. He
looked at us and said, “Conaway, the last
time I saw you, you were in the assistant
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principal’s office.” As the coach walked
by, Gaines turned and whispered to me,
“Dad, I don’t know him.” “Son,” I replied,
“he wasn’t talking to you.”
As I said, he comes by it honestly.
And another one has joined us.
Gaines Alley Conaway, Jr., was born October 28 at 12:33 p.m., checking in at 9
lbs., 11 oz., 21 3/4”. Like senior, junior has
a cute, smart big sister and experience
and odds dictate that she will grow up
into a responsible adult, while parents
keep their fingers crossed that boys will
ever grow up. Wives wonder that, too.

I’ll just say this to my son about his
son: He will remind you of you, and scare
you to death because of it. He will make
you proud, so proud it’ll catch in your
throat and well up in your eyes. He will
think you know everything, and then
nothing, and then a little something after
all. He will, if you’re lucky, ask you to be
his best man, and, if you’re even luckier,
turn out to be the kind of man, husband
and father Gaines, Sr. turned out to be.
Welcome, Gaines. You’ll be a handful but you’ll be loved. And that, too, is a
legacy.
I’m a Memphian, and, boy oh boy,
here we go again.
Dan Conaway is a lifelong Memphian, longtime adman and aspiring
local character in a city known for them.
Reach him at dan@wakesomebodyup.
com.
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THE 2013 COMMERCIAL REAL ESTATE REVIEW & FORECAST will provide an overview of
commercial real estate trends both locally and nationally. This seminar will focus on four
sectors of the commercial real estate industry – office, industrial, retail and multi-family.
Presentations by industry leaders will reveal how each sector has fared in 2013 and what
to expect in 2014.
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