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Andy B’s Entertainment & Bowling Center general 
manager Traci Sanchez disinfects bowling balls 
on April 24, 2020, as part of a strict cleaning 
regimen. Sanchez says her staff has been cleaning 
since they closed, and that they are mostly ready 
to reopen when official word comes down. They 
expect big crowds upon reopening and plan to 
temperature check all patrons. 
                             (Jim Weber/The West Tennessee News)
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As Shelby County and its municipali-
ties begin moving toward a gradual re-
opening of businesses, many are already 
in the process of making changes as they 
prepare to resume operations. 

The county’s mayors outlined plans 
for a phased re-opening Monday, April 
27, which will be tied to a number of con-
firmed COVID-19 cases. 

There is no set date for when non-
essential businesses will begin opening 
their doors to the public.

But, to prepare, some suburban busi-
nesses are already planning for opera-
tional changes that are sure to be needed. 
Andy B’s Entertainment & Bowling Cen-
ter in Bartlett and LivLimitless fitness, 
just across the city line in Memphis, are 
among them.

Andy B’s, at 6276 Stage Road in 
Bartlett, has been shut down for the past 
five-plus weeks and is hoping to re-open 
in the next few weeks. 

The company furloughed more than 
50 employees -- all but two -- when the 
shutdown went into effect.

“We need everybody when we get 
back, and I know our staff really wants 
to get back to work,” general manager 

Traci Pangonas said. “We’re going to be 
bombarded. The people who bowl in 
leagues are just champing at the bit. The 
minute we can be open, we’re going to be 
packed because everybody wants some-
thing to do.”

“Packed” will not mean what it once 
did, however, with guidelines that are 
sure to control crowd sizes. The company 
will put its own guidelines into effect to 
protect employees and guests, including 
limiting how many of the 44 lanes will 
be used at one time.“When we reopen, 
we won’t have people bowling on every 
single lane. Instead, it will involve every 
other lane,” Pangonas said. 

“We know not everyone is going to like 
it that we’re opening, but we will go by 
the CDC guidelines and whatever Mayor 
(Keith) McDonald has to say.”All employ-
ees and patrons will have their tempera-
ture checked, at least until new guidelines 
ease up, and anyone showing a fever will 
not be allowed to stay.

“It only takes one person to infect ev-
eryone else,” Pangonas said. 

All bowling balls will be wiped down 
after each use, including inside the finger 
holes, as well as all return ramps and scor-
ing touchscreens.

First phase reopening plans include 

restaurants, retail and elective surgery
Locally, Andy B’s also owns Funquest 

Bowling in Collierville and Winchester 
Bowl on S. Mendenhall.

LivLimitless fitness center at 6949 
Stage Road is already working to make 
sure all of its equipment is spaced six 
feet or more apart. For 10 years, the busi-
ness was in Bartlett but moved across the 
street into Memphis last October.

Most of what the the center does in-
volves group sessions. Closed since last 
month, the business has transitioned 
into offering live coached online classes 
through Zoom.“It’s still a group class. 
They’re getting the group environment; 
they’re working out at their house, safe 
at home,” said LivLimitless owner Justin 
Emmons, who runs the gym with his wife, 
Kristal, the director of operations. 

“For us, it’s always been about what’s 
the safest and healthiest thing that we can 
provide for our clientele while still provid-
ing them coaching services.”

There are daily sessions at 9 a.m. and 6 
p.m.Emmons is watching what’s happen-
ing in states like Georgia, which reopened 
gyms last week.

“There are stipulations in there where 
you can’t have group classes, so that 
would be a significant problem for us,”  

Emmons said.
 “Our current plan, from what we’ve 

seen in other states and from talking to 
other gym owners across the country, is 
to measure out specific spaces and hold 
classes to a certain number depending 
on the guidelines.”The coaches will be 
the only people setting up the equipment, 
and it will be cleaned before and after 
every class.

Adding to the concern about reopen-
ing for Emmons is the fact that he has 
two at-risk people at home -- his preg-
nant wife  and their son, who has Type I 
diabetes.“So once we open back up, she 
won’t be able to be up here anymore, and 
I will really have to focus on making sure 
that I don’t expose myself to anything,” 
he said.

Emmons pointed out that people who 
are in better shape who do contract CO-
VID-19 are recovering better and faster 
than those with a sedentary lifestyle.

“At this point in time, it’s very easy to 
get unmotivated and frustrated and just 
go into this hole and sit in your house with 
bad nutrition and no movement,” he said. 

“For us, it’s very important to provide 
an outlet for people to be able to move, 
even if it is just for an hour at their house 
every day.

Businesses preparing for reopening soon

Traci Sanchez, general manager at Andy B’s Entertainment & Bowling Center in Bartlett, says she will have to take a couple days to train staff in the strict new cleaning protocol, 
but that they are mostly ready to reopen when official word comes down. (Jim Weber/The West Tennessee News)
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George Gattas stood on the 
front porch of his newest cus-
tomer and took a couple steps 
further back from the front door 
just to be careful.

The 85-year-old woman he 
was preparing to serve could not 
figure out how to fix her tele-
vision. She complained about 
problem to Doneal Mack – her 
neighbor and a former Memphis 
basketball player – and Mack 
reached out to Gattas to get her 
some help.

But it did seem a little ambi-
tious for an elderly woman to 
let a stranger in her home dur-
ing a pandemic, especially one 
that appears dangerous for her 
demographics.

“Before I helped her, I said to 
her, ‘Ma’am, are you sure you want 
me to do this?’” Gattas said. “She 
looked me in the eye and said, 
‘Honey, I would rather die than 
be stuck here with no TV and 
internet.'”

After a laugh, he fixed it for 

free.“They were on a fixed income, 
locked inside their house with 
no TV or internet and nowhere 
to go,” Gattas said. “I honestly 
couldn’t think of anything worse 
than that. … I could see my father 
in her position, so I just told her 
I could see how she would feel 
that way.”

And with that anecdote, Gat-
tas knew exactly why his still-
developing home innovation 
business was going to be just 
fine during the COVID-19 out-
break. Nowadays, people can’t 
live without internet, television 
and security.

But he was worried for a 
moment.

In July of 2018, Gattas gave up 
his sales job in the medical busi-
ness and quickly decided he want-
ed to do something else. It didn’t 
have the joy it once did, and the 
idea that he was helping patients 
was not the same because the 
price of health care was continu-
ously growing. It no longer felt like 
a career after 20 years.

“My wife looked at me at 55 

(years old) saying, ‘You’re start-
ing this? You’re getting out of the 
medical business where you are 
making six figures and things are 
steady? You know a lot about the 
industry, but you don’t know how 
to run a business,’” Gattas said. “I 
just had to tell her, ‘Nope.’”

But he launched a small home 
innovations business anyway two 
months later, choosing to focus 
on networks, television install-
ments, home security cameras 
and doorbell cameras.

While relying on his fam-
ily name – his uncle and brother 
worked for Memphis-based Fred. 
P. Gattas Company – he quickly 
found customers and became a 
success almost immediately.

“I didn’t know if she was go-
ing to divorce me, but she did tell 
me that I had lost my mind,” Gat-
tas said. “But when you’re that 
unhappy with your job, it doesn’t 
matter.”

By January, Gattas felt com-
fortable enough to make his big-
gest investment yet, a truck that 
can haul the equipment, which 

would later become a source of 
concern as the coronavirus news 
began to take shape.

If people were not going to 
welcome any outsiders into their 
home, how would he make money 
to pay off the truck?

“I was ready to close my 
doors,” Gattas said. “I told my-
self, ‘Oh my God, I’m done.’ … A 

lot of my friends thought so, too. 
They were telling me, ‘Man, this is 
going to be tough for you.’ I would 
just tell them that I already know.”

He guessed completely wrong.
Instead, the pandemic has 

forced his business into hyper-
drive, and he is now working 18 

TOM BAILEY
The West Tennessee News

The kitchen table, the den sofa, a card 
table wedged into the bedroom, the dining 
room table.

Those could be examples of what vet-
eran architect Carson Looney describes 
as “make-do” home offices.They work fine 
for an hour or two of what he calls “catch-
up work,” but tend to wear thin toward the 
end of an eight-hour workday.“I believe 
when you are sitting there for eight or six 
or 10 hours, you need a decent chair, desk, 
screen, good lighting, space to accommo-
date a printer and space for paper manage-
ment” among other things, Looney said.

A founding principal of LRK Archi-
tects, Looney set the firm’s philosophy for 
residential design. He has advocated nearly 
30 years for dedicated, or at least carefully 
considered, home-office space.And now, 
the COVID-19 pandemic has forced the 
issue on the multitudes.Office buildings 
have all but emptied out for more than a 
month to slow the spread of the deadly 
virus. Many of those fortunate enough to 
still have jobs are working full-time from 
home, like it or not.

They are discovering that dining-table 
chair is hard on the back after a few hours, 
the windowless utility room gets depress-
ing, the kitchen lacks privacy, and the TV 
in front of the couch is distracting.Looney 
and other architects were asked for their 

ideas on creating a successful home office.
In 1993, Looney and LRK submitted and got 
accepted by The New American Home — 
the official show home of the International 
Builders’ Show — to design a demonstra-
tion home of 2,800 square feet that would 
be built on a modest budget.

His first big decision was to shift the fo-
cus from the home’s exterior appearance to 
how the house could be designed to func-
tion better.“I lobbied for a 7-by-8-foot home 
office with a window and a door. I had to 
lobby the committee and fight the builder 
who said, ‘You don’t need more than a 
3-foot extension on the end of the kitchen 
cabinets where the bills are paid.’

“We won that argument and the com-
mittee thought it was a big hit,” Looney 
said. Ever since, he’s been an advocate for 
functional, home-office space of some sort 
whether in an expensive house or an apart-
ment.For 27 years, LRK has included in its 
clients’ questionnaire whether they want 
their new homes to include an office.

“No one would say no, they don’t need 
it,” Looney said.Great form can impress, but 
good function is critical in a home.“Why 
would you design a home that looks cool 
like a ’69 Camaro but not put ABS (anti-
lock) brakes on it?” Looney said.

Looney designed his own house, in-
cluding his home office. The space is 
not one of those regal studies with a big 

bookcase behind it.“Mine is like an office 
cubicle. More like a sports car. Everything is 
at my touch,” he said, meaning all he needs 
is within easy reach.So far, Looney’s home 
office has passed the pandemic test. “I’ve 
never sat here for two weeks straight be-
fore,” he said. “I’m very fortunate and think-
ing this is pretty cool.”These are among the 
components that Looney believes make a 
home office function well:

•  Not much space required. Loo-
ney’s home office is about 7.5 feet wide by 
10 feet deep. “It doesn’t take a lot of space 
to create a working office,” he said. Remem-
ber, high-performance sports cars tend to 
be small;

• A window. “Windows give you 
life,” he said. “Plus, it gives you natural 
light;”

• A good chair;
• A desk that is the proper height. 

“Around 28 inches is a great height for the 
keyboard,” he said;

• A printer and place to store and 
manage paper;

• Good lighting. And consider the 
difference between task lighting and gen-
eral lighting, he said;

• Separation ( from others, from 
living spaces and from the TV). Prefer-
ably, you don’t want to spend long hours 
working in the same space you live, like a 
bedroom or living room. And background 
music may be fine, but keep the television 
turned off. “TV is worst” when it comes to 
distractions, he said.Architect Scott Guidry, 

Homing in on a home 
office that really works

Home innovations, security are 
success stories amid pandemic

George Gattas of Gattas Home Innovations sets up the sound system 
to accompany a 4k projector he’s installing in an East Memphis home 
on April 23, 2020.  (Patrick Lantrip/The West Tennessee News)

security continued on P6

Architect Jason Jackson of brg3s works on his laptop backyard while entertaining his son 
Oliver in his East Memphis April 24, 2020.           (Patrick Lantrip/The West Tennessee News)

home office continued on P6
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Th e nonprofi t calls itself A Step Ahead 
F Th e fi nal step of the interview process 
for a job inside Buff  City Soap’s corporate 
offi  ce is the hardest part.A set of instruc-
tions and a box of Legos is handed to the 
interviewee, who is then ordered to build 
a space ship.Th e task is more than diffi  -
cult. It’s impossible because several of the 
pieces are missing and the instructions 
are worthless.Th ose who earn the job are 
the ones who improvise and build a space 
ship anyway, even if it doesn’t match the 
model.“Headhunters have given me a lot of 
crap for that,” said Justin Delaney, the com-
pany’s CEO.But now he believes that pro-
cess makes more sense than ever before.

“That’s literally what we are going 
through right now,” Delaney said. “Coro-
navirus is Buff  City Soap’s rocket ship. How 
will we improvise?”On the surface, the 
answer to that question appears straight-
forward. A soap store in the middle of a 
pandemic fi gures to be a popular place. 
Why not just stay open and continue sell-
ing?  It’s not that simple.“Th e biggest part of 
Buff  City Soap is the experience,” Delaney 
said. “It’s going into the store, smelling the 
soap, ordering a custom loaf and talking 
with the soap maker about the ingredients. 
Th at’s what we’ve been invested in since the 
beginning, providing a customer friendly 
experience. Th ere’s just not a lot of ways 
you can do that if there’s a shelter-in-place 
order.”For that reason, along with employee 
safety, Delaney opted to close most of the 
Buff  City Soap stores last month. Only a few 
provide curbside pickup.“But online has 
done fundamentally well,” he added, “so 
that has been the good.”It’s a credit to the 
way the company has adapted, although 
it’s not been enough to exceed the previ-
ous income from foot traffi  c, soap-making 
parties and team events.

Some of the adaptations include speed-
ing up the timeline for foaming hand soap 
sales, listing a do-it-yourself bath bomb 
painting kit online and allowing custom-
ers to name new products on social media.

“It’s been a challenge,” Delaney said. “I 
think a lot of businesses are learning that 
when you take away the experiential com-
ponent of a business, and you’re not used 

to that, then you have to fi nd new ways to 
engage your customer.“Th at’s what we’ve 
been really focused on,” he added. “How 
can we engage with these people and keep 
in touch? We even launched a texting plat-
form that allows for two-way conversations 
instead of just blasting information out.”

It doesn’t stop there.Th e company also 
created a “Happy Birthday Song” bar of 
soap, which was inspired by the CDC’s 
recommendation to sing the tune while 
hand washing for 20 seconds. For every 
bar purchased the company is donating 
$1 to local and national charities fi ghting 
the pandemic.It’s been a hit. “We made that 
bar of soap full of shea butter and other 
moisturizing oils because most people are 
washing their hands like 50 times a day and 
they are drying out,” Delaney said. 

“We fi gured they needed some extra 
moisturizer.”But even the most creative 
products cannot offset the opportunity 
for customers to touch and smell the soap. 
Delaney knows that. Th e hope is that the 
new products will, however, keep loyal 
buyers invested until they can return to 
stores.“For us, retail will always way out-
pace digital,” Delaney said. “… In this en-
vironment people are going to forgo rela-
tionships for convenience every time. But, 
one thing that we’ve noticed since the late 
1990s when Internet companies started 
to become successful, is that there’s a lot 
of people that still crave personal connec-
tion and experience. It’s just really hard to 
foster that online.

”If an unintended consequence of the 
convenience vs. experience tug of war Del-
aney described is more online orders in the 
future, it’s a win for Buff  City Soap anyway.
Forget it if the new business model (the 
space ship) doesn’t exactly align with the 
original soap-making participation plan 
(the box).“In that exercise, we have to fi g-
ure it out without all the pieces,” Delaney 
said. “In the place of stores, we improvised 
by texting with our customers, leaning on 
e-commerce and creating new products to 
keep customer engagement.

“Th at’s the thing, life serves up these 
sorts of instances for you. Th e companies 
that do the best are the companies that are 
good at improvising and making the best 
of a bad situation.”

Without customer experience, 

Buff  City Soap improvises

Buff City Soap employee Elizabeth Schrader pours liquified soap into a moving dish on 
Tuesday, April 28, 2020, in Olive Branch, Mississippi.              (Mark Weber/The West Tennessee News)
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FedEx is touting an alliance with e-
commerce platform provider BigCom-
merce that aims to boost the number of 
small and medium businesses selling on-
line and using FedEx shipping services.
FedEx announced the alliance with the 
Austin, Texas-based open SaaS (software 
as a service) company on Tuesday, April 28.

New customers can get four months of 
free service with BigCommerce and up to 
50% discounts on FedEx shipping. Exist-
ing BigCommerce customers are eligible 
for shipping discounts through the FedEx 
Advantage Program as well.The arrange-
ment means more discounted shipping 
services for FedEx, which has been work-
ing to reduce delivery costs as it carries an 
ever-increasing volume of less profitable 
e-commerce shipments.FedEx said it will 
offer BigCommerce customers 50% sav-
ings on eligible FedEx Express U.S., inter-
national and returns services; 40% savings 
on eligible FedEx Ground services, includ-
ing returns; and 25% savings on package 
residential surcharges. FedEx says the 
alliance is a way for small and medium-
sized businesses to get online quickly and 
affordably as coronavirus hammers brick-
and-mortar retail sales.BigCommerce is 

regarded as a major competitor of Shopify 
in a market that also includes Square-
space, WooCommerce, Wix and other 
providers of e-commerce platforms. It of-
fers monthly packages that start at $29.95.
BigCommerce’s website on Tuesday listed 
a 15-day free trial, along with a limited 
offer of three months of free service after 
the trial period. “As we all face the unprec-
edented challenges of COVID-19, it’s even 
more important for small and medium 
businesses to be able to continue providing 
much-needed goods and services to their 
communities,” said Randy Scarborough, 
FedEx vice president of customer engage-
ment marketing.“We’re proud to team up 
with BigCommerce to make it easier for 
more businesses to move online quickly so 
they can stay connected to commerce and 
deliver for their customers,” Scarborough 
said in a release.U.S. e-commerce grew at 
nearly 15% in 2019, and some experts have 
said the growth could accelerate in com-
ing years because of the lingering impact 
of the COVID-19 pandemic.

FedEx has also responded to the 
pandemic by joining Stand for Small, an 
American Express-organized group of 
companies catering to small businesses 
and by rolling out a FedEx Small Business 
COVID-19 Resources page.

FedEx, BigCommerce looking to help 
small companies grow online business

SAM STOCKARD
The West Tennessee News

With the COV ID-19 pan-
demic expected to stretch on 
for months, Senate Democrats 
say Tennessee voters shouldn’t 
be forced to pick between pro-
tecting their health and casting 
ballots in late summer and fall 
elections.

The f ive-member caucus 
also challenged proposals such 
as one by Shelby County to con-
solidate voting precincts be-
cause of the potential for put-
ting more people in close con-
tact. The Senate Democratic 
Caucus, with three members 
from Memphis, sent an April 
27 letter to Gov. Bill Lee and 

Secretary of State Tre Hargett 
urging them to make statewide 
plans to protect voters from the 
coronavirus.

The group says Tennessee 
should adopt three methods to 
keep voters from coming into 
contact with each other and to 
reduce Election Day crowds:

• Absentee voting by 
mail for anyone who requests it.

• Increased early voting 
options, including extra days, 
locations and hours.

• Precinct approval by 
county health officials.

“Administering fair, acces-
sible elections during a pan-
demic is new territory. But we 
do not have to choose between 

public health and a functioning 
democracy,” the caucus letter 
states. “We have the resources, 
ability and time to ensure ev-
eryone can register, cast a bal-
lot and have their vote counted 
– without compromising their 
health.”Early voting is sched-
uled to start July 17 for county 
elections and state and federal 
primaries.

Thirty-four states and Wash-
ington, D.C., allow ballots to be 
cast by mail without requiring 
the voter to provide an excuse, 
according to the letter, while 
Tennessee allows mail voting 
only if a voter can satisfy one of 
14 reasons, not including con-
cerns about COVID-19. Ohio, 
which postponed its primaries 
last month, held its contests al-
most entirely by mail Tuesday.

The group of Democrats 
says health officials, not elec-
tion office workers, should sign 
off on locations to make sure 
they meet COVID-19 distancing 
guidelines.

Taking a shot at proposed 
precinct consolidation in Shelby 
County, the group said it is “the 
exact opposite” of policy that 
should be set during a pandem-
ic because more people would 
be steered toward one location.

“If promoting physical dis-
tance and reducing the spread 
of a highly-contagious virus 

are our shared goals, the state 
should be providing science-
based guidance to local elec-
tions officials against any coun-
terproductive measures,” the 
letter states.In its letter to Lee 
and Hargett , the legislative 
group pointed out the governor 
has said social distancing would 
be a “way of life for Tennesseans 
going forward.” Yet, people’s 
right to vote without exposing 
themselves to the coronavirus 
“is in jeopardy,” the letter says.

The letter does note changes 
are being considered at the local 
level. For instance, the Shelby 
County election administrator 
is checking polling locations 
to determine whether they’re 
too tight for “appropriate so-
cial distancing.”In addition, 
Davidson County is expanding 
early voting options, and Wilson 
County is urging voters over 60 
to request an absentee ballot so 
they can vote by mail.

The letter notes that in the 
past 20 years, more than 637,000 
votes have been cast through 
the mail in Tennessee. Only 
one case of election fraud that 
resulted in an indictment and 
conviction could be found in 
that time frame, the letter says.

The Secretary of State’s Of-
fice and Shelby County Election 
Office didn’t respond Tuesday to 
questions. Gov. Lee said Tuesday 

Hargett is reviewing voting is-
sues and would be making a 
recommendation in the next 
week. The governor acknowl-
edged he has been focusing on 
the pandemic and not voting 
booth questions.Elections Ad-
ministrator Mark Goins said in 
late March, though, the office is 
coordinating with federal, state 
and county “partners” to moni-
tor developments and plan for 
his year’s elections.

Goins said he and Secre-
tary of State Tre Hargett have 
participated in calls with elec-
tion off icials nationally and 
statewide and set up a focus 
group of county election offi-
cials to put together a response.
In March, Goins gave no insight 
into whether universal absen-
tee voting or a mail vote would 
be used.

Instead, he pointed toward 
a relatively new law enabling 
people to register to vote online, 
which led to more than 600,000 
transactions since September 
2017.In addition, absentee voter 
laws cover people at “high risk,” 
including those who are ill and 
unable to go to polling places, 
as well as anyone over 60, Goins 
said in a letter. 

Current law, however, re-
quires all first-time voters who 
register by mail to vote in per-
son, he wrote.

Senate Democrats urge election changes to protect voters

Tennessee Governor Bill Lee thanks Memphians sitting in line to be 
tested for COVID-19 by National Guard Medics during a visit to the 
Christ Community testing site in Frayser on April 25, 2020. 
                  (Jim Weber/The West Tennessee News)

A FedEx Ground employee tags and scans packages at the FedEx Ground hub in Olive 
Branch, Mississippi, Dec. 2, 2019.  (Patrick Lantrip/The West Tennessee News)
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ACROSS
1 Done in a rush
6 Spanish appe-

tizer
10 Bobby Flay 

creation
14 Leader of the 

pack
15 Encircled by
16 Wild about
17 Thunderous 

event
18 Many a black-

clad teen
19 Astin of "Lord 

of the Rings"
20 Give an edge to
21 Monaco casino 

locale
23 Vegas industry
25 List of people
26 ___ acid
28 Pacino's "____ 

of a Woman"
30 Be a chatterbox
31 Marital pledge, 67 Long-legged bird 27 Showed up 46 Word with solar

old-style 29 Crack, in a way or nervous
33 Underground DOWN 32 ___ in a blue 48 Peeper part

drain 1 Talk (over) moon 49 "Of course", 
37 Feeling 2 Quartet member 34 Girl's future slangily
39 Give the OK 3 TV toon charac- 35 In a dead heat 50 State with a 
41 Repair, as soft- ter with a star- 36 Cost of living? panhandle

ware fish best friend 38 Custodial 51 Snorkeler's sight
42 Gulf of Naples 4 Impending 40 "Guardians of 53 Vantage point

isle danger the Galaxy" star 55 Spanish wine
44 2003 Nicolas 5 Thanksgiving Chris 57 Ill-mannered

Cage film, side 43 Poisonous 58 Manipulator
"Matchstick ___" 6 Add at the end element 61 Fido's foot

45 Police weapon 7 In the middle of
47 Unmitigated 8 Aniston ex
49 Polite detail 9 Stick firmly
52 Glossy fabric 10 Earthquake, for 
54 Young person one
56 Drive-___ 11 Chemically inac-
59 Twelve Oaks tive

neighbor 12 Ready to be 
60 Zingy taste tossed
61 Reverent 13 Kind of society
62 Burn a bit 21 Prefix with 
63 Dark doings wave or phone
64 Positive pole 22 Plot together
65 "___ cow!" 24 Make less 
66 Crime-stopper severe

spray 26 Like fine wine

Week of 5/4/20 - 5/10/20 

 

The Weekly Crossword by Margie E. Burke 

Copyright 2020 by The Puzzle Syndicate 

Answers to Last Week's Crossword: 

1 2 3 4 5 6 7 8 9 10 11 12 13

14 15 16

17 18 19

20 21 22

23 24 25

26 27 28 29

30 31 32 33 34 35 36

37 38 39 40

41 42 43 44

45 46 47 48

49 50 51 52 53

54 55 56 57 58

59 60 61

62 63 64

65 66 67

F R O G H A B I T M A R E
R O V E A D O R E A B E L
O P E N N O W I N T A L E
M Y R I A D E S T H E T I C

S E L L E R E R E C T
S O L E E L S C A N
P I E R B I R T H R I G H T
A L E E A C U R A T R I O
T Y P E W R I T E R Y E L L

L I S T E G G A L L
P O L E S A T E O U T
E P I C P O E M C O N D O R
E R S T G R E T A M A N E
P A L E L I N E R A N T I
S H E D E N D E D N E O N

Week of 5/4/20 - 5/10/20 

 

SUDOKU Edited by Margie E. Burke 

Copyright 2020 by The Puzzle Syndicate 

Difficulty: Easy 
HOW TO SOLVE: 

Answers to Last Week’s Sudoku: 

Each row must contain the  
numbers 1 to 9; each column must 

contain the numbers 1 to 9; and 
each set of 3 by 3 boxes must 
contain the numbers 1 to 9. 

88 77
55 11 22

77 88 99
99 33 44
66 33 55 44

88
44 66 99 22

44 77
66 77 11 99

66 88 22 11 77 33 55 99 44
33 99 11 66 44 55 77 22 88
55 77 44 22 99 88 66 11 33
88 33 66 55 22 44 11 77 99
44 55 99 88 11 77 22 33 66
11 22 77 99 33 66 88 44 55
99 66 33 77 88 22 44 55 11
22 11 55 44 66 99 33 88 77
77 44 88 33 55 11 99 66 22
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hours per day to keep up with the inflow of 
work that he says has at least doubled since 
everyone was forced to work from home.

“Before, I was working maybe 45 to 
50 hours a week, but it wasn’t all physi-
cal work, it was accounting and stuff like 
that,” Gattas said. “Now I could literally 
work 24/7. … I haven’t had a day off since 
this started.”

Part of that success he credits to his 
niche, which includes a wide variety of 
home innovation projects – he recently 
installed a home theater – while other 
businesses search only for larger, more ex-
pensive projects.

But Frase Protection, another locally 
owned business with a security focus, has 
also maintained a steady amount of busi-
ness despite the pandemic, according to 
owner Jonathan Frase.

Before March, Frase Protection techni-
cians completed around 125 in-person ap-
pointments per week for homes and small 
businesses. Now they are only completing 
around 80 in-person appointments, while 
also providing over-the-phone or video 
services for customers able to fix problems 
on their own.

In fact, Frase also said his business has 
seen an increase in the number of custom-
ers re-activating security systems that were 
already installed in their home or place of 
work but were never used. In total, how-
ever, sales have mostly remained the same.

“Steady is the word for it,” Frase said. 
“We’re not growing, but were not declining.”

That feels like a win, especially when 
considering the Tennessee Electronic Se-
curity Association needed to successfully 
lobby the Tennessee governor’s office to 
include electronic security businesses as 
essential services in March.

“An interesting point to all of this was 
that so many non-essential businesses are 
closed, so they are depending on security 
to help protect their property from break-
ins or looting that could happen during a 
crisis,” Frase said.

The governor supported that thinking.
Still, out of caution, Frase Protection 

successfully applied for the Paycheck Pro-
tection Program and also opted to let tech-
nicians 50 years and older stay home while 
still getting paid.

So far, they have only had one incident 
where a technician felt unsafe entering a 
customer’s home.

“We feel very fortunate to be able to still 
help people during the crisis, because we 
really just see it as our role in the commu-
nity to help bring peace of mind to people,” 
Frase said. “It’s really a blessing to still be 
able to carry that out every day.”

That’s why both Gattas and Frase also 
try to give back in what little ways they can 
during a tough economic stretch.

For Gattas, that has meant doing a few 
jobs – like the one for Mack’s neighbor – 
without charging.

For Frase Protection, they have part-
nered with the Saint Mary’s Soup Kitchen 
and the Salvation Army to raise money as 
demands rise.

During a national crisis, it weighs on 
the conscious to know that you are one of 
the few winners.

“That’s why I’ve tried to give back,” Gat-
tas said. 

“Because, really, you know that this 
honestly could have gone either way. I 
would have been done, and I put everything 
into this business.”

a principal at designshop, said he has taken 
away an important lesson about home of-
fices from his experience working at home 
the past four weeks.Serious, commercial-
grade connectivity should be considered.
Guidry and his wife Tanya recently bought 
and redesigned the interior of an East 
Memphis house for their own home.

Tanya is also an architect, for a hotel 
corporation, so they designed a home of-
fice large enough for two people. And their 
school-age daughter also has been home 
doing video-conference school work.All of 
which has taxed the wireless capacity of 
a house that otherwise has plenty of bells 
and whistles.“We have a dedicated home 
office with all the equipment and found 
it’s still not adequate,” Guidry said. “The 
space is there but the connectivity is not,” 
especially when mom, dad and daughter 
are each trying to use videoconferencing at 
the same time.Guidry now believes creat-
ing a home office that works well requires 
the involvement of technical experts who 
can wire strong connectivity into the space.

Typically, families focus on home-
entertainment systems that can make a 
house “look and sound like Malco The-
atre,” Guidry said. “To have that capacity 
but not be able to run three computers on 
video chat at the same time seems kinda 
silly.”Jason Jackson has also been using his 
East Memphis home as an office, and so 
has his wife. He feels the prolonged experi-
ence he and so many others have had us-
ing the home as an office during the pan-
demic will affect home design in the future.
Jackson, lead design architect at brg3s, 
has been using the dining room for his of-
fice. His wife, Ciara Neill, has been using a 
nearby room.“So acoustics are definitely a 
challenge and we are constantly coordi-
nating our conference calls and balanc-
ing our meetings with watching the kids 
and keeping them busy with activities and 
meals,” Jackson said.“… With a lot of folks 
retrofitting some of their current spaces 
into home offices, I think we’re seeing the 
importance of building in flexibility into 
our homes, having the ability for spaces 
to change and be reconfigured easily for 
different activities.“Especially for smaller 
homes, where the space may be used as 
a fitness area in the morning, a home of-
fice during the day, and dining in the 
evening.”Speculation is circulating within 
the world of architecture about the poten-
tial impact on design that the pandemic 
will cause, Jackson said.“As in added decon-
tamination spaces in entryways, acoustic 
separation between multiple home office 
set-ups for couples, video calling stations 
with interesting backgrounds, etc.,” he said.

One impact may be on the interac-
tion between clients and architects, who 
generally welcome clients’ ideas for a de-
sign project and believe an engaged cli-
ent makes for a better outcome.And now, 
untold numbers of future clients will draw 
from their substantial experience work-
ing from home during the COVID-19 
pandemic.“They will relate their experi-
ence, “ Looney said. “… It won’t be new but 
it might be more engaging.“And people will 
have more insight into what they want in 
an office, as opposed to just saying ‘I don’t 
know’ or ‘Yeah, do that.'“Now they might 
say, ‘I want a desk ‘X’ feet long.’ They may 
talk about home offices on a higher level,” 
Looney said.

“Architects like that. We serve our cli-
ents better. We learn from it.”

home office continued from P3
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Foreclosure Notices
Madison County

Foreclosure Notices
Tipton County

SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on June 
25, 2020 on or about 10:00AM local 
time, At the North Entrance of the, 
Madison County Courthouse, 100 
East Main Street, Jackson, TN 38301, 
conducted by the Substitute Trustee as 
identified and set forth herein below, 
pursuant to Deed of Trust executed 
by ERNEST ADAMS SR, to WESLEY D. 
TURNER, Trustee, on March 2, 2005, 
at Record Book T1664, Page 29-47 as 
Instrument No. 05007193 in the real 
property records of Madison County 
Register’s Office, Tennessee.
Owner of Debt: DEUTSCHE BANK NA-
TIONAL TRUST COMPANY, AS TRUSTEE 
FOR AMERIQUEST MORTGAGE SECU-
RITIES INC., ASSET-BACKED PASS-
THROUGH CERTIFICATES, SERIES 
2005-R3
The following real estate located in 
Madison County, Tennessee, will be 
sold to the highest call bidder subject 

to all unpaid taxes, prior liens and 
encumbrances of record:
LABELLE STREET PROPERTY: (THIRD 
WARD OF THE CITY OF JACKSON, 
MADISON COUNTY, TENNESSEE):
BEGINNING AT A STAKE 430 FEET 
SOUTH OF THE SOUTH LINE OF A 
TRACT OF LAND BELONGING TO 
THE JOHN L. WISDOM ESTATE, THE 
SAME BEING IN THE WEST MARGIN 
OF LABELLE STREET (FORMERLY 
LIDEN AND WHITEHALL EXTENDED), 
RUNS THENCE WEST 202.6 FEET TO 
A STAKE; THENCE SOUTH 120 FEET 
TO A STAKE, THE SAME BEING THE 
NORTHWEST CORNER OF LOT NO. 12 
OF THE E. S. MATTHEWS SUBDIVI-
SION; RUNS THENCE EAST WITH THE 
NORTH LINE OF SAID LOT NO. 12 OF 
THE E. S. MATTHEWS SUBDIVISION 
202.6 FEET TO THE WEST MARGIN 
OF LABELLE STREET; THENCE NORTH 
120 FEET TO THE POINT OF BEGIN-
NING; BEING LOTS 10, 11 AND THE 
SOUTH 20 FEET PORTION OF LOT 9 
OF THE E. S. MATTHEWS SUBDIVI-
SION, A PLAT OF WHICH APPEARS 
OF RECORD IN PLAT BOOK 1, PAGE 
66, IN THE REGISTERS‘S OFFICE OF 
MADISON COUNTY, TENNESSEE.
INCLUDED IN THE ABOVE DESCRIP-
TION, BUT EXCLUDED FROM THIS 
CONVEYANCE, IS APPROXIMATELY 5 
FEET, HERETOFORE CONVEYED BY G. 
C. PATTERSON TO THE CITY OF JACK-
SON, MADISON COUNTY, TENNESSEE. 
THERE IS A WELL LOCATED ON THIS 
PROPERTY WHICH IS OWNED BY G. 
C. PATTERSON AND CLYDE COLEMAN 
AND THIS CONVEYANCE IS MADE 
SUBJECT TO THE RIGHT OF CLYDE 
COLEMAN TO USE SAID WELL.
THERE IS ALSO INCLUDED IN THE 
ABOVE DESCRIPTION BUT EXCLUDED 
FROM THIS CONVEYANCE THE 
SOUTHERN ONE-HALF OF THE REAL 
ESTATE ABOVE DESCRIBED WHICH 
WAS CONVEYED TO EDDIE C. WIL-
LIAMS BY DEED RECORDED IN SAID 
REGISTER`S OFFICE IN DEED BOOK 
251, PAGE 594.
BEING THE SAME PROPERTY CON-
VEYED TO ERNEST ADAMS AND 
WIFE, DOROTHY ADAMS BY DEED 
OF RECORD IN DEED BOOK 217 AT 
PAGE 461 IN THE REGISTER`S OFFICE 
OF MADISON COUNTY, TENNESSEE. 
DOROTHY ADAMS DIED INTESTATE 
LEAVING THE PROPERTY TO HER 
HUSBAND, ERNEST ADAMS, SR.
ALSO BEING THE SAME PROPERTY 
CONVEYED FROM ERNEST ADAMS, 
SR., A WIDOWER, TO ERNEST ADAMS, 
JR. BY QUITCLAIM DEED BEING OF 
RECORD IN BOOK D711, PAGE 793 AS 
INSTRUMENT NUMBER 11014038 IN 
THE REGISTER`S OFFICE OF MADISON 
COUNTY, TENNESSEE.
Tax ID:  078C-G-020
Current Owner(s) of Property:  ERNEST 
ADAMS SR
The street address of the above de-
scribed property is believed to be 67 
Labelle Street, Jackson, TN 38301, but 
such address is not part of the legal 
description of the property sold herein 
and in the event of any discrepancy, 
the legal description referenced herein 
shall control.
SALE IS SUBJECT TO OCCUPANT(S) 
RIGHTS IN POSSESSION.
THE RIGHT IS RESERVED TO ADJOURN 
THE DAY OF THE SALE TO ANOTHER 
DAY, TIME AND PLACE CERTAIN WITH-
OUT FURTHER PUBLICATION, UPON AN-
NOUNCEMENT AT THE TIME AND PLACE 
FOR THE SALE SET FORTH ABOVE. THE 
TERMS OF SALE ARE CASH. ANY TAXES 
OR FEES WILL BE THE RESPONSIBIL-
ITY OF THE PURCHASER.  IF THE SALE 
IS SET ASIDE FOR ANY REASON, THE 
PURCHASER AT THE SALE SHALL BE 
ENTITLED ONLY TO A RETURN OF THE 
PURCHASE PRICE.  THE PURCHASER 
SHALL HAVE NO FURTHER RECOURSE 
AGAINST THE GRANTOR, THE GRANTEE, 
OR THE TRUSTEE.
OTHER INTERESTED PARTIES: ESTATE 
OF ERNEST ADAMS, SR. AND ERNEST 
ADAMS, JR. AND REPUBLIC FINANCE, 
LLC AND BANCORPSOUTH AND TEN-
NESSEE HOUSING DEVELOPMENT 
AGENCY
THIS IS AN ATTEMPT TO COLLECT 
A DEBT AND ANY INFORMATION 
OBTAINED WILL BE USED FOR THAT 
PURPOSE.
If applicable, the notice requirements of 
T.C.A. 35-5-101 have been met.
All right of equity of redemption, statu-

tory and otherwise, and homestead are 
expressly waived in said Deed of Trust, 
but the undersigned will sell and convey 
only as Substitute Trustee. 
If the U.S. Department of Treasury/IRS, 
the State of Tennessee Department of 
Revenue, or the State of Tennessee De-
partment of Labor or Workforce Devel-
opment are listed as Interested Parties 
in the advertisement, then the Notice of 
this foreclosure is being given to them 
and the Sale will be subject to the ap-
plicable governmental entities’ right to 
redeem the property as required by 26 
U.S.C. 7425 and T.C.A. §67-1-1433. 
This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender 
or trustee. If the sale is set aside for 
any reason, the Purchaser at the sale 
shall be entitled only to a return of 
the purchase price.  The Purchaser 
shall have no further recourse against 
the Mortgagor, the Mortgagee or the 
Mortgagee’s attorney.
MWZM File No.  17-000810-670-2
Mackie Wolf Zientz & Mann, P.C., 
Substitute Trustee(s)
COOL SPRINGS COMMONS, SUITE 
273
7100 COMMERCE WAY
BRENTWOOD, TN 37027
TN INVESTORS PAGE: HTTP://MWZM-
LAW.COM/TN_INVESTORS.PHP
Apr. 24, May 1, 8, 2020 Fpn14555

SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on June 

22, 2020 at 10:00AM local time, at the 
north door, Tipton County Courthouse, 
100 Court Square, Covington, Tennes-
see pursuant to Deed of Trust executed 
by Billy Morris and Betty Armstrong, to 
David Mackin, Trustee, as trustee for 
Southern Financial Mortgage, Inc. on 
June 19, 1998 at Book 831, Page 804; 
conducted by Shapiro & Ingle, LLP, 
having been appointed Substitute or 
Successor Trustee, all of record in the 
Tipton County Register’s Office. Default 
has occurred in the performance of 
the covenants, terms, and conditions 
of said Deed of Trust and the entire 
indebtedness has been declared due 
and payable.

Party Entitled to Enforce the Debt: 
U.S. Bank National Association, not 
in its individual capacity but solely as 
Trustee for the CIM Trust 2018-R5 
Mortgage-Backed Notes, Series 2018-
R5, its successors and assigns.

The real estate located in Tipton 
County, Tennessee,and described in 
the said Deed of Trust will be sold to 
the highest call bidder. The terms of 
the said Deed of Trust may be modified 
by other instruments appearing in the 
public record. Additional identifying 
information regarding the collateral 
property is below and is believed to 
be accurate, but no representation or 
warrant is intended.

Street Address: 874 Jack Bennett Rd, 
Brighton, Tennessee 38011
Parcel Number: 067 020.00
Current Owner(s) of Property: The 
Heirs of Billy Morris and Betty J. 
Armstrong

This sale is subject to, without limi-
tation, all matters shown on any appli-
cable recorded plat; any unpaid taxes; 
any restrictive covenants, easements, 
or setback lines that may be applicable; 
any statutory right of redemption of 
any governmental agency, state or fed-
eral; any prior liens or encumbrances 
including those created by a fixture 
filing or any applicable homeowners’ 
association dues or assessments; all 
claims or other matters, whether of 
record or not, which may encumber the 
purchaser’s title and any matter that 
an accurate survey of the premises 
might disclose.

The following parties may claim 
an interest in the above-referenced 
property to be affected by the fore-
closure: any judgment creditor or lien 
holder with an interest subordinate 
to the said Deed of Trust or any party 
claiming by, through, or under any of 

Foreclosure Notices
Fayette County

SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on June 
9, 2020 on or about 1:00PM local 
time, At the South Door of the Fayette 
County Courthouse, 16755 Hwy 64, 
Somerville, TN 38068, conducted by 
the Substitute Trustee as identified 
and set forth herein below, pursuant to 
Deed of Trust executed by J D MILLER 
AND TAMMY MILLER, to Raymond E. 
Lacy, Trustee, on March 26, 2004, at 
Record Book D720, Page 260-275 as 
Instrument No. 04002950 in the real 
property records of Fayette County 
Register’s Office, Tennessee.
Owner of Debt: Credit Suisse First Bos-
ton Mortgage Securities Corp., CSFB 
Mortgage-Backed Pass-Through Cer-
tificates, Series 2004-AR6, U.S. Bank 
National Association, as Trustee
The following real estate located in 
Fayette County, Tennessee, will be 
sold to the highest call bidder subject 
to all unpaid taxes, prior liens and 
encumbrances of record:
Situated in the 13th Civil District of 
Fayette County, Tennessee, more 
particularly described as follows, 
to wit:
Beginning at a point on the south 
margin of the right-of-way of State 
Highway No. 57, proceeding in an 
easterly direction 65 feet to a point 
on the south margin of the right-of-way 
of State Highway No. 57; thence in a 
southeasterly direction 135 feet to a 
point, said point being 76 feet 6 inches 
east of the western boundary of said 
property; thence continuing in a south-
easterly direction 41 feet 4 inches to 
a point, said point being 142 feet 8 
inches east of the western boundary 
of said property; thence continuing in 
said southeasterly direction 122 feet 
4 inches to a point, said point being 
298 feet 8 inches southeast of the 
northeastern corner of said property; 
thence west 196 feet 6 inches to a 
point; thence north 112 feet to a point; 
thence in a northeasterly direction 71 
feet to a point; thence north 135 feet to 
the point of beginning, said point being 
288 feet 4 inches from the southwest 
corner of said property.
Being the same property conveyed to 
J.D. Miller, by Quitclaim Deed from 
Sheila R. Miller, dated June 14, 2001 
and recorded June 20, 2001 in Book 
D583, Page 79, and being the same 
property previously conveyed to J.D. 
Miller, Jr. and wife, Sheila R. Miller, 
by Quitclaim Deed from J.D. Miller 
and wife, Salley McClure Miller, dated 
October 5, 1991 and recorded Octo-
ber 8, 1991 in Book 351, Page 906, 
Register`s Office for Fayette County, 
Tennessee. The said J.D. Miller is also 
known as J.D. Miller, Jr.
Subject to Restrictions and Ease-
ments of record in Book 108, Page 
154 and Book 105, Page 295, 
Register`s Office for Fayette County, 
Tennessee.
Tax ID: 169-42001P
Current Owner(s) of Property: J D 
MILLER AND TAMMY MILLER
The street address of the above 
described property is believed to be 
15600 Hwy 57, Moscow, TN 38057, 
but such address is not part of the legal 
description of the property sold herein 
and in the event of any discrepancy, 
the legal description referenced herein 
shall control.
SALE IS SUBJECT TO OCCUPANT(S) 
RIGHTS IN POSSESSION.
THE RIGHT IS RESERVED TO ADJOURN 
THE DAY OF THE SALE TO ANOTHER 
DAY, TIME AND PLACE CERTAIN WITH-
OUT FURTHER PUBLICATION, UPON AN-
NOUNCEMENT AT THE TIME AND PLACE 
FOR THE SALE SET FORTH ABOVE. THE 
TERMS OF SALE ARE CASH. ANY TAXES 
OR FEES WILL BE THE RESPONSIBIL-
ITY OF THE PURCHASER. IF THE SALE 
IS SET ASIDE FOR ANY REASON, THE 
PURCHASER AT THE SALE SHALL BE 
ENTITLED ONLY TO A RETURN OF THE 
PURCHASE PRICE. THE PURCHASER 
SHALL HAVE NO FURTHER RECOURSE 
AGAINST THE GRANTOR, THE GRANTEE, 
OR THE TRUSTEE.
OTHER INTERESTED PARTIES: OAK 
STREET MORTGAGE

THIS IS AN ATTEMPT TO COLLECT 
A DEBT AND ANY INFORMATION 
OBTAINED WILL BE USED FOR THAT 
PURPOSE.
If applicable, the notice requirements of 
T.C.A. 35-5-101 have been met.
All right of equity of redemption, statu-
tory and otherwise, and homestead are 
expressly waived in said Deed of Trust, 
but the undersigned will sell and convey 
only as Substitute Trustee. 
If the U.S. Department of Treasury/IRS, 
the State of Tennessee Department of 
Revenue, or the State of Tennessee De-
partment of Labor or Workforce Devel-
opment are listed as Interested Parties 
in the advertisement, then the Notice of 
this foreclosure is being given to them 
and the Sale will be subject to the ap-
plicable governmental entities’ right to 
redeem the property as required by 26 
U.S.C. 7425 and T.C.A. §67-1-1433. 
This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender 
or trustee. If the sale is set aside 
for any reason, the Purchaser at the 
sale shall be entitled only to a return 
of the purchase price. The Purchaser 
shall have no further recourse against 
the Mortgagor, the Mortgagee or the 
Mortgagee’s attorney.
MWZM File No. 20-000021-370-1
Mackie Wolf Zientz & Mann, P.C., 
Substitute Trustee(s)
COOL SPRINGS COMMONS, SUITE 
273
7100 COMMERCE WAY
BRENTWOOD, TN 37027
TN INVESTORS PAGE: HTTP://MWZM-
LAW.COM/TN_INVESTORS.PHP
Apr. 24, May 1, 8, 2020 Fpn14554

SUBSTITUTE TRUSTEE’S NOTICE 
OF SALE

Sale at public auction will be on May 
26, 2020, at or about 10:00 AM, local 
time, at the west door of the Hardeman 
County Courthouse, 100 North Main 
Street, Bolivar, TN 38008, pursuant to 
the Deed of Trust executed by Laura A. 
Scott and Garry Mason, to William C. 
Ford, as Trustee for Conseco Finance 
Corp. dated January 18, 2002, and 
recorded in the Register’s Office for 
Hardeman County, Tennessee on 
February 5, 2002, in Book 568, Page 
161 and corrected in Scrivener’s Af-
fidavit recorded in Book 761, Page 
72 (“Deed of Trust”); also recorded in 
Fayette County on January 23, 2002 in 
Book D609, Page 81 and corrected in 
Instrument No. 18007650, conducted 
by Padgett Law Group, having been ap-
pointed Substitute Trustee, all of record 
in the Hardeman County Register’s 
Office. Default in the performance of 
the covenants, terms, and conditions 
of said Deed of Trust has been made; 
and the entire indebtedness has been 
declared due and payable.
Party entitled to enforce the debt: Ne-
wRez Mortgage LLC d/b/a Shellpoint 
Mortgage Servicing
Other interested parties: 
The hereinafter described real property 
located in Hardeman County will be 
sold to the highest call bidder subject 
to all unpaid taxes, prior liens and 
encumbrances of record:
Legal Description: Land situated in both 
Hardeman County and Fayette County, 
Tennessee, to-wit:
BEGINNING at a cotton picker spindle in 
the center of Jenkins road, being North 
13 degrees 06 minutes East 646.80 
feet from the Northeast corner of Leo 
Turner`s property, runs thence west 
390.08 feet with the residue of the 
Earl Shaw, Jr. property to an iron pin, 
thence with the residue of same North 
13 degrees 06 minutes East 60.8 feet 
to an iron pin in the South margin of 
old Illinois Central Rail Road, thence 
with the same North 55 degrees 14 
minutes 59 seconds East 123.0 feet to 
an iron pin, thence with the residue of 
same east 315 feet to a cotton picker 
in the center of Jenkins Road, thence 
with said railroad South 13 degrees 06 
minutes West 112.94 feet to the point 
of beginning, containing 1.10 acre. 
Together with that certain 2002 
52X28 JAGUAR mobile home with 
Vehicle Identification Number(s): GMH-
GA4350128505AB
Street Address: The street address 
of the property is believed to be 450 
Jenkins Road, Grand Junction, TN 
38039, but such address is not part of 

the legal description of the property. In 
the event of any discrepancy, the legal 
description herein shall control. 
Map/Parcel Number: 165 065.01 
(Hardeman Co) and 174 009.16 
(Fayette Co)
Current owner(s) of Record: Garry 
Mason
This sale is subject to all matters 
shown on any applicable recorded 
Plat or Plan; any unpaid taxes and as-
sessments; any restrictive covenants, 
easements or setback lines that may be 
applicable; rights of redemption, equity, 
statutory or otherwise, not otherwise 
waived in the Deed of Trust, including 
rights of redemption of any government 
agency, state or federal; and any and 
all prior deeds of trust, liens, dues, 
assessments, encumbrances, defects, 
adverse claims and other matters that 
may take priority over the Deed of Trust 
upon which this foreclosure sale is 
conducted or are not extinguished by 
this Foreclosure Sale.
THE PROPERTY IS SOLD WITHOUT ANY 
REPRESENTATIONS OR WARRANTIES, 
EXPRESSED OR IMPLIED, RELATING 
TO TITLE, MARKETABILITY OF TITLE, 
POSSESSION, QUIET ENJOYMENT OR 
THE LIKE AND FITNESS FOR A GENERAL 
OR PARTICULAR USE OR PURPOSE. 
The title is believed to be good, but 
the undersigned will sell and convey 
only as Substitute Trustee.
Title to the manufactured home may be 
transferred by Bill of Sale or Certificate 
of Title, as the case may require.
The right is reserved to adjourn the 
sale to another time certain or to 
another day, time, and place certain, 
without further publication upon an-
nouncement on the day, time, and 
place of sale set forth above or any 
subsequent adjourned day, time, and 
place of sale.
If you purchase a property at the fore-
closure sale, the entire purchase price 
is due and payable at the conclusion 
of the auction in the form of a certified 
check made payable to or endorsed 
to Padgett Law Group. No personal 
checks will be accepted. To this end, 
you must bring sufficient funds to out-
bid the lender and any other bidders. 
Insufficient funds will not be accepted. 
Amounts received in excess of the 
winning bid will be refunded to the 
successful purchaser at the time the 
foreclosure deed is delivered.
This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender or 
trustee. This sale may be rescinded by 
the Substitute Trustee at any time.
THIS IS AN ATTEMPT TO COLLECT 
A DEBT, AND ANY INFORMATION 
OBTAINED WILL BE USED FOR THAT 
PURPOSE.
Padgett Law Group, Substitute
Trustee
6267 Old Water Oak Road
Suite 203
Tallahassee, FL 32312
(850) 422-2520 (telephone)
(850) 422-2567 (facsimile)
attorney@padgettlawgroup.com
PLG# 17-003857-12
May 1, 8, 15, 2020 Fpn14556
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the conclusion of the auction in the 
form of a certified/bank check made 
payable to or endorsed to Shapiro & 
Ingle, LLP. No personal checks will be 
accepted. To this end, you must bring 
sufficient funds to outbid the lender 
and any other bidders. Insufficient 
funds will not be accepted. Amounts 
received in excess of the winning bid 
will be refunded to the successful 
purchaser at the time the foreclosure 
deed is delivered.

This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender 

or trustee. This sale may be rescinded 
only by the Substitute Trustee at any 
time. If the Substitute Trustee rescinds 
the sale, the purchaser shall only be 
entitled to a return of any money paid 
towards the purchase price and shall 
have no other recourse. Once the 
purchaser tenders the purchase price, 
the Substitute Trustee may deem the 
sale final in which case the purchaser 
shall have no remedy. The real property 
will be sold AS IS, WHERE IS, with no 
warranties or representations of any 
kind, express or implied, including 
without limitation, warranties regarding 

condition of the property or market-
ability of title.

This office may be a debt collector. 
This may be an attempt to collect a debt 
and any information obtained may be 
used for that purpose.

Shapiro & Ingle, LLP
Substitute Trustee

10130 Perimeter Parkway, Suite 400
Charlotte, NC 28216

Phone: (704) 333-8107
Fax: (704) 333-8156

www.shapiro-ingle.com
File No. 20-119925
Apr. 17, 24, May 1, 2020 Fpn14553

the foregoing. Such parties known to 
the Substitute Trustee may include: All 
parties claiming by, through or under 
Billy Morris.

Terms of Sale will be public auction, 
for cash, free and clear of rights of 
homestead, redemption and dower to 
the extent disclaimed or inapplicable, 
and the rights of Billy Morris and Betty 
Armstrong, and those claiming through 
him/her/it/them.

Any right of equity of redemption, 
statutory and otherwise, and home-
stead are waived in accord with the 
terms of said Deed of Trust, and the 
title is believed to be good, but the 
undersigned will sell and convey only 
as Substitute Trustee.

The right is reserved to adjourn 
the day of the sale to another day, 
time, and place certain without further 
publication, upon announcement at the 
time and place for the sale set forth 
above. If you purchase a property 
at the foreclosure sale, the entire 
purchase price is due and payable at 

fatherhood.gov
877-4DAD411

be a dad today.
Take time to

  K. McLenon   C. Cecchetti  K. Warmack  C. Miller  4132
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